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ANDREWS IS PRESIDENT 


ee 


FIRE PREVENTION ELECTION 





Members of Michigan Association Will 
Soon Be Made Deputy State 
Fire Marshals 





NEW OFFICERS ELECTED 
President—Fred W. Andrews, Detroit 
. & MM. 


Vice-President — George W. Minskey, 


Secretary-Treasurer—Merritt M. Hawz- 
hurst, Niagara. 


The annual meeting of the Michigan 
State Fire Prevention Association was 
held Monday night at Detroit in the 
assembly room of the Detroit Fire & 
Marine’s home office building. After 
the report of the retiring president, 
B. E. Starr, was read, giving a resume 
of the work of the association for the 
past year, Samuel Robinson, _ state 
deputy fire marshal, was introduced, 
and gave an interesting talk on what 
the state fire marshal’s department 1s 
doing to assist the fire prevention as- 
sociation in its work. Among other 
things, he said that in the near future 
all members of the association were to 
be made deputy fire marshals, and pro- 
vided with cards showing their author- 
ity to make inspections, in order to 
facilitate the work. 

Secretary Gives Report 

Mr. Robinson’s announcement was 
received with applause, and a vote of 
acceptance of the offer was taken. 
Secretary-treasurer M. M. Hawxhurst 
followed with his report. It showed a 
membership of ninety active members 
and four honorary members, an in- 
crease since the last annual meeting of 
nine active members. Since a commit- 
tee visited Chicago in April, word has 
been received that two more com- 
panies wish to cooperate in the work. 
This leaves only four companies doing 
a general business in Michigan which 
are not represented in the membership. 

Inspections That Were Made 

During the year the association in- 
spected Ludington, Manistee, Menomi- 
nee, Grand Rapids and Detroit. The 
Ludington, Manistee and Menominee 
inspection reports have all been com- 
pleted and turned over to the state fire 
marshal’s office. ; 

The association is in good financial 
condition, there being a balance of 
$181.15 on hand, and unpaid dues of 
$55. One new member was elected, C. 
W. Kimmel, of the Camden. 

The next meeting will be held at the 
Arlington hotel, Petoskey, on July 15. 
On July 16 inspections will be made of 

(CONTINUED ON PAGE 17) 
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Surplus to Policy-holders, $8,160,915.38 


Total Losses Paid, $76,000,760.74 





Cash Capital, Three Million Dollars 
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Reserve for Outstanding Losses - 678,003.19 
Reserve for all other Claims - - 210,000.00 


NET SURPLUS - = «= 5,160,915.38 
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FRANKENSTEIN CREATED 
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AGENTS ARE RESPONSIBLE 





Demand for Large Lines Will Elim- 
inate the Locals—Joseph Ad- 
dresses Cincinnati Men 





A return to the old time methods of 
fire insurance, when local agents gave 
each company its net line and brok- 
ered the remainder among. brother 
agents, combined with a more up-to- 
date service to the assured, was the 
remedy proposed by Vice-President 
Joseph of the Sterling Fire of Indian- 
apolis at the initial monthly noonday 
luncheon of the Fire Underwriters’ 
Club of Cincinnati, given at the’ Sinton 
hotel on Tuesday of this week. Over 
100 agents turned out for the luncheon 
and it is intended each month hereafter 
to have a sociable luncheon with a 
speaker on some important topic. Mr. 
Joseph’s subject was “The Excess 
Line.” 

Agents May Be Forced Out 

An excess line, he said, used to be a 
surplus line, that is, a line that could 
not be legitimately covered in its lo- 
cality. He traced the changes that 
have taken place in the business by 
which the medium sized American com- 
panies have been forced out and their 
place taken by a large number of for- 
eign reinsurance companies. He 
brought the responsibility for this 
change directly home to the door of the 
local agent and showed how the local 
agent will eventually be in turn forced 
out of business by the concentration of 
the business in the hands of a few 
large companies, which in the large 
cities at least will have salaried agents 
if he does, not remedy conditions. 

He said that the companies, even the 
very largest ones, could not be blamed 
for the present conditions, that many of 
them had fought against the changes and 
finally accepted them reluctantly in self 
defense, on the insistence of local agents 


that they write larger lines so that they 
could keep all their business in their own 
offices. 
How Done by the Companies 

In other words, the brokerage and ex- 
change business is now being done by the 
companies with foreign reinsurance com- 
panies rather than by the local agents and 
they have suffered in prestige and in other 
ways correspondingly. Mr. Joseph said he 
could remember the time in Chicago when 
managers first met with these demands by 
local agents and were startled by their 
probable consequences. In the office with 
which he was connected a daily report 
came in on a certain $50,000 risk, a candy 
factory, on which the agent demanded that 
each of four of his companies take $12,- 
500 or lose the business. Recently he 
heard of a case where a single company 
issued a $50,000 policy and retained only 
$2,000 as a net line. 

The large policy looked good to the 

(CONTINUED ON PAGE 17) 
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RETURNS TO OLD DOMAIN 
CHAPMAN TO FIREMAN’S FUND 


Connecticut Fire Man Made Assistant 
Manager—F, W. Bowers and 
F, E. Spoerer Moved Up 





The Fireman’s. Fund sprang a sur- 
prise on the insurance fraternity last 
week, when it announced that W. A. 
Chapman, western manager of the 
Connecticut Fire at the home office, 
had been appointed assistant manager 
of the central department of the com- 
pany at Chicago. Mr. Chapman, who 
served as assistant manager of the 
Connecticut Fire for a number of 
years, was appointed manager when 
the late J. J. McDonald retired. He 
moved with the department-to Hart- 
ford in March, and his friends felt that 
he had become a fixture with the com- 
pany. 

It was known, however, that Mr, 
Chapman was greatly attached to Chi- 
cago, and disliked very much to leave 
his old associations in the west and 
locate in Hartford. The temptation to 
return to Chicago and be again among 
old friends and surroundings, as .well 
as to be identified with Manager John 
Marshall of the Fireman’s Fund, was 
great, and he accepted the position. 

Stauffer Given Recognition 

J. George Stauffer, Illinois state 
agent of the Fireman’s Fund, who has 
been assisting in the office since the 
death of F. H. McElhone, joint mana- 
ger, is made superintendent of agen- 
cies of the department. The _con- 
sensus of insurance men is that Presi- 
dent Faymonville and Manager John 
Marshali of the company have gotten 
together a strong working machine. 
Mr. Chapman has been connected with 
the Connecticut for 22 years in the 
field, as superintendent of agents, as 
assistant manager and manager. 

Mr. Stauffer is one of the veterans 
in the field, having been state agent 
of the company for 17 years. He is 
now president of the Illinois State 
Fire Prevention Association, and is 
a former president of the Illinois 
State Board. He is one of the active 
men in the state, who is well known 
and well liked. 

Mr. Stauffer will still retain com- 
mand of the Illinois field, but later on 
may be given another assistant. He 
will be used in large city work where 
necessary and also at the office when 
needed. Mr. Chapman will arrive in 
Chicago this week in order to take up 
his new work. 

Promotions in the Connecticut 

As a result of Mr. Chapman leaving 
the Connecticut Fire, George M. Love- 
joy, vice-president of the Phoenix of 
Hartford, which now controls the Con- 
necticut Fire, has been elected vice- 
president of the Connecticut. Fred 
W. Bowers, assistant manager of the 
western department of the Connecti- 
cut Fire, and F. E, Spoerer, general 
adjuster of the Connecticut, have been 
appointed general agents, and will have 
charge of the western business of the 
company. It is thought that the Con- 
necticut will call one of its western 
field men to the home office to assist 
in supervising the west. 

Mr. Bowers served for many years 
as Missouri state agent of the Phoe- 
nix of Hartford, and was one of the 
strong men in the ranks of that com- 
pany. When Mr. Chapman was ad- 
vanced to the management of the 
western department of the Connecti- 
cut Mr. Bowers was selected as his 
assistant. 

Spoerer Been Faithful Man 

Mr. Spoerer has served the Con- 
necticut Fire faithfully in the western 
department for 25 years. He is one 
of the efficient loss men, and was 
given the title of superintendent of 
losses by Mr. McDonald. On moving 
to Hartford, when the western de- 
partment located there, he was placed 
in charge of the entire loss department 
of the company. 
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“Two of the Oldest and Strongest Fire Insurance Companies of France” 


GENERAL FIRE ASSURANCE COMPANY 


OF PARIS, FRANCE 
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OF PAR FRANCE 
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United States Managers 
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FRED. S. JAMES NEW YORK CITY GEO. W. BLOSSOM 
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NAME WEST FOR PRESIDENCY 
Talk of possibilities for the presi- CONFLAGRATION PROOF 


dency of the Fire Underwriters Asso-|] Liverpool & London & Globe Ins. Co., Ltd. 


ciation of the Northwest has already 
begun, though the annual meeting does LOSSES PAID IN THE UNITED STATES 


not come until autumn. B. L. West is ONE HUNDRED and THIRTY-SEVEN MILLION DOLLARS 


being mentioned in this connection and LOSSES PAID IN SAN FRANCISCO OVER 
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North America and is universally liked West Virginia, at Cincinnati HUGH R: LOUDON, Deputy Asst. 


by members. Mr. West has been 
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NEWS ABOUT COMPANIES 


AMERICAN CENTRAL REPORT 





Missouri, Illinois and. Connecticut De- 
partments Give Result of Their 
Examination of Company 





The insurance departments of Mis- 
souri, Illinois and Connecticut have is- 
sued their report of examination of the 
American Central, as of Dec. 31 last. 
Its premium income was $3,400,143, and 
total income $3,608,292. Its net losses 
were $1,922,628, and total disburse- 
ments, $3,396,463. Its admitted assets 
were $5,366,214, and its liabilities $3,- 
432,518. With its capital of $2,000,000 
there was a deficit of $66,304. How- 
ever, since the report was published 
$1,000,000 has been thrown from capi- 
tal to surplus. 

The examiners state that in the seven 
years ending Dec. 31, the stockholders 
have received $1,610,000 in dividends, 
which was $110,000 less than the in- 
terest income for the same period. The 
report states that the underwriting 
methods of the company are good, and 
it ought to reasonably expect to show 
underwriting results comparing favor- 
ably with other companies. 

Results of Seven Year Period 

During the seven-year period ending 
Dec. 31, there has been an underwriting 
loss of $259,669, and a loss on invest- 
ments of $995,704. Of the investment 
loss $276,000 was due to shrinkage in 
value of bonds held by the company, 
which is in accord with the experience 
of all other companies. The balance 
of the loss was due to the company’s 
investments in bank and other stocks. 
Of this amount $665,000 was its hold- 
ings in the capital stock of the Na- 
tional Bank of Commerce, at St. Louis. 
During the last few years a very con- 
siderable part of the stock of this bank 
was sold. The examiners state that 
there will no doubt be a recovery in 
values, and it may be expected that the 
securities will, in the course of the 
next few years, increase considerably 
in value. 

New Statement is Issued 


The examiners commend the officers, 
and state that the records of the com- 
pany are in very excellent condition. 

The new statement of the American 
Central, following its decrease in capi- 
tal and brought down to April 25, by 
the three departments shows assets 
$5,366,214, reserve $3,026,392, capital 
$1,000,000, net surplus $933,696. The 
company has been building rapidly, 
which increased its premium reserve, 
its hard luck on some of its invest- 
ments and the market depreciation, 
caused the decline in surplus. How- 
ever, it has the real stuff in it, and 
with the recent action transferring half 
its capital to surplus it is in a position 
to get results. It is a western com- 
pany, well liked and useful, that de- 
serves success. 
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STATE OF NEBRASKA QUITS 





Omaha Company Has Reinsured Its 
Business in the National Fire 
of Hartford, Ct. 





_ The State of Nebraska has reinsured 
in the National of Hartford. The com- 
pany has been closely affiliated with 
the National since it was organized, as 
the president of the State, A. J. Love, 
is Nebraska state agent of the National. 
The charter of the State will not be 
given up, but it will no longer be in 
the field for new business. Its agen- 
cies will be taken over by the National, 
Columbia Fire Underwriters and Ger- 
man Underwriters, the two latter being 
guaranteed by the National. 

The State began business in 1903, 
having $50,000 capital. This was later 
increased to $200,000. Up to 1909 it 
confined its operations to Nebraska, but 
later on it branched out in ten states. 
This expansion policy did not prove to 
be successful and it lost money, so 
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last year it confined its business again 
to its home state. Its Jan. 1 statement 
showed assets $349,013; premium re- 
serve, $110,228; net surplus, $26,305. 
The premiums last year were $121,892. 
It had a loss ratio of 71.44 percent and 
an expense ratio of 34.56 percent. 
* 


dian, Pa.—This estate has paid its 
first dividend of 15 percent. 
- * * 


Rio Grande Fire—The National Union 
Fire of Pittsburgh has reinsured the out- 
standing business of the Rio Grande Fire 
of San Antonio. The Rio Grande, which 
began business in 1911, had a capital of 
$250,000, a net surplus of $81,828 and un- 
earned premiums of $30,948. The com- 
pany will be liquidated. | 


Inter-State Fire, Detroit—It has applied 
for admission to the Western Union 
through Managing Underwriter S. D. 
Andrus. The organization work is being 
pushed and it expects to have this com- 
pleted by June. Its stock is largely in 
the hands of local agents and a number of 
the leading ones in Michigan are identi- 
fied with it. 





Changes in the Field 











Henry J. Hubble 


Henry J. Hubble has been appointed 
Ohio special agent of the German 
American of New York by State Agent 
J. O. Dye. Mr. Hubble has been con- 
nected with the Louisville Board ap- 
plying the Dean schedule. He was 
formerly connected with the [Illinois 
Inspection Bureau, and recently has 
been working as a rater in Ohio. He 
is a son of the late John P. Hubble, 
Kentucky state agent of the National 
of Hartford, and former western man- 
ager of the Greenwich. 


Ernest L. Maltby 


Ernest L. Maltby, who was con- 
nected with the Imperial Fire of Den- 
ver, and is a son of C. F.-Maltby, the 
Denver local agent, is now traveling in 
the mountain field assisting State Agent 
A. L. Jessup of the German American. 


J. V. Bray and W. J. Ciscel 

James V. Bray of Denver has re- 
signed as state agent of the Royal Ex- 
change in the mountain field, and W. J. 
Ciscel has been appointed as his suc- 
cessor. Mr Ciscel was connected with 
the Rochester-German Underwriters in 
that territory. He will travel for the 





Royal Exchange in Montana, Utah, 
southern Idaho and Wyoming. Mr. 
Bray was formerly connected with the 
Providence Washington in the moun- 
tain field. 


Edward J. Meagher 


On June 1, Edward J. Meagher of 
Cincinnati, special agent for the Coun- 
ty Fire in Ohio, Indiana and Kentucky, 
will sever his connection and the spe- 
cial agents of the New Hampshire Fire 
will look after the interests of both 
companies in these states. 


DATES FOR STATE MEETINGS 


Local Agents Associations Have Ar- 
ranged Times and Places for 
Their Annual Gatherings 


The following is a list of the state 
meetings, showing the places at which 
they are to ‘be held, the dates and the 
officials of the National Local Agents 
Association expected to be present at 
these meetings: 

Alabama, Birmingham, May 21-22—F. 
G. Lumpkin, Columbus, Ga., former vice- 
president of the National association, and 
Fred W. Cole, Atlanta, president Atlanta 
Insurance Exchange. 

Arkansas, Little Rock, May 26-27—E. 
M. Semans, Oklahoma City, member exec- 
utive committee. 

orgia, Macon, June 12-13—Walker 
Taylor, Wilmington, N. C., vice-president 
for southeastern states. 

Michigan, Grand Rapids, Aug. 5-6— 
Henry H. Putnam, secretary National as- 
sociation. 

New York, Rochester, May 28-29—C. F. 
Hildreth, Freeport, Ill., president National 
association; Larkin, Port Allegany, 
vice-president of Middle department 
states; Henry H. Putnam, secretary. 

Pennsylvania, Pittsburgh, June 10—C. 
F. Hildreth, president, and Henry H. Put- 
nam secretary, National association. 








Richmond, May 21—Frederick 


E. Warner, Salem, Mass., chairman Na- 
tionai organization committee, president 
Massachusetts state association. 

Iowa, Des Moines, June l11—L. H. 
Stubbs, St. Joseph, Mo., vice-president 
National association. 

Kentucky, Louisville, May 15—John F 
Ankenbauer, Cincinnati, O., manager Cin- 
cinnati Insurance Club. 

pi, Jackson, May 22—F. G. 
Lumpkin. Columbus, Ga.. former vice-pres- 
ident National association. 


TORNADO LOSSES COMING IN 
The storms this week brought in a 
grist of tornado losses from various 
sections. The heaviest claims are filed 
from Dane county, Wis. In the neigh- 
borhood of Stoughton the storm was 
severe. So far this year the companies 

have fared well on tornado losses. 








MEETS WITH TRAGIC END 


KILLED ON GRADE CROSSING 


W. H. Kinney, Adjuster for Fidelity- 
Phenix, Caught in Closed 
Automobile on Tracks 





W. H. Kinney of Chicago, adjuster 
for the Fidelity-Phenix, was struck on 
a grade crossing by a Michigan Cen- 
tral train Tuesday and died several 
hours later at a Chicago hospital. Mr. 
Kinney and L, E. Hildreth of the Hart- 
ford had spent the morning at East 
Chicago, Ind., adjusting a loss and 
Mr. Kinney was on his way to Ham- 
mond, where another claim was to be 
settled. He was driving his own car 
and it is assumed from what could be 
learned of the accident that he killed 
his engine while crossing the Michigan 
Central right of way. The side cur- 
tains were down, because of the rain, 
and he*had no chance to escape. He 
sustained internal injuries, a number 
of fractures and the loss of a limb. He 
was brought to Chicago on the train 
that caused his injuries and he passed 
away that night without recovering 
consciousness. The remains have been 
taken to Taylorville, Ill., his old home, 
and funeral services will be held Fri- 
day morning. The western department 
of the Fidelity-Phenix will be rep- 
resented by Charles R. Street, manager, 
and Elof Peterson, head of the farm 
department. ‘ 

‘Was Son of A. T. Kinney 

Mr. Kinney leaves a wife, daughter 
and father. His father is A. T. Kinney, 
Illinois adjuster of the farm depart- 
ment of the Fidelity-Phenix, with which 
company he has been for nearly forty 
years. W. H. Kinney has been with 
the same company for the greater part 
of the last twenty years. For a brief 
time he was Illinois state agent of the 
Connecticut Fire and at other times 
was manager at Pittsburgh for the 
General Adjustment Company and also 
manager at Seattle for the Pacific Coast 
Adjustment Company. Mr. Kinney was 
recognized as one of the ablest adjust- 
ers in the west and had an unlimited 
capacity for work 


In order to live ON a good reputation 
you must live UP to it 
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BUSINESS LOYALTY 
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MEETING AT CLEVELAND 


eee 


SINGLETON ON’ EFFICIENCY 





Way for Young Man to Advance— 
Corry Discusses Standard Policy 
and Forms 





The last educational meeting of the 
Insurance Society of Cleveland for the 
season was held Monday evening. Be- 
fore beginning the regular work of 
the evening President Thomas C. Goss 
stated that the annual meeting would 
be held some time in June. A nomi- 
nating committee was chosen to report 
at the annual meeting. C. O. Ransom 
of the James & Manchester Company 
was the chairman for the evening, 
_C. N. Hunt of the Cleveland Na- 
tional Fire had charge of the paper on 
current events, and it was one of the 
best of the year. 

J. P. Singleton’s Paper 


J. P. Singleton, assistant western man- 
ager of the Niagara, could not be present 
and his paper on “Efficiency” was read by 
A. W. Neale. In a broad way it dealt with 
the manner in which the young men in the 
business may make themselves so useful 


that their advancement is only a question : 


of a short time. Mr. Singleton discussed 
the many schemes and cure-alls that have 
been devised to rid the insurance business 
of its evil features, but in the end it has 
not gotten any place, he said. It will re- 
quire something more substantial than 
what has already been proposed to bring 
necessary reforms. 

Service and efficiency, said Mr. Single- 
ton, are the two things that will enable 
the young men of the business to make 
Places for themselves. They are elusive, 
he said, and effort will be required to 
render such service as is necessary and 
do the work in such an efficient manner 
as to make oneself actually needed. A 
young man may make himself indispensa- 
ble in an office by the care he takes in his 


work and the accuracy with which he 
does it. 


Reference to Agency System 

Mr. Singleton referred to the address 
made by James F. Joseph before the soci- 
ety some time ago and commended much 
of what he said, especially in regard to 
the preservation of the local agency sys- 
tem. The rules of insurance organiza- 
tions throughout the country, he said, 
should have a certain similarity and then 
when they are violated, no matter where, 
every agent will knew it. The situation 
then might be handled by withdrawing 
from the representation of companies 
which did not protect their agents. 

In speaking of reinsurance, he asked if 
the agents knew that $38,000,000 went out 
of this country last year for that purpose. 
At least 90 percent of that money might 
have been kept here, he said, if agents had 
in operation a well developed system of 
distributing business among the agency 
companies of their own country. This 
would have been a great benefit both to 
themselves and the companies. 

Corry Discusses Standard Policy 

C. B. Corry, state agent of the Liver- 
pool & London & Globe, made an address 
on “The Standard Policy, Clauses and 
Forms.” In beginning he read one of the 
earliest forms of insurance contract and 
commented upon its brevity and clearness. 
It was a simple contract, he said, and in 
some respects it was more liberal than the 
present form, but the most interesting 
feature is that, with all its brevity, it con- 
tained many of the provisions now in use. 

Mr. Corry briefly told the story of the 
establishment of the standard policy and 
showed how most of the provisions were 
based upon court decisions. As a matter 
of fact, litigation made the form neces- 
sary, he said. Although Ohio laws do not 
require a standard policy form, the New 
York form is used by the companies in 
that state. 

Mr. Corry gave a brief analysis of the 
policy form in use, taking it up by lines 
and explaining the most important fea- 
tures. Particular attention was paid to 
the last clause which pertains to waivers. 
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M’GREGOR GIVES TALK 


DISCUSSES CHICAGO CHANGES 





Western Manager of Queen Speaks to 
Field Men, Justifying Newly 
Amended Rules 





P. D. McGregor, western manager of 
the Queen, spoke on the Cook county 
conditions to the Cook County Field 
Men’s Club at a luncheon at the Fort 
Dearborn Hotel, Chicago, on Monday. 
He said that he felt a peculiar sense of 
pride in the organization, as he had a 
little something to do with its forma- 
tion. When . W. Moore, Cook 
county field man of the Liverpool & 
London & Globe, offered a resolution 
at a meeting of the Fire Insurance 
Club calling on the organization to 
effect a field men’s association, Mr. Mc- 
gregor was present and spoke in favor 
of the project. He told the club that 
the scope of its usefulness is just ex- 
actly what the members want to make 
it. They should get together once a 
month, or oftener, and get acquainted. 
They work in a _ small field, geo- 
graphically, and still have not been as 
well known to each other as the spe- 
cial agents working large territories. 
When the field men get to know each 
other there will be less stealing of 
agents and stealing of risks, and there 
will be a disappearance of distrust and 
dislike that has been and is still some- 
what apparent. A great many men 
do not like other men because they 
don’t know them and won’t ever know 
them because they don’t like them. 
The club can do much to overcome 
this condition. 

Discusses Chicago Changes 


Chicago has the best local board in 
the United States, said Mr. McGregor. 
Changes, however, became necessary 
and have resulted in more or less un- 
rest and several threatened upheavals. 
Some of the objectionable features of 
the changes made by the companies 
were eliminated by the measures adopt- 
ed by the two company organizations 
at their April meetings. The greatest 
agitation at present comes from the 
broker. He feels he should receive as 
large commissions as class two men. 
Class two men, under the amended 
rules, now get the same commissions 
as agents in Kokomo, Kalamazoo, 
Kankakee and Oshkosh. Class two 
agents should receive just about the 


The responsibility of agents in making | Same grade of commissions as agents 


insurance contracts was discussed. That 
the greatest care should be exercised in 


in those towns, as they are very simi- 


lar. The r itled to less com- 
making the forms and writing the con- y are entt d 


tracts is patent to all. 





County Fire’s Plans 


President F. W. Sargeant of the New 


mission than the class one agents be- 
cause they have lower rent to pay and 
much less office expense. 

Class Two Worthy of Hire 


They are entitled to five percent 


Hampshire Fire, which recently secured|more than brokers because they do 
control of the County Fire, says as to the | have some office expense; they do have 


latter company : 


We expect to be able to utilize the pres- the down-town business. 


ent employees of 4he County Fire, divid- 
ing up the territory into small areas and 


each territory in the charge of a special 


agent who will represent both companies. 


rent to pay, and do not get a crack at 
Class. two 
men actually produce business; they 
are not mere interceptors of commis- 
sions. They gather in a vast volume 


’ ae 
Outside of the large cities where the con-|Of small preferred premiums which 


gested district business may be trouble- 
some, we hope to make very little, if any, 
interruptions in the detail and the man- 
agement of the County Fire affairs. 


brokers and class one agents would 
never get. , y ? f h 
The reclassification in Chicago is, of 








course, a sore point with some inter- 
ests, but this reclassification is really 
necessary. The old classification was 
exceedingly loose and compelled com- 
panies to pay high commissions on 
frame rows, print and oil stocks in 
frame mercantile buildings occupied 
in the second story by foreign families. 
Brokers Disregarding Conditions 

The broker, in girding up his loins 
for the fight to seeure the same com- 
missions that class two men get, con- 
tinued Mr. McGregor, does not take 
into consideration that he is a free 
lance—tied to no company and no 
office; and that many of the expenses 
which the class two man is put to are 
borne by class one agencies that get 
the largest share of the broker’s busi- 
ness. Class two agents are going to 
grow in numbers and size. They are 
located in districts where the greater 
part of the new building is being done 
and where the values are increasing 
most rapidly. The present arrange- 
ment in Chicago between class one and 
class two agents and brokers is rela- 
tively correct, and that, of course, is 
the aim for the present. The entire 
scale may be a little bit off, but rela- 
tively it is right. 

The Cook County Field Men’s Club, 
concluded Mr. McGregor, now has the 
making of a wonderful organization, 
and when its members get better opin- 
ions of each other many of the old bad 
practices and abuses will be lessened. 

The luncheon followed the regular 
monthly meeting held in the board 
rooms. Three new members were ad- 
mitted. Earl Z. Vickery of the Ni- 
agara, Charles E. Geissler of Moore, 
Case, Lyman & Hubbard, and George 
C. Houssmann of the Phoenix of Hart- 
ford. The membership now numbers 
forty-seven and includes the represent- 
atives of practically every company 
having a volume of business in the 
county. 





Rescind the Annex Rule 


The local agents at Augusta, Ga., 
who passed resolutions against under- 
writers agencies and intended to ~boy- 
cott insurance companies maintaining 
annexes, held a meeting last week and 
abrogated all resolutions relating to 
underwriters’ agencies. It was under- 
stood that the insurance commissioner 
was about to rule that the local board 
legislation boycotting companies and 
their underwriters’ agencies, was in 
violation of the insurance laws. There 
was a rate war imminent growing out 
of the rules passed and very bitter feel- 
ing was engendered. This seems to 
settle the question at Augusta, but it 
is stated that similar rules exist at At- 
lanta and Savannah. It is likely the 
entire question will come up at the 
next meeting of the Georgia Local 
Agents Association. 





Program Committee Named 

With the approval of President C. F. 
Hildreth of the National Local Agents 
Association Chairman James H. South- 
gate of the program committee has se- 
lected the following associates: J. K. 
Livingston, Detroit, Mich; G. M. 
Seay, Dallas, Tex.; Clarence S. Pellet, 
Chicago, and E. M. Gegenheimer, Min- 
neapolis, Minn. 





DECISION IS IMPORTANT 


COVERS RETURN COMMISSION 





Question Comes Up Over American 
Union Fire Receivership on a 
Point of Interest 





A recent decision by a Florida court 
regarding the question of unearned 
commissions in the case of the Ameri- 
can Union Fire is considered by many 
former agents of the company to have 
settled the question. Florida is one of 
the states which requires a deposit to 
protect the interests of policyholders. 
In settling up the affairs of the com- 
pany the case was heard by Judge 
Maloney. The American Union had 
given bond in a surety company to the 
state, and at the time of the trial the 
American Union, the bonding company, 
the state treasurer’s office and the 
Fisher-Brown Company, former agents 
of the company, representing the Flor- 
ida policyholders, were represented. 

Holding on Return Commissions 

The court held that the receiver could 
not collect or withhold return commis- 
sions on policies canceled through the 
receivership, and awarded the full 
amount to the Fisher-Brown Company 
without deduction of return commis- 
sions. The case is considered as espe- 
cially valuable since the surety com- 
pany was interested, and a decision 
which it would accept is regarded as 
likely to hold anywhere in the country. 

Agents Have Stood Firm 

While nothing has been heard from 
Receiver Donaldson, it is not thought 
that he will further contest the claim 
of the agents against deduction of re- 
turn commissions. The larger agents of 
the company had prepared pretty thor- 
oughly to take a united stand on the 
question and were prepared to give all 
possible assistance wherever the case 
might be tried. The National Local 
Agents’ Association had endorsed the 
stand of the agents and was prepared to 
give all assistance possible. A commit- 
tee has been appointed to handle the 
question, W. J. Carey of Carey & Zim- 
merman of Cincinnati being chairman. 
Mr. Carey is receiving numerous in- 
quiries concerning the case, and is 
keeping those interested advised of de- 
velopments. . 

Question Is a Mooted One 

The question of return commissions 
on business cancelled by receivership 
is one that has never been settled, and 
there are precedents both for and 
against. The Fire Underwriters Club 
of Cincinnati is codifying a set of rules 
of procedure, which when finally ap- 
proved and adopted will probably be 
furnished to the National Local Agents 
Association. If the question is kept 
clear from the start there is little like- 
lihood of there being much difficulty 
on this point in future cases of receiv- 
ership. The codified rules of procedure 
if thoroughly disseminated will greatly 
simplify the work of the receiver in 
future cases, and as the agents appear 
to have established their point, the 
case will have been of considerable ad- 
vantage to agents. 
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KOHN AGAIN AT HEAD 
MUCH BUSINESS TRANSACTED 





National Fire Protection Association 
Held a Very Profitable Meeting at 
Chicago Last Week 





NEW OFFICERS 


President—Robert D. Kohn, New York, 
Institute of Architects. 
Pirst Vice-President—Charles E. 
New York, National Association of Credi 
Men. 


noneona Vice-President—Lonis ‘Wieder- 
ary-Treasurer—-Franklin H. Went- 
"ees Mecestive Committee—F. J. 
+ ees Seamuliom (New Members) 
—Three years—Dr. 


te, wa, anadian 
Conservation Commission; RB. P. Miller, 
New — superintendent of buildings, 
borough of Manhattan; Charles H. Pat- 


Three important features of the last 
day’s session of the National Fire Pro- 
tection Association convention in Chi- 
cago, last week, were the election of 
officers, the presentation of the report 
of the committee on field practice and 
a discussion, at the close, of building 
inspections by firemen for reduction of 
fire waste. The report on field prac- 
tice, a printed document of 159 pages, 
was presented by Chairman C. H. Pat- 
ton of the Cleveland Inspection Bu- 
reau. It deals chiefly with upkeep of 
fire preventive and protective appli- 
ances, and after being held for thirty 
days for possible criticisms and sug- 
gestions, will be published by the ex- 
ecutive committee and distributed as 
a hand book to the members. 

Building Inspection by Firemen 

The discussion of building inspec- 
tions by firemen was opened by Chief 
McDonnell, of the Chicago Fire Pre- 
vention Bureau, and was participated in 
by a number of persons, including fire 
chiefs from Hartford, Conn. (Stanton), 
and Augusta, Ga. (Reynolds); Powell 
Evans, Philadelphia, and several others. 
There was unanimity of opinion that 
this is the most effective means of fire 
waste reduction possible at present, 
but some differences developed as to 
the method. 

Two Officers Reelected 

Election of officers followed the re- 
port of the committee on nominations, 
presented by former President H. L. 
Phillips, which was adopted by one 
vote. 

Mr. Kohn and Mr. Wentworth were 
reelected president and secretary. Mr. 
Meek was chosen from among the ex- 
ecutive committee, which created a 
vacancy in the ranks of the two-year 
members, and there was a vacancy in 
the ranks of the one-year members 
caused by the fact that E. P. Heaton 
no longer represents the Canadian 
Manufacturers’ Association. 

Many Reports Were Made 
_. Thursday’s program was a long one, as 
it went back to a number of reports that 
should have been presented Wednesday 
morning. Fortunately, however, most of 
the reports dealt more largely with ver- 
biage than with specifications. This was 
a tendency all through the meeting. Most 
of the committees that had no final re- 
ports to make, reported revisions of pre- 
vious reports intended to simplify and 

Clarify the language and to put specifi- 
cations already adopted in as concise and 
clear form as possible. 

An interesting point in the report of 
the committee on explosives and com- 
bustibles, presented by J. Smith of 
Chicago, was the-broad statement that 
the committee finds flexible metal tubing 
for gas connections is not satisfactory, 
that it deteriorates rapidly, and that it is 
more than possible that the association 
Shall have to draft specifications for rub- 
ber tubing to be used for this purpose. 

he committee was not ready to recom- 
mend this at present, but invited con- 
sideration of the subject in view of the 
rrospect that the necessity would arise. 

If this action is taken it will constitute a 
volte face on the part of the association 
and of the attitude of fire preventionists 

fenerally, and therefore, especially in 


cribed to the rubber tubing, assumes an 
aspect of great importance. 

Committee on Hydrants 
The report of the committee on hy- 
drants and valves was one of progress, 
but the association voted not to change 
specifications for valves and valve seats 
without conference with the manufactur- 
ers. A number of small changes already 
provided for will be promulgated in Octo- 
ber, the delay being at the request of the 
manufacturers, who wish to prepare their 
plants to conform. 
In connection with the report of the 
committee on manufacturing risks and 
special hazards it was brought out that 
more data is needed concerning flues 
for hotel and restaurant kitchens, but 
there was virtual agreement that such 
flues should be equal to chimneys. Small 
changes in detail were made in the re- 
port of the committee on gravity tanks 
and complete specifications were promised 
for next year. 
After the election of officers there was 
a brief session of fun making resolutions, 
in which the lead was taken by former 
President H. L. Phillips, ably seconded 
by former President W. H. Merrill, who 
presided. 





April Loss Record 
The fire loss of the United States 
and Canada for the month of April 
as compiled from the records of the 
Journal of Commerce shows a total of 
$17,700,800. The following table affords 
a comparison of the losses by months 


this year, with those of the same 
months in 1913 and 1912: 

1912. 1913. 1914. 
Jan, ....$35,653,150 $20,193,250 $23,204,700 
Feb. .... 28,601,650 22,084,600 21,744,200 
March .. 16,650,850 17,511,000 25,512,750 
April - 16,349,400 16,738,250 17,700,800 





Total .$97,255,050 $76,526,100 $88,162,450 





To Arrange the Program 
The executive committee of the Na- 
tional Board will meet Thursday to 
prepare the program for the annual 
meeting to be held at the Waldorf-As- 
toria, New York, May 28. 





The village of Clio, Mich., has voted 


ness district by installing a six-inch water 
main from the mill pond west for a dis- 
tance of 2,000 feet. There will be five 
new hydrants. 


BACK ARBITRATION PLAN 
MEETING ON FOR TUESDAY 





Business Men to Get Some Action in 
Kentucky That Will Be 
Satisfactory 


Louisville, Ky., May 13.—(Special.)— 
The arbitration plan of the Ken- 
tucky Manufacturers’ & Shippers’ As- 
sociation, which will be discussed here 
May 19, has attracted favorable com- 
ment from fire underwriters, and it is 
believed that as far as the insurance 
interests are concerned it would be 
given approval to the extent of re- 
turning to Kentucky if the state like- 
wise accepted its provisions. 

Briefly, the plan proposes to sus- 
pend the operation of drastic regula- 
tion pending a thorough investigation 
and decision of the subject by a com- 
mission of business men, to be ap- 
pointed by the Governor from a list 
submitted by the association. The 
business men, in this event, are to stand 
sponsor for fair treatment of the com- 
panies by the state. 

Plan of the Association 
The plan of the association contains 





to improve the fire protection in the busi- | 


nine paragraphs, which may be sum- 
marized as follows: 

First, the creation of the commission 
of three, to whom the questions involved 
are to be submitted for decision. 

Second, selection of commission from 
list of nine submitted by association. 

Third, that equalization of rates be 
made by readjustment of schedules and 
not percentage increases or reductions of 
| rates, the latter being one of the most 
| obxnoxious features of the Greene-Glenn 
| law. . 

Fourth, waiving of requirement that 
| companies duplicate rating records, but 
permitting these to be open to insurance 
board and the public. 

Companies Not to Be Disturbed 

Fifth, that the insurance companies 
| not be disturbed in the transaction of 

the details of their rating work by im- 
| practicable and unnecessary supervision. 

Sixth, that companies returning to 
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AMERICAN CENTRAL 


(Fire) 
INSURANCE COMPANY 
ST. LOUIS, MISSOURI 





Result of Joint Examination by the States of 
Connecticut, Illinois and Missouri, 


completed April 25, 1914. 





Reserve for all other liabilities . 


Surplus to Policy-holders, $1,933,695.78 





EDW. T. CAMPBELL, President 
W. A. BLODGETT, Vice-President 
B. G. CHAPMAN, Jr., Secretary 
CONRAD ROEDER, Asst. Secretary 





Metropolitan Dept. - - NewYork - J. G. Hilliard, Manager 

New England Dept. —- Boston - - Simpson Campbell & Co., Mgrs. 
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Arkansas - i Little Rock - - L. B. Leigh & Co., Managers 


- $1,000,000.00 

-  3,026,391.91 
406,126.65 
933,695.78 


- $5,366,2 14.34 
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view of the large number of fires as- 





Kentucky not be penalized in any way 
for their suspension or withdrawals. 
Seventh, that the investigation by the 
commission be prompt, complete and ac- 
curate. 

Eighth, that the companies returning 
shall have the right to exercise individ- 
ual judgment regarding Kentucky busi- 
ness, and that no obligation of restriction 
or interference upon any company resum- 
ing be understood. 

Ninth, that the association assume re- 
sponsibility for asking the companies to 
return to the state, guaranteeing the 
carrying out of the arbitration plan in a 
fair and just manner. 


Doubt as to State’s Attitude 

The doubt has been expressed, how- 
ever, as to whether the state officials 
will agree to accept the plan. The fact 
that the governor is not given the 
power to name the members of the 
commission will probably be objected 
to, it is said, especially as the decision 
of the commission as to the points in 
dispute is to be made binding on both 
parties. 

Holt Confers with the Governor “ 
Another matter involved is the ef- 
fect on the attitude of the state officials 
resulting from a recent conference with 
George H. Holt, of the Policyholders’ 
Union of Chicago. Mr. Holt was in 
Kentucky last week, and at the invita- 
tion of the state insurance board went 
to Frankfort, where he conferred with 
the state board and Governor Mc- 
Creary. It was said after the confer- 
ence that Mr. Holt’s advice to the state 
officials was to “stand pat,” and that 
the officials have decided to act along 
that line. The Chicago man told the 
officials, it is reported, that the state 
is not suffering from lack of insurance, 
and that with the numerous mutual 
companies in the field and the large 
number of outside companies which 


he said are willing to place policies 
on Kentucky risks, the lack of insur- 
ance available through the usual 


channels is not causing any difficulty. 
Absence of Good Facilities 
While, theoretically, it might be possi- 
ble to get insurance, the fact remains that 
the absence of insurance facilities has 
alarmed bankers and business men gen- 
erally, and that with a large number of 
expirations falling in May and June, the 
seriousness of the situation is becoming 
more evident. The Louisville Credit 
Men's Association devoted most of its 
annual session last week to a discussion 
of the situation, agreeing that the lack 
of insurance will result in a curtailment 
of credits. 
Agents Are Hopeful 

The officers of the Kentucky Association 
of Local Agents are greatly encouraged 
over recent developments, which seem 
to indicate that there is a good chance 
to get the Zorn law repealed, as well as 
the Greene-Glenn measure. If the state 
officials reject the compromise offered by 
the Manufacturers’ & Shippers’ Associ- 
ation, the only possible method of relief 
will be through a special session of the 
legislature, it is believed. 

At all events, the situation seems to 
be working in the direction of a well- 
defined issue. Thus far the matter has 
been so involved that the deciding fac- 
tors have not been made plain. The ar- 
bitration proposal puts the matter at is- 
sue fairly and squarely; and if the state 
rejects it, the onus will be placed upon it. 





It is now denied that a mortgage on a 
man’s dwelling surely indicates that he 
has bought an automobile. Perhaps he 
has bought stock in some new insurance 
promotion. 


Hotel Dyckman 


Minneapolis, Minn. 


ne Bee thee 
is outside and has bat 
COMPLETE and circulating refrig- 
HOTEL _ erated artesian water. 
Appointments combine dignity with 
a familiar homelikeness rarely found in 
metropolitan hotels. 
Two splendid cafes for ladies and gen- 
tlemen, also a Club Grill—the daily 
mid-day meeting place of the repre- 
sentative business men of Minneapolis. 


A large number of the best lighted 
sample rooms in the Twin Cities 


Exclusively European Plan—$1.50 and upward 
WM. H. JONES, Manager 
formerly Kitchi-Gamma Club 
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BOOST FOR COMMISSION 


-_— 


TEXANS WANT AN INCREASE 
Local Agents Will Appeal to Legis- 
lature if Companies Fail to Raise 
Compensation 





Agents’ commissions and the elim- 
ination of unauthorized and “wildcat” 
companies were the two most promi- 
nent features through the deliberations 
of the Texas Association of Local Fire 
Insurance Agents at its annual con- 
vention held in Fort Worth last Fri- 
day and Saturday. On the matter of 
commissions, a committee will be sent 
to the meeting of the Southeastern 
Underwriters Association at Atlanta 
June 3, with expenses paid by the as- 
sociation, to try to induce the com- 
panies to bring the Texas commissions 
up to at least the same basis as in other 
southern states. In case of failure to 
get results at that meeting, the new 
executive committee was instructed to 
have legislation introduced at the next 
session of the legislature to compel all 
companies operating in Texas to pay 
their representatives a commission not 
less than that paid in other southern 
states. 

In another resolution adopted at this 
meeting the companies that pay a 
greater compensation than 15 percent 
were thanked for not participating in 
the alleged unjust discrimination 
against Texas agents. 

Pight on Outsiders 

At the first step in the fight against 
unauthorized companies provision was 
made for the payment of a reward of 
$250 for the arrest and conviction of 
any person who represents an un- 
authorized company as an adjuster or 
otherwise. It is believed this action 
will materially aid in the enforcement 
of the law as it now stands. 


The fight will also be carried before 
the next legislature. New legislation of 
a much more stringent character against 
the companies themselves will be asked 
and a bill will also be offered providing 
that insurers in unauthorized companies 
be required to pay the state a tax of 5 
percent on the premiums paid by them 
and that each insurer be required to file 
annually with the county clerk of the 
county in which he resides a sworn state- 
ment showing the amount of such pre- 
miums paid by him. The introduction of 
an agents’ qualification law at the next 
session of the Texas legislature was also 
recommended. 

Large Fund Is Provided 

The convention provided for the cre- 
ation of a fund of $1,000 to carry on the 
work of the association during the com- 
ing year, of which $700 was raised be- 
fore adjournment. The constitution was 
amended so that yearly dues for agents 
living in towns of less than 5,000 shall 
be $3 and for the larger towns $5. 

Should Go Slow on Laws 

J. W. Mitchell of Fort Worth in his 
address on “Mutuals and Reciprocals” 
urged the agents to go slow in taking the 
matter of higher commissions before the 
legislature. 

“I believe the legislature is a danger- 
ous place to approach with insurance 
matters,” stated Mitchell, “and in my 
judgment the state control of insurance 
rates is a dangerous thing for the com- 
panies and for the agents. 

He took the position that legitimate 
mutuals should be recognized, but that 
those which are in the business only for 
the premiums should be condemned. He 
urged members to file affidavits with their 
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INITIAL CAPITAL AND SURPLUS 


and all stockholders. 
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INSURANCE AGENTS. 





of DETROIT, MICHIGAN 
$500,000.00 FINAL CAPITAL AND SURPLUS - - - 


$2,000,000.00 


The only company in existence organized, controlled and operated by Local Fire Insurance Agents. Over one hundred prominent union agents already enrolled in Michigan 
We want YOU to come in with us and thus help in building a Great Agents’ Fire Insurance Company. There is no watered, bonus or 
promotion stock; each subscriber to the capital stock pays, or has paid, for his stock exactly as you will pay for yours. We shall begin business in the near future and have assurance o 
a large premium income from the commencement of operations. 


. aap pha a for our stock spot tage the company in Ohio, Indiana, Illinois, Wisconsin, Minnesota, lowa, Nebraska, South Dakota, Montana 
and the American agency system is to get in with a company 
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Sllinois Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


“WE ISSUE SURETY BONDS” 


Liberal Commissions 
Attractive Contracts 
WRITE TODAY 


Local Agents Wanted Everywhere 








AS VIEWED FROM CHICAGO 


CLUB HAS MANAGERS’ NIGHT 

The Fire Insurance Club of Chicago 
had “managers’ night” Tuesday even- 
ing. A. R. Monroe, assistant western 
manager of the Queen, arranged the 
program and presided. 

Wellington R. Townley, general 
agent of the Western and British-Amer- 
ica, said that when he came on the 
street thirty-three years ago insurance 
men only knew each other by sight. 
The Fire Insurance Club has been one 
of the organizations that has changed 
all this and brought civilization out of 
savagery. 

C. L. Hecox, assistant manager of the 
Ohio Farmers, spoke of the value of 
the club to himself and the great ben- 
efit any one could derive from the lec- 
tures and the use of the club library. 

John Marshall, Jr., manager of the 
Firemen’s Fund, was detained at home 
by a sprained ankle and Mr. Monroe 
read a letter of regret from him. 

J. H. Carr, of Dugan & Carr, general 
agents of the Hartford and Citizens, 
spoke regarding the early history of 








fire insurance in this country and 
abroad. 

Neal Bassett, western manager and 
vice-president of the Firemen’s of 


Newark, asked the question, “Whither 
are we drifting?” He said that the time 
had come for the fire insurance people 
to organize to fight legislation that 
threatens the present system of fire 
insurance. He suggested that an in- 
surance political club should be organ- 
ized in every state and include in its 
membership every person who made 
his living from the business. 

Hugh R. Loudon, deputy assistant 
manager of the Liverpool & London & 
Globe, said that, at the risk of being 
egotistical, he would indulge in some 
reminiscences. He told how he started 
as a boy of thirteen in the office of a 
mutual company at Mifineapolis and by 
working hard and working nights be- 
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Chicago Office, 1560-1564 Insurance Exchange 


Resources Exceed $4,000,000 
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NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 
UNITED STATES BRANCH: 123 William St., New York 


Assets $1,439,399.53 Surplus $859,768.41 Liabilities $579,631.12 





J. H. LENEHAN, United States Manager 
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Fourteen years’ experience in Cook county inspections. Prompt personal attention givento all commitments 
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JOSEPH G. HUBBELL, Manager 108 S. La Salle St., CHICAGO 
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came chief clerk at sixteen. A year 
later he went on the road and acquired 
the nickname of “the Kindergarten.” 
At nineteen Mr. Loudon was married 
and secured a position as manager and 
inspector for Ramsey and Hennepin 
counties for the Armstrong mutuals. 
When they were reinsured by the Lan- 
cashire he went with that company and 
became a field man in the northwest. 
At twenty-one he was a field man for 
the Liverpool & London & Globe. 
Announcing he had kept the old wine 
until the last, Mr. Monroe introduced 
H. C. Eddy of the Commercial Union. 
Mr. Eddy indulged in some reminis- 
cences. He began as the sole employe 
of a mutual company in Rhode Island 
and drew $200 a year. When he became 
so valuable that the company could no 
longer afford to employ him he went 
to New York with the home office of 
the Home. Mr. Eddy said he wished 
the Fire Insurance Club of Chicago 
would either establish a western branch 
of the Insurance Clerks Mutual Ben- 
efit Association or a similar organ- 
ization of its own. He told of the good 
work which the New York association 
had done and of the many prominent 
men who have been connected with it. 
T. E. Gallagher, of the Aetna, told a 
Casey story, cast a few interesting side- 
lights on some of the men mentioned 
in the reminiscences of other speakers 
and challenged any man on the floor 
to discuss with him the subject of 
grandchildren P 
MUCH SMOKE; NO FIRE 
There was a report in Chicago early 
in the week that the western depart- 
ment of the Westchester Fire in the 
Royal Insurance building had had a 
little fire scare Saturday afternoon. 
Great clouds of smoke were seen issu- 
ing from the windows but no alarm was 
sounded and fire extinguishers were 
given the credit of saving the records. 
When the inquisitive news seeker vis- 
ited the Westchester office he found 
“Deacon” Hough talking with Manager 
Schwartz and it was assumed that the 
adjustment was in progress. It devel- 
oped, however, that the employes had 
had their picture taken Saturday after- 
noon and the smoke was from the flash. 
* * * 
WESTERN FIELD MEN TO MEET 
The western field men of the Phoe- 
nix of Hartford will hold a meeting at 
the home office Tuesday and Wednes- 
day of next week. The field meeting 
of the Connecticut Fire will be held 
June 3-4. This will be the first time 
that the western field men of the com- 
panies will have met at the home office. 
It is expected that at least 50 field 
men of the Phoenix will attend, coming 
from all sections of the country. No 
regular program has been prepared, but 
many subjects will be taken up in- 
formally. President Milligan will act 
as chairman of the conference. 
* * * 
EXAMINERS HAVE A MEETING 
The Examiners Club of Chicago held 
a dinner and meeting Tuesday evening 
previous to the Chicago Fire Insur- 
ance Club meeting. Carl Richardson 
of the Firemen’s office discussed coun- 
try store forms. Mr. Richardson is 
one of the committee that is revising 
the Michigan’s forms. ; 
:* s. * 
SAGE IS MADE CHAIRMAN 
At the meeting of the joint confer- 
ence committee of the Western Union 
and estern Insurance Bureau last 
week, W. H. Sage of the German 
American was elected chairman. C. 
H. Barry of the Pennsylvania vice- 
chairman and Neal Bassett of the Fire- 
mens secretary. 
* * * 
POTTS HAS NOT YET RULED 
The_ expected ruling of Superinten- 
dent Potts of Illinois on underwriters 
agencies has not yet been issued. It 
was expected that Mr. Potts would 
Promulgate a ruling any day, but he has 
been busily engaged in other matters. 
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known, but it is thought that Superin- 
tendent Potts will follow the Michigan 
holding to a considerable extent. 
es 2 
DIRECTORS WILL MEET 

President D. W. Andrews of the Fire 
Underwriters Association of the North- 
west, has called a meeting of the di- 
rectors to be held in Chicago Tuesday 
of next week. At that time plans for 
the annual meeting will be gone over 
and the program discussed. 

* * * 
SOME LOCAL EVENTS 

Childs, Young & Woods have been ap- 
pointed Chicago agents for the Anchor 
Fire of Des Moines, which has been ad- 
mitted to Illinois. It will only operate 
in a few cities of Illinois outside of Chi- 
cago. 

The Sun of England will move the 
western department Saturday of this week 
to its new office in the American Trust 
building, Chicago. 

S. N. Crawford of Fred S. James & Co. 
is suffering from a broken arm, the re- 
sult of cranking an automobile. 

Lewis, Gnaedinger, Waibel & Fraelig 
have been appointed Cook County _mana- 
gers of the County Fire of Philadelphia. 
The change takes place as a result of the 
recent control of the County by the New 
Hampshire Fire. 

H. N. Kelsey, United States manager of 
the Hamburg-Bremen, is in Chicago, and 
will remain in the city for some ten days. 
The field men have been called in to meet 
him. 
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‘CHARTERED A. D. 1794. 


= Wysupanen Cox 


Sixty Years of 
Splendid Service 


The old Girard has been in continuous ex- 
istence since 1853. It has seen many com- 
panies come and go but it stands in a more 
impregnable position than ever. 


The Girard is seeking agency connections 
where the rights of the agent are respected 
and protected. 


Capital $500,000 Assets $2,553,904.70 
Policyholders Surplus $939,752.26 


LoS 


STATES OFF PONS ALVANNAN, 


308-310 WALNUT ST., PHILADELPHIA, PA. 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 





JOHN J. P. RODGERS, Secy. & Treas. 
SAM'L P. RODGERS, Aast. Secy. 


CASH CAPITAL $1,000,000 


TOTAL ASSETS, 
$ 4,006,653.09 


SURPLUS TO POLICYHOLDERS, 
$1,347,774.40 


FIRE—TORNADO—AUTOMOBILE—LIGHTNING-—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 





The Chicago brokers are interested 
in the development of the Fire Brokers 
Association of New York City. The 
plan in New York City involves a big 
increase in membership, in order that 
the influence of the organization may 
be felt more strongly. Julian Lucas, 
Jr., is chairman of the membership 
committee, and has ideas which will 
greatly increase the membership list. 

Harrison Law, the well-known in- 
surance statistician, has been elected 
secretary of the New York Brokers 
Association, and will assume his new 
duties about June 1. He will devote 
himself at once to extension work 
along plans outlined by the member- 
ship committee. It is planned to have 
an associate membership to include 
brokers in the state outside of New 
York City. The New York associa- 
tion also feels that it will be desirable 
to have the smaller brokers identified 
with it, and the office of the Brokers 
Association will be of considerable 
value to the minor brokers, as the sec- 
retary will be able to give information 
in many directions. 

The Insurance Brokerage Association 





of Chicago comprises the leading 
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W. H. STEVENS, President 


61st ANNUAL STATEMENT 


Capital - - - - $ 500,000.00 
Assets (to protect policy holders) - 4,302,768.87 
Net Surplus to policy holders + - 2,260,636.90 
Net Surplus to stockholders <- - 1,760,686.90 


JOHN Q. ADAMS, Seeretary 


STUART MORGAN, State Agent, Michigan, Howell 


N.T. JULIAN, State Agent, Ohio and West 


irgina, Columbus 


F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P.WIPPELL, State Agent, Illinois and Wisconsin,P. O. Box 225, Chicago 
H. F.WATERMAN, State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Neb. 





brokers in the city, but it is acknowl- 
edged that much more influence could 
be wielded if there was a larger mem- 
bership. 


* * * 


The Chicago brokers were kept on the 
run during the few days of the automo- 
bile liability rate skirmish last week. A 
number of assured had their policies can- 
celled and rewritten. The business was 
more or less disturbed all along the line. 
Such movements as this always mean 
much extra work and less commission. 

The Association of Insurance Brokers 
and Agents of London have prepared and 
presented a bill for the registration and 
licensing of insurance brokers and agents. 
The legislation seems to be along the line 
= egeney qualification laws in the United 

ates. 





Lost Policy Certificate 


“Ev company and agent has more or 
less trouble and inconvenience regarding lost 
policies. A Cincinnati agency, having many 
— experience in the matter, has 
devi a “Lost Policy Certificate,” which, 
when folded is the same size and form as the 
policy, and can be issued promptly to the as- 
sured in case of the reported loss of the original 
policy, thus avoiding all the expense and 
trouble incidental to issuing a new contract.” 


SIN isvonidéchcutscacevutcdeuaaaall $1.50 

bah csccshcaddoececenetendundn 2.50 
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OHIO AND WEST VIRGINIA 


NOW TIME TO GET TOGETHER 








Companies Approve Work of Ohio 
Federation—Resolutions Adopted 
at Columbus Meeting 





At the meeting of the Insurance Fed- NET SURPLUS OVER BAAMILITY oc cccckccéss. oatvee 228,203.11 
eration of Ohio, at Columbus last week, |] $yRPLUS TO POLICY HOLDERS............. ceveesenses $428,208.11 


President W. S. Diggs read several let- 4 
ters from large eastern insurance com- 
panies approving the work of the feder- 
ation. Mr. Diggs said that now is the 


: Pe F. C. VAN DUSEN, Prest. 
time for Ohio insurance men to get to- 


Minneapolis Fire and Marine 
Insurance Company 


CONDITION DEC. 31, 1913 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desirefagents in all good towns where we are not now represented. 
JOHN D. McMILLAN, Vice-Prest. 





ALFRED STINSON, Sec'y. 











gether for the common good. Organi- 

















zation means power, and power com- 
mands respect everywhere. There is a 
feeling of distrust against all under- 
writing, and many things can be done 
now to correct this distrust. There 
were fifty members present at the after- 
noon meeting and about 140 attended 
the banquet in the evening. 

Resolutions indicating the platform of 
the Insurance Federation of Ohio were 
adopted by the Federation at its meeting 
in Columbus last week. Opposition to 
state or federal taxes in excess of the 
amounts necessary reasonably to support 
the insurance departments was declared 
and the resolutions also protested against 
the collection of a federal income tax on 
life insurance renewal commissions 
earned prior to March, 1913. 


F. H. HAWLEY, President 








CHAS. L. HECOX, Manager Western Department, Insurance Exchange 











W. E. HAINES, Secretary 


OHIO FARMERS INSURANCE Co. 


Organized 1848 


LE ROY, OHIO 


Ohio’s Oldest and Strongest Company 
Net Surplus Over $1,250,000 
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Merit rating of fire insurance risks, as 





opposed to the efforts at state rating in 
can cada than Be po ae Ph channels, and no insurance man 
business without a reasonable profit and | should allow himself to be imposed 
that if the business is unprofitable, the | on by any one claiming to represent 
protection of the assured will be insecure. THe WESTERN UNDERWRITER. All its 
men carry sufficient credentials to 
indentify them. 





After Unlicensed Solicitors 

The Ohio department last _week 

caused the arrest of Charles Mills at 
St. Clairsville on a charge of soliciting F , 

4 : : ollowing are the arrests and prose- 

py linge: oy loa tte ge ‘ad arson in Ohio for the month 
“ ' ' of April. 

word Tuesday piteenege that a Jacob Bowers and Harry Roof of Ma- 

would plead guilty. © are going | rion were arrested April 6 on a’ charge of 

after these unlicensed solicitors rough | setting fire to a watchhouse belonging to 


” . : = “ the C., C., C. & St. L. railway. They con- 
shod, said Superintendent Small, “and fessed and pleaded guilty and were fined 
I wish you would say so. $25 and costs each. 

Py oe me Mem ey | was arrest- 
ied . . ed and charged with setting fire to a one- 
Chillicothe Firebug Convicted story frame shed, which was of less than 


P ° . $50 in value and could, therefore, be held 
The jury in the case of Neal Griffith, only for a misdemeanor. Canfield con- 


who confessed to setting fire to a num- | fessed and was fined $20 and costs and in 

ber of buildings in Chillicothe, found a oe payment was committed to the 
. . ~ . e. 

him guilty. The trial was begun on |“ John Walters of Cleveland was arrested 

April 27 and the attorneys for the young | April 20 on a charge of arson, he having 

man sought to have the confessions he | set fire to two boxcars. Walters con- 


Mi . _ | fessed his guilt, plead guilty in police 
made to State Fire Marshal Defen- | court and was bound over to the grand 


baugh’s men thrown out of evidence | jury. He was quickly indicted but on be- 
on the ground that the confessions | ing arraigned Defore Judge Collister the 
were not voluntary. After a two days’ | Orderea him committed to = 

A : oa 3 a suitable in- 
hearing on this point the trial judge de- | stitution. 


cided the evidence competent and it 
went before the jury. These fires OHIO FIRES STARTED 

created a veritable reign of terror in Henry L. Glover and wife have been 
the Ohio city, and the fire marshal’s | arrested at the instance of the Ohio fire 


. : ~ . . marshal’s department on the charge of 
department did fine work in landing | paving burned their store at New Phila- 
the incendiary. 


delphia, O., to get the insurance. When 
the fire was discovered at daybreak one 
morning it was found that blazes had been 


Agents Are Victimized started in five places, and two “kindling” 
spots had not been touched off. 


S. C. Cooperman has called on some | “",t Coshocton, O., a four-year-old boy 
of the agents at F remont, Ohio, claim- | heard the nurse instructed to start a fire 
ing to be connected with THE WEsTERN Ag Bg ee Bg he Ke ye FO! . 

. rin 
Unperwriter. He puts up a story that | the nurse had not carried out instructions 
his wife is sick in a hospital and he is | he went to the basement and started a fire 
badly in need of: funds. He has se- | in @ pile of kindling. 
cured some money from agents there. 
He gives his address as 1553 Clifton 
Park avenue, Chicago. A representa- 
tive of this paper called at the address 
and found there is such a man. His 
mother resides there, but stated that ) iP hr a 
she had no word from her son, S. C., The inspection work of the department 
and does not know where he is. No | has been pursued energetically in the past 
such man has ever been connected ay = eg eg of orders issued, 
with THE WEsTERN UNDERWRITER and 1 ale se mercies catecnagy 
he is unknown to the office. No rep- 
resentative of this paper is permitted Chester R. Chadwick of Cincinnati, a 
to borrow money from _ insurance | fire reese soe. —_ y +~ under 
j ; | arrest Monday by Detectives Genter and 
people, /any financial transactions, are | Buetharst"an g tharey of ambeement 
. | preterre y ames o Olles, genera 
WESTERN UNDERWRITER through official | manager of the Warehousemen’s Fire As- 


J. A. HADLEY 
Manager 





April Prosecutions in Ohio 














APRIL FIRE LOSS REPORTS 
In April 642 fires were reported to the 
Ohio fire marshal’s department with a loss 
of $607,655. Sparks from chimneys were 
responsible for 123 and defective flues for 
7 Twelve were reported as of incen- 








Cc. RB. CHADWICK ARRESTED 
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NEWARK, N. J. 


Assets . " . . . . . . 
Capital ~ . . . . . . . . 
Surplus to Policyholders - - -+ = 


WESTERN STATE AGENTS 
W. E. COLLINS, Michigan and Ohio - - - Union Trust Building, Detroit 


A. 8. JACOBS, Illinois, Indiana and Wisconsin - - 19 So. La Salle St., C 
Solicited LOUIS R. DALE, Iowa, Minnesota and Missouri 


$2,009,892.77 
500,000.00 
1,108,003.56 
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PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager Commonwealth Bidg., Pittsburg, Pa. 
ips UNDERWRITTEN BY é 
Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance Co. ; Teutonia Fire Insurance Co 
all of Pittsburg, Pa. 
Capital, $1,700,000. Assets, $7.732.467.27. Surplus to Policyholders $3,449,769.69 
F. H. Westmeyer, Toledo, Ohio, Special t for Indiana and Ohio 
R. P. Ockenga, Peoria, Ill. Genera] Agent for Illinois ’ 
New Agents Solicited Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 





R. W. ALEXANDER, 
A. N. STEWART, 





BALTIMORE, MD. 


FOR Aqcences = ILLINOIS, INDIANA AND OHIO, ADDRESS F. E. WOODS, SPECIAL AGENT 


IN TRUST BUILDING, CINCINNATI, OHIO, OR HOME OFFICE 








First National Fire Insurance Company 
Full paid capital, $555,000. Surplus to Policyholders, $1,630,979.86 


Commercial Fire Insurance Company 
Full paid capital, $455,618.75. Surplus to Policyholders, $556,115.81 





National-Commercial Underwriters Agency 
Full paid capital, $1,010,618.75 
Surplus to Policyholders, $2,187,095.67 





Address applications for agencies to the above Companies 
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seciation of San Antonio, Texas. It is 
alleged oat Chadwick failed in an account 
of $663.5 . The deféndant claims that 
there has been a m ke in the unt, 
that it amounts to $400°only, and t he 
has expressed his willingness to settle at 
that figure. In the meantime he is being 
detained. 


Ohio Agency Ai ts 
Agricultural—B. F. Ford, E. P. Hildreth and 
J. F. Hartshorn, Newark. 
Amer. a Mo.—J. B. Rutkowski, = . 


Harvey, J. C. Wagner, Cleveland; Roc 
* Wheland, Urichsville. 
Eocep—t. C. Allen and W. A. Rounds, Cleve- 
land. 
Buff. Ger., N. Y.—W. O. Bakerman, Napoleon. 
Caledonian—Home Ins. Agency, Calumbiana; 
R. C. Kridler, Salem. a 2 
Coml. Union, . <> V. Williams, Ripley. 
Coml. Union, N. Y.—G. A. Katzenberger, 
Greenville. 
Farmers, Pa.—G. W. Hengst and J. P. Moller, 
Cincinnati. 4 
Fid.-Phenix—Pringle & Chenoweth, London. 


Fireman’s—E. P. Hildreth, W. M. Glenn and 
J. F. Hartshorn, Newark. 

General—D. $. Woodworth, Warren. 

Ger. Alli—L. V. Williams, Ripley; I._ R. 
Guy, East Palestine; P i A. Armbruster, Dina 
Opper, W. M. Butts, R. J. Beattie, K. R. Tay- 


lor, J. E. Roberts, W. D. Proudfoot, W. A. 
Pease, G. H.-Schryver and T. B. Scott, Cleve- 
land; Rev. John Thompson, North Royalton; 
Jacob Thomas, Arcanum; Schaub & Allendorf, 
Sandusky; F. D. Nesbitt, Xenia; Citizens Agency 
Co., Logan; Scott & Sitler, Youngstown; 4 
Moore, Spencer; G. M. O’Donnell, Covington; 
Keefer-Keller Realty Co., Dayton; A. V. Ker- 
sting & Co., Ottawa; A. A. Creager, West Alex- 
andria; B. E. Ullom, Marysville; Strayer 
Apt, Bryan. 

Ger.-Amer., N. Y.—R. C. Nusbaum, Canton. 

Germania—M. C. Gowey, North Lewisburg; 
L. W. Gibbs, St. Paris; A. H. Pearl, Huron; 
E. L. Coen & Co., Vermillion; Close & Oehm, 
Bellevue; W. L. Pease, Wakeman; C. C. Bowyer, 
Paulding; I. F. Stauffer, Kalida; W. C. Mess, 
New Bavaria. 

Girard—H. M. Haase, Cleveland. 

Gran. State—John Oldham, Sidney. 

State of Pa—W. H. Ellis, William Boswell 
and L. K. Marshall, Cincinnati. 

L. & L. & G., Eng.—H. E. Byron, Cincinnati. 

Lon. & Lanc.—W. H. Swift & Son, St. Marys; 
A. E. Fournace, Canton ; 

Lumbermens—A. B. Rebert, Springfield. 

Mechanics—C. E. Maxwell, Defiance. : 

Mich. Coml.—J. E. Schmeider Agency, Mins- 


er. 
Natl.-Ben Frank.—G. E. West, East_Liver- 
pool; Clarence Stewart, Cleveland; H. A. 
Schauck, Newark. 

Netherlands—S. Ulmer, Cleveland; S. J. 
Sherk, Findlay. . 

New Hamp.—C. J. Ford, Geneva; S. J. Bris- 
ter, Canal Dover. . 

Northern, Eng.—I. W. Pressler, Montpelier; 
L. M. Goodman, Youngstown; Zettler Agency, 
Canton; Jones, Lotze & Kennedy, Girard; Wil- 
liam Mank, Columbus. 

N. W. Natl.—J. F. Hartshorn, Newark. 

Norw. Union—Arthur Odell and M. H. Rich, 
Cleveland; Clark & Pike, Willoughby. 

Pelican—Scott & Sitler, Youngstown. 

Peoples Natl.—H. D. Murphy, Newark. 

Potomac—Real Estate Service, Akron. 

Prov. Wash.—W. W. Faigley, Lancaster; Fite 
& Fite, Jackson. : 

Pruss. Natl.—C. M. Jones, Dunkirk. 

Queen—H. J. King, Batavia; L. V. Williams, 
Loveland; Charles Reinke, Cincinnati. 

Reliance—C. F. Batig, H. R. Crow, J. i 
Dvorak, A. A. Frayer, Herman Fellinger, A. E. 
CobGhamae, J- PF irasek, C. J. Kwenen, L. 
Miller, D. F. Shea and C. R. Weisfeld, Cleve- 
land. 

Royal—A. M. Chester, Jefferson; C. P. Car- 
penter, Cincinnati; F. E. Holdredge, Lockland; 
William Mayo, Toledo. 

Standard, Ct.—H. M. Stowe, Edward Corri- 
gan, C. R. Livingston, Levi Hexter, M. J. 
Gleason and D. W. Dettelbach, Cleveland. 

Sun—Maurer & Harp, Greenville; H. B. Ward, 
Beach City; W. J. Price, Strasburg. 

Teutonia. Pa—Adams Ins. Agency, Warren; 
H. H. Schauck, Newark. 

_ Western, Ont.—M. Schaffer, Cleveland; Hutch- 
ins & Hamm Co., Portsmouth. 

Westchester—R. J. Baker, Urbana; E. F. 
Anderson, Greenville; Bernard Ullom, Sidney; 
Citizens Agency and R. L. White, Logan. 

Yorkshire—J. F. Meyer, Cleveland. 

Aetna—L. E. Wharton, Ashland; R. J. Baker, 
Urbana; N. Fuizotti, } H. Silliman, S. S. 
Strauss, L. F. Ives, W. F. Anthony, S. H. Beck, 
Al Blecher, Miss ; J. Butts and Randall Craw- 
ford, Cleveland; A. P. Dull & Co., Rockford; 
Mendenhall-Wilkinson Co., Piqua; A. S. Wake- 
field, G. E. Haine, E. Sperry and M. A. Gilt- 
ner, Warren; H..W. Davidson, Marietta; J. A. 
Bevan, Newport. 


t 


Allemannia—K. F. Powers, C. W. Swartzel, 
L. F. Wirth, H. J. Allen, E. M. Buel and 
H. F. Redick, Cleveland; H. H. Schauck, 
Newark. 


American—W. C. Mess, New Bavaria. 

Atlas—Stella Scott, Crestline; Mendenhall- 
Wilkinson Co., Piqua. 

Boston—J. A. Gardner, London; M. E. and 
W. S. Abbott, Conneaut. 

Caledonian—Herman Gerver, Cincinnati. _ 
_Coml. Union, Eng.—Rock & Wheland, Urichs- 
ville; G. R. Coit, Kalida; Zimmerman & Weaver, 





If you want service let us handle your 
Cincinnati business. Our Companies are 
the largest and best. 


Fire—Surety Bonds—Automobile Liability. 


EARLS & JOHANSING 
Phone Main 327 1404 ist Nat. Bank Bldg. 





Plain City; 


. W. Jumper, Nelsonville; J. N. 
Shaw, Li ; Bert ms 
Citizens, 


Cc. 
rty Cen Ulion, Marysville. 
hot Piiams, Cleveland; Dur- 
as. Agency Co., h; A. E. Furnace, 
nton. 


Commerce—M. E. and W. S. Abbott, Con- 
neaut. 

Continental—Pringle & Chenoweth, London; 

. C. Mess, New Bavaria. 

Dixie—J. F. Fox, Lancaster. 

Dubuque—E. P. Hildreth, George Franklin, 
Jr., Newark. 

Equitable—C. J. Ford, Geneva; G. A. Katz- 
enberger, Greenville. 

Fid.-Phenix—M. A. Wint, Columbiana; F. A 
Bricker, Negley; C. T. Shivel 

ins-Smart-Searles Co., R 


Fire Assn.—W. H. Wilbur, Lee Selover, J. P. 
Parphy Charles Scimeca, R. Hy Jones, Pd E. 
urry FB: Brown, J. J. Crooks, H. D. Ko- 


blitz and 

f . Stewart, Columbus; C. C. 
Bierly & Co. and H. M. Crawford, Toledo. 

General—W. D. Lewis & Co., Dayton. 

German, W. Va.—A. E. Bernstein, Cleveland. 

German, Pa.—Samuel Klein, Cleveland. 

Ger. Amer., N. Y.—Allen Phillips, Beaver 
Dam; Citizens Agency Co., Conneaut; R. T. Nis- 
i. % Kingsville; W. B. Bell, Somerville; 
A. R. Connor, Woodstock; E. E. Patton, Ba- 
tavia; D. H. Mackintosh, East Palestine; I. D. 
Rhood, New Washington; F. A. Haley, Huron; 
N. H. Carnes, Carroll; J. E. Innis, Columbus; 
George Grimm and Mrs. Cecelia Rosenthal, Cin- 
cinnati; W. G. Ross, Lynchburg; George Barnes, 
Glenmont; W. P. Gallagher, Tiltonsville; John 
Kanage, Fredericktown; Bradley Currier, 
Plain City; W. Mumford, Fletcher; R. J. 
Howe, Lodi; G. B. Correy, Ludlow Falls; 
M. Smith, Brookville; artin Moroney and 
W. D. Lewis Co., Dayton; W. F. Hart, 
Englewood; H. E. Smith, Vandalia; H. R. Dye, 
Chandlersville; Jessie Weaver, Roseville; I. N. 
Poling, New Lexington; E. W. Roberts, Raven- 
na; 4 
Frankfort; 
B. 


1 G. H. 
Lange, Millersburg; M. H. Soth, Milford; The 
A. _B. Crittenden Co., Conneaut. 

Gran. State—J. B. M 
M. Walsh, Niles. 

Lon Lanc.—G. C. Piwonka, Cleveland. 
Lumbermens—W. C. Bakerman, Napoleon. 


OHIO NOTES 


The D. H. Goldsmith Company has 
been appointed sole agent for Cleveland 
of the Peoples National Fire. 


J. H. Cothran of Napoleon, Ohio, has 
sold his bureau agency to W. C. Boker- 
man, who has a Union agency there. 

The Ohio state fire marshal’s depart- 
ment has ordered the buildings at 222-224 
West Commerce street, Youngstown, Ohio, 
torn down. 

The Ohio Commonwealth Fire has ap- 
plied to the Ohio department for a license 
under the “blue sky” law and is now be- 
ing examined by the department. 


The Hartford and the Citizens of Mis- 
souri have broadened their Ohio license 
to include fire, lightning, tornado, explo- 
sion, sprinkler leakage, inland marine and 
theft business. 

Adam Benus, secretary of the Cincin- 
nati Underwriters, and L. Guntrum, 
president of the Fire Underwriters club, 
have just returned from a trout fishing 
expedition in Michigan. 

After setting the barn afire at Shive- 
ley’s Station, Ohio, burglars routed out 
the family of Harrison udy, owners of 
the property, to fight the flames, and then 
robbed the house of $200. The loss on the 
barn was $500. The state fire marshal 
has men investigating. 


WEST VIRGINIA NOTES 


The Hamburg Fire, which recently en- 
tered this country, has been licensed in 
West Virginia. 

The fire loss of West Virginia for the 
month of March was $90,130. This loss 
involved property valued at $197,960 and 
insurance amounting to $126,447. 


alloy, Youngstown; F. 
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CASH CAPITAL $700,000.00 


CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 
CLEVELAND, OHIO 








CARROLL L. DeWITT 
Vice President and Managing Underwriter 





APPLICATIONS FOR AGENCIES DESIRED 








B. CREMER, President 


January 1, 1914 


ESTABLISHED 1876 


CHAS. CREMER, Secretary 


German Fire Insurance Company 
CAPITAL $200,000 
OF PEORIA, ILLINOIS 








Stark weather 


Union Fire Ins. Co. of Paris, France. 


Confiance of Paris, France 
Soleil of Paris France (Est. 1829) 
Nord of Paris, France (Est. 1840) 


La 
Le 
Le 
La France of Paris, France (Est. 1867) 


Admitted Assets - - - - - ~ $1,211,261.30 Paid in Baltimore - - - - = = $102,000 
Policyholders’ Surplus - - - - $425,343.80 Paid in San Francisco- - - + - $470,165 
PROVIDENCE NEW YORK CHICAGO BOSTON 


& Shepley, Inc. 


H. V. BURROWS, Manager 
Room 633 Insurance Exchange, 175 W. Jackson Boulv., 


MANAGERS FOR COOK COUNTY 
Rhode Island Ins. Co. of Providence, R. I. 


Chicage, Ill. 


Nationale Fire Ins. Co. of Paris, France. 
Phenix Fire Ins. Co. of Paris, Frances. 


Assurance Co. of Am. of New York. 


SURPLUS LINES 
Prompt attention given to orders for surplus lines in United States, Canada 
and Mexico in the following: 


La Metropole of Paris, France eae 


Standard of Amsterdam, Holland (Est. 1900) 

Amsterdam-London of Amsterdam, Holland 
(Est. 1895) 

London Lloyds—Binding Contract with Guar- 
anteed Underwriters up to $30,000. 











reputation 


SINCE 
1886 


the rural 











The Indiana and Ohio Live Stock Insurance 


Company has built up, year after-year, its remarkable 


for the prompt and business-like manner 


in which its loss claims were adjusted. 
We want active and reliable agents who solicit in 


districts of their county, as the farmer 


is one of our best prospects. 
Our method of advertising is helpful to the agent. 


Write Home Office today. 


& Ohio Live Stock Ins. Go. 


CRAWFORDSVILLE, IND. 


$200,000.00 paid up capital 











CLEVELAND 


Ohio Commonwealth Fire Insurance Company 


Capital $250,000 


Surplus $250,000 





Located in sixth city in population— 
fourth city in finance 





Backed by the substantial interests o 
Ohio and Indiana 








ORGANIZING UNDER THE 
STRICT OHIO LAWS 

















IF YOU CAN PRESENT A HIGH CLASS PROPOSITION WRITE US 
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THE WESTERN 


UNDERWRITER. 
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MIGHIGAN AND INDIANA 


APRIL LOSSES DEC 








ASED 


Indiana State Fire Marshal Finds That 
the Month Showed a Decided 
Let Up in Waste 








April fire losses in Indiana have de- 
creased more than 35 percent over 
those reported for March, according 
to the statistics gathered at the office 
of the Indiana state fire marshal. But 
five losses were reported during the 
entire month of April totaling more 
than $10,000 each. The complete loss 
for April is estimated by the fire mar- 
shal at $484,252, of which amount $351,- 
835 was on buildings and $132,417 was 
on contents. More than 565 fires oc- 
curred during the entire month. 

Probably the most noticeable de- 
crease in April fire losses is shown in 
the number of fires caused by sparks 
from chimneys. In March a total of 
240 losses resulted from this one source 
alone while in April but 153 spark fires 
were reported. The number of de- 
fective flue fires also shows a decrease 
from 193 in March to 80 in April. 


The fires reported in Indiana during 
the month of April which resulted in the 
most severe loss to property owners are: 
St. Joseph College, Rensselaer. ..$65,000 

S. Rhoads Mfg. Co., Daviess 


SEY ou anc kk 006.90 5.6:4005'4460 068 11,000 
L. Dryfus Theatre, Lafayette..... 62,000 
Preble Mfg. Co., Hammond...... 79,500 
Winona Summer Resort -«.......-. 63,325 


These five fires were responsible for 
more than 50 percent of the month’s total 
losses. 

* * * 

Fire losses in Indiana for the first four 
months in 1914 have reached a total of 
$2,461,416, as shown by the reports of 
the Indiana state fire marshal. 

The loss for each month is: 







April 

An average 
ed each month. 
have been reported during the entire four 
months. 


Will Yet Have Salvage Corps 
It seems certain that Indianapolis is 
still to have a salvage corps, notwith- 
standing the inimical proceedings _of 
the present city administration, which 
drove the corps from its already estab- 
lished and equipped quarters. It is un- 
derstood the merchants in the con- 
gested district have supported the in- 
surance companies in their efforts to 
keep the corps alive, and new quarters 
have been found and will be fitted up. 
Any definite announcement concerning 

it is said to be premature, however. 





Run of Losses at Logansport 

According to the fire chief’s report 
the losses in Logansport, Ind., so far 
this year have been 500 per cent larger 
than for the whole of 1913, when the 
total loss was given at $6,700. There 
has been already $35,000 of losses this 
year and 169 alarms against 45 for 1913. 


Will Discuss Kansas Decision 

At the next monthly meeting of the 
Indiana Pond of the Blue Goose, in 
connection with the noon luncheon at 
the Denison hotel May 18, former at- 
torney-general of Indiana, William L. 
Taylor, will discuss the recent decision 
of the U. S. Supreme Court confirm- 
ing the rights of states to make fire 
insurance rates. 


OLD-TIME AGENT DIES 

Detroit lost another old-time fire insur- 
ance agent this week, in the death of 
Louis P. Lotz, who was started in the 
business twenty-five years ago by Charles 
Whittaker, now head of Whittaker, Mc- 
Naughton & Livingston. Mr. Lotz was 
of the old-fashioned school, doing a high 
class business that remained with him 
year after year. His agency was not one 
of the large ones, as his health has not 
been good for many years. 





Michigan Agency Appointments 
Aachen & M.—F. W. Nichols, Houghton. 
Aetna—A. R. Palmer, Imlay City; O. J. Me- 

Quistion, Detroit. 
Agricultural—W. W. Smith, Grand Rapids; 
Julius Zahrzewski, Detroit. 
Atlas—Chas. Holmes, Three Oaks. 
Citizens—Chas. Banfillmoss, Detroit. 
German, Pa.—D. M. Reed, Detroit. 
Amer. Cent.—M. E. Cannon, Deerfield; E. A. 
Hazenbush, D. M. White, W. A. Wood and D. 





M. Reed, 
Rapids. 
: Cotati, O.—J. H. and G. R. Wortley, Ypsi- 
anti. 
Coml. Union, N. Y.—J. R. Ford and H. H. 
t. 


Coml. Union, Eng.—J. H. Hopkins, Ypsilanti; 
E. E. Brooks, Ann Arbor; G. L. Weadock, Sag- 
inaw. 

Concordia—D. L. Johnson, Alma; F. T. 
Moses and H. W. Proctor, Detroit. 

Continental—M. Kienholz, Scottville; 4 A. 
Schaub, Ferryburg; Alfred Kallander, ake- 
field; A, G. Urquhart, Boyne City. 

Detroit F. & M.—Ludwig Bachor, Calumet; 
B. E. Kellerman, Flint. 

Farmers—F. E. Bowen Ins. Agency, Cadillac. 

Fid.-Phenix—Wierman & Stone, Breckenridge; 
Alfred Kallander, Wakefield; A. G. Urquhart, 
— City. 

ermania—H, T, Hallady and Myra U. Halla- 
day, Battle Creek. 

Ger. Amer.—A. H. Hedges and M. H. Gilbert, 
Detroit; J. A. Riley, Blissfield; C. L. Magill, 
Milford. 

German, W. Va.—T. Treloar, Marquette. 

Glens Falls—L. M. Conrad’ & Co., South 
Grand Rapids. 

Gran. State—Nicholas Grieser, Detroit. 

Ham.-Brem.—C. J. Snochowski, Detroit. 

Hartford—A. B. Betzner, Caledonia; L. E. 
Ryan, Chester; E. em) Cloverdale; L. A. 

ason, Comstock; G. I. Leavengood, Ceresco; 
R. J. Barris, Dorr; Albert Zagers, Jamestown; F. 
V. Holton, Jerome; J. W. Cavanogh, Manitou 
Beach; J. G. Wademan, Moline; Ford Parker, 
New Hudson; J. D. Pickett, Nunica; E. C. Mc- 
Elroy, Oshtemo; F. M. Cobb, Potterville; Mrs. 
Jennie Bishop, Saginaw; A. R. Moore, Sher- 
a G. M. Fox, Schultz; Henry Rock, Vries- 
and. 

Humboldt—D. D. Driver, Kalamazoo. 

North Amer.—J. D. Spinney, Alma; I. J. Stim- 
son, Detroit. 

L. & L. & G., N. Y.—W. G. Conlan, Otsego. 

L-& L. & G., Eng.—O. J. McQuistion, Detroit; 
F. C. Scringer, Grandville; C. H. Mowry, Hart- 
ford; Wireman Stone, Breckenridge. 

London—Jacob Hakli, Hancock; C. A. Carna- 
han, Mt. Pleasant. 

ich, F. & M.—Ludwig Bachor, Calumet. 

Millers Natl—C. J. Van Horn, Detroit; W. 
W. Hodge, Cadillac. 

Milw. ech.—T. M. Pope, Lansing; C. M. 
Hopkins, Battle Creek; Washburn & Co., Ben- 
ton Harbor; C. F. Schaus, Benton Harbor. 

National, Ct.—Burnside Merc. Co., Burnside. 

Natl.-Ben Frank.—W. H. Burgess, Sandusky; 
W. Braman, Flint; Slyfield & Smith and 
L. G. Palmer, Detroit. 

Natl. Union—W. I. Waller, Cheboygan; The 
Dettlaff Co., J. R. Greenberg, Lorne McCall, 
W. A. Slayton and I. J. Stimpson, Detroit; H. 
L. Barger, —* A. G. Urquhart, ~~ City; 
J. A. McGraw, Highland Park; C. S. Parks, 
Kent City; Jno. Sharp, Newaygo; J. S. Rol- 
lins, Mrs. Nellie Boer, C. W. Calkins and James 
Malloy, Grand Rapids; D. L. Johnson, Alma. 

New Hamp.—W. T. Gurr, Detroit. 

Northern, Eng.—O. J. McQuistion, Detroit; 
W. H. Gaple, Clare. 

N. W. Natl—D. L. Johnson, Alma; H. T. 
Halladay, Battle Creek. 

Norw. Union—T. & Chamberlain, Detroit. 

Ohio Farmers—G. W. Lyons, Hillsdale; F, E. 
Beecher, Detroit; Chas. Ely, Traverse City; 
Thurlow Pope, Lansing. 

Old Colony—The ass Realty Co., Grand 
Rapids. 

‘a. Fire—Robert Jones, Pontiac. 

Phoenix, Ct.—F. J. Ward, E. A. Hazenbush 
and Chas. Banfillmoss, Detroit; Harry St. Louis 
and W. W. Berry, Escanaba; S. L. McCall, 
Milford; C. L. Larson, Rock. 

Prov., Wash.—Jacob Hakli, Hancock. 

Reliance—G. D. Blake, Corunna. 

Royal—Jno. Mathieson, Deckerville; G. H. 
Schwendeman, Michigamme; J. W Ramsdell and 
Leonard & Griffin, Detroit. 

Western, Ont.—B. E. Kellerman, Flint. 

Yorkshire—H. F. Heyn and Ivar Lallerstedt, 
Ishpeming. 


Indiana Agency Appointments 


Concordia—Watson & Baird, Jeffersonville; G. 
W. Lott, Vincennes. 

Teutonia, Pa.—E. K. White & Co., Marion. 

Old Colony—G. W. Foulks, Vincennes. 

Commerce—E. E. Roney, Richmond. 

North Amer.—J. H. Fearis, Connersville; W. 
J. Powell, Jasonville; Citizens Trust Co., Sulli- 
van. 

Pa. Fire—E. E. Shookman, Burrows; E. V. 
Sholby, North Grove; P. Miller, Miami. 

People’s Natl—Rose & Orr, Wabash; W. 
Blumenthal Co., Hammond; G. M. Nie, Hunt- 
ington, 

Continental—Brunson Realty Co., Elmora; F. 
A. Payne, Wabash; E. F. Rousey, Trafalgar; 
A. Bailey, Lyons. 

Hartford—E. M. Blessing, Danville; M. L. 
Hughbanks, Austin; J. A. Lineback, Carthage; 
R. Cooper, Dugger; L. L. Walters, Jordan; 
C. W. Daniels, Russellville; F. J. Birdsell, 
Waynetown. 

Ham.-Brem.—Johnson Bros., Gary. 

Camden—W. M. Dougherty, West Lafayette. 

Palatine—Madison County Trust Co., Ander- 
son; B. C. Klysz, South Bend. 

New Jersey—O. O. Gaskill, Portland. 

Connecticut—C. B. Matson, Rising Sun. 

Prov. Wash.—C, Zoercher, Jr., Tell City. 

Detroit Natl.—E. E. Long, Mishawaka. 

Commercial, D. C.—Standerford & Son, Tip- 
ton. 

First Natl—D. W. Black, Anderson; Ratliff 
& Radcliffe, Bloomington; Standerford & Son, 
Tipton. 

Natl,-Ben Frank.—Bennett, Hutchinson & Co., 
Evansville; National Realty & Collection Co., 
Fort Wayne; F. M. Cawley, Laporte; Monroe 
Spraggins, Winslow; Citizens Loan, Trust & 
Savings Co., South Bend. . 

Coml. Un., N. Y.—E. H. Haitley, New Albany. 


Detroit; Peter Beasore, Eaton 


Firemens—Metzger & Metzger, Angola; O. J. 
Shaw, Winamac; S. J. Hayes, Bremen; Auxier 





& Auxier, Depauw; L. C. Wright, Orleans; Fry 
& Rogers, Royal Center; G. W. Boling, St. Paul; 
. Mz. rter, Salem; P. J. Sattler, Carthage; 

ume & Gaston, Danville; E. B. Spohr, James- 
town; E. P. Reitzel, North Salem; T. L. Malott, 
Sheridan. 

L. & L. & G., Eng.—F. A. Ruf, Crown Point; 
Smith-Bradley-Davidson Co., Whiting; C. M. 
Barney, Hobart; C. R. McClure, Spencer. 

Continental—Carlow & Little, Covington; J. H. 
Stills, Osgood; O. Standeford, Orleans. 

Fid.-Phenix—J. H. Stille, Osgood; O. Stande- 
ford, Orleans. 

German, W. Va.—tTri-State Loan & Trust 
Co., Fort Wayne; Miltonberger & Leffler, Mun- 
cie; W. W. Haynes, Elkhart; N. B. Smith, 
Kokomo; E. P. Wise, Gary; W. H. Surbaugh, 
Anderson; Hall & Hill and J. A. Shirley, In- 
dianapolis; C. Weidler, South Bend. 

German, Pa.—C. M. Roop, Elwood; Metzger 
& Metzger, Angola. 

Humboldt—J. A. Hibbard, South Bend. | 

General—North Side Realty Co., Evansville; 
W. L. Ewing, Evansville; H. B. Oversoch, La- 
fayette; i L. Kelley, Fort Wayne. 

Rut.—F. E. Jarvis, Vincennes; F. M. 
Nipp, New Castle; R. F. Glidden, Michigan 
City; H. L. Kiser, Kendallville; F. P. Warner, 


Royal Exch.—C. R. Swainn, Knightstown. 

Phoenix, Eng.—Unger & Lindsay, Elkhart; 
Mehl & Mehl, Goshen. 

Law Union—G. M. Nie, Huntington. 

Agricultural—F. M. Nipp, New Castle; W. T. 
Markle, Cambridge City. 

Ger.-Amer., N. Y.—C. W. Duncan, Green- 
field; Knight & Shortridge, Coatsville. 

Boston-—F. A. Grover, Logansport. 

Citizens, Mo.—Richards Realty Co., Evans- 
ville; North Side Realty Ins. Co., Evansville. 

Amer. Cent.—H. W. Pollie, Union City; G 
M. Nie, Huntington. 


MICHIGAN NOTES 
The Phoenix Sprinkler Company has 
equipped with its system the Lemon & 
Wheeler building, Island and Ionia ave- 


nue, Grand Rapids, Mich., and the Stiles. 


Brothers and the Hancock Manufacturing 
Company plants at Charlotte. 
Spontaneous combustion is thought to 
have caused a fire which entirely de- 
stroyed the Darling Milling Company mill 
at Freemont, Mich., causing a loss of 
$50,000 and temporarily deranging the 
water works and lighting plant nearby. 


INDIANA NOTES 


Clinton Willson has purchased the local 
agency of Charles umpper at Fort 
Wayne, Ind., and will take charge on July 
1 when he leaves his position as cashier 
of the Commercial bank. 


The large part played by lightning in 





farm dosses is being more and more rec- 
ognized. The Rodded Farmers Mutual 
of DeKalb county is the name of a new 
mutual organized at Auburn, Ind. 


The removal of a livery stable at El- 
wood, Ind., caused a reduction in rate on 
the city hall from $1.66 to 98 cents. The 
city council will therefore increase the 
insurance carried. 


BOOST FOR COMMISSIONS 


(CONTINUED FROM PAGE 6) 


county attorneys whenever they find un- 
authorized agents writing business. 


Important New York Decision 


R. B. Webb of San Antonio, in connec- 
tion with the fight on unauthorized com- 
panies, called attention to a decision of 
the New York supreme court that New 
York companies operating without au- 
thority in other states can not be sued 
even in their home state. 

. B. Norment of Paris and Fred W. 
Offenhauser of Texarkana, the latter a 
former president of the National associ- 
ation, urged support for that association. 
Offenhauser declared that the best way 
to accomplish results was to stick to the 
National association, even though the 
members felt at times that their contri- 
butions to it were unduly heavy. 

H. O. Millican of Austin argued for an 
agents’ qualification law. Other talks 
were made by S. A. Robbins of Austin, 
Homer Fisher, fire marshal of Dallas; 
Mayor Milam of Fort Worth, Cruger T. 
Smith and I. Jalonick of Dallas. All of 
the old officers were reelected and Gal- 
veston selected for the next meeting. An 
elaborate entertainment program was fur- 
nished all through the convention by the 
Fort Worth local agents. 


Companies Not Considerate 


President Seay in his annual address 
referred at some length to his effort to 
increase the membership of the associ- 
ation, and to the controversy over com- 
missions, telling of his trip east last 
June to confer with the heads of various 
large companies in regard to this propo- 
sition. 

“IT know that the companies do not 
consider their Texas agents inferior to 
those of other states,” he said, “that they 
do not desire to continue to discriminate 
against us, that their sense of fairness 
and justice is well defined and this will 
cause them to eventually do the fair 
thing in dealing with us, but it does seem 
to me that in view of the fact that they 
have been advised repeatedly of our dis- 
satisfaction and requested as politely as 
possible to confer with us, that they are 
not as considerate of us as they are of 
their agents in other states.” 











DETROIT, MICH. 
HAS BEEN 


nS Se ee $1,549,823.67 
D. M. FERRY, JR. E. J. BOOTH 
President Vice-President 





THE MICHIGAN 


Fire and Marine Insurance Company 


FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-THREE YEARS 


lt has paid $7,241,000 in losses 


iT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


| I $400,000.00 


E. P. WEBB 


H. E. EVERETT 
Seeretary Ass't Secretary 














SURPLUS Eosructcc rete tans 
and Foreign companies and at Lloyds, London. 
LINES aND  yoorsusiness soiciTzED; PROMPT ATTENTION 


FLOATERS 


F. R. THOMPSON 
Insurance Exchange, Chicago, Ill. 





Kaskaskia Live Stock Insurance Company 


Incorporated Under the Laws of Illinois 


Desires applications for agencies in Ohio and unoccupied territory in Illi- 
nois. Must be men of excellent standing, who can produce results. 


We have a clean, profitable proposition for the right.men. 


KASKASKIA LIVE STOCK INSURANCE COMPANY 
Kaskaskia Building, SHELBYVILLE, ILLINOIS 
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New Jersey~ Fire Insurance Company~ 


NEWARK, NEW JERSEY 
STATEMENT 
IIE i. Cres chi svidcs 50645 <0 0000 ca boas G SPER aae seated eee $1,000,000.00 
Ns is ann cas cea heed sek ens eecsses cascada oe ee 1,426,215.33 
nn) 0s S dtbikets Ticedins.« a SERRE eee eee Reales . 2,076,896.37 


J. W. ROBERTSON, Western General Agent 


CHICAGO, ILL. 
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IN ILLINOIS AND WISCONSIN 


SULLIVAN FILES HIS ANSWER 


Says ry Attacked Himself to Make 


t Appear Company Was 
Doing It 














Percy B. Sullivan, president of the 
Assured’s National Mutual Fire of De- 
catur, Ill., has filed an answer to the 
suit of Superintendent Potts for the 
dissolution of the company. Sullivan’s 
answer is humorous. He charges that 
the attorneys for the superintendent, 
acting with the knowledge of Receiver 
Lyons, entered the office of the mutual 
and on the letterheads of the company 
sent out spurious letters attacking the 
superintendent and soliciting new busi- 
ness for the company—all without the 
knowledge or consent of Sullivan, and 
with the intent of creating an appear- 
ance that the company was violating 
the injunction issued by Judge Creigh- 
ton restraining the company from 
doing further business. 

Sullivan’s old charge of persecution 
is also set up. It is declared that the 
company has always been above 
board and that, in stating its unpaid 
premiums were $4,170, it believed that 
amount covered the claims for which it 
was liable. It is also denied that 
money was deposited to the account of 
the Assured’s National a short time be- 
fore the examination and then taken 
out for the purpose of padding the re- 
port to the insurance department. 


Illinois Losses in April 

The report of the Illinois fire marshal 
for April shows $722,551 damage to 
buildings outside of Chicago, and $669,- 
738 damage to contents. - There were 
368 fires reported. 

In Chicago the damage to buildings 
in April was $84,855 and damage to 
contents $93,460. There were 300 fires 
reported. The total loss in the state 
during the month was $1,570,604. Out- 
side of Chicago there were 416 dwell- 
ing fires, 81 barns, 43 stores, 11 fac- 
tories, 30 sheds and 37 offices. In Chi- 
cago there were 146 dwellings, 22 
barns, 25 factories, 12 shops, 27 sheds 
and 30 stores. 





West Bend Conditions Good 

For the first time since 1894 insur- 
ance conditions at West Bend, Wis., are 
said to be good. The rates of the Wis- 
consin Inspection Bureau were adopted 
for the town last December and are 
now strictly adhered to by all com- 
panies. West Bend is the home of the 
largest of Wisconsin city and village 
mutuals, and companies have been writ- 
ing at any rate to get the business. 
The city has been a losing proposition 
to the majority and the change in prac- 
tice became imperative. 


Says Reasons Were Personal 
Personal and not legal reasons in- 
duced R. H. Norris, the Milwaukee 
manager of the Hartford Fire, to drop 
his injunction suit against the Milwau- 
kee Board, according to his attorneys. 
Mr. Norris sought to prevent the Mil- 
waukee Board from enforcing the new 
tule, limiting agency representation to 
four agents per company, including all 
underwriters’ agencies, and secured a 

temporary injunction to this effect. 
Outside of denying that the Hartford 


Hotel Wisconsin 


MILWAUKEE 





‘ARTHUR M. GRANT 


President and General Manager 
(Formerly{Manager of the Brevoort, Chicago) 


Insurance men will find the Wiscon- 
sin has superior facilities and will 
havespecial regard for their comfort. 





was back of the suit in any way, Mr. 
Norris declines to discuss his reasons 
for dropping the case. Mr. Norris and 
his attorneys still believe that. they 
had a good case and that the court 
would have been’ justified in making 
the injunction against the Milwaukee 
Board permanent in nature. 

Mr. Norris prefers not to say whether 
or not he will abide by the new limi- 
tation rule, which goes into effect on 
July 1. 


MALT HOUSE FAN ROOM FIRES 








Wisconsin Fire Prevention Associa- 
tion Comments on Recent Loss 
That Occurred at Waterloo 





The Wisconsin Fire Prevention As- 
sociation, in commenting on the recent 
fire of the Badger Malting Company at 
Waterloo, Wis., which involves the fan 
room hazard, says: 


As nearly as can be determined the 
recent fire of the Badger Malting Com- 
pany at Waterloo, Wis., originated in the 
fan room, where so many of the malt 
house fires have had their origin. The 
fan rooms are usually in the most inac- 
cessible portion of the plant and since 
malt kiln construction has been improved 
ventilating fans are now the cause of 
more fires in malt houses than any other 
hazard, 

A member of this association was 
asked by the owner of the buildings in 
which the Badger Malting Company op- 
erate, and in which two fires have oc- 
curred, to suggest some method of fire- 
proof construction. The following was 
proposed: 

“Construct the fan room either of 
brick, book tile or adamantine plaster on 
expanded metal lath, seeing to it also 
that the air ducts connecting with the 
fan are of non-combustible material.” 

This construction: was later referred to 
the National Fire Protection Association, 
and the chairman of its committee on 
manufacturing risks and special hazards 
advises that the action proposed will 
cover the hazard very well, the only sug- 
gestion being that the openings in. the 
proposed fireproof room be arranged to 
close automatically in case of fire, by 
the use of fusible links. 


Lucky Charles! 

Charles Henninger of Vandalia, who 
is on a regular salary with a large in- 
surance company, was looking after 
that line of business here Wednesday 
and Thursday.—Shobonier Correspond- 
ence Vandalia, Ill., Sentinel. 








Inspected Three Cities 

The Illinois Fire Prevention Associa- 
tion inspected Granite City, Madison 
and Venice last week and out of 283 
inspections found only 29 defects, al- 
though some of them were quite 
serious. Frank Goldthorp of the 
North America had charge of the meet- 
ing. At a banquet given by Mr, How- 
ard of the Commonwealth Steel Com- 
pany to the Commercial Club, talks 
were made by Milo Marik of the Na- 
tional Union Fire, Assistant State Fire 
Marshal Frank Morgaridge and J. A. 
McClelland of the Fidelity-Phenix. 

—_s 
Illinois Agency Appointments 

Assur. Co. of Amer.—J. R. Wineman, H. V. 
Burrows, H. J. O’Brien, Rollins & Burdick Co. 
and Klee, Rogers & Co., Chicago. 


Brit. Amer.—Forberg & Ashurst, Chicago. 
Coml. Union, Eng.—L. J. Frye & Co., South 


Chicago; T Telford, Jr., Salem; George 
Sawin, Elmhurst; Troxell, Kikendall & Co., 
Springfield; P. V. Schaefer, Carlyle; 


Morse, Decatur; J. W. Cochran, Freeport; Her- 


man Struck, Pekin; D. Sullivan & a G. J. 
Harris and H. B. Ford, Chicago; E. I Carlson, 
Sheridan Park; G. E. Farrell, Summit; P, =. 


Zimmerman, Oak Park; R. P. Lonegran, Kan- 
kakee; Shafer Investment Co., Champaign; J. E. 
Cornell and W. A. Murphy, Hyde Park; G. E. 
Farrell, Summit; J. T. Hall, Windsor Park; 
2 Young, Danville; Catherwood & Wallace, 
Hoopeston; ie? & Woehr, Geneseo; J. M. 
McCarm and J. E. Wroughton, Joliet; E. C. 
Bock, Evanston; S. M. Filipezak, Cragin; F. B. 
Janowsky, Town of Lake; D. A. Nobles, Au- 


rora; H. M. Berscheil, Joliet; W. B. Hougn, 
Elburn; A. G. Roge, Wainut. 

Ger.-Amer., N. Y.-J. G. a Mendota; 
W. A. Willson, Charleston; J. Brady, Cul- 
lom; A. B. Trudeau, Manteno. 


North Amer.—A. F. Kaiser, Stronghurst; D. 
C. Bradley, Hume; J. G. Todd, Newman; C. 
Ww. = McLeansboro; F. B. Shain, Dallas 
City; R.. J. Gray, St. Francisville; Rea Bros. 
Realty Co. .» Benton; Elmer Barnes, Cheneyville; 
W. H. Bray, Forsberg & Ashurst, C. H. Bol- 
lerman, C. m, Cambell Mervin, R. G. 
Kimball & Co., G. P. Davis, W. H. Raff, Birren 
& Noyes and ’D. A. ——, Chicago; J. J. 
esa Hompepires a. Nauvoo; 

“Mearl, .~ 0; a. 
ossville; H. 


. Dales, 
ry c3 Me Grays, 





SPRINGFIELD 


FIREG 6 MARINE INS..C? 


Sprints ji teld-Masrachusetts 
A°k. DEAN: €44723850'2 *CHICAGO 
HE SPRINGFIELD for two-thirds of a 


century has transacted business solely under 
its own corporate name, without annexes, underwriting agen- 
cies or subsidiary companies. It is free from all entangling alliances 
and has no “interlocking directorates” or affiliations to be “uns¢ram- 
bled.” No Springfield agent is worried over a possible disruption 
of business by present or future legislation. The SPRINGFIELD 
stands today preeminent among American fire insurance companies. 
Its growth in business and in the estimation of its agents has been 
cumulative from the beginning, and it enjoys the loyal co-operation 
of thousands of agents who are proud of its record and who know 
that when the day of reckoning for the annex evil comes, it will 
have nothing to amend or apologize for. 














Ss. Stanin- 








Arizona Fire Insurance Company 


PHOENIX, ARIZONA 


Capital - - $200,000 


ARTHUR J. DAVIS, - - - - Special Agent 


2033 Insurance Exchange, - CHICAGO 
ILLINOIS INDIANA OHIO PENNSYLVANIA 
MICHIGAN WISCONSIN MISSOURI 
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NATIONALUNION 


Fire Insurance Co 


© OF Pitrseuac.Pa 7 






As a man, in reminiscent mood, surveys the one embers of what | 
was once his home he recalls the years of toil | 
and sacrifice entailed in its erection. 


Is it a time for his thoughts to revert to how little he knows about 
the company whose policy he holds? 

Is it a time for him to speculate as to how that company will 
treat his claim? 

Is it a time for his perusal as to when the adjuster may arrive? 

Is it a time to wonder when he’ll get the cash? 


A NATIONAL UNION policy-holder is never disturbed by such dis- 
tressing thoughts. A NATIONAL UNION policy is an “Optimus” 
policy—a certificate of happiness—insuring peace of mind, in 
addition to being the contract of Indemnity sold by all good Agents 
—everywhere. 


DEPENDABLE 


ta. | ir 
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& Sons, Ltettes ca Yates City; | Andrew Nelson, Edgewater; H. V. Pope; Joppa; 


 < peramnere, Alpha Ne or Worshel, For- 
“ bef N. Coburn, Fernie 
Mate Fire Und.—W. S. Fleming, Chicago; 
E. 5. Given, Paxton. 
Twin City, Minn.—H. E. Mackie, Elgin; Axel 
Rasmussen, E. W. Hoyt and J. R. McDole, 
Aurora, 
Westchester—Edwin Werner, Chicago. 
American—Henry Dahman, Arenzville; G. B. 
Arnett, Carlinville. Arnold & Walton, Cooks- 
ville; F. X. Newcomer & Co., Dixon; W. R. 
Barnes, Elsah; J. M. We a, Lexington; C. 
D. Proctor, Libertyville; Cc. G Bernas, Litch- 
field; C. e Pool, Ottawa; Ww. Greenwood, 
Pontiac; A. Barekman, "Bh Lahey Elijah Need- 
ham, Vioginis; Johnson Bros. & Co., Austin; 
E. A. Brown, Ava; W. A. Carter, Carmi; T. E 
Baldwin, Chatsworth; O. H. Hicks, C. Z. Kent, 
H. Mill fer, J Ingemanson, Ernest "Ayers, A. E. 
Scott, Colburn & Co., aoe er & ya 
Walter a, Stinbeck ‘Moves: f 
Thiltges, Rydin, R. B. Whitney and H 
Witaker, Chiro, I. D. Rigby, Dundee; m x. 
Miller, Galva; R. D. Weitzel, Harvard; E. M. 
Johnston, Jacksonville; J. H. O’Brien, Lemont; 
Anderson & Thompson, Leland; M. D. Pilotte, 
Martinton; J. S. Hoerving, Mowea ua; Carrt- 
thers & Carrithers, Fairbury; L. G. Vincent, 
Odell; E. C. Fasley, Toulon; E. J. Ross, Wal- 
nut; W. H. Johnson, Wheaton; L. C. Har- 
wood, Crescent City; J Brummerstedt, Alta- 
mont; G. W. Morrow, Athensville; J. M. Frank- 
lin, Bone Gap; M. R. Clark, Brimfield; John 
Gosch & Son, Bunker Hill; P. M. Painter, 
Chesterville; 1. Machison, Clifton; Leslie 
Reel, Donnelison; Edward Barry, Elkhart; C. 
Wesner, Flat Rock; H. Foehner, James- 
town; Wentworth Holmes, Joy; L. H. Branch, 
Kingston; Smith & Gee, Lawrenceville; C. A. 
Boston, McVey; C. C. Curl, Mansfield; Jas. 
a Martinsville; R. B. Olmstead, Milan; ry 
Tower, M Momence; Walter Emerson, t 
ae A. G. Kolppe, Palmyra; C Turner, 
Pana; Shanner, Plainview; Greenwood 
& Wisman, Pontiac; L. A. ean St. Anne; 
M. M. Wheatley, Seymour; C. J. Napp, South 
Beloit; S. E. p bang Streator; W. T. Carr; 
Trenton; A. L. Murpin, Vernon; C. W. Corn- 
well, West Union; O. A. Davis, Dieterich; E. 
E, Linkogel, Alton; J. S. Lamont, Apple River; 
Anderson & Comer, Aurora; Herman Becker 
and G. T. Stanley, Carmi; B. K. Insurance 
Agency, Columbia; Jessie Fox, Fangs pe E. 
R. Buck, Franklin a a P. Huntley; 
Ww. Morain, Irving; C. O. Leak, ig Pam 
M. D. York, Marengo; > L. Greenlee New 
Haven; J. J. Pierpont, ana; C. C. Aubrey, 
. F. Foley and H. S week, "Plymouth; J. 
Coddington, Princeton; J. "Bower, Riinorond; 
C. E. Kepner, Rochelle; res & McFarland, P. 
B. Grattan, E. A. Ingalls, Zz B. McEachvan 
and T. O. Johnson, Rockford; E. H. Randall, 
Roscoe; J. cDougal, Shirland; Elmer Grady, 
Siloam; M. A. Broock, Cissna Park. 
Fid.-Phenix—J. M. Rodman, Arrowsmith; 
Crawford & ike, Barry; Ackley Bros., Hyde 
Park; Miss Patricia Blair, Irving Park; James 
Ingmanson, J. H. Vogel and Fred Anderson, 
is e View; R. G. Kimball, Logan Square; C. 
E. Jones, Colona; Clark & & Bowen, Georgetown; 
H morien, ‘Grant Park; J. H. Unzicker, 
Graymont; Ash, Harristown; % E. Graves, 
Hickley; in? c Hathaway, Hume; W T. Peter, 
Louisville; J. J. Alre Manchester; i 
Zimmer, Maeystown; August Schreiber, Maple 
Park; A. L. Hawver, ilmine; Johnston & 
Robertson, Palmyra; i: I. Lang, Richmond; L. 
H. Evans, St. David; E. E. Fayart & Son, 
Springfield; W. E. North, Yates City; J 4 
rook, Antioch; E. G. Davis, Chicago; Heck 
& Lundberg, and L. A. Bruchs, Englewood; 
J. H. Heberling, Easton; V. H. Haven, Green- 
field; Russel & Goebel, Jacksonville; Lee Porter, 
Lomax; E. O. Hess, Manchester; Harold Yost, 
Mendota; R. J. Reider, Mineral; F. W. Wright, 





STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Ulinois 
On Madison St., near La Salle. 
One minute from the 
Insurance District..... 


The Patronage of In- 
surance Men Is 
Solicited 





|ing banker and insurance agent there, 


Bank of a Meadows; Claude Turner, 
Murdock; J. Jack, Newton; E. M. Reeser, 
Orangeviile; W. B. Kortendick, Pecatonica; 
Studebaker & Auvance, Seward; ’G. W. King, 
Seenencte; J. L. Harrison Sterling; me 
cCoy, Terre Haute; é. Andres, Tinley 
Park; Rasor & Rasor, joomington; Bissen & 
Noyes, Bryn Mawr; J. C. Kyle, Colfax; George 
Fagotte, Nee Potten & Ng Garden 
Fea y, LaPlace; W. H. ae ohnston, 
McNabb bey Ss. Reeeys Mazon; Miss if 7 ae 
Rochelle: Theo. Souci, St. Anne; E. O. 
~~. Evanston; J. E. jane. Washburn; ot 
Hunt, St. Charles; E B. Wharton, Ottawa; 
Geraid Moser, Highland; F. C, Reeves, Mit- 
ford; D. i a Hickey, ‘Bradford; O. W. Shannon, 


Quin Grice, Waukegon; J. W. Bracken, 
Mille reville. - 
Ger. Amer., N. Y.—Smiley & Maxfield, Alton; 


Tomblin & Gramley, Aurora; W. W. Lane, 
Arrowsmith; N. P. Harner, Burton View; S. W 
Me Chicago; Springer & Gingerich, Danvers; 

Smelser, Dunfermline; oten, McLean 
& Galvin, East St. Louis; R. H. a. Grant 
Park; F. P. Brown, Henning; Graham, 
Long Point; J. W. Ackison, cieville: Homer 
Prentice, Malden; Anna M. Mead, Marengo; H. 
S. a eons” Morton Grove; Frank Meier, 
Niles Center; Juettmeyer, Niota; Cricken- 
yen od & tM. Nokomis; S. + po, Oak 
Creek; G. H. Wayne, Orion; Bevis 
Rollinsville; J. A. Lowry, St. > ‘Ss ¥ evitt 
South Chicago; W. L. Stowell, Spear; C 
Manke, Thomasboro; Daniel Ernst, LS 
. W. Gorham, Wayne. 





ILLINOIS NOTES 


Richard M. Greene, a local agent at Ke- 
wanee, Ill., died last week. 


S. W. Love has joined the local agency 
of F. M. Vanneman at Champaign, IIL, 
and the firm will be known as F. M. Van- 
neman & Co. 


At Mason City, Ill., O. 8S. King, a lead- 
died a few days ago. 
ceeded to the agency. 


Charles L. French, state agent emeritus 
for Illinois of the Springfield Fire & Ma- 
rine, has returned to his home in Jack- 
sonville, Ill., after spending the winter 
in Florida. 


Fred Hathaway, who conducts one of 
the largest agencies at Ottawa, Ill., has 
— the first ground-floor office in the 
He has space in the new Central 
Lite building. 

Speaking of busy days, Harry Williams, 
the mentor of insurance circles at Rock- 
ford, Ill., has ’em. In addition to his big 
agency he is also president of the park 
board and has taken time to build a sum- 
mer home for his family and direct the 
building of two for his friends upon the 
northern lakes of Michigan. 


F. F. Wormwood of the local apeney of 
Wormwood, Manny Co. of Rockford, Il. 
has more than a “passing interest” in the 
“sweet girl graduate’ this year. He 
spent-two days last week at Madison, 
Wis., attending the university gradua- 
tion exercises. It was said at the office 
in Rockford “there’s a reason.” 

Albert Eldridge, an agent at Paris, IIl., 
found time in April to get second place on 
the list in a contest for new business by 
the life company he represents. The 
company entertained its agents at Cham- 
paign in March and Agent Eldridge’s en- 
thusiasm boiled over when he got home, 
starting right off with a $10,000 “app.” 


J. S. Culp has suc- 





WISCONSIN NOTES 


Hendley & Miller, an insurance and real 
estate firm of Beloit, Wis., has been dis- 
solved. Mr. Miller will now look after 
the real estate business and Mr. Hendley 
will confine his attentions to the insur- 
ance business. 


The Electrical Contractors’ Association 
of Wisconsin states the majority of -wir- 
ing at Horicon, Wis., is being done in a 
slipshod, amateurish manner, which will 
result in loss of life and property unless 
defects are corrected. 


The city council of Manitowoc last 
week refused even to vote on the propo- 
sition to insure the city property in the 
Wisconsin state insurance fund, notwith- 
standing the efforts of Mayor Stolze to 
secure the adoption of the proposition. 
The aldermen were opposed to entering 
the state insurance fund until its success 
seems more probable. 








JOHN C. O'NEILL Manager 
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HIGHEST REFERENCE. 





Douglas Bros. & Rice, to. 


An office that has facilities to take care of all demands. 
Adjusts and Pays All Losses for its Companies. 


Insurance—Reinsurance—Surplus Lines 


WESTERN DEPARTMENT 
1523 Insurance Exchange 


UNEXCELLED SERVICE 


CHICAGO, ILL. 





JOIN “THE CONTENTED CLASS OF AGENTS OF THE 


OLD COLONY 


INSURANCE COMPANY 
BOSTON, MASSACHUSETTS 
A. D. Baker & Co., Mgrs. Western Department, Lansing, Mich. 
Fire, Tornado, Automobile and Tourist Baggage Insurance 











Assets $1,152,424.98 


W. H. MILLER, President 


ORGANIZED 1858 
LOSSES PAID $10,580,000 


THE FARMERS’ FIRE INSURANCE CO. 
OF YORK, PENNA. 


Surplus $542,513.99 


A. S. McCONKEY, Sec’y & Treas. 








Build up a casualty business. 


. 





Union Casualty Insurance Co. 


PHILADELPHIA 
You Fire Agents, Wake Up! 


It’s more profitable, more pleasant 
and more permanent. \¢ We write all lines of casualty business. 











INCORPORATED 1840 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 








CAPITAL = $300,000 
SURPLUS TO PoLicy HOLDERS - 881,776 
ASSETS - - 924,450 


LOSSES PAID TO DATE . - 


GERMANIA 


FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859. 
Statement, January 1, 1914 


Cash Capital - - - $1,000,000.00 
Assets - - - - -  7,260,197.27 
Net Surplus - - -  2,596,266.99 


Surplus for Policy Holders 3, 596, 266.99 


HEAD OFFICE: 


6,700,000 ' Corner William and Cedar Streets 














Joun C. Ewme, Pres. Cuas. J. Hiaams, 1st Vice-Pres. Patriox Novp, 2nd Vice-Pres M.W. Watsu, Sec'y & Treas. 


The Columbian National 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


Authorized Capital, - 
Cash Capital Paid in - 
Surplus to Policyholders, 


EDWARD BLIVEN, Managing Underwriter 
Reliable Agents Wanted 
Michigan, Ohio, Pennsylvania, New York, New Jersey, Illinois, Indiana, Wisconsin, lewa, Minnesota 


” $1 ,000,000.00 
902,650.00 
1,174,537.73 











London & Lancashire 
FIRE 


Insurance Company 
LIMITED 


of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 











39S. LaSalle St, Chicago, Illinois 





Tue CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 
Cash Capital - =  $ 600,000.00 


Reinsurance Reserve - 1,120,145.81 
Reserve for all other Liabilities 225,696.61 








Surplus to Policyholders - 1,021,949.96 
Total Assets - = 2,867,792.38 
STATE AGENTS 

JOHN DREIBS, Chicago, Il., for Til. 


F. C. SECOR, Detroit, Mich., for Mich. 

P. E. NORRIS, Columbus, Ohio, or Ohio and WeVs. 
F.E. HOFFMAN, Jr.,Sedalia, Mo., for Kans. and Mo. 
O. J. GRAHAM, Des Moines, Iowa, for Iowa and Neb. 
FRED B. CLAREE, Indianapolis, Ind., for Ind. 

H. E. MILLER, Milwaukee, Wis., for Wis. and Mins. 
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WARNS AGENTS OF LIABILITY 


South Dakota De ent Says They 
Are Responsible to Assured on 
Policies of Outsiders 








The insurance department of South 
Dakota has issued a public warning 
that the Stallion & Jack Owners In- 
terinsurers Alliance of Kansas City has 
not complied with the insurance laws 
of that state. It is charged that. the 
concern attempts to secure business by 
offering very liberal commissions and 
endeavors to write business through 
the banks of the state. 

The department calls attention to 
the fact that those who write insurance 
as agents for unauthorized companies 
become personally liable for any loss 
which may be incurred, and the agent 
is the one taking the risk instead of the 
company. In addition, the agent is 
subject to a fine of $200 or a jail sen- 
tence of 30 days, or both. The depart- 
ment says that other outside companies 
are attempting to get business in the 
state and the same provisions apply in 
regard to any company which is not 
licensed. 





. 
Propose New Omaha Company 
Van B. Lady, principal organizer of 
the Commonwealth Life, and more re- 
cently of the Prairie Life, is contem- 


plating the organization of a fire com- 


pany, according to announcement made 
by him. He has just finished the sale 
of stock of the Prairie Life. What the 
name of the new company will be has 
not been determined. 

“There is now no Nebraska fire com- 
pany,” says Mr. Lady, “and from what 
I know of the sentiment of business 
men of Omaha and the state I am cer- 
tain that liberal support will be found 
for such an organization.” 


LEADERS IN SASKATCHEWAN 


Fire premiums in Saskatchewan, Can., 
last year amounted to $2,427,849 and the 
losses to $1,271,084, the loss ratio being 
52.36 percent. The leading companies 
were the following: 
L. & L G 





» y . Sores $105,022 50,857 
Central Canada ...... 104,089 o5e'609 
CR Fibs 660s wens 9 34,101 
NAGI, OE; cecccccces 94,723 
CED 6.5.6.0 5-044 0 anes 32,036 
ST 86 cnomeg dane da 47,054 
pemmgnete sovasevsetsics 85,069 

. ae 6006666 cesos 71,420 31,594 

eS SRP SS 52,136 
Norwich Union 31,450 
Western, Toronto 11,489 
London & Lane........ 70,160 
St. Pam F. & BM... scese 29,842 
CMU, TE bos secnsans 32,501 
en oe re ee 55,490 14,986 
Northern Assur. ....... 52,704 24,368 


Minnesota Agency Appointments 

St. Paul Mut. Hail & Cyc.—R. F. Jones and 
H. Allen, Mankato; R. é Settersten, S. T. 
Clark, F. B. Clark and M. P. Kennedy, Minne- 
apolis; H. T. Haavig, Wendell; gece Ber- 
nardy, Heron Lake; J. F. Lembke, Sauk Center. 
Farmers Home Mut. Tor. & c—P. Jj. 
Marsh, Buffalo; A. P. Philipp, Breckenridge; 
W. J. C. Schroeder, Jackson; F. F. Krueger, 
New Richland. 

Minneapolis—M. E. Monson, Elmore; J. L. 
Sorenson, Westbrook; T. H. Kromer, Dexter. 

Austin Mut. Hail—Edwin Gillson, Wells; R. 
R. Frazier, Minneapolis; J. H. Bice, Freeborn; 
Andrew Berkness, Lakefield. 

North Amer.—W. A. Kube, Hutchinson. 

Fid.-Phenix—B. A. Whitmore, Montevideo; J. 
A. Johnson, Marietta; W. H. Pfeiffer, Hollo- 





1896 Sixteen Years of Service 1914 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adiustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota and South Da- 
kota and accepts business on good 
risks direct inany State inthe Union. 


F. L. TESCA CHAS. L. THURBER 
' Secretary 





Paul; A. O. Stark, Harris. 

Equitable—J. D. Rooney, 
Haley, Hibbing; J. C. M 

Continental—C. E. Swanson, Whiterock; B. 
A. Whitmore, Montevideo; C. E. Ledin, Sr., 
Chisago City; T. J. Bunday, Northfield. 

Fire Assn.—E. W. Olson, Winthrop; A. J. 

Zimmerman, New 
Ulm. 
Prov. Wash.—A. A. Anderson, Willmar; W. 
A. Kube, Hutchinson; K. M. Bollum, St. Cloud. 
y:Coml. Union, Eng.—W. A. Kube, Hutchin- 
son, 

Hartford—Lauritz Melgaard, Kennedy; Alex 
Campbell, Minneapolis; John Petterson, Oklee; 
B. J. Dallman, Truman. 

Old Colony—A. M. Hovland, J. H. Meier and 


Hibbing; D. D. 
oody, Minneapolis. 


Arlington; George Hogen, 


A. L. Witte, Minneapolis; B. R. Hassam, 
Aitkin. ; 
State of 


| amg 8 H. Krekelberg, Brainerd; 
JAG. Jelle=Lwo Harbors. 
New Jersey—G. H. and J. C. Johnson, Moor- 


head. ; 

Sire Assti.—C, L. Jack, Hinckley; Hjalmar 

Anderson, Rush City; C. A. Holt, North Branch. 
Westchester—L. B. Hienen, St. Paul; A. R. 

Syme, Chisholm. 


Royal Exch.—W. E. Herring, Blue Earth; 
R. H. Jakobitz, Buffalo Lake. 
Northern, Eng.—F. B. Silliman and Elwin 


More, Blue Earth. 
Detroit F. & M.—Alfred Hoel, Gilbert; R. A. 
Graham, Rochester. 


Boston—A. L. Kritta, New Prague; E. E. 
Watson, St. Paul; E. E. Greeno, Staples. 
Svea—O. J. Carlson, Deerwood. 


Mich. F. & M.—J. J. Roberts, Brainerd; J. H. 
Bettendorf, St. Cloud. 

Pa. Millers Mut.—R. F. Thompson, Minne- 
apolis. ; 

Scott. Union—W. W. Carley, Grand Rapids. 

Amer. Cent.—W. A. Green, Pipestone. 

Pa. Fire—L. H. Haeger, Kiester. 

Law Union—Leon Lohn, Duluth. 

Agricultural—F. M. Payne, Pipestone. 

Peoples Natl.—Ernst Landblad, Merriam Park. 

Phoenix, Eng.—R. J. Inness, Morristown. 

Firemen’s—E. W. Hatch, Princeton. 

Royal—Sherman Buckmaster and A. O. Bow- 
ers, Mizpah. 

Glens Falls—T. E. Blanche, Duluth. 

Ger.-Amer., N. Y.—M. F. Olson, Moose Lake. 

Mich. Coml.—D. C. Davies, Mankato. 

Aetna—L. H. Haeger, Kiester; S. H. 
Tyler; P. B. Gaass, Red Lake Falls; D. J. 
Voth, Bingham Lake; The Myers Co., Biwabik; 
R. W. edgewood, H. D. McNeil and First 
State Bank Ins. Agency, Cuyuna. : 

National, Ct.—J. C. Moody, Minneapolis; E. 
T. Maxson, Marshall; A. C. Aaby, Rochester; 
L. H. Haeger, Kiester; R. S. Rice, Reading; 
A. H. Jansen, Edgerton; J. L. Sorenson, West- 
brook; William Kankerlik, Canby. _ 

Niagara—Orris Oliver, Barnesville; J. E. 
Cooley and W. D. Underhill, Duluth; T. D. 
Thorson, Roseau. 

. W. F. & M.—R. A. Gehrke, Fergus Falls: 

Alexander Bear, Minneapolis; . IL. Bouck, 
Rice; L. H. Watkins, St. Anthony Park. 

Fire Assn.—Matthew Bullis, Sandstone; M. F. 
Olson, Moose Lake; W. Skemp, Cloquet; 
Nickerson Perkins, Pine City. 

Security, Ct.—T. R. Bell and C. C. Wagoner, 
Minneapolis; R. J. Inness, Morristown. 

Northern, Eng.—Louis and Carl Graffunder, 
Cottonwood. 

L. & L. & G.—Riley Rasmussen, Roseau; J. A. 
Sivertson, Westbrook. 


Bank. Merch.—Bernard Pawlak, Silver 
Lake; M. H. Hegerle, St. Bonifacius; 
Bouck, Rice. 


Natl. Union—H. A. McCormack, International 
Falls; G. W. Taylor, Le Sueur. 

Royal—G. C. Miller, Albert Lea. ° 

Scott. Union—J. H. Krekelberg, Jr., Brainerd; 
J. W. Crossfield, Little Falls. 


oml. Union, Eng.—A. O. Lea, New Rich 
land; W. S. Scott, Janesville. 
Hartford—M. Hawver, Barnesville; L. 


Redding, Lamberton. : : 
Old Colony—F. W. Foster, Minneapolis. 
Mich. Coml.—J. T. Michaud and A 

Michaud, Duluth. 
Home—S. B. 

mott, Benson. 
Firemens—H. F. Leonard, Mankato. 
Dubuaue—W. R. Cameron, Duluth. 

New Hamp.—G. W. Harsh, Minneapolis. 
London Corp.—W. P. Hicken, Warba. 
Natl.-Ben Frank.—T. C. Blewitt, Brainerd. 
State of Pa—R. W. Lloyd, Verndale. 
Springfield—J. L. Sorenson, Westbrook. 
Detroit F. & M.—C. P. Osburn, Cloquet. 
Grient—O. G. Dale, Madison; F. H. Klawson, 

Wheaton; L. Lamberson, arren; J. A. Me- 

Niven and Spurgeon Odell, Marshall; John En- 

gebretson, Kenneth; F. B. Burley, Luverne; 

. Swenson, Hendricks; A. O. Ueland, Hal- 

stad; T. A. Sullivan. East Grand Forks; M. B. 


Duea, Pipestone; Leo McDer- 





ORGANIZED 1851 


63rd Annual Statement 


Pittsburgh Fire 
INSURANCE COMPANY 
Pittsburgh, Pa. 


a ae $18/556.89 
Net Surplus erm Ss 119,090.06 
Surplus to Policyholders  - - $19,090.06 


Stesniel te Gitentioan te ia. Illinois, Michi 
Ohio, Wisconsin, New York, New ie eiGdae 
Good Agents Wanted in Protected Towns. 


R. J. Wuson, President 
D. C. Suaw, Vice-President W.J. R. Maori, Asst. See. 
Wu. 8. Jounstor, Supt. of Agencies 












NORTHERN FIRE & 
MARINE INS. CO. 


GRAND FORKS, NORTH DAKOTA 
SURPLUS TO POLICY HOLDERS 





















OVER TWO HUNDRED AND FIFTY THOUSAND DOLLARS 
SAN FRANCISCO: DALLAS: 
A. C. Olds J. S. Aldehof & Co. 
Manager Genera! Agents 
INSURANCE COMPANY, 
OF AIXLACHAPELLE GERMANY. 
UNITED STATES BRANCH 
CHICAGO: ATLANTA: 
Harvey W. Murray Dan B. Harris 
General Agent Manager 








SECU RIT WY 


Fire Insurance Company of Davenport, Ia. 


ea. EF. GILMAN, Pres’t 


M. C. HINSCH, Seo’y 


CASH CAPITAL $200,000 
This Company has had 31 years of successful business experience, and is now doing 


business in Iowa, Illinois, Wisconsin, Ohio and Indiana. 
agent, because in addition to writing a general business, it accepts practi 


farm risks. 
bearing from agents 


It is a good company for the 


y all classes 


We want agents in the above states, and would appreciate 
desiring to represent us. Address 





Every Room with Bath Ewuropean 


Che Brown 


Des Moines, Iowa 
$250,000 New Fireproof Hotel 
ERNEST W. BROWN, President 


The Popular Home for 
Transient Insurance Men 


Hotel De Luxe Roof Garden 





the Secretary, 






Absolutely Fireproof ¥ ‘ 


Martin Hotel 


SIOUX CITY, IOWA 








OF SIOUX FALLS, SOUTH DAKOTA 


One Hundred Thousand Dol- 


lars deposited to secure 
policy holders. 


GOOD AGENTS WANTED IN NORTH DAKOTA; 
SOUTH DAKOTA AND IOWA 





THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in improvements. 
Plan. Cuisine of acknowledged excellence. 


Breakfasts, Club Luncheons. 


European 
Restaurant prices reasonable. Club 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 








A consolidation of the Twin City Fire 
and Middlewest Fire Insurance Com: 


GEO. A. MOWRY, President W.A.GORDON, Secretary WILLIAM WALSH, Asst. Gec'y 


Twin City Fire Insurance Co. 


MIDDLEWEST FIRE UNDERWRITERS AGENCY 
MINNEAPOLIS, MINN. 


Local Representatives Desired in Montana 


Cash CapitTat $500,000 








FIRE—LIGHTNING—TORNADO—HAIL— INSURANCE 
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Burke, Ellsworth; John Paulson, Beardsley; 
J. E. Geissel, Brewster; Peter Bergh, Dawson. 
Milw. Mech.—Theodore Kramer, Dexter. 
Minneapolis—G. C. Skeim, Almora. 
Prov. Wash.—K. V. Rothschild, St. Paul. 
Boston—S. G. Peterson, Redwood Falls, 
Western, Ont.—H. J. Welters, Cologne. 
St. Paul Mut. Hail & Cyc.—J. H. fon, Cot- 
tonw 5 
Westchester—Maud M. Dash, New Duluth. 
County—H. J. Paine, Wabasha. 





PiGURES FROM ALBERTA, CAN. 


Reports from 78 of the 79 fire compa- 
nies doing business in the province of 
Alberta, Can., show that they received 
gremiume last year of $2,363,491 and paid 
osses of $1,726,279 The premiums of 
hail rey) speed in the province amounted 
Seis ore. 9, while the losses amounted to 


A movement to bring about uniform leg- 
islation in the provinces of Alberta, Brit- 
ish Columbia, Saskatchewan and Manitoba 
has been started. It is probable that 
Alberta will charge a license fee for 
agents next year, the same as other prov- 
inces. The charge will be from $5 to $10. 


TO REDUCE ALBERTA HAIL RATES 

It is said that hail companies operating 
in Alberta will reduce their rates follow- 
ing the declaration of a rate of 5% cents 
an acre by the municipal insurance fund. 
Most of the companies grade their risks 
according to the record of the hail storms 
in the various districts. 





MINNESOTA NOTES 


The Glens Falls has retired from the 
Gorham-Braden Company agency at Min- 
~—- and the J. Q. Haas agency at 

. Paul. 


J. H. Gosnell, recently appointed state 
agent of the New Hampshire Fire and 
County Fire in Minnesota, has gone to 
the home office, accompanied by M. S. 
Moore of Terre Haute, Ind., who has gen- 
eral supervision over the west, 


Deputy Insurance Commissioner Peter- 
son of Minnesota last week swore out a 
warrant for the arrest of Eugene Carls- 
son, charged with soliciting insurance 
without a license. Carlsson was arrested 
in March on the same charge and was 
convicted and fined a nominal sum. Ap- 
plication was then made for a license, 
and Commissioner Preus refused to grant 
it. Since his conviction, it is alleged, he 
has solicited insurance. 





IOWA NOTES 


Hdward K. Smith, president of the 
Farmers of Cedar Rapids, will leave 
shortly.after the middle of the month on 
a European trip, and will be gone about 
three months. 





There are in the capacities of men three 
varieties; one man will understand a thing 
for himself; another so far as it is ex- 
plained to him; a third, neither of himself 
nor when it is put clearly before him.— 
Machiavelli, 








Northern 
insurance Company 


of New York 


STATEMENT, DECEMBER 31,1913 


TE pe re $1,338,297.56 
AG ee 726,313.13 
Pap ie a¥ b5458.4 9 Ke 350,000.00 
ee eee 261,984.43 
Surplus to Policyholders. 611,984.43 
. W. BECK, Special A gent 
J io, ui é 


56 Richton Avenue, -'- - ~ DETROIT, MICE. 
H. W. CRANDALL, Speeial Agent 
Mi i i ichi 
MERRIAM PARK. - = 2 - MINNESOTA 
W. P. RAY, Special Agent 
Tiiesis, Indions, Missouri 
p.0.Box 366. -'- - TERRE HAUTE, IND 














THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, ARKANSAS, 
OKLAHOMA, TEXAS 








MISSOURI COMMISSION PLAN 


Companies Will Have the Opportunity 
to Present Recommendations for 
Legislation This Week 








The Missouri Insurance Commission 
will give a hearing in St. Louis the 
last three days of this week, at which 
an opportunity will be given to the 
companies to present any recommenda- 
tions they have as to legislation. 

General Counsel O. B. Ryon of the 
National Board, who hasbeen in New 
York conferring with the company 
officials there, arrived in St. Louis 
Wednesday night. A committee con- 
sisting of John H. Carr of the Hart- 
ford, P. D. McGregor of the Queen and 
C. E. Sheldon of the American is 
scheduled to be in St. Louis to repre- 
sent the companies. 

The St. Louis local agents will be 
represented before the commission by 
George D. Markham, F. H. Kreissman 
and J. E. Lawton. 

Sam D. Capen, president of the Busi- 
ness Men’s League, has appointed M. 
L. Wilkinson, Charles A. Stix and W. 
D. Hemenway to present the sugges- 
tions of the insurance committee of the 
leacue. Various other organizations, 
among them the furniture board of 
trade and the Paint, Oil & Drug Club, 
will be represented before the commis- 


sion. The session will last two or 
three days. Another meeting of the 
commission will be held at Moberly, 


Mo., later in the summer, which may 
be the last meeting before the work 
of drafting bills to be presented to the 
state legislature. 


DECISION EXPECTED IN JULY 








Suit Against Superintendent Lewis of 
Kansas to Be Heard in Supreme 
Court June 4 





The brief of the companies in their 
suit against Superintendent Ike S. 
Lewis of Kansas, seeking to compel 
him to set aside rate reduction orders 
of his predecessor, Charles W. Barnes, 
has been filed by Bates, Harding, Ed- 
gerton & Bates, Robert Stone and 
George T. McDermott. The case 
comes up for oral argument before the 
Kansas Supreme court June 4, and a 
decision is expected early in July. 

Seventy companies, doing practically 
all of the business in Kansas, are joined 
in a suit to secure increases in rates 
under the state regulation act. The 
cases were instituted in the district 
court of Shawnee county after former 
Superintendent Barnes ordered a 12 per 
cent reduction on mercantile classes 
and 14 per cent on preferred classes. 
The companies won in the lower court 
and the motion of the state to dismiss 
the case and the subsequent demurrer 
of the state were overruled. Then the 
state appealed to the supreme court, 
charging a misjoinder, as improper 
joining of causes of action, insufficiency 
of facts to constitute a cause of action 
and insufficiency of facts to warrant the 
granting of the equitable relief sought. 

The brief filed answers all of these 








The Equity Mutual F ire Insurance Association 


SIOUX CITY, 


- IOWA 


ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 





WANTE 


years old. New Policies. 





GOOD LIVE AGENTS in all unoc- 
cupied territory in Kansas to write 
Hail I 
Low Rates. Good Commissions. 


nsurance. Company fourteen 


Address ELMER F. BAGLEY, Secretary 
Columbian Building, TOPEKA, KANSAS 





points and attacks the logic and rea- 
soning of the attorney-general. It 
points out that the companies have 
been losing nearly half a million a year 
as the result of the reductions orders 
and that $2,000,000 has been lost since 
they were entered. 





Losses at St. Louis 

The fire losses in St. Louis last year 
amounted to $2,665,385, on which 
$2,561,469 insurance was paid. The fire 
losses for the previous fiscal year 
amounted to about $2,400,000. The total 
number of alarms were 4,674, of which 
576 were false. The total number for 
the previous year were 4,445, reports 
Fire Chief C. E. Suringley. 


MAY FORM A LOCAL BOARD 





St. Louis Agents Are Working on a 
Plan of Organization to Be 
Ready by June 1 





St. Louis agents are considering the 
question of forming a local association, 
to be in operation June 1, when the 
new schedule of commissions prepared 
by the joint large cities committee goes 
into effect. ; 

The joint large cities committee 
failed to limit the number of agents to 
be permitted by each company in the 
congested section of the city, and the 
local agents claim that some sort of 
supervision, by which the number can 
be limited, will be necessary.’ Plans 
under which this result may be accom- 
plished have not yet been made, but 
a meeting of the agents is expected in 
a few days. The agents have indulged 
in much adverse criticism of the new 
schedule, but it is said that the sched- 
ule will be adopted. 

Some of the agents who have a large 
Class 2 business say that the new rules 
will greatly interfere and cause them 
to lose much of it. There is bound to 
be a fight over agency limitation. 





Will Not Appoint a Successor 

The Crum & Foster companies with 
western department at Freeport, IIl., will 
not appoint a regular successor to Spe- 
cial Agent Wenie, who recently died. 
His field was Missouri and Kansas. 
Manager Gund has arranged for per 
diem service in the two states. He is 
not pushing for business in that terri- 
tory and is simply nursing what he has. 


HOLDS COMPANY WAS JUSTIFIED 

The Nebraska supreme court has af- 
firmed an action of the Douglas county 
district court dismissing the suit of Dun- 
can D. Turner against the Columbia Fire 
for malicious prosecution. The company 
laid certain evidence before the grand 
jury and Turner was indicted for arson, 
but was acquitted, and then began suit 
for $50,000 damages. In his action against 
the company on the policy, however, the 
company defended on the ground that the 
fire occurred by the procurement of Tur- 
ner. Judgment in this case was in favor 
of the company and the court held that 
this judgment was a bar to Turner’s ac- 
tion for malicious prosecution. 


APRIL LOSS IN OKLAHOMA 


Lightning and spontaneous combustion 
were credited with occasioning a large 
percentage of Oklahoma fires in April, 
by the monthly report of State Fire Mar- 
shal C. C. Hammonds. The fire waste 
for the month was $177,074, which is 
less than during any other month in 1914 
and almost as low as in any month since 
the creation of the fire marshal’s office. 

The total was divided into $107,934 
loss to buildings and $69,140 loss to con- 
tents. 


MISSOURI BROKEES LICENSED 


The following brokers have been li- 
censed by the Missouri department: 

Herman Wibbing, E. F. Wrisberg, Al- 
bert Wenzlick, P. A. Wenzel, E. J. Uthoff 
B. M. Taylor, M. F. Trepp, H. J. Schenk, 
F. C. Saunders, W. S. Scott, T 
kle, Henry Schubert, T. C. Ryan, Thomas 
Reyburn, Fred Roth, Jr., O. P. Rutledge, 
Ernest Ripenhaus, David Rosenteter, 
Abraham Plessner, Adolph Pfeiffer, A. T. 
Trag, Mrs. M. B. Peacock, Miss Sarah 
M. Noyes, C. A. liederlander, W. P. Mor- 
schel, C. L. Miller, David Meyer, F. C. 
Murens, G. J. Lutkewitte, E. A. Kuhn, 
W: G. Krause, S. Kehrmann, M. Kruer, 
Otto Kruh, C. C. Jackson, J. S. Hanger, 
Max Haas, W. E. Huppert, W. B. Hunt, 
James Hagerman, Jr., L. L. Hayes, J. M. 
Gieseler, Cabell Gray . R. Gregory, 
Paul W. Gray, George Duennemann, F. 
Dueringer, L. H. Dixon, E. S. Delaplane, 
Joseph Dormitzer, J. M. Cates, E. R. 





Cowen,, J. R. Bircher, E. D. Blossom, R. 
A. Boyel, J. A. Bruner, Warren Bruce, 
F. D. Bennett, E. O. Bacon, M. R. Arm- 
strong, Fred Wit Cc. F. Steitz, J. W. 
Strop, H. H. Stranghoener, L. W. Schone- 
beck, Percy Stone, William Rodick, M. J. 
Reinagle, D. W. Oviatt, Henry Maack, C. 
F. Moll, R. E. Lartz, J. J. Lane, T. F. 
Kock, W. A. Jenkins, E. M. Jennings, 


Hancock, Jr., A. H. 


, co 

. Chipman, Jr., Ww. B. . > 
Clinton, O. G. Chapman, F. C. Boutell, 
R. A. Bullock, H. O. Baker, all of St. 
Louis. 

J. L. Parsons; New York; R. B._Price, 
Jr., Columbia; . W. Martin, Omaha, 
Neb.; George Hoffman and J. W. Garvey, 
Kansas City; S. S. Glass, Detroit, Mich.; 
M. B. Dutcher, G. L. Coe, New_York; L. 
M. Drake, Chicago; Joseph B. Dixon, 
Springfield, Mo.; A. W. Riley, St. Joseph; 
L. G. Morgan, Buffalo, N. Y.; F. M. Gun, 
Freeport, Ill. 





Missouri Agency Appointments 

Aetna—F. J. Adams, Hillsboro; Long & 
Bremer, Bourbon; Frank Melick, Hopkins; 
Shaeffer & Patten, Hale; Patrick Lacey, James- 
port; C. C, Bland, Rolla; O. D. Butcher, Kirks- 
ville; V. B. Wilson, Lupus; R. A. Begley, Po 
lar Bluff; Burch & Harrington, Carterville; 

Kaeding, Bland; J. W. Moore, Newton; 
Volimar Agency, E. Eisen and Graf & 
Sullivan, St. Louis. ° 

Coml. Union, Eng. —W. R. Wilder, St. Gene- 
vieve. 

Citizens—Graddy & ayiees, Lexington. 

Continental—J. G. Long, Columbia; G. C. 
Wade, Coffey; Houston & Smith, Deepwater. 

Cent. Union—M. L. Stigall, Moberly; Irl 
Jones, Kennett. , 

Commonwealth, N. Y.—H. D. Cunningham, 
Tarkio. 

Equitable—M. R. Wiley, Cameron; J. G. Long, 
Columbia; United Ins. Agcy., Poplar Bluff; O. 
D. Evans, St. Louis. 

Franklin—Ozark Land Co., Auroga. 

Fid. Phenix—H. W. Sterling, Duenweg; C. 
H. Neighbors, Pollock. 

Hartford—Mrs. Lizzie Pw me Dexter; J. L. 
Arnold, Lilbourn; N. D. Jackson, Independence; 
White & Stevenson, Savannah; E. L. Pollard, 
Summerville; C. O. Farrell, Tina. 

Home—Davis & Coffer, Flat River; O. D. 
Butcher, Kirksville; J. E. McCord, Lilbourn; 
Overton & Pannell, Wheaton; Adrian Steel, 
De Soto; Thompson Bros., Eldon. 


MISSOURI NOTES 


The Phoenix of Hartford has canceled 
out of Tyler, a lumber town in the ex- 
treme southeastern part of the state. 


E. L. Snyder, of Fyke & Snyder, local 
attorneys, was the speaker at the Monday 
luncheon of fire insurance men at Kan- 
sas City. 

The Meyer Insurance Agency has been 
appointed sole agent in St. Louis for the 
Holland-American Underwriters’ Agency 
of the Netherlands Fire. 


Pratt & Thompson, local agents of Kan- 
sas City, have moved to new quarters in 
the Republic building, after eighteen 
years in the Postal building. 


The Missouri Inspection Bureau has is- 
sued a new rate book for Weston, Mo., 
in which lower rates prevail on account 
of improvement in the water works. 


- TEXAS NOTES 


The Columbian National of Detroit, 
Mich., has entered Texas. 


Frank A. Parde and L. S. Taylor have 
started a local agency at Dallas, Texas, 
under the name of Frank A. Parde Com- 
pany. 

The twenty-sixth reciprocal has just 
secured recognition in Texas. It is the 
Continental Reciprocal Indemnity of Dal- 
las, and R. G. Chapman was licensed as 
general manager. 


Harry L. Wright, formerly secretary of 
the Rio Grande Fire, and at one time a 
member of the Texas fire rating board, 
has returned to his old home at Palestine 
and is in the insurance and land firm of 
Wright & Kendall. Mr. Wright is also 
doing adjusting in East Texas adjacent to 
Palestine. He writes friends that he will 
consider an offer to take a state agency. 


The Texas Fire Insurance Commission 
has ruled that no key rate credit will be 
allowed for a city fire marshal where the 
incumbent is a local agent or otherwise 
engaged in work which will prevent his 
giving the proper attention to the duties 
of fire marshal. Where this condition 
now exists it must be remedied or the 
credits will be withdrawn. A credit of 
three cents in the key rate is allowed 
where a city fire marshal is maintained. 

All of the arson cases growing out of 
the burning of the First Baptist church 
and parsonage of Fort Worth, Tex., in 
the spring of 1912 have now been dis- 
posed of without any convictions being 
secured. Rev. J. Frank Noris, pastor of 
the church, was tried for the burning of 
both the church and the parsonage and 
acquitted in both cases. Indictments 
against Roy Eastus, Bill Ratliff and Lee 
Weatherford were:set for trial last week, 
but the cases were dismissed. 


The Padgett-Glenn Insurance Agency of 
Batesville, Ark., has been incorporated 
with $10,000 capital. 


The fire marshal tax so far collected 
this year in Kansas amounts to $19,293. 
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tandard of Hartford Get the 


Insurance 





The $350,000 line of insurance of 
Kentucky State University at Lexing- 
ton, Ky., has been placed by Hywel 
Davies, business agent of the univer- 
sity, with the Henry Clay Fire of Lex- 
ington, the Great Southern Fire of 
Louisville and the Standard of Hart- 
ford. The business was written for one 
year with the privilege of changing to 
three or five-year contracts at the ex- 
piration of the first year. The reason 
for writing it for one year, Mr. Davies 
said,- was that the insurance troubles 
will probably be settled by that time, 
and it will then be possible to dis- 
tribute the business among the Lex- 
ington agents, as usual. The rein- 
surance facilities of the Henry Clay 
are shown to be extensive by the fact 
that it asked to be given the entire 
amount. 

It is reported from Hodgenville, Ky., 
where property damage of over $200,000 
was recently caused by a conflagration 
which wiped out most of the business 
section, that rebuilding will be delayed 


on account of the inability of owners to 
get insurance. 

Monticello, another small Kentucky 
town, had a conflagration last week that 
burned out much of the business district, 
with a property loss of $25,000. 


Gives Kentucky Figures 

The Kentucky department has given 
out Statistics showing the operations of 
fire insurance companies in 1913. The 
seventy-three stock companies of other 
states collected $4,033,940 in premiums 
and paid out $2,497,662 in losses. Thir- 
ty-one foreign companies collected $1,- 
135,477 and paid out $511,546. Four 
mutuals of other states collected $34,- 
647-and paid out $7,477. Operations of 
Kentucky companies are not included 
in the figures thus far compiled. The 
state insurance board claims that the 
figures show a smaller loss ratio and 
a larger premium income under the 
second year of the Zorn rating law 
than before it was put into effect. 


Nashville Agents Dined 
The Nashville, Tenn., local agents 
held a dinner at the commercial club 
last Thursday and listened to addresses 
by Commissioner J. Will Taylor, 
Young E. Allison, editor of the Insur- 
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LOW FOR PRESIDENT 


Clarence F. Low, manager of the south- 
ern department of the Liverpool & Lon- 
don & Globe, is said to be the unanimous 
choice of the southern contingent for the 
presidency of the Southeastern Under- 
writers Association. The annual meeting 
is to be held at White Sulphur Springs, 
W. Va., on June 3 


MISSISSIPPI LOCALS TO MEET 

A tentative program has been prepared 
for the meeting at Jackson on May 22 of 
the Mississippi Local Agents Association, 
composed of local agents over that state. 
Only a business meeting will be held. 

E. H. Reber of Fayette, Miss., will dis- 
cuss the Atlanta meeting, and so, * 
Davis of Brookhaven, Miss., will read a 
paper on “The Mississippi Association for 
Prevention of Fires.” “The Workmen’s 
Compensation Act and Its Final Outcome” 
will be the topic for A. M. Nelson of 
Jackson, Miss. 

Other features are: “Insurance Bills 
Filed for Legislation and What Became 
of Them,” by Edward Yerger of Jackson, 
Miss., and “The Needs of the Association,” 
by T. E. Moody of Grenada, Miss. 

A paper on “Unauthorized Insurance” 
will also probably be read. Several prom- 
inent insurance men from outside Missis- 
sippi have been invited to appear before 
the meting. 





PROSECUTING ARSON CASES 


State Fire Marshal E. E. Butler of Ten- 

nessee is vigorously prosecuting cases of 
arson that are coming under the notice of 
the department. Mr. Butler has been noti- 
fied that L. M. Davis, indicted for arson 
at Lawrenceburg, has been convicted of 
burning two stores at that point and given 
a sentence of from three to twenty-one 
years. 
At Pulaski, Tenn., a restaurant man, 
George Crick, was convicted on the charge 
of burning his own establishment and 
given from one to five years. . C. Har- 
ber, indicted jointly with him, will be 
tried later. 

Next week V. E. Shipp, a colored Bap- 
tist minister at Gallatin, Tenn., will be 
put on trial on the charge of arson for 
burning a Baptist church in Sumner 
county upon which he held security insur- 
ance to the amount of $1,450, 





GENERAL SOUTHERN NOTES 


Tennessee premiums last year amounted 
to $5,070,565, according to the report of 


Commissioner Taylor. The losses 
amounted to $3,017,553. 
The Alabama Association of Local 


Agents will hold its annual meeting at 
Birmingham, May 21-22. On May 20, the 
Alabama Fire Prevention Association will 
inspect Bessemer, near Birmingham. 


On receipt of a petition signed by prac- 
tically all the business men at Fulton, Ky., 
W. L. Hampton, the local member of the 
legislature, has asked Governor McCreary 
to call an extra session of the legislature, 
so that he may vote to repeal the Zorn 
and Green laws, with all amendments. 





DEATH OF CHARLES D. COBB 
Charles D. Cobb, the well known gen- 
eral and local agent of Denver, died in 
that city Saturday after a prolonged ill- 
ness. 





PACIFIC COAST NOTES 

President E. L. Ballard of the Mer- 
chants Fire of New York is on a trip 
to the Pacific Coast. 

The Columbian National Fire of De- 
troit, J. F. Magee of San Francisco, gen- 
eral agent, has gotten California license. 

Vice-President H. W. Stephenson of the 
State of Pennsylvania, who has been in 
the Pacific Coast field since February, re- 
turned to the home office this week. 

The local agencies of Gray, Brown & 
Gray and the Utah Realty & Agency 
Company at Provo City, Utah, have been 
consolidated under the name of the Home 
Insurance Agency. 

The Washington supreme court has up- 
held Commissioner H. O. Fishback of that 
state in his refusal to license the North- 
western Fire & Marine because it has not 
$200,000 deposited with its own or some 
other insurance department, as required 
by the new Washington code. 

Robert E. Mills, vice-president and 
general manager of the International Se- 
curities Company of Los Angeles, who has 
been evading arrest for two months on 
the charge of issuing a fictitious com- 
pany check and appropriating funds, has 
surrendered at Berkeley. Mills claims a 
portion ig due him as salary. 





The Kansas department has already col- 
lected this year $394,897 in fees and taxes, 
an increase of $20,000 over last year. The 
expenses of the department are only $13,- 
000 a year. 





Case Brought in Marsh & Mc- 
Lennan Agency Application 


F. W. Standart, the Denver local 
agent and resident partner of Marsh 
& McLennan in that city, was in Chi- 
cago this week. Mr. Standart conducts 
the two agencies separately. The in- 
surance department has instituted su- 
persedeas proceedings to take the 
recent case in which Marsh & McLen- 
nan were involved before the state su- 
preme court. The insurance depart- 
ment refused to license Marsh & Mc- 
Lennan as agents of the Northwestern 
F. & M. in Denver, on the ground that 
Mr. Marsh and Mr. McLennan were 
nonresidents. Mr. Standart states that 
Marsh & McLennan is purely a part- 
nership and each partner shares in the 
profits. No commissions are paid to 
outside agents, and no commission can 
be paid for instance to Marsh & Mc- 
Lennan of Chicago. 

The court in upholding the conten- 
tion of the Northwestern F. & M. did 
not decide that any nonresidents may 
secure a Colorado license, write busi- 
ness in the state and receive commis- 
sions on such business from an ad- 
mitted company. The fact, as Mr. 
Standart testified, that each partner 
participated in the profits, and that no 
commissions were paid to Marsh & 
McLennan as nonresidents, places the 
issue on a different basis than that in- 
volving compensation to nonresident 
agents. The court held that pending 
the decision of the state supreme court 
the business of Marsh & McLennan of 
Denver should not be interfered with. 
A stay of 30 days has been granted to 
allow the records to be completed for 
a review by the supreme court. 





CALIFORNIA AGENTS MEET 
Number of Papers Read and Action 
Was Taken Relative to Matters 
of Legislation 





The California Local Fire Agents 
Association convention took place at 
San Bernardino last week. The ad- 
dress of welcome was given by W. M. 
Parker, president of the Chamber of 
Commerce. The response was by John 
A. Hicks, San Jose. The president’s at- 
dress was given by W. C. Thompson. 
N ah Adais of San Bernardino gave 
an address on increasing the member- 
ship by organizing local boards in dif- 
ferent sections of the state. A special 
committee consisting of Noah Adair, 
San Bernardino; C. D. Barnett, Santa 
Rosa, and R. B. Stevens was appointed 
by President Thompson to do this 
work. The secretary’s report was read 
by Secretary C. Fred Burks. The com- 
mittee on resolutions was John A. 
Hicks, San Jose, chairman; P. S. Castle- 
man, Riverside, and John E. Phelps, 
Los Angeles. 

A fire demonstration was given by 
the city fire department. Noah Adair 
read a paper entitled “Review of Re- 
cent Insurance Legislation.” An ad- 
dress was made by D. A. Spencer, man- 
ager, San Francisco Brokers Exchange, 
on the same subject. “Agents’ Owner- 
ship of Expirations” was the title of a 
paper read by W. P. Battelle, Los An- 
geles; on “Cooperation” by Mac O. 
Robbins, Santa Ana. 

A banquet was held, the visiting 
delegates being guests of the San Ber- 
nardino Board of Fire Underwriters. 
President W. G. Thompson was toast- 
master. 

The convention resolved to favor an 
anti-rebate bill and approved a bill 
introduced before the last legislature 
stipulating the filing of rates, and dis- 
approved of Commissioner Cooper’s 
amendment, which provided for super- 
vision of rate making by the insurance 
commissioner. It approved the action 





Francisco Insurance Brokers Exchange 
on all legislative matters. All last year’s 
officers were reelected except Mac O 
Robbins, who was elected third vice- 
president. 





Fire Business in Oregon 

In Oregon last year gross fire premi- 
ums, less cancellations, amounted to 
$3,331,291. Reinsurance premiums paid 
amounted to $1,140,314 and net premi- 
ums to $2,190,977. Net losses paid, less 
reinsurance, were $1,302,025 and the net 
premiums for taxation were $1,013,814. 
The average rate was $1.47. 





Watt Is Re-elected 

At the annual meeting of the Pacific 
Board, held in San Francisco May 8, 
the following officers were elected for 
the ensuing year: President, Rolla V. 
Watt, Royal; vice-president, William 
Macdonald, Hamburg-Bremen; secre- 
tary, E. F. Mohrhardt, and assistant 
secretary, C. T. Manwaring. The new 
members of the. executive committee 
are: Robert J. Fabj, Liverpool & Lon- 
don & Globe; A. W. Thornton, Lon- 
don Assurance; Geo. H. Tyson, Ger- 
man-American; C. C. Kinney, Frank- 
lin, and W. S. Berdan, North British & 
Mercantile. The old governing com- 
mittee was re-elected. 

No important business other than 
the election of officers was brought up 
at this meeting. It is planned to hold 
the next meeting of the board at some 
point outside of the city, so that a 
great many things of importance can 
be threshed out without interruption. 





COURSE OF LECTURES ARRANGED 


A course of lectures will be delivered 
at San Francisco in.the Pacific Board 
rooms to the active and associate mem- 
bers of the Fire Underwriters’ Associ- 
ation of the Pacific,. under the auspices 
of the library committee. 

The first meeting will be open to all 
those employed in the fire insurance 
business. After the first meeting only 
active and associate members will be per- 
mitted to attend. The subjects and dates 
of the lectures are as follows: 


¥ t May 11, Schedule Rating, W. S. Du- 
al. 

2. May 25, Policy Forms and Clauses, 
T. H. Williams. 


3. June 8, Classification and Lines, W. 
H. Gibbons 


4. June 22, California Standard Policy, 


H. W. Thornton. 

5. July 6, General Accounting, S. H. 
Perkins. 
. 6. July 20, Correspondence, R. W. Os- 
orn. 

7. Aug. 3, Endorsements, F. B. Kellam. 

8. Aug. 17, Reinsurance, H. P. Blan- 
chard. 

9. Aug. 31, Agency Methods, George 
O. Smith. 

10. Sept. 14, Contribution and Appor- 
tionment, A. W. Thornton. 

11. Sept. 28, California Insurance Code, 
T. C. Coogan. 

12. Oct. 12, Inspections, Special Haz- 
ards, George N. Robertson. 

13. Oct. 26, Annual Statements Insur- 


ance Reserve, George O. Hoadley. 





NEW COLORADO REQUIREMENT 

The Colorado department is requiring 
all clerks and solicitors in agencies, that 
have anything to do with the handling of 
business, to secure a $2 license for every 
company represented in the agency. Un- 
der the former law a solicitor was re- 
quired to have but one license for solicit- 
ing for one agency. The local agents are 
considerably stirred up over this require- 
ment. 





COLORADO NOTES 


Assistant Manager G. H. Batchelder of 
the Rochester German Underwriters is in 
Denver to appoint a mountain field man. 

The New York Underwriters, after be- 
ing in the agency of Paul B. Gaylord at 
Denver for 25 years, has gone to the 
George P. Sanger agency to replace the 
Caledonian and Norwich Union, which go 
to Charles D. Cobb. 


The Van Gilder-Sanger Agency at Den- 
ver has been divided, George Sanger 
taking the fire companies, and Hal Van 
Gilder establishing a casualty and surety 
agency. Mr. Sanger represents the New 
York Underwriters, Northern Assurance, 
Liverpool & London & Globe of New 
York and Orient. Mr. Van Gilder has the 
state agency of the Standard Accident, 
and the Denver agency of the American 
Surety and Southwestern Surety. 
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NEWS FROMTHE BAST 


BRING UP ANNEX QUESTION 


Rochester Local Agents Claim Spirit 
of ~— Agency Rule is 
eing Violated 











The local agents at Rochester, N. Y., 
are stirring up the annex question, and 
have addressed a ge communhica- 
tion to companies. ochester has a 
single agency rule, and the agents 
claim that companies with annexes in 
appointing a separate agency for un- 
derwriters are violating the spirit of 


the rule. The Rochester agents also 
complain that the Underwriters Asso- 
ciation of New York State is seeking 


to take away the powers of the local 
organization, and is discriminating 
against it-in the promulgation of the 
recent dwelling house rates and rules. 
The agents complain that some of the 
companies are appointing new agents 
without reference to their ability to se- 
cure membership in the local board. 
Some companies have appointed real 
estate men to represent them . 





MEETING OF THE INSTITUTE 


Louis N. Denniston, of Travelers, Has 
Been Elected President at Hart- 
ford for Another Term 








The annual meeting of the Insurance 
Institute of Hartford, held May 6, 
showed a membership of 784 and the 
reports of the officers revealed an in- 
creased interest in the work of the In- 
stitute during the past year. Louis N. 
Denniston, agency instructor of the 
Travelers, was unanimously reelected 
as president and the other officers 
chosen as follows: 

ce-Pri 
ham, Aetna og oe * i Hart. 


ford Fire; James L. Loo 
Sorual pies mis, Connecticut 


Secretary—J. F. Noonan, Orient 


Assistant Secretary—J.' 8. 2 
1 y—J. 8S. Chehowski, 


Treasurer—Dwight N 
ore g orth, Phoenix of 


Life Directors—Three years, J. M. Laird, 
Connecticut General Life; one year, O. M. 
Thurman, the Phoenix Mutual Life. 

Casualty Director—Three years, J. E. 
Rhodes, 2d, the Travelers. 


During the last academic year there 
have been lectures on fire, life, liability, 
workmen’s compensation and steam 
boiler insurance. The fire insurance 
course has been particularly successful 
under the leadership of Frederick C. 
Moore, superintendent of the special 
risks department of the Hartford Fire. 
The lectures and studies in this course 
have been supplemented by inspection 
trips, the last inspection covering the 
building of the Travelers. 

Next year it is planned to include in 
the studies of the Institute, a course in 
personal accidents. 





Officers Are Recommended 


The nominating committee of the 
New York Board reports that it has 
unanimously agreed to present candi- 
dates named on the following ticket: 

President, Harold Herrick; vice-presi- 


Henry W. Eaton, J. G. Hilliard, John H. 
Kelly, J. A. Kelsey, Thomas A. Ralston, 
BE. G. Snow, A. H. Wray; committee on 
fire patrol, George B. Edwards, M. J. 
Ennis, J. G. Hilliard, E. E. Pearce, Charles 
H. Post, Wallace Reid, E. G. Snow; com- 
mittee on laws and legislation, George W. 
Burchell, R. D. Harvey, George C. Howe, 
J. A. Kelsey, E. G. Edwards, David Rum- 
sey, C. G. Smith; committee on losses and 
adjustments, Louis P. Bayard, Charles L. 
Case, J. Moutgotnery are, George C. 
Howe, George - Hoyt, Joseph McCord, 
W. L. Perrin, Wallace Reid, John M. Tal- 
bot, S. R. Wee , 

on surveys, Frederick H. Crum, Howard 
amotnn, William Hare, J. F. Hastings, 
Frank Lock, . L.. Perrin, C. G. Smith; 
committee on eateinty, N. 8S. Bartow, R. 
Cc. Christopher, A. D. Irving, Jr., James 
Marshall, Joseph McCord, John M. Tal- 
bot, S. R. Weed. 





No Action is Taken 


The New York legislature recessed 
Wednesday without taking final action 
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on the appropriation bills for the state 
fire marshal’s department. It is be- 
lieved, however, that enough money 
will be granted it to continue its exist- 
ence to the next regular session. 





Fire Losses in New York City 

The fire losses in New York City 
during 1913 amounted to $7,467,997 as 
compared with $11,589,339 the previous 
year. 





At its regular meeting Tuesday the 
Boston Board voted almost unanimously 
to amend the constitution and by-laws so 
as to permit any company to maintain an 
underwriters’ agency in Boston where 
represented by a member of the Board in 
addition to the agency of the parent com- 
pany. The matter of the adoption of a 
credit rule similar to that of New York 
went over until the next meeting. 





EASTERN NOTES 

Wilson & Co. have been appointed in- 
dependent Philadelphia agents of the Fi- 
delity-Phenix. 

Andrew J. Corsa, for many years prom- 
inent in Brooklyn fire circles, is dead. He 
was Brooklyn manager for the Queen and 
the Sun. 





Champaign and Urbana Inspected 

Champaign, Ill, May 13.—(Special.) 
—The Illinois State Fire Prevention 
Association inspected 472 risks at 
Champaign and Urbana today. A 
hundred and three defects were found, 
mostly electric. The wiring was good. 
A meeting was held in the Commerce 
building of the University. 

Twenty-two members were here. 
Ernest Palmer, Fire Marshal Bennett, 
Professor Robinson of University of 
Illinois, and W. S. Boyd were speakers. 
The Champaign chamber of commerce 
and the Urbana business men’s asso- 
ciation have given good support. C. 
C. Nicholson was in charge of the 
meeting. : 





Decision on Appraisers 

The Minnesota supreme court has 
held that an appraiser appointed by a 
district court to decide disputes be- 
tween appraisers of companies and loss 
claimants need not be an expert in val- 
ues of property. The American Cen- 
tral objected to the appointment of a 
lawyer to appraise a mercantile stock 
and the court found that he was not 
proved to be incompetent and held that 
arbitrators might be selected by the 
rules determining the competency of 
common law appraisers. 





B. L. West, assistant western general 
agent of the North America, is a director 
of the newly organized Lundin & Co., 
a Chicago mail order concern. The com- 
pany began business in 1912 with an 
authorized capital of $1,500,000 and last 
week consolidated with the Pugh Termi- 
nal Warehouse Company and the capital 
authorization was increased to $8,000,000, 
of which amount $3,000,000 is common 
and $5,000,000 preferred. 





J. H. Stoddart—tThe fortieth year of the 
connection of J. H. Stoddart with the 
ow York Underwriters began on Tues- 

ay. 





An insurance man should be personally 
fitted and equipped for success in any busi- 
ness or profession, with an intense liking 
for the business he is engaged in. To some, 
insurance may be an acquired 

the sooner they get to thoroughly like and 
appreciate it, the better will be their serv- 





ice and the happier—Now & Then. 





MOTOR INSURANCE NEWS. 





Heated Discussions and Mediation 
of New York Department Neces- 
sary to Patch Up Affairs 





It took many heated discussions in 
the Workmen’s Compensation Bureau, 
meetings of various local casualty un- 
derwriters’’ organizations, and media- 
tion by and threats from the New York 
department to end the automobile lia- 
bility rate war.- The situation now is 
that business written during the fray 
or bound at the time for issuance be- 
fore May 23 at cut rates is to stand, 
but all business henceforth taken is 
to be at full manual rates with extra 
premiums for family endorsements and 
a family endorsement that is drawn 
and approved by the Bureau. 

There were many causes for the war. 
One of the chief causes was the com- 
petition of nonconference companies 
both in rates and breadtl of coverage. 
Another cause was the desire of certain 
companies, urged on by their agents, 
to reduce rates on pleasure cars. The 
competition resulted in action by the 
Bureau two weeks ago giving members 
the privlege to grant the , Bem en- 
dorsement without extra premium. The 
Travelers was opposed to such action 
and retaliated by cutting rates 25 per- 
cent but charging for endorsements. 
The Aetna Life and others met the 
competition. 

Bureau Held Many Meetings’ 

The Bureau held several meetings 
last Wednesday and Thursday but op- 
posing factions -got farther apart the 
further the fight went. Then the meet- 
ing adjourned to the office of the New 
York department. Deputy commis- 
sioners and other officials expressed dis- 
approval of the rate war, asked if the 
antidiscrimination laws had not been 
violated and also wanted to know if 
the law requiring companies to file rates 
with the department and adhere to 
them was not being broken. The de- 
partment is seeking more information 
on these points and is considering tak- 
ing action if offenses are proved. The 
department’s attitude resulted in reso- 
lution on the part of the Bureau that 
put an end to the war. There is much 
bad blood still in evidence and there is 
talk that the Travelers will not accept 
the same interpretation of the resolu- 
tions. 

e* ¢ 6 
Peculiar Parcel Post Loss 


A peculiar loss under a parcels post 
policy was recently reported to Fred 
S. James & Co., who represent the St. 
Paul Fire & Marine for marine busi- 
ness. A manufacturer of golf supplies 
had insured a shipment of about a 
dozen golf balls by mail. Apparently 
the package got in close contact with 
a radiator in the mail car, for when the 
balls arrived at destination they were 
of all forms except spherical. 
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Now Writing Collision 
Fred S. James & Co., of Chicago, gen- 
eral agents of the Casualty Company 
of America, have just begun writing 
collision sustained insurance on auto- 
mobiles in that company. Heretofore 
the Casualty Company of America has 


4 smaller cities and towns. 


LIABILITY RATE WAR SHORT 





restricted its class of business to 
r The James 
office in the past has written collision 
sustained insurance mainly in connec- 


tion with fire and burglary insurance. 


-) wee 
SUGGEST NEW ENDORSEMENT 


Form for Extra Coverage on Automo- 
bile Policies is Adopted at New 
York Meeting 








New York, May 13.—(Special.)—At 
a special meeting of the Casualty In- 
surance Exchange on Tuesday the re- 
port of a committee of four appointed 
at a meeting on Monday reported 
recommendations for the handling of 
extra coverage under automobile poli- 
cies was presented. The meeting was 
attended by several outside companies 
and the report was adopted. There is 
some uncertainty heré as to the general 
acceptance of the suggestions. The re- 
port follows: 


After giving careful consideration to 
the work entrusted to your committee it 
has seemed advisable not to recommend 
to this exchange the phraseology for a 
uniform endorsement to be used by all 
companies for the adjustment of automo- 
bile policies prior to May 23. The basis 
of competition, which all companies were 
called upon to meet, is that of 25 per- 
cent discount from the manual of May 1, 
with 10 percent added for named mem- 
bers of the assured’s household and 20 
percent added for named members 
of the assured’s household and any 
additional number of additional assureds. 
It is accordingly recommended that all 
adjustments be made upon this basis. 
Your special attention is called to the 
provision of this recommendation which 
requires that the additional interests be 
named. Inasmuch as this was the basis 
of the competition proposed by the Trav- 
lers and Aetna, adjustment upon this ba- 
sis would seem to fulfill any promises 
made by a company looking for the pro- 
tection of its own business. In making 
this recommendation the committee is 
not unmindful of the fact that one or two 
companies in a few instances granted 
coverage slightly broader than the en- 
dorsement referred to, and in a few in- 
stances authorized lower rates. These 
few instances, however, we believe are 
negligible in their effect upon the entire 
situation. It is recommended that sub- 
stantially the following endorsement, ex- 
pressed in the language to suit each in- 
dividual company, be used: “In _ consid- 
eration of an additional premium of 
tonee ‘,.+ee+- dollars, it is hereby under- 
stood and agreed that the undermen- 
tioned policy shall include in addition to 
the assured named the following persons 
as additional assureds (members of the 
assured household).” Inasmuch as the 
present situation may produce a very 
great number of additional assureds your 
attention is called to the possible diffi- 
culties which may be encountered in exe- 
euting cancellations or providing return 
premiums. The following is accordingly 
suggested as an addition to any endorse- 
ment which may be used: “It is under- 
stood and agreed that in consideration of 
the above extension, notice to the first 
named assured of the cancellation of this 
policy shall be notice of cancellation to 
all persons, and notice to the company 
of cancellation by the named assured shal! 
constitute notice of cancellation by all 
persons, and the check of the company 
for the amount of the unearned pre- 
mium, if any, payable to the order of the 
named assured when mailed to the nam 
assured at the address given, shall consti- 
tute proper tender of the same.” 

Globe Indemnity Company, 
Travelers Insurance Company, 
Hartford Accident & Indemntiy Company, 
Royal Indemnity Company, 
Committee. 

Note—When the twenty percent addi- 
tional charge is made the word mem- 
bers of the assured household may be 
omitted from the endorsement. 

> . 
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Protest on General Agency 
New York, May 13.—(Special.)--A 
formal protest has been filed with the 
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New..York insurance department by 
the brokers association against the 
plan of operation répgrted to have been 
adopted by the Manufacturers & Deal- 
ers Motor Underwriters of working 
through automobile dealers. It is un- 
derstood that a hearing on the merits 
of the question will be held soon by the 
department. The New York Liability 
Agents Association, it is reported, will 
also protest. The cover is provided 
jointly by the Fidelity Underwriters 
and the United States Casualty. 
Vice-President Kline of the Fidelity 
Underwriters is quoted as saying that 
this company has made but eight ap- 
pointments under its contract with the 
Manufacturers & Dealers, and that 
these eight are all either fire or cas- 
ualty agents with the exception of the 
Manufacturers & Dealers Motor Un- 
derwriters, Inc., general agents for the 
United States, excluding the south. 


. o oa 
Have Goods on Ford Company 
In spite of the denial by the Ford 
Motor Company of the charge that it is 
helping Johnson & Higgins get insur- 
ance on new Ford cars at cut rates a 
letter from an employe of the company 
to an agent has been picked up, in 
which the writer suggests that the 
agent bind insurance on all cars sold. 
The latter says in the last paragraph: 
“This method of insurance is ap- 
proved by the home office and we be- 
lieve that it is the lowest rate for auto- 
mobile insurance that can be secured, 
and you should have no hesitancy in 
suggesting to your buyers that they 
— with the above mentioned peo- 
e. 
With the letter went a dozen binders. 
Two weeks ago THE WESTERN UNDER- 
WRITER was told by letter by the general 
counsel of the Ford company that it 
did not permit its employes to sell or 
assist in the selling of insurance, 
though, of course, it could not control 
the activities insurancewise of its com- 
missioned agents. The Ford company 
also wrote an insurance agent who 
asked it about the original item in 
this paper that it had always declined 
to recommend the placing of insurance 
on Ford cars with any particular com- 
pany or agents, as it had too many 
good insurance friends to prejudice any 
particular company by such a course. 
The Johnson & Higgins rates are: 
Fire only, Limit $ 500 Premium $ 6.00 
Fire and theft.. 500 
Liability 5,000 one person 
10,000 one accident 26.00 
1,000 10.00 
7 . . 
SECOND AUTOMOBILE MUTUAL 


The Winnebago Limited Mutual Auto- 
mobile Insurance Company has been in- 
corporated at Oshkosh, Wis., by Peter L. 
Marden and eighteen others to carry in- 
surance on automobiles and other motor 
vehicles and property pertaining to their 
maintenance, the insurance to cover fire, 
lightning, explosion and theft. Perma- 
nent organization was effected on May 
11 at the office of D. C. Pinkerton, when 
officers and directors were chosen. This 
is the second company of its kind in Wis- 
consin. 
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Property damage 


ss * 
MOTOR NOTES 


Net premiums on automobile fire busi- 
ness in Oregon last year amounted to 
$97,006. Net losses incurred were $49,828, 
and the net losses paid, less reinsurance, 
were $34,300. The average rate was $1.86. 

Premiums of automobile insurance com- 
panies in the province of Alberta last year 
cmcunaes to $40,351 and the losses to $14,- 


M. E. Smith, manager of the automobile 
department of the Nord-Deutsche, was on 
a western trip last week. 

- D. Bush, for many years connected 
with Edward Brown & Sons, Pacific Coast 
general agents for the Svea, Globe & Rut- 
gers and Agricultural, has been made 
manager of the Globe & Rutgers’ recently 
established automobile department at 
San Francisco. 

The Western Automobile Underwriters 
Conference will hold a meeting in Chi- 
cago Thursday of this week. Much routine 
business has accumulated since the last 
meeting. 





B. EB. Paterson, who has been western 
inspector at Winnipeg of the Union As- 
Surance of London and North West Fire 
for the past eleven years, has been ap- 
pointed chief inspector of the eastern in- 
terests of these companies, with head- 
quarters in Montreal, vice C. H. Turner, 
resigned. 





NEWS OF FIRE PREVENTION 





Timely Comments on Hazards, 
Protective Devices and 
Kindred Topics 


¢¢]F dwellings in Indiana cities had 
no shingle roofs,” says the In- 
diana state fire marshal, “the 

number of fires in this state would be 

reduced more than 750 each year.” 

In pointing to the frequency of shin- 
gle roof fires, the fire marshal states 
that this hazard is responsible for 
more Indiana dwelling house losses 
than any/other known source. A total 
of 646 spark fires occurred on dwell- 
ings in the state during the first eight 
months of the existence of the depart- 
ment, practically all of which were 
caused by sparks which fell on inflam- 
mable roofs. During the month of 
April alone, 169 spark fires occurred in 
the state, most of them resulting from 
the shingle roof. These figures do not 
include the adjoining fires which occur 
from burning shingles which are car- 
ried to nearby roofs. 

Shingles Not So Durable 

Rory | substantial roofing is better 
than shingle roofing,” says the fire mar- 
shal, “because none is more inflam- 
mable. In addition to preventing loss 
from fire, noncombustible roofs are 
much more durable.” 

In order that property owners may 
be informed of the dangers of the shin- 
gle before repairing dwellings which 
have burned, the fire marshal is mail- 
ing every Indiana citizen who suffers 
a shingle fire a copy of a pamphlet ex- 
plaining the evils of inflammable roof- 
ing. 


——__ — 


GOOD WORK WAS NOT WASTED 





Second Inspection of Wichita, Kan., 
Shows Remarkably Clean Condi- 
tions in Buildings 





One of the best meetings ever held 
by the Kansas State Fire Prevention 
Association followed the second in- 
spection of Wichita, Kan., last week. 
Wichita was the first city wherein a 
second inspection has been made since 
Se sanacteton was organized in May, 

There were 738 buildings out of a 
total of 997 inspected that entirely es- 
caped criticism, a record rarely attained 
in other inspections. The general con- 
dition was much better than it was in 
August, 1911, when the first inspection 
was made, showing that the associa- 
tion’s good work has not gone for 
nothing. 

The more serious defects included: 
Rubbish, 74; defective heating, 62; de- 
fective electric wiring, 25; rubber hose 
gas connections, 17; excessive storage 
of gasolene, 5; miscellaneous, 76, a total 
of 259 defects, or practically 26 percent. 

Business men and city officials aided 
materially in making the inspection suc- 
cessful, and attended the meeting held 
at the close of the work. The Kansas 
fire marshal was represented by Charles 
N. Miller, deputy, who took part in the 
work and spoke at the meeting held 
at its conclusion. 





Organize Local Chapter 

A meeting of insurance men of St. 
Louis to form a local chapter of the 
National Fire Protection Association 
will be held at the office of H. C. Hen- 
ley, chief of the St. Louis Fire Preven- 
tion Bureau, May 18, at 8 p. m. The 
meeting was called ty H. M. Matthews 
of the W. M. Byrne agency. 





Report on Kansas City 

In Kansas City, Mo., Fire Warden 
J. E. Marvin has made his report for 
the year ending April 20. During the 
last year his office has caused 15 ar- 
rests for arson, resulting in 9 convic- 
tions. 

There were 22,349 building occupan- 





cies“ inspected, of which 15,343” were 


made by members of the fire depart- 
ment. The fire losses from April 21, 
1913 to April 1, 1914 were $732,199, 
showing a decrease of $425,185 over the 
previous year. 





WANT OFFICIAL BLANES USED 

The executive committee of the Mis- 
souri Fire Prevention Association will 
meet at St. Joseph, Mo., in the near fu- 
ture to take up with the chief of the 
fire department at that city the matter 
of using official blanks in having his 
men report. By the terms of an ordi- 
nance passed at St. Joseph, $2,500 is ap- 
propriated for the employment of two 
men who shall devote their entire time 
to inspecting buildings. The association 
will ask that.these men use its blanks 
in reporting. 

The St. Joseph Fire Prevention & In- 
spection Bureau has arranged also for 
inspections of flues, and the reporting of 
those found to be defective. 


FIRE PROTECTION NOTES 


The Missouri Fire Prevention associ- 
ation inspected Clinton, Mo., on May 12-13. 

At Two Rivers, Wis., an election de- 
feated the issuing of $40,000 waterworks 
bonds. 

At Ord, Neb., bonds to the amount of 
$23,000 have been voted for waterworks 
and electric lights. 


The fire prevention bureau of the Co- 
lumbus fire department made 5,672 inspec- 
tions of buildings in April. Of these 6,182 
were reported in excellent condition. 


In the circuit court this week the Chi- 
cago city ordinance requiring apartment 
buildings of certain classes to provide fire 
axes and extinguishers in boiler-rooms 
and janitors’ quarters was upheld. 


The Tennessee Fire Prevention Associ- 
ation recently inspected Lawrenceburg, 
and out of 84 risks found 30 percent de- 
fective. Talks were made to school chil- 
dren by members of the association. 


A fire which started on the top and 
sixth floor of the cloak factory of Kahn & 
Kevin, 329 ‘West Monroe street, Chicago, 
Tuesday evening, is being investigated by 
the city fire attorney and thirty employes 
were questioned Wednesday. 


Fire Chief Collins of Menominee, Mich., 
has ordered the razing of two old frame 
buildings at West street and Ludington 
avenue and other fire hazards will be re- 
moved from the business district. Sec- 
retary Chambers of the commercial club 
recently called public attention to high 
insurance rates and urged drastic action 
in wiping out all hazards. 


FRANKENSTEIN CREATED 


(CONTINUED FROM PAGE 1) 


agent at first, but he now realizes that he 
has created a Frankenstein which it may 
be impossible to control. The agent, how- 
ever, fostered the child and is its parent. 
The companies fought it and were forced 
to accept it reluctantly and finally decided 
to meet competition in their own family 
ranks. 

The actual accomplishment of the local 
agent has been to invite and in fact de- 
mand the admission of at least twenty 
companies from Europe, not counting a 
horde of smaller companies which are get- 
ting business through underground chan- 
nels. These twenty companies have taken 
on liabilities of $4,000,000,000 and an in- 
come last year of $34,500,000, yet their 
assets are only $38,000,000. The agents 
have assisted in giving them this enor- 
mous income, have done it persistently 
and forcefully—and have eminently suc- 
ceeded. 

Evils of New Conditions 


Mr. Joseph pointed out some of the evils 
that have grown out of the new condi- 
tions. In the former exchange of busi- 
ness among local agents there used to be 
very little rebating, as a number of agents 
were in on the line and it was very diffi- 
cult for an agent to give a rebate without 
the others knowing it. The value of in- 
spection service has been more or less 
destroyed. The agents have demanded 
certain rates for large risks because the 
assured has demanded them and there is 
now no such thing as a consistent rate on 
certain classes of business, as for in- 
stance, sprinklered risks. The scientific 
adjustment of losses has now changed 
more or less into settlements of losses. 
Due to the control of large lines in one 
office a broker or agent has been able to 
demand settlements. 

No Criticism for Americanized Com: 

Previous to last year, he said, for. five 
years $125,000,000 of premiums, or $25,- 
000,000 a year, have gone across the wa- 
ter by reinsurance. How many moderate 
sized American companies, he asked, 
would be glad to exist on that income? 
Mr. Joseph made no criticism or attack on 
the so-called Americanized foreign com- 
pany, but he pointed out that the local 
agents themselves are responsible for the 
retirement during the past two years of 
seventy American companies, whose busi- 
ness is going abroad, largely through re- 
insurance. committee of the local 
agents represented to the insurance com- 
missioners that the moderate sized com- 
ponies serve a valuable economic purpose 
n at least two respects; they help to 
carry the business in the congested dis- 








tricts and to prevent the natural tendency 
of the y- toward monopoly. 
Employ Salaried Agent 

He quoted the statement of Henry 
Evans that within a few years there are 
likely to be only about twenty-five com- 
panies in existence and pointed out that 
this would militate against the local 
agents and destroy the business which 
they have been years in building up, be- 
cause in the large cities these companies 
would do their business through salaried 
agents. He said that for the agents to 
maintain their business they must change 
their ideas and realize that in return for 
the commission which they receive they 
must give full and adequate service to 
the assured. The day has gone by, he said, 
when an ent can hope to hold his busi- 
ness and draw commissions by telephon- 
ing the assured a week or so before the 
expiration of the policy and positying 
him that he is renewing it. If that is al 
there is to the busin of the local agent, 
there is no reason why one on ary 
could not renew $200,000 in premiums for 
one company in a large city. 

Agent Will Be Forced Out 

The companies do not have to make 
money on their underwriting; the agents 
do. The agent must get in and work and 
give the same service to the assured 
which the large outside broker is giving; 
if he does not, he will, following the 
medium sized and small company, 
forced out of business in turn. 

There is no future in the fire insurance 
business for the agent, who does not take 
the view of increased service to the 
assured. To protect himself against a 
coming monopoly he must follow the plan 
of giving each company only its net line 
and broker the remainder to the other 
agents who represent companies regularly 
doing an agency business and give them 
the business which is now going to for- 
eign reinsurance companies. 

WwW. J. Carey Was Chairman 

President L. E. Guntrum opened the 
meeting and announced the purposes of 
the monthly luncheon, after which he 
turned it over to W. J. Carey, chairman 
of the committee having the arrange- 
ments in charge, who introduced Mr. 
Joseph. Mr. Joseph's remarks were 
roundly applauded and he was given a ris- 
ing vote of thanks. 


(CONTINUED TEOM PAGE 1) 
East Jordan, Boyne City, Charlevoix, 
Petoskey and Harbor Springs. 

Committees Were Appointed 

Committees were appointed for the 
fourth, and last for the present, inspec- 
tion of Detroit on Tuesday. The ter- 
ritory covered is the upper east side, 
taking in the north side of Gratiot 
avenue as far as the railroad, nearly 
two miles out, and the east side of 
Woodward avenue from Gratiot to 
Winder, and such business streets as 
lie between those two thoroughfares. 

Committees Were © 

Standing committees were elected as 
follows: 

Executive committee—George P. Kess- 
berger, Milwaukee Mechanics; H. A. Bar- 
tels, Rochester German Underwriters; C. 
A. Wehmeyer, Security; Horace Boyd, 
Royal; W. G. Titus, Prussian National; 
B. V. Legg, Continental; J. Beck, 
Northern of New York. 

Publicity committee—H. O. Benedict, 
Fidelity-Phenix; Stuart Morgan, Agricul- 
tural; W. Andrews, Fireman's Fund. 

Fire Protection and Ordinance commit- 
tee—B. E. Starr, of the A. D. Baker Gen- 
eral Agency; Charles D. Livingston, 
Royal Exchange; A. E. Henry, North- 
western National. 








Camden Fire’s Booklet 

The Camden Fire has gotten out a 
very handsome historical sketch of the 
company starting out with an early 
history of its home city. The Camden 
Fire was chartered in 1832. It was 
preceded by the Perseverance Fire 
Company, which was largely a com- 
pany to extinguish fires. It led, how- 
ever, to the organization of the Cam- 
den Fire. The company has had a suc- 
cessful experience and now has over 
$3,000,000 of assets and over $800,000 
of net surplus. Its capital is now being 
increased to $700,000. The work is il- 
lustrated with historical pictures and 
portraits of the officers. 





BOOK OF QUESTIONS AND ANSWERS 

“The Forum” is the title of a book just 
published by the Rough Notes Company 
of Indianapolis. It contains the matter 
published in “The Forum” department of 
Rough Notes in the last few years. There 
are 350 questions on fifty subjects and the 
answers are chiefly by Guilford A. Deitch, 
ecitor of the Insurance Digest. Some o 
the answers are by Thrasher Hall, W. H. 
Daniels and other prominent insurance 





men. 
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MR. KINGSLEY’S PLAN 


Darwn P. Kincstey, president of the 
New York Lire, who is leading the in- 
surance company forces in the matter 
of federal supervision, champions the 
state insurance federation movement, 
which comprises in its membership 
various kinds of insurance men, as well 
as those who are not directly connected 
with insurance companies. Noting the 
plan of the Onto INSURANCE FEDERATION, 
he thinks that the idea can be extended 
into an organization for the entire 
country, and that its principal object 
will be to work for the establishment 
of federal supervision of insurance. 

Mr. Kincstey points out that one of 
the weaknesses in this campaign for 
federal supervision is the fact that each 
branch of insurance is working along 
its own lines regardless of the others. 
Each fights its own battles, and much 
help could be gained if it had the co- 
operation of the others. 

President KincsLey advises that the 
time has come for insurance interests 
not only to stand together, but to fight 
together. He sees an ill omen in the 
recent decisions of the United States 
Supreme Court. He especially calls at- 
tention to the decision which holds that 
a state can fix the rates for fire insur- 
ance. This can be extended, of course, 
to other lines of insurance. In refer- 
ence to the decision in the resent case 
of the New York Life vs. Deer Lodge 
County, Montana, he thinks that the 
court was convinced that it had been 
wrong from 1868, in saying that insur- 
ance is not commerce, but as Justice 
McKENNA frankly said, it would be 
nothing less than revolutionary if it 
said so. There were two dissenting 
justices, and Mr. KINGSLEy sees in this 
an omen of great significance. The 
court was split also on the rate regu- 
lation decision, which he thinks indi- 
cates great confusion of mind on part 
of the court. 

President KincsLey has been courag- 
eous in his advocacy of federal super- 
vision, and has been acknowledged a 
leader in the movement. 





DO THE PEOPLE KNOW? 

Last year the people of the United 
States paid $350,000,000 in fire insur- 
ance premiums. They received back 
approximately $200,000,000 as indemni- 
fication for loss by fire. There was 
$10,500,000 more put into reserves for 
protection than the companies held 
the previous year. The public also, 
through its governments, collected 
about $10,500,000 in taxes which went 





to help defray state and municipal 
expenses. 

Or put another way the public paid 
$129,000,000 for services rendered by 
the business as a whole. This is $1.29 
per capita. It is this $1.29 that the 
rate regulating, rate making legislators 
want to cut down. We imagine their 
attempts would be highly appreciated 
if the public really knew the facts. The 
public would appreciate regulation of 
prices of things which it pays more for 
annually than $1.29 per capita. 





NEED FOR EDUCATION 


The Democrat has recently had some ex- 

erience with the new insurance law that 

as caused us to change our opinion re- 
garding it. When the law first went into 
effect our insurance rate was raised from 
$2 per $100 to $2.40 per $100, and of course 
we took off the kicking strap and went at 
it. But the insurance bureau showed us 
where we were at fault, and at an expense 
of less than $4 we have had our rate re- 
duced to $1.60 per $100. Not only do we 
get this change of rate, but our landlord 
and the two adjoining tenants also get 
this reduction. 


We now believe the law is a good one 
and it is up to the insured to get the best 
rate possible by removing as much of the 
risk as possible. Do not condemn the law 
but investigate the conditions. Insurance 
companies would rather insure at a low 
rate with no loss than at a high rate with 
heavy losses. 

The foregoing taken from the Demo- 
crat of Morrilton, Ark., is very re- 
freshing. It is really an oasis in the 
desert of public attack on insurance 
companies. We have contended all 
along that if the people really under- 
stood the insurance side of rate mak- 
ing, there would be far less complaint. 
A man of intelligence is able to dis- 
cern the principles of fire insurance 
and their operation. It is because the 
politicians are continually befogging 
the atmosphere and the papers take 
their cue from them, that the public 
is so grossly misinformed. 

We believe that the people of Ken- 
tucky, for example, need an effective 
campaign of publicity, where the insur- 
ance side of the controversy in that 
state is succinctly and vigorously pre- 
sented. Do the people of Kentucky 
really know the features of the rating 
law and the amendments? How many 
men in other lines of business, if they 
were acquainted with the context of 
the law, would enjoy having their ac- 
tivity regulated along the same line? 

The business men of the country 
need to apply the same regulative 
features to their own vocations to un- 
derstand the restrictions placed on fire 
insurance companies. We do not be- 
lieve that the business men of Ken- 
tucky would have championed the 
Zorn bill if they had been informed. 
We are firmly convinced that the time 
has arrived for the companies to pre- 
sent their side of the case in Kentucky 
through the public press, in a way that 
it will be read and assimilated. 





A TENNESSEE newspaper reports 
premiums and losses for the “Aachen 
& Smith” Insurance Company. This 
looks like a new company copying the 
name of that sterling institution of 
which JosepH A. KELsEy is manager. 





CoMPETITION may be the life of trade, 
but competition in overinsurance and 
in underratings is the death of under- 
writing. 





Ir at first you don’t succeed, don’t 
succumb, 


Personal Side of the 
Insurance ess 





A. A. McKinley, counsel for the IIli- 
nois insurance department, was raised 
on a farm out in “loway,” right close 
to Decorah. The lure of the city got 
him, however, and he came to Chicago. 
His first job, and it was a job all right, 
was with the Knickerbocker Ice Com- 
pany. There is a dispute as to just 
what his duties were, however. Mr. 
McKinley says he was a clerk in the 
law department. Robert D. Lay, now 
secretary of the National Life, U. S. 
A., worked for the same concern at 
that time and he says that “Bill,” as he 
calls Mr. McKinley, was really shovel- 
ing ice. Mr. Lay says “them was the 
good old days.” “Me and ‘Bill,’” he 
says, “really enjoyed life then, working 
like wops. We weren’t really on the 
pay roll. The cashier each week 
used to hand a coin or two out of the 
petty cash.” “Bill” acquired his nick- 
name from the congressman who later 
became president. That nickname 
caused some confusion later, however, 
because “Arch” had a younger brother, 
who heard about the many opportuni- 
ties to draw $5 a week in Chicago and 
he came along, too. The McKinley 
whose real name is “Bill” is now 
speaker of the Illinois legislature. 

Not all the local agents are so for- 
tunate as to have their names carved 
on a rock while they yet live and where 
passing ages can see and read. William 
Runyan of Runyan, Davies & Cannady, 
at Danville, Ill, was mayor of the city 
when the present city hall was built 
and the corner stone so testifies. The 
citizens add a further testimony that 
this is one public building completed 
as contemplated without additions, de- 
fault or, in insurance terms, “any over- 
head charges.” 


Gold medals will be given by the 
Hartford Fire to the four agents who 
have been in its continuous service for 
fifty years. The medals will be about 
the size of a twenty dollar gold piece 
and are suspended from a silk ribbon 
fastened to a gold pin. The seal of the 
company is on one side of the medal and 
an appropriate inscription is on the re- 
verse side. 

The veretan agents are J. F. Deatrick, 
Defiance, Ohio; James H. Moore, of 
Moore, Case, Lyman & Hubbard, Chi- 
cago; Robert K. Dewey, of Greenville, 
Ill., and E. P. Chancellor, of Parkers- 
burg, W. Va. Mr. Deatrick became con- 
nected with the company in 1860, 
Messrs. Moore and Dewey in 1863, and 
Mr. Chancellor in 1860. The medals 
are a fitting token of the company’s 
appreciation of their services. 

Members of the Missouri-Kansas 
pond of Blue Goose who have dug into 
the dope book since the annual elec- 
tion in Kansas City recently, are now 
inclined to cast a few bouquets at 
themselves in breaking away from rou- 
tine by electing as most loyal gander 
the youngest field man who ever held 
that office in any pond anywhere. 
Milton ba ne Jr., the present incum- 
bent, has barely turned 23, according to 
members who have turned the lime- 
light on his past. Mr. Welsh, who is 
the son of the well-known independent 
adjuster of the same name, is not so 
young in experience as his age would 
indicate, having served with the Cen- 
tral Union Fire for some time before 
joining the Glens Falls. 

The two unidentified bodies in the 
Missouri Athletic Club fire were buried 
Sunday at St. Louis. One of these was 
Arthur T. Ranus, special agent of the 
New York Underwriters. The rest of 
the bodies taken out of the debris had 
been identified, although there may 
have been some doubt as to the three. 
There were two left that were beyond 
all means of identification. There was 





a public funeral, and some eighteen 
floral pieces were sent in tribute to 





Mr. Ranus. The Illinois Blue Goose, 
the Missouri-Kansas Blue Goose, the 
Illinois State Board, the New York 
Underwriters and several personal 
friends of Mr. Ranus were represented 
by floral offerings. 


R. §S. Odell, formerly Illinois state 
agent of the Fidelity-Phenix, is recu- 
perating at his home in River Forest, 
Ill., from gangrene, that followed the 
freezing of one of his feet. Mr. Odell 
is still confined to his house, but can 
hobble about. He has undergone con- 
siderable suffering, and has the sym- 
pathy of a wide circle of friends. 

Edward T. Lyons, secretary of the 
Columbian Fire of Indianapolis has beep 
nominated at the democratic primaries 
for treasurer of Marion- county, the 
most lucrative county position in the 
state of Indiana. The nomination is 
said to be equal to election and it was 
secured after one of the hardest and 
most bitter party fights in Indianapolis. 

r. Lyons is a man who has been 
fighting upward for a score of years, 
but has only become very prominent in 
the last few. He has been a faithful 
democratic politician with very meagre 
rewards. Two years ago he began to 
assert himself and he has now just 
walked off with the choice political 
plum. 


F. R. Bigelow, president of the St. 
Paul Fire & Marine, has been ap- 
pointed as one of the directors of the 
new federal reserve bank representing 
the six states comprising the ninth 
district. 

. B. Steck, local agent at Alton, 
Ill., and prominent member of the IlIli- 
nois Association of Local Fire Insur- 
ance Agents, sells burglary insurance 
but doesn’t indulge in it. In fact, he 
is a total abstainer. He probably 
wouldn’t be this week if it weren’t for 
the fact that he has nothing, so to 
speak, to insure against burglars. 
While no one was at home recently 
burglars broke in, took all of the fam- 
ily jewels and silver and other easily 
portable things of value. The loss 
was total, there being no insurance. 
Mr. Steck’s faithful 6x9 watchdog sus- 
tained a disarrangement of his main- 
spring. Since the burglary the animal 
has been wearing a welt over his left 
eye and a very sad expression. In 
fact, he has a contusion outside and a 
concussion in. It is a rare joke around 
Alton where Mr. Steck has been an 
ardent advocate of burglary insurance 
—for the other fellow. Like other rare 
things, it was expensive, about $500 
worth. 

J. A. Giberson, also some prominent 
as a local agent, rubbed it in real hard 
on Mr. Steck. Mr,gSteck has a stand- 
ing order with one of the Alton dailies 
to run the following advertising line 
after the account of each fire: “Moral 
—insure with Steck.” After the news- 
paper account of the Steck burglary 
this line appeared: “Moral—Get your 
burglary insurance of the Giberson In- 
surance Agency.—Adv.” 


Frank Goldthorpe, southern Illinois 
special of the North America, tells 
of a woman coming into Agent Coch- 
ran’s office at Carmi, IIl., and the fol- 
lowing conversation took place: 

“I want to’ get my house insured 
for $1,000,” said the visitor. 

“Very well, madam, I’ll investigate 
the case,” replied Mr. Cochran. 

“T don’t know very much about in- 
surance,” remarked the caller. “If I 
insure for $1,000, and the house 1s 
burned down, I get the money, do I?” 

“Certainly.” ; 

“And they don’t ask me who set it 
on fire?” 

“Oh, yes; we should want to know 
all about it.” 

“Then you needn’t come up,” she 
said as she arose to go. “I knew there 
was some catch about it somewhere, 
and now I see where it is.” 





Direct primaries are satisfactory to the 
political bosses, if they can direct them. 
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Casualty and Surety Comment 








DIGNITY OF SURETYSHIP 

Surety people are constantly seeking to 
make themselves believe that their busi- 
ness ranks next to banking in dignity. In 
its nature it ought to do so and, where it 
is properly conducted, it does approach 
closely the high standards set in banking. 
It is unfortunate, however, that some of 
those features which make banking honor- 
able are largely lacking in the practical 
conduct of the surety business. 

Corporate suretyship will never take 
the place it should until the representa- 
tives of different companies unite to cre- 
ate public confidence in companies gener- 
ally and show faith in each other by 
exchanging information. It is a hopeful 
sign that in some large cities leading 
surety men are now accustomed to con- 
sult as to the advisability of accepting 
certain risks, each contributing informa- 
tion or underwriting judgment. It is un- 
fortunate that in many places surety men 
are still so suspicious of each other that 
each is afraid to let his competitor know 
that he is even figuring on a certain case, 
lest the competitor, by underhand work, 
gets in ahead of him. 

Competition is bound to exist, but the 
cleaner and more honorable it is made, the 
sooner will the surety business take the 
position it ought to hold in the esteem of 
those engaged in it and of the public at 
large and the sooner, also, will excessive 
losses be avoided and the high rates they 
necessitate be reduced. 





CASUALTY RESERVES 


One of the most important subjects that 
will come before the next meeting of the 
National Convention of Insurance Com- 
missioners is that of liability loss reserves. 
Notwithstanding many years of effort to 
get a law that would meet the necessities 
of the situation, we are still, like the chil- 
dren of Israel, wandering in the wilder- 
ness. The question is so important that 
there is no doubt an intelligent settlement 
of it will yet be made. Some of the best 
minds in the country are giving it their 
attention and out of the many opinions 
that will be expressed a wise solution may 
be expected. 

At the last meeting of insurance com- 
missioners Mr. Epsteen of Colorado said: 
“Six new methods have been proposed for 
improving the method of calculating casu- 
alty reserves: 1. The increased percent- 
age method; 2. Payroll exposure method; 


the companies collect them or not, he 
will have done much toward solving a 
hard problem and putting the casualty 
business on a sound basis. 





HONEST INVESTIGATION 
The New York insurance department 


an actuarial study of the compensation 
laws of Massachusetts and New York 
and determining as accurately as possible 


sation in these states. 
companies, after equally careful study, had 
put forth the statement that compensa- 
tion in New York will cost 2.64 times as 
much as it does in Massachusetts, a howl 
would have gone up that the companies 
were getting ready to make a “big kill- 
ing” from the employers of New York 
state. Such a claim cannot be made 
against a disinterested agency like the 
New York insurance department. 

It is to be regretted that more careful 


agencies in which the public has confi- 
dence. If they could be made, much mis- 
information might be cleared up and many 
troubles might be avoided. Unfortunately, 
important questions are settled by persons 
who have to depend more upon intuition 
than information and are swayed by polit- 
ical considerations rather than a desire 
to discover the exact truth. 





ARE THE STATES SINCERE? 
Are the states that have enacted work- 


representations that injured employes and 
the dependents of those who are killed 
shall receive the compensation named in 
the law? Many of the states up to this 
time have not given evidences of such 
sincerity. 

They have provided that compensation 
shall be paid and that the employer’s risk 
shall be insured, except in a comparatively 
few cases where the employer is able to 
give satisfactory guarantees that he him- 
self will be able to pay compensation. But 
insurance is of no value unless it is real 
insurance. So-called insurance which pro- 
vides for the payment of current losses, 
but not for meeting future payments for 





For a state to permit employers to secure 
such so-called insurance and pretend that 


has done some valuable work in making | 


the relative costs of workmen’s compen- | 
If the insurance | 


study of this kind cannot be made by | 


men’s compensation laws sincere in their | 


injuries already sustained is a delusion. | 


PROSPECTS IN INDIANA 


COMPENSATION BILL LIKELY 





State Fund Feature Almost Certain, 
Though It May Not Be Made 
Exclusive 





To understand the sentiment towards | 


workmen’s compensation in Indiana 
and the prospects of the enactment of 
a law next winter, it is necessary to 
learn how present sentiment was de- 
veloped. 

The old employers’ liability act of 
1893 was construed by the supreme 
| court somewhat strictly against injured 
workmen. This caused complaint 
among the laboring men and their at- 
| torneys and to some extent, among 
the people generally. In 1908 H. W. 
Bullock, an Indianapolis attorney, at 
| the request of several labor organiza- 
tions drafted a liability bill along the 
same lines as the present federal act. 
It was bitterly opposed in the legisla- 
ture and never got out of committee. 
Mr. Bullock then prepared a bill to 
create a commission to study the ques- 
tion, but this received no considera- 
tion. 

Promised Enactment of a Law 

In 1910 both political parties prom- 
ised the enactment of a liability law. 
To defeat this measure, the manufac- 
turers’ bureau proposed a compensa- 
| tion law based on the German system. 
|The labor group, however, held the 
parties to their promise and the bill 
prepared in 1908 was enacted with few 
modifications. Liability rates went up 
immediately. Workmen in Indiana are 
| now protected by one of the strongest 
| liabilitv laws in the country. 

Efforts in 1913 
In 1913 agitation for workmen’s com- 
renewed. The State 
| Federation of Labor and the Manufac- 
| turers’ & Shippers’ Association, after 
| conferring for several weeks, presented 
|a bill similar to the Ohio law, provid- 
|ing for a state fund. This was sup- 
ported by the entire labor group and 
|about half the organized employers. 


| It was opposed by the liability com- 
| panies and part of the employers. It 
| was amended to permit employers to 

carry their own risks or insure in stock 

of mutual companies or the state fund, 
|a state commission, however, to make 
| all adjustments, much as the new law 
| of New York provides. It passed the 
| house, but the senate amended it so as 


: 
| pensation was 





| 


| 


appear to favor an elective law which 
employers may accept or suffer the loss 
of all their common law defenses, The 
commission will probably support a 
state insurance scheme, but whether it 
will be a state insurance proposition 
exclusively or one with options to op- 
erate through stock or mutual com- 
panies, interinsurance or individual ad- 
ministration, is a question that is yet 
open and on which employers are di- 
vided. 

The insurance rates at this time are 
so high in Indiana that it is generally 
conceded that they would not be much 
higher under a compensation act with 
benefits as high as Ohio or Illinois, so 
it is probable that the benefits will be 
quite liberal in any measure that may 
be adopted in Indiana. 

Probable Nature of the Bill 

The Democratic, Progressive and Re- 
publican parties have all adopted planks 
in their platforms favoring workmen's 
compensation and the sentiment of the 
state is in favor of such legislation, 
provided details can be agreed upon, 
So it is probable that some measure will 
be passed with a state board to man- 
age and superintend it and with a state 
fund as a part of the program, but as 
the constitution provides that “courts 
shall be open to every person, for in- 
jury to his person,” the act will not 
be compulsory, but employers may take 
their chances with a damage suit if 
they do not wish to pay compensation. 


HOTEL FIRES STIMULATE 
ACCIDENT BUSINESS 


Following the foss of life in the Mis- 
souri Athletic Club fire and the burn- 
ing of a hotel in Milwaukee, there has 
been much activity among agents in 
calling attention to the provisions in 
most policies granting double benefits 
in case of loss of life in a burning 
building. This provision appeals par- 
ticularly to men who travel as they 
are constantly subjected to hotels that 
are pretty much fire traps. 

Following the St. Louis Athletic 
Ciub fire where five policyholders of 
the Travelers lost their lives, comes 
the news of the death of another pol- 
icyholder of the company in another 
fire. John A. Graham, traveling agent 
and sales manager of London, Ont., 
took out a $4,000 accident policy in the 
Travelers, Nov. 15, 1913. He was 
burned to death in a fire which de- 
stroyed the Woodbine Hotel, Toronto, 
Ont., March 17. The Travelers will 
pay his beneficiaries $8,000. Five other 
men lost their lives in the same fire. 








|to create a commission to study the | cyTyT.RATE BUSINESS EASY 
| 


question. 

Commission Is Named 

| Governor Ralston appointed a com- 
| mission, Practically all of whose mem- 
| bers assisted in drafting the 1913 bill, 


TO GET, HARD TO HOLD 

A young casualty man, looking 
around for a new connection, picked 
out an agency representing a cut-rate 
liability company. “I know of several 


they have provided for payment of com- |and it is understood none is specially 


\favorable to liability insurance as 


| big lines I can get with that company,” 
| pensation is a fraud on a large class of | written by stock companies. 


| he said to himself, “simply because I 


3. Wolfe’s method; 4. The pure premium |ean write the business at less than 


method; 5. Daly’s rate method; 6. Top | citizens. 


eo SS 89 


expense method. If one analyzes these | 
methods it becomes apparent that they 
fall into two large divisions: (a) Those | 
based on premums, and (b) Those based | 
on rates. It is my opinion that the pre- 
mium methods are fundamentally wrong. 
What we must have is a method of cal- | 
culating reserves which depends on the 
rate.” 

That statement in itself, is like the rays | 
of a searchlight through the gloom. If | 
Mr. Epsteen can convince his fellow com- 
missioners of the folly of basing reserves 
upon premiums which may be utterly in- 
adequate and the necessity of basing them 
upon adequate rates, regardless of whether 


| 
| 
| 


| public 


Sound protection will be af- | 
forded. only when every insurer—stock, | 
mutual or reciprocal—is required by law | 
to set aside adequate loss reserves and | 


this means charging of adequate rates to | 


‘get the necessary funds for reserves and | 


expenses. 
| 


It is respectfully suggested to the | 





service commission of West | 
Virginia that the most effective admin- 
istration of the workmen’s compensa- 
tion law requires the establishment of 
a matrimonial bureau to encourage the 
remarriage of widows. Under the West 
Virginia law widows receive pensions 





until death or remarriage. 


Mr. Bullock has probably given the 


subject more attention than has any | 


other member of the commission. An 
extensive practice, largely as attorney 
of labor interests or of plaintiffs in 
personal injury suits, has brought him 
often in conflict with liability com- 
panies. 
towards state insurance. The labor 
group in the state is unitedly opposed 
to any law permitting adjustmnts by 


| representatives of employers or of lia- | 
Mr. Bullock knows | 


bility companies. . 
Indiana politics and will use his influ- 
ence to prevent the recommendation of 


be passed. 
Sentiment of the Commission 
The commission has made no recom- 
mendations, but from what can be 
gathered, a majority of the members 


He is known to lean strongly | 


manual rates.” 

He made the connection and started 
soliciting. He put all the emphasis on 
cut rates. He told prospective clients 
how much money he conpld save them 
and how foolish they were to pay a 
higher price than he was offering. He 
landed some large accounts and made 


| some fat commissions. 


That company reinsured its business 
before the next year rolled around; and 
the agency consequently took:on a 
company which charged full rates. The 


| solicitor went around to renew. the 


| 
| 


1 : 0! | policies at expiration. 
any measure unless he believes it will 


“I will have to charge you a little 


| more money this time,” he said to his 


customers. “We are now representing 
the Blank Casualty Company.” 
“Nothing doing,” was the answer; 


land the reasons, as they were pointed 
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out to him promptl¥ were that the 
assured had decided to buy indemnity 
in a company with Which they were 
familiar, which gave good service, 
which settled its losses properly and 
promptly, which had enough experi- 
ence and enough stability to be an 
everpresent help in time of trouble. 

The assured knew nothing about his 
new company, and as he was asking 
them the same rates they had to pay 
others, they bought protection in the 
companies which they knew were good. 

The agent had made his whole play 
on the low-rate proposition. The mo- 
ment he lost the advantage of a cut 
price, he lost the business. 





EMPLOYING MINORS 
CONTRARY TO LAW 


Every fiability agent who pretends 











DON’T GET IN A SNARL 





You can’t afford to have one of 
your valued customers dissatisfied 
over settlement of claim under a 
policy issued through your office. 
Why endanger a big fire or liabil- 
ity line because a company hag- 
gles over payment of an accident 
claim. Representa company that 
does not haggle, one that pays 
every legitimate claim with the 
utmost promptness. 


United States 
Casualty Company 


EDSON S. LOTT 
PRESIDENT 


80 MAIDEN LANE, NEW YORK 


Chicago Branch Office 731 Insurance Exchange 


CHARLES H. ELDREDGE 
MANAGER 














to kriow his business should familiarize 
himself with the child labor law of 
his own state. It is part of his duty 
to his assured to make it clear to them 
that their liability insurance does not 
protect them in case of injury to a 
minor employed by them contrary to 
law. “Safety First,” published by the 
Employers Mutual Liability of Wau- 
sau, Wis., had an excellent article on 
the child labor law of Wisconsin, in 
the course of which it said: 

“Under no circumstances is a minor, 
employed contrary to law, subject to 
the provisions of the workmen’s com- 
pensation act. In other words, if a 
minor is injured while engaged in a 
prohibited employment, the employer 
cannot pay the limited compensation 
provided and thus be relieved from 
all liability. Against such an employer 
an action for damages will lie and it 
requires no vivid imagination to pic- 
ture the verdict of a jury; such a law 
suit involves only one question— How 
much?’ And, when the judgment has 
been entered and the employer turns 
to his liability company to foot the 
bill he will find that his insurance 
policy does not cover this liability. 
Most liability policies specify that they 
do not insure the employer against any 
claims for injuries or death where the 
employment was contrary to law. As 
to those policies which do not so 
specify the employer must bear in 
mind that it is contrary to public policy 
for an insurance company to agree to 
indemnify any person for a liability 
incurred while violating the criminal 
law and any policy provision which 
does so agree is void and of no benefit 
to the insured. It is of interest to 
note the recent California ruling that 
an employer’s liability policy does not 
insure him against loss or damage in 
cases where the employment of the 
worker was prohibited by statute.” 





Stick to the simple life in your can- 
vassing. It is better to have ten people 
understand what you say and become 
interested to the point of buying than 
to have fifty who do not. People don’t 
want wind, they want facts.—Public 
Savings Ladder. 


American Automobile Insurance Company 
AWE SS S GIBSENSH, Prcaon” 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 
and Liability 





Agents and Brokers within the State of Illinois 
should at once correspond with E. P. Fatch & Com- 
pany, General Agents, 2017 Insurance Exchange, Chicago, 
regarding the three best selling Accident and Health policies 
in America. 

These policies contain more and better features to talk 
about than can be found in any other policy. We invite 
comparison. 

PACIFIC SURETY COMPANY 


Over 28 years old 
Admitted assets 1: : over $747,000.00 








DIRECT GENERAL Ohio tadians, Penny 
AGENCY OPENINGS server 4 


vania and Kentucky. 
Payment Combination Accident and Health Policies. 


Convenient Premium 
AMERICAN LIABILITY COMPANY 
W. R. Sanders, Gen’! Mgr. CINCINNATI, OHIO 


$100,000.00 deposited with Indiana Insurance Department for the 
protection of ALL Policyholders. 
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KELLER ON ADJUSTMENTS 


Inter-Ocean Casualty 





BANKERS ACCIDENT ASSOCIATION 


EAST ST. LOUIS, (LLINOIS 


Premium income increased 50% in 1913. 4 Policies in force increased 
25% in 1913. @Why? The Illinois Insurance Department says the 
Bankers is “uniformly fair and prompt in settlement of policy claims.’”’ The 
Bankers is now entering Missouri. Good agency openings in Missouri 


Company 
Springfield, Illinois 
Good Territory and Liberal 


Contracts for Accident Agents 
who are Producers. Address 


W. A. NORTHCOTT 


PRESIDENT 


read “Practical Suggestions for 
Claim Adjusters,” written by 
DAVID H. KELLER, M, D., one of 
the most experienced accident and 
health claim men in the country. 


Published Every Month 


G= accident claim man should 


THE INDUSTRIAL REVIEW 
Subscription Price, $1 a Year 





1362 Insurance Exchange, Chicago 





and Mlinois. 
Company licensed by the 


STOCK SALESMEIN insctaitee Department 


and writing business is 
increasing its capital to ONE MILLION DOLLARS. 


Officers and Directors are prominent and influential men residing in differ- 
ent parts of Ohio. 


THE REPUBLIC CASUALTY CO. 


ROCKEFELLER BLDG.._ - - + CLEVELAND, OHIO 


Our Branc h Offices Located at Cleveland, Chi- 


cago and Pittsburg, under 
the management of ex 
rienced Resident Secretaries, offer most excellent service to agents in the omer | field. 

Productive territory open for agencies in Ohio, Illinois and Pennsylvania for our 
various lines, as follows: 

Employer's Liability, Public, Teams. Elevator, General, Contingent, Physicians 
and sts, Automobile Liability and Property Damage, Workmen's Collective Acci- 
dent and Sickness, Dusglary, Personal Accident, Health and Disability and Industrial 
Accident and Health, ORKMEN’S COMPENSATION IN ILLINOIS. 

Address Branch Office in the state you wish to do business. 


The Frankfort General Insurance Company 


Ben-Hur Casualty Company 


CRAWFORDSVILLE, INDIANA 


Licensed in Indiana, Illinois, Michigan, Ohio, 
Kentucky and Tennessee 














fining its business 





J. W. Scherr, President 


ym ond Health Insurance. 


Live men can secure desirable territory in Indi- 
ana, Kentucky, Ohio, Pennsylvania, Tennessee and 
West Virginia to represent a stock company con- 


strictly to monthly accident 
This Means Service. 


CONSOLIDATED CASUALTY COMPANY 


LOUISVILLE, KY. 





EMPLOYERS’ LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 
Original and Leading Liability Company—All Forms of Liability Insurance. 


UNITED STATES ASSETS, $7,318,463.30 


The Most Advanced and Practical Personal Accident and Sickness Policies. 


SURPLUS, $2,351,405.47 


GENERAL ACENTS 


THOS. E. HANLON, Gen. 


., Ohio, East. Ky., W. Va., Tenn., 618 Walnut St., Cin- 


cinnati; ZENER & STONE, Ind. and Ky., Talbott Block, Indianapolis; GEO.A. GILBERT, 
Ill, Iowa, Neb., S. Dak. and N. Dak., 930 Ins. Exchange, Chicago; CHAS. H. GARRISON, 
Mitchell Bidg., Milwau- 
D. HIRSCHBERG & COMPANY, Merchants Exchange, St. Louis; 

CO., Commerce Bldg., Kansas City, Mo. . 


Mich., Majestic Bidg., Detroit; LOYAL DURAND, Winconsin, 


kee; F. 
BROS. & 


GROVES 
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3ASUALTY#AND SURETY: NEWS 








LARGE COMPANIES MERGE 
MAKES STRONG COMBINATION 





Massachusetts Bonding Takes United 
States Health & Accident—No 
Change in Agency Arrangements “‘ 





The United States Health & Accident 
Insurance Company of Saginaw has 
been combined with the Massachusetts 
Bonding & Insurance Company jof Bos+ 
ton under the latter’s name. -’Former 
President J. B. Pitcher of the United 
States becomes vice-president of the 
Massachusetts Bonding, in charge of its 
accident and health lines, giving special 
attention to the business of his former 
company. R. Perry Shorts, former 
vice-president of the Saginaw. company, 
becomes vice-president of the Massa- 
chusetts Bonding, looking after acci- 
dent and health and other lines as well. 

The consolidation of the companies 
was completed on May 11, when the 
stockholders of the United States 
Health & Accident voted unanimously 
in favor of it and Commissioner Win- 
ship of Michigan gave his approval. 

Agency Plant Not Affected 


The agency organization of the 
United States Health & Accident will 
be held intact, agents retaining their 
old contracts, and policyholders will 
keep their old policies, attaching to 
them reinsurance riders under which 
the Massachusetts Bonding assumes 
liability. The general offices of the ac- 
cident and health department of the 
Massachusetts Bonding will be at 
Saginaw for the handling of the old 
United States business. 

By this amalgamation the Massachu- 
setts Bonding becomes one of the fore- 
most industrial disability companies of 
the country, in addition to being one of 
the prominent surety and general cas- 
ualty companies. It also secures a mag- 
nificent industrial agency plant and 
takes into its organization some of 
the best industrial accident and health 
underwriters in the country. 

U. S. Is O14 Company 

The United States Health & Accident 
was organized in December, 1900, with a 
paid up capital of $200,000, and began 
business in January, 1901. It reinsured 
the business of a mutual company which 
had been operating since 1891. It was the 
first stock company conducting industrial 
health and accident business and has con- 
fined its operations principally to the in- 
dustrial field. It has been immensely suc- 
cessful and has borne a reputation not 
surpassed by any of its competitors. Its 
capital has been twice increased and on 
Dec. 31 was $400,000. At that time its 
admitted assets were $1,056,463 and its 
net surplus was $400,000, making the 
policyholders’ surplus $800,000. 

Officers Are Veterans 

J. B. Pitcher became associated with the 
mutual company in 1891, and was chiefly 
influential in organizing the stock com- 
pany ten years later. He has been its 
president throughout its corporate exist- 
ence and is a recognized leader in the in- 
dustrial branch. J. M. Pitcher, secretary 
and treasurer, F. R. Pitcher and F. C. 
Pitcher, vice-presidents, have been with 
the organization since 1895, and all be- 
come associated with the Massachusetts 
Bonding. R. P. Shorts, vice-president, is 
an authority on legal questions connected 
with insurance as well as a good agency 
man. He became general counsel of the 
company in 1907, after a course in law 
at the University of Michigan, and vice- 
president in 1911. W. H. Howland, form- 
erly secretary and general manager of the 
Fidelity Accident of Saginaw, who has 
been assistant superintendent of the 
United States Health & Accident, becomes 
assistant manager of the accident and 


health department of the Massachusetts 
Bonding. 


Company Felt Handicapped 

For some time the management of the 
United States Health & Accident has 
felt that the company was handicapped 
because it was engaged in only one line of 
business. It had been tempted to enter 
the general casualty business, but this 
course did not appeal strongly, as its offi- 
cers and agents were not experienced in 
the other lines. An alternative course 


was to amalgamate with a general cas- 
ualty company and, when the opportunity 
for a merger with the Massachusetts 
Bonding appeared, it was seized. 
History of Boston Company 


The Massachusetts Bonding was organ- 
ized in 1907 by T. J. Falvey, who pre- 
viously had been general agent of the 
United States Fidelity & Guaranty at 
Boston and was recognized as a thorough 
surety man. It started with $500,000 capi- 
tal and $250,000 net surplus, and was or- 
ganized without promotion expense. At 
that time it confined its business to fidel- 
ity-and surety bonds and) burglary insur- 
ance, 

, In 1811 the capital was increased to 
$1,000,000 and $250,000 of additional sur- 
plus was paid in as a premium on the new 
stock. Late that year it entered the gen- 
eral casualty field. In January, 1912, it 
reinsured the business of the Pennsyl- 
vania Casualty of Scranton, and by that 
deal got into the industrial disability 
business. It enlarged its casualty plant 
very rapidly and during 1913 its total 
premium income was $3,184,000. On De- 
cember 31 it had $3,476,171 admitted as- 
sets, $1,000,000 capital and $305,331 net 
surplus. 

Doubles Capital Again 

On April 2, the stockholders authorized 
an increase of capital to $2,000,000, the 
new stock to be sold at $150 a share to 
produce $500,000 additional surplus. This 
stock was underwritten by a Boston bank- 
ing syndicate. On May 8, $750,000 on the 
new scale of stock was paid into the com- 
pany and the balance will be paid in on 
January 24. One of the purposes of the 
increase in capital was to acquire the 
United States Health & Accident. 

President Falvey is recognized as a 
strong executive. The company has made 
a@ great record in the few years of its ex- 
istence and that record is clean. It has 
done business on a high plane and has 
no apologies to make. 


Burglary Underwriters’ Committees 


The Burglary Insurance Underwrit- 
ers’ Association, at its annual meeting 
last week, appointed a committee of 
three to prepare standard clauses for 
robbery policies. This committee will 
also report as to the advisability of 
making robbery policies cover after 
office hours. The following standing 
committees were announced: 


Bureau Committee—F. S. Garrison, 
me John Best and V. E. H. Hoag- 
and. 

Bank Burglary Committee—George G. 
Brainerd, chairman; Arthur L. Amos and 

: Learned. 

Chicago Agency Committee—T. Stuart 
Smith, chairman; E. G. Bogart, R. W. 
Myers, E. B. Anderson and E. S. Keating. 

Mercantile Cpen Stock Committee—R. S. 
Sherman, chairman; A. O. Randall and 


Frank R. Aiken. 

New York and New Jersey Agency 
Committee—Russell A. Bliss, chairman; 
E. G. Bogart, E. J. Miller and John E. 
Watson. 

Residence Burglary Committee—H. H. 
Vaux, chairman; John J. Flynn and 
Charles H. Hall. 

Robbery Committee—William P. Learn- 
ed, chairman; J. A. Kenny and E. B. An- 
derson. 

Tourist Floater Committee—E. S. Keat- 
 ~ "aimee Russell A. Bliss and John 

est. 





Prank B. Woodb , formerly agency 
auditor of the Pacific Mutual Life, located 
first at the home office and later at Chi- 
cago, who is now manager of the com- 
pany’s accident department in New York 
City, was married the other day to Miss 
Aileen Henry at Beaver, Pa. 


eAmerican Fidelity~ 
Company 





ASSETS $1,442,660 


Fidelity and Surety Bonds’ 


NEW AND ATTRACTIVE FORMS OF 
Accident, Health and Burglary 
Policies 


The Company is not a party to any agreement for 
control of rates 


AGENTS WANTED IN SMALL TOWNS 


Home Office: Montpelier, Vermont 


SALESMEN WANTED 


Good Agency Openings in Central States Policies comply with Standard Provisions Law 


$5,000 Policy $9.00 A Year 
With $25 Wee 


y for 200 Weeks 
$10.00 A Year 

eekly Indemnity 

Address ERNEST W. BROWN, Secy-Treas. 














Health Policy 
Pays $25 








Interstate Business Men’s Accident Association 
DES MOINES, 83 w IOWA 

The Sign of Good Casualty Insurance 
LIABILITY : BURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 





CONKLING, PRICE & WEBB - Gen. Agts. Illinois. Mo., Ind., 1423 Insurance Exc e, Chi 
FRED L. paar COMPANY - Northwestern Ma: . Securi Beak Bide, innea 
RAYMOND & RAYMOND «- - ~ eneral Agents, Southern Mi Bidg., Detroit 
AL. D PA N- - - eneral Agents, West Virginia, Board of Trade Bidg., — 
R. H. CLARK - - General Agent, Northeastern Ohie, 337 E. ey al Avenue, N. W , Cley: 
DIGGS-FERRIS INS. AGENCY, - n. Agts., Southern Ohio, 1310 ist National Bank Bldg... Cincinnati 
KING, McCUNE & McKENZIE - - - Res. Agents, N. W. Ohio, 309 Cincinnati Bidg., Lima 
THE MERRILL, DODGE & JACKSON CO., Gen. Agts., Co., Produce Exch. Bidg., Toledo, -O 
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BOSTON, MASS. 








INSURANCE THAT MEANS CERTAINTY 


SATISFIED CLIENTS 
A SUCCESSFUL COMPANY 
PROSPEROUS AGENTS 

THAT IS THE SECRET OF THE SUCCESS OF THE 


MASSACHUSETTS BONDING AND INSURANCE COMPANY 


FIDELITY and SURETY BONDS, LIABILITY, ACCIDENT, 
HEALTH, BURGLARY and PLATE GLASS INSURANCE 


IS WHAT MAKES 





T. J. FALVEY, President 
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TO MEET SEPTEMBER 21 


es 


THAT IS PRESENT PROPOSAL 





International Association and National 
Association Likely to Go to 
White Sulphur Springs 





New York, May 12—(Special)—The 
executive committee of the Interna- 
tional Association of Casualty & Sure- 
ty Underwriters today selected the 
week of September 21 for the annual 
meeting, to be held at the Greenbrier 
Hotel, White Sulphur Springs, W. Va., 
provided this is acceptable to the Na- 
tional Association of Casualty & Sure- 
ty Agents. 


The foregoing telegram was shown 
to Wade Fetzer, president of the Na- 
tional Association of Casualty & Surety 
Agents on Wednesday morning. He 
had not had the opportunity of con- 
sulting the other members of the exe- 
cutive committee of the agents’ organ- 
ization, but he stated that, inasmuch 
as the National association had already 
expressed preference for September as 
the month for the annual meeting and, 
as the Greenbrier Hotel had been under 
favorable consideration by the execu- 
tive committee, it appeared to him alto- 
gether probable that the conimittee 
would agree to the date and place se- 
lected by the executive commitee of 
the International association. 

For some months past the presidents 
of the two organizations have been co- 
operating with a view to having them 
meet at the same time and place. It 
is desired not only to give the company 
officials and the agents better oppor- 
tunity to get acquainted, but also be- 
cause questions may come up at the 
two meetings on which it is desirable 
that conferences should be held be- 
tween company and agency represent- 
atives. 





HAS SUPPLEMENTARY REPORT 





American Assurance Examined Again 
After Capital Is Reduced and 
Assets Are Increased 





The Pennsylvania insurance de- 
partment has issued a report of its 
examination of the American Assurance 
as of April 22 supplementary to the 
examination made early in the year. 
The earlier report showed the capital 
impaired $48,334. On April 2 the com- 
pany reduced its capital from $350,000 
to $300,000. In the former examination 
$23,428 of notes of the American Cor- 
poration were disallowed by the ex- 
aminers as assets. These notes have 
since been paid. The actuary of the 
Pennsylvania department has _ ap- 
proved the computation of the com- 
pany’s reserve. President Koch has 
voluntarily taken a reduction of $4,000 
a year in his salary and it is stated that 
savings of at least $15,000 a year have 
been effected. 

With securities valued on the basis 
of market values Dec. 31, 1913, the 
company’s gross assets are given as 
$486,839; nonadmitted assets, $51,046; 
total admitted assets, $435,793; un- 
earned premiums on accident and 
health business, $11,903; claim reserve, 
$21,228; legal reserve, life department, 
$79,607; total liabilities, except capital, 
$127,044; capital, $300,000; net surplus, 
$8,748. From Dec. 31, 1913, to April 
22, 1914, the net premium income was 
$146,437; total income, including $50,- 
000 decrease of capital, $203,421; total 
disbursements, $178,892, which included 
$74,189, paid out as claims. 





MUST STAND ATTORNEY'S FEES 


The Kentucky~ court of appeals has 
held that the United States Fidelity & 
Guaranty cannot recover attorney's fees 
Spent in protecting the estate of George 
L. Douglas of Louisville, amounting to 
$6,089. The company was on the bond 
of Lattimore D. Carter as executor of 
the estate. He absconded and the bond- 
ing company made the amount good. It 
then sued for the attorneys’ fees. 











John F. Dunphy, 83-85 Michigan St. 





Prudential Casualty Co. 


INDIANAPOLIS 


LINES WRITTEN — 


Automobile Liability, Property Damage, Collision, Em- 

ployers’ Liability, Public, Teams, Elevator, Workmen’s 

Collective, Workmen’s Compensation, General Liability, 
Physician’s Liability. 


Commercial and Industrial Accident and Health 
Burglary, Plate Glass 


GENERAL AGENTS 
Childs, Young & Wood, 1545 Insurance Exchange - - - = - = = - = = 
F. Churchill Whittemore Co., ist Floor, Pierce Bldg. - - - - = = = = 
Parker & Davis Insurance Agency, 1134 Majestic Bldg. -“-**e +e - 


Pohiman Agency, 1201 First National Bank Bldg. - = = - - - - - - 


Jones-Davis Agency, 236 McKnight Bldg. - = - «+ = - - = = Minneapolis, Minn. 
Baird & Hustleton, 1008-6 Waldheim Bldg. - - - = = - - - - - - Kansas City, Mo. 
J. Quincy Haas & Co., Capital Bank Bldg. = - = © -- - - = = = = St. Paul, Minn. 


Chicago, Ill. 
St. Louis, Mo. 
= Detroit, Mich, 
- Milwaukee, Wis. 
Cincinnati, Ohio 











RATES FOR PUBLIC LIABILITY 





New York Department Investigates 
Those for st Side of New 
York City and Reports 





Complaint having been filed with the 
New York insurance department by 
owners of property in the east side of 
New York City concerning the general 
liability rates for that district promul- 
gated last October, the insurance de- 
partment has investigated and has re- 
ported to the property owners’ asso- 
ciation. It finds considerable to criti- 
cise in the action of companies, chiefly 
on the grounds that the new rates 
were discriminatory as between differ 
ent districts, are not an accurate 
measure of hazard assumed and are 
more favorable to owners of large 
apartment houses than to owners of 
small tenements. 

The department finds, however, that 
a very serious condition exists in the 
district, the number of damage suits 
having arisen by leaps and bounds 
during the past three years. The com- 
panies employed detectives, who dis- 
covered that certain damage case law- 
yers have been working up litigation. 
It was believed that several of these 
lawyers could be sent to the peni- 
tentiary, but it would cost considerable 
money to convict them and the com- 
panies did not feel justified in spending 
it. 

Investigation of claims, however, 
causes the insurance department to be- 
lieve that bad conditions have not re- 
sulted entirely from the activity of 
damage case lawyers, but in part to the 
fact that landlords have permitted their 
property to deteriorate; that the in- 
surance companies did not always 
make proper inspections and reject bad 
risks, and that companies often com- 
promise groundless claims instead of 
fighting them. The department, there- 
fore, recommends that a conference be 
held between representatives of the 
property owners and of the companies 
to discuss these causes of increase of 
accidents and claims and that such con- 
ference take up also the advisability of 
writing these general liability policies 
with a deductible average clause under 
which the assured would be required 
to pay one-half of each claim up to a 
certain amount. It is pointed out that 
this would have the effect of forcing 
property owners to keep their property 
in such condition that accidents would 
not be so likely to occur. 





The New York local rating situation 
and the report of the committee to nego- 
tiate with outside companies will be con- 
sidered on Friday at a meeting of the 
Plate Glass Underwriters Association of 





New York. 





ACCIDENT INSURANCE URGED 


George A. Gilbert Presents Its Ad- 
vantages Before Insurance Section 
of Association of Commerce 








At a meeting of the insurance sec- 
tion of the Chicago Association of 
Commerce Wednesday night George 
A. Gilbert, resident manager of the 
Employers Liability, read a paper on 
accident and health insurance. Mr. 
Gilbert has been writing such insur- 
ance thirty-five years. 

Sketching briefly the history of the 
business in America and its recent 
growth, he said at least six times as 
many people should carry accident and 
health insurance. 

“Statistics,” said the speaker, “show 
that during the last five years one man 
in every eight, and during the past 
year one in every seven, insured, suf- 
fered from accidental personal injury, 
a total disability of approximately four 
weeks. In the United States there are 
nearly 26,000,000 men between the ages 
of 18 and 65 years; at least 12,000,000 
weeks are annually lost by them on ac- 
count of accidental personal injury. 
Apply to this time lost an average 
value of even $20 per week and you 
show the stupendous sum of $240,000,- 
000, in addition to which must be in- 
cluded many millions more annually 
lost on account of sickness. The 
amount is appalling—it exceeds the 
average annual loss by fire throughout 
the country. Is not money value of 
time property? Ought not every la- 
borer, artisan, mechanic, merchant, 
manufacturer or professional man to 
carry such insurance? The answer is 
obvious. Why do not more carry it? 
Because the subject has by many not 
been given that consideration they owe 
to themselves to give it.” 

Mr. Gilbert pointed out that as about 
one death in ten is the result of acci- 
dent, accident insurance in 10 percent 
of cases would serve as life insurance, 
at a very low premium. In addition 
value of indemnity for loss of sight or 


of bodily members was strongly pre- 
sented. 


GETS INDIANA LICENSE 


The Business Men’s Accident Associ- 
ation of Kansas City has just received 
a license to operate in Indiana and will 
at once undertake an active campaign in 
that state. In addition to Indiana it is 
now licensed in Missouri, Kansas, Okla- 
homa, Colorado and Illinois. It is a very 
active factor wherever it does business. 


The Massachusetts Bonding had 187 
industrial accident policies issued to op- 
eratives of the Eccles mine in West Vir- 
ginia, which was the scene of the recent 
explosion. Just how many of these pol- 
icyholders are involved has not yet been 
learned. 





SUNSHINE AFTER STORM 


ATMOSPHERE IS NOW CLEARER 





Michigan Casualty Men Put Associa- 
tion on Better Basis and Elect 
New Officers 





The annual meeting of the Casualty 
Underwriters Association of Michigan 
was held at Detroit Monday afternoon, 
with a full attendance and enough 
thunder and lightning to clear the at- 
mosphere and result in a better feeling 
than has prevailed for some time. One 
prominent member got up and ex- 


pressed the opinion that “this associa-. 


tion doesn’t amount to anything,” and 
resigned. Later he reconsidered and 
in the end accepted a place on the 
executive committee. When the battle 
was over, officers were elected and two 
new companies admitted to member- 
ship. The new members elected were 
the James A. Jones agency, represent- 
ing the New England Casualty, and 
the Rothwell-Chapman Company, rep- 
resenting the New Amsterdam Cas- 
ualty. New officers were elected as 
follows: 
New Officers 

President—H. V. Upington, Fidelity & 
Casualty. 

Vice-President—E. S. Raymond, Trav- 


ellers. 

Secretary-Treasurer—E. H. Rhines, 
Standard Accident. 

Executive Committee—J. K. Livingston, 
Fidelity & Deposit; W. H. McBryan, 
United States Fidelity & Guaranty; B. B. 
Haskins, Maryland Casualty; Charles H. 
Garrison, Employers Liability; F. L. Cook, 
Globe Indemnity. 

Arbitration Committee—George Lieber, 
Aetna Life; Charles H. Garrison, Em- 
ployers Liability; Stanley Nute, Fidelity 
& Deposit. 

Former President Bennett refused re- 
election, and Secretary Rhines only con- 
sented to serve temporarily. 


Causes of the Trouble 


The underlying cause of the discord 
in the association, which has been of 
long standing but has been covered up, 
has been the practice of certain general 
agents of giving business to nonconfer- 
ence companies, for the sake of the com- 
mission, when they find that they cannot 
land it for their own companies. The 
acute cause was the recent slash in auto- 
mobile rates made by one company, which 
was ascribed to “anticipating information 
of the bureau.” The local manager of 
the company is not blamed, as he simply 
obeyed orders from the home office. 

Several general agents admitted that 
they had been turning some business to 
nonconference companies to protect them- 
selves. It developed that mixed agencies 
up state are quite common, most compa- 
nies countenancing them, though a few 
have given their agents their choice of 
conference or nonconference. This was 
where one indignant agent resigned. 

Cut WNonconference Connections 

After a long and acrimonious exchange 
of remarks about the conditions, some 
resolutions were adopted. One was to 
the effect that all members agree to cut 
out the nonconference companies alto- 
gether. The matter of mixed agencies out 
in the state was held in abeyance. It was 
recognized that it would have to be han- 
dled diplomatically. As a general thing, 
the up-state agencies are in good hands 
and the general agents would like to keep 
them, instead of turning them over to the 
nonconference companies. 

Apropos of the recent automobile rate 
trouble a resolution was adopted provid- 
ing that in future any changes in rates 
shall be reported to the members of the 
association through its secretary. All 
general agents thus will get them the 
same day. This will prevent confusion 
as well as unfair advantage for an agent 
who might otherwise hear of a change in 
advance. 


Quit Tattling to Companies 

Another resolution was passed setting 
forth that hereafter .wrong conditions 
pertaining specifically to Michigan shall 
be reported to the Workmen’s Compensa- 
tion Service Bureau by the local associ- 
ation, after a vote of the members in 
legal meeting, instead of by general 
agents to companies, as before. . 

J. Livingston gave an interesting 
talk on work he had been doing in regard 
to proposed legislation and insurance de- 
partment rulings. 

It was voted that Professor Whitney, 
chairman of the Workmen’s Compensation 
Service Bureau, be invited to address the 
local association at a time to suit his 
convenience, perhaps in June. 


ENTERS MICHIGAN FIELD 
Walter J. Hollister of Philadelphia has 
been appointed a special agent of the 
Travelers Indemnity for Michigan. He 
will have his headquarters with the 


branch office in Detroit, and already has 
assumed his new duties. 
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AETNA LIFE WINS CASE 


NO DAMAGES FOR LOSS OF JOB 





Supreme Court of Wisconsin Reverses 
Milwaukee Court and Orders John- 
son’s Suit Dismissed 





The supreme court of Wisconsin has 
reversed the circuit court of Milwaukee 
county, which gave Frank E. Johnson 
judgment for $1,400 against the Aetna 
Life for alleged pernicious activity in 
causing Johnson to lose his job because 
he would not settle with the company 
for an accident he had sustained. The 
case is ordered dismissed. 

Johnson several years ago was em- 
ployed as a polisher in the plant of the 
Simmons Manufacturing Company of 
Kenosha, and while in such employment 
he received an injury to one of his eyes. 
Efforts were made to settle the case by 
representatives of the Aetna Life, in 
which the Simmons Company carried 
liability insurance. Johnson remained 
at work in the plant and refused offers 
of settlement made to him, declaring 
that the amounts offered were not suffi- 
cient to compensate him for his injuries. 
Some time later he was discharged from 
the employ of the company, and after 
his discharge he brought the suit 
against the insurance company. He 
alleged in the suit that he had been dis- 
charged at the orders of the officials of 
the insurance company after he had re- 
fused to settle his claim for damages. 

The case was tried in Milwaukee, the 
jury giving Johnson a verdict for $5,000, 
which was reduced by the court to $1,- 
400. Johnson also started suit against 
the Simmons Manufacturing Company, 
but that action never came to trial. 





WILL WRITE MULTIPLE LINES 





Consider Charter as Live Stock, Acci- 
dent, Property Damage and Title 
Insurance Company 





»lt is planned by the organizers of 
the Michigan Live Stock Company of 
Charlotte, Mich., to incorporate the 
company with very broad powers. In 
addition to insurance on live stock, it 
is proposed to issue personal health 
and accident, plate glass, water dam- 
age and injury to pumps and plumbing 
other than by fire, and title insurance, 
including title of personal as well as 
real property. 

It was at first proposed to make the 
company a mutual, but after consid- 
eration of the Michigan laws it was 
decided to incorporate with $100,000 
capital. The company will be incorpo- 
rated as soon as possible and will have 
its home office at Charlotte. 


_ The full list of those who propose to 
incorporate the company is as follows: 
Harmon J. Wells and Charles S. Lane, 
Bellevue; E. N. McGee, Charlotte; Errest 
G. Pray, Dimondale; Colon C. Lillie, Coo- 
persville; John E. Ward, Grand Rapids; 
E. W. Penfold, Nashville; L. H. Ives, Ma- 
son; J. M. Willison, Battle Creek; Alvin 
Balden, Capac; C. B. Scully, Almont; Eli 
Springer, Saginaw; J. H. Spencer, Perry; 
et F. McGinnis and Floyd Miller, Bay 
ity. 





Asks for a Receiver 

The attorney-general of Pennsylva- 
nia, acting for the state insurance com- 
missioner, has applied for a receiver 
for the Employers Indemnity Company 
of Philadelphia. This concern had 
done a cut-rate business for a number 
of years and at the beginning of this 
year reinsured its outstanding business 
in the Hartford Accident & Indemnity. 
At the close of 1912 it reported $100,000 
capital, $167,674 net surplus and $781,- 
046 admitted assets. 





Four Heavy Assured 
_ An unusual combination of term life 
Insurance with “personal” accident in- 
Surance has been issued at Seattle, 
Wash. Four policies, each covering 
$10,000 life insurance, with benefits of 
$100 a week for disability due to acci- 





dent and double benefits for travel ac- 
cidents, have been issued on Tilly, 
Tonnywinski, Pete and Clara. The 
double benefits, however, are limited 
to train accidents, as the insured do 
not use street cars, elevators, taxicabs, 
etc. They are elephants with the John 
Robinson circus and the benefits are 
to be paid if they are disabled by acci- 
dental injuries so that they can not 
do their daily “turns” in public. The 
policies were issued by London Lloyds. 
The life insurance is for a ten year 
term, but the accident insurance may 
continue during the life of the animals. 
Tilly is about 35 years old and the 
others about 25. They are required to 
pass a medical examination. 


REINSURES DISABILITY PLANT 








Ohio State Life Takes Over Accident 
and Health Business of the 
Ohio National 





The Ohio State Life of Columbus, 
Ohio, has purchased the health and 
accident business of the Ohio National 
Life of Cincinnati. The reinsurance 
contract has been approved by the offi- 
cers of both companies, and has been 
submitted to the insurance department 
of Ohio for ratification. The depart- 
ment will probably act upon the con- 
tract before the close of this month. 

The annual premium income from 
the health and accident business of the 
Ohio National amounted to $46,283 in 
1913, while the annual income of the 
same department of the Ohio State 
Life amounted to $55,979 last year. 
When the transfer of business is com- 
pleted, the annual premium income 
from this business of the Ohio State 
will exceed $110,000. 

All agents of this department of the 
Ohio National are to be properly rec- 
ognized by the reinsuring company 
and the interests of both policyholders 
and agents will be fully and carefully 
guarded and protected. 


Can’t Give Policy Fees Away 

In West Virginia agents must here- 
after collect in full all policy fees pro- 
vided for by companies. Commis- 
sioner Darst has ruled that failure to 
collect either a part or all of the policy 
fee is a violation of the antirebate law. 
His order states that a company may 
provide for the policy fees on some 
contracts and not on others, but that 
an agent must not rebate fees where 
the policy calls for them. 





TRAVELERS WINS ACCIDENT CASE 


The Colorado court of appeals has sus- 
tained the contention of the Travelers that 
it had no contract of insurance with 
William Grogan, who was killed in 1909. 
The renewal premium on an accident pol- 
icy issued to Grogan was not paid when 
due in 1909 and an agent advanced the 
premium to the company, being unable at 
the time to locate the insured. Subse- 
quently the insured was found, but made 
known his intention of discontinuing the 
insurance. A few days afterward the in- 
sured was killed and his widow brought 
suit. The company had returned to the 
agent the premium which had been ad- 
vanced and claimed that no contract ex- 
— between the company and the in- 
sured. 





Business Men’s Accident, Kansas City— 

received 1,620 applications during 
April. The total for the first four months 
of 1914 is 6,954 compared with 4,718 for 
the same period of 1913. Accident and 
health claims paid in April were $12,- 
255.45. Earl Snyder, leader for the month, 
secured 175 applications, establishing a 
new individual record. 





Four Dollars per Thousand.— 
Many assured have become accus- 
tomed to pay $5 per $1,000 for acci- 
dent policies. The American Bankers 
Insurance Co., capital $325,000, is 
now issuing full coverage with all 
modern provisions at $4 per $1,000. 
This is an opportunity for local agents 
to secure a company that gives the 
best indemnity at the lowest cost. 


Home office, Cass and Ohio Streets 
0. 


SOUND ENTERPRISING ‘ THE LIBERAL PROMPT 


METROPOLITAN CASUALTY 
INSURANCE CO. OF NEW YORK. Home Office: 47 Cedar St, New York City 
PLATE GLASS, PERSONAL ACCIDENT AND HEALTH INSURANCE 








Guardian Accident Insurance Co. 


STATE LIFE BUILDING INDIANAPOLIS, IND. 


Yes, the Cost of Living is high these days. 
It’s worth more to live now than formerly. 


Everyone’s time is valuable. 
Insurance. 


Thinking people carry Accident 
Applications for territory now being received. 











UNEXCELLED FACILITIES Fox Handling Brokerage 


Business in Kansas City 


C.D.STOWELL & COMPANY 


VICTOR BUILDING KANSAS CITY, MO. 

















W. L. TAYLOR, J. P. McCAMMON, 
President 24 Vice Pres. and Gen. 


Missouri Fidelity & Casualty Co. 
Springfield, Missouri 


A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health,Steam Boiler, Liability and Industrial Accident and Health Insurance 


A COMPANY EQUIPPED FOR SERVICE 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. Liberal Commissions. Correspondence Solicited 


" EBITH McCANSR) 
Sec'y and Treas. 





H. G. ROYER, President C. O. PAULEY, Sec’y-Treas. 


Central Business Men’s Association 


WESTMINSTER BUILDING, CHICAGO 
$5,000 Unrestricted Accident Policy for $12.00 a Year 


Covers every accident. A policy without exceptions or limitations, 
for Agency. 


THE AMERICAN GIJARANTY Co. 


COLUMBUS, OHIO 


Write 





We Write 
Bank Burglary Automobile 
“Fidelity State, County, Township, City 
“« Depository Administrators, Executors,Guardians 
“ Deposits Employes 
Agents wanted in Ohio and Indiana 
JOHN L. HAMILTON, President 


stunt | 


J 


SCOTT MORRIS, Secretary 


SECURITY CASUALTY CO. 


INDIANAPOLIS 
GEORGE VONNEGUT, PRES. E. E. GRIFFITH, VICE-PRES. & MGR. 


A Company up to the minute in its methods, ideas and policies. The 
only stock company confining itself to Industrial Health and Accident 
Insurance. . This means service to the agent and policyholder. 





N 











The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








EE. M. TREAT, Presidemt 
Insures manufacturers and wholesalers against Excessive Annual Loss through 


Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 80 Maiden Lane, NEW YORK 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 
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TO VICTORY OR DEATH 
FIERCE WARRIORS FARE FORTH 





Bloody Battle Expected When Corn 
Exchange Bank Aggregations 
Meet in Mortal Combat 





’Tis bloody war. Not even Bryan’s 
Chautauqua eloquence can head it off. 
If you don’t believe it read the fol- 
lowing and then indulge in “watchful 
waiting:” 

ILLINOIS SURETY COMPANY 

Know Ye All Men By These Presents, 
That the Illinois Surety Company having 
appeared before this Court at the May 
term on the 6th day of May, A. D. 1914, 
and made claim that their title has been 
disputed by the U. S. F. & G. Co., said title 
being that of “Champions of the Corn 
Exchange Bank Building,” and 

Whereas, the said Illinois Surety Com- 
pany has shown cause that the U. 8. F. 
& G. Co. should answer to the allegations 
filed before this Court by the said Illinois 
Surety Company, 

Now, Therefore, We command the said 
U. Ss. F. & G. Co. to appear before this 
Honorable Court on or before the 9th 
day of May, A. D. 1914, and show cause 
why these arguments should not be. set- 
tled by mortal combat on the baseball dia- 


mond. 
By H. C. BILTER, 
J. C. LANG, 
A. D. SMITH, 
Sitting as Judges on the Baseball Bench. 


State of Illness } Ss 





Ss. 
(Meaning “Some 
Account of Rotten Cook Swearing.’”’) 

I hereby certify that on the 6th day of 
May, A. D. 1914, before me the under- 
signed subscriber personally appeared, 
Frank J. Opelka, who after being by me 
duly shorn, disposes and says that he is 
the best all round baseball Captain-Man- 
ager in the world, that his Club, to-whit. 
the Ail-Starr Chicago Team of the U. 5S. 
F. & G. Co.’s Corn (Exchange) Fed. Bunk 
Builders can lick any team of any size any 
time anywhere. 

That recently an unconditioned, spav- 
ined bunch of alleged baseball players 
purporting to be operating under the name 
of the Illinois Surety Company, but more 
properly classifiable as the Ill, and Noisy 
Crowd has caused to be issued a chal- 
lenge against deponent’s Team for the 
championship title of the Corn Exchange 
Bank Building; that deponent on behalf of 
his said Team now and hereby accepts 
said challenge and calls upon all good men 
and women everywhere to attend the base- 
ball obsequies of said Ill. and Noisy 
Crowd on a day, certain to be named here- 
after. FRANK ° 
SS ae ar 

In Witness Whereof I hereby sign 
name and affix my aga Squeal this 7th 

i Se " 
—— COCK ROCHE, 


Not a Republican. 





Gets Ten New Members 

Ten companies have become subscrib- 
ers to the Service Bureau of the Detroit 
Conference since the middle of Feb- 
ruary. These are the following: Amer- 
ican Casualty, American Insurance 
Union, Commercial Casualty, Hartford 
Accident & indemnity, Iowa State 
Traveling Men’s, National Life & Ac- 
cident, Old Line Life, Pioneer Insur- 
ance Company, Prudential Casualty 
and Western Indemnity. With these 
additions the membership of the bureau 
is now forty-four companies, of which 
six are not members of the Detroit 
Conference. 

Notwithstanding the increased mem- 
bership, the income of the bureau is so 
small that there is serious danger that 
it will have to close up unless means 
are provided for securing additional 
support. 


Organizing a Mutual? 

During the past few days rumors 
have been afloat to the effect that 
Thomas Bloomfield, former general 
manager of the Prudential Casualty, is 
organizing a mutual company to write 
workmen’s compensation. Mr. Bloom- 


field left for Europe on May 2, so it is 
impossible to get a statement from 
him. While he is still maintaining his 
residence in Indianapolis, his perma- 
nent address is 100 William street, 
New York. Persons in Indianapolis, 
somewhat familiar with his affairs, ex- 
press the belief that he is working on 
a mutual compensation company, but 
that it will be located in the east. He 
is expected to return home some time 
in June. 


THORP TAKES STATE OF OHIO 


Becomes State Agent of Casualty Com- 
pany of America with Colum- 
bus as Headquarters 








N. B. Thorp has been appointed state 
agent of the Casualty Company of 
America for Ohio. He will make his 
headquarters in the Hayden building, 
Columbus. He will represent the com- 
pany for all casualty lines and will ap- 
point agents throughout the state. 

Mr. Thorp recently resigned the posi- 
tion of industrial department manager 
of the General Accident, which he had 
held since the fall of 1914 and in which 
he made an excellent record as a pro- 
ducer. Before going to the head office 
of the General Accident he had been 
general agent of the industrial depart- 
ment of the company at Columbus, O., 
for some years. He is an Ohio man 
by birth and education and has had ex- 
perience in that state in life insurance 
as well as accident. 


NONSTOCK CONCERNS’ FIGURES 
Statement as Filed in Illinois But Not 


as Yet Approved by the Insur- 
ance Department 











There being considerable interest in 
the financial statements of several of 
the nonstock institutions doing liability 
or workmen’s compensation business in 
Illinois, figures were secured from the 
Illinois department. As these state- 
ments have not yet been passed upon or 
approved by the department, the fol- 
lowing figures are to be regarded as un- 
official: 


Illinois Indemnity Exchange 
Gross assets, $91,723. 
Admitted assets, $88,661. 

Total liabilities, $88,661. 
Net premiums received, $92,746. 
Net losses paid, $9,647. 


Tllinois Inter-Insurers Exchange 
Gross assets, $29,168. 
Admitted assets, $25,210. 
Total liabilities, $25,210. _ 
Net premiums received, $36,606. 
Net losses paid, $6,863. 


seer Manufacturers Casualty Associa- 


on 
Gross assets, $30,022. 
Admitted assets, $28,572. 
Total liabilities, $30,224. 
Net premiums received, $31,937. 
Net losses paid, $2,797. 
Mine Operators Indemnity Exchange 
Gross assets, $42,649. 
Admitted assets, $42,649. 
Total liabilities, $42,649. 
Net premiums received, $54,161. 
Net losses, $7,679. 





Most of the Stock Sold 

E. G. Trimble, father of the Em- 
ployers’ Indemnity Corporation, the 
new stock casualty company formed in 
Kansas City with a capitalization of 
$250,000, has announced that all of the 
stock, with the exception of $50,000 
worth, has been placed. The amount 
yet to be sold probably will be taken 
by laundrymen, according to a report 
current following the annual conven- 
tion of the Missouri Laundryowners’ 
Association in Kansas City on May 8 
and 9. Mr. Trimble himself took half 








MR. 
INSURANCE 
SALESMAN 


Our 1914 Policies are worth your attention, 
providing you want to make money. 


Effective for sickness after 30 days. Pay sickness 
benefits for 8 months. i in Rall 


Pay claims every 
30 days. Optional benefit feature (previously found 
only in high priced policies). 60% Accumulations. 


New Standard provisions and a lot of other good things. Ask for sample policy and terri " 
oF, Submit references and “Get Busy.” oy = 


CAPITAL, 
$200,000.00 


FEDERAL CASUALTY CO., Detroit, Mich. 


of the capital stock. No commissions 
have been or will be paid for stock 
sales. Sales will be closed by June 1, 
according to Mr. Trimble. 





NOW IN PERMANENT QUARTERS 


Delay in Issuing Illinois Manual Pre- 
vents Bureau from Making Rates 
on Renewals 








“Wabash 6516” is the number as- 
signed to the telephone of the Illinois 
division of the Workmen’s Compensa- 
tion Service Bureau, otherwise known 
as the Chicago merit rating bureau, now 
permanently located in its new quarters 
at 748 Insurance Exchange. Manager 
Howard Tilson is kept busy making 
rates on new business. He is unable to 
rate renewals, however, as the new IIli- 
nois manual, which was to have been 
published by May 1, has not yet ap- 
peared. As a result renewals are being 
written at the old rates. This delays 
the rating of these risks on merit until 
next year, and on some of them the 
companies are doubtless getting less 
than they should. Much of the busi- 
ness now up for renewal has been under 
“special” rates, which—if half of what 
is said be true—have often been made 
without much regard to the merit of the 
risk. 





WANTS RECEIVER APPOINTED 


George H. Holt of Chicago Says Fed- 
eral Union Surety Owes Him 
Under a Bond 


George H. Holt, of George H. Holt 
& Co., Chicago, has filed suit in the su- 
perior court at Indianapolis, asking that 
the decree, given last September, dis- 
solving the Federal Union Surety Com- 
pany, be vacated and that a receiver 
be appointed to take charge of the as- 
sets of the company. He-says he has 
been unable to recover on an indem- 
nity bond issued by the company to 
the Fischer Lumber Company of Lou- 
isiana. The complaint makes the 
Western Indemnity Company code- 
fendant, on the report that it rein- 
sured the Federal Union. Mr. Holt 
asks that the receiver recover all the 
assets of the Federal Union taken over 
by the Western Indemnity. He charges 
the dissolution decree was obtained 
under false representations and says 
the Federal Union was indebted to him 
at the time when it asserted there were 
no outstanding liabilities. He asks for 
judgment of $5,000 and costs from th 
two companies. ; 











Resume Weekly Meetings 

Liability men of Kansas City have 
resumed weekly meetings, selecting the 
Kupper Hotel as the scene and Tues- 
days as the time. The organization is 
in a way the resuscitation of the old 
Kansas City Casualty Association, but 
is confined for the present, at least, to 
liability agents. The latter hope even- 
mally to accomplish some real good, al- 
though for the present it is probable 
that no great amount of business will 
be handled, the members planning to 
get acquainted with each other. Robert 
Stewart, who was president of the old 
association, is presiding at the meetings. 
A dozen agents attended the first and 
twice as many the second, which was 
held on May 12. 





Will Write Many Lines 

The Fort Dearborn Life and the 
Fort Dearborn Casualty have opened 
offices at 713 Peoples Gas building, 
Chicago. F. H. Hamilton, who has re- 
cently been an independent broker in 
Chicago, and prior to then was west- 
ern supervisor of the Reliance Life, is 
in charge. Mr. Hamilton is to prepare 
the organization literature of the com- 
panies and get up the policy forms 
when they are ready to do business. A 
successful organizer has been secured 
to take charge of the sale of stock and 





his name will be announced soon. At 


the same time the names of other men 
who will be prominent in the company 
will be announced. The plan of the 
Fort Dearborn companies is to write 
life, accident, health, compensation and 
other casualty lines. The life company 
will probably begin writing life and 
accident insurance when part of the 
capital is paid in and the other lines 
will be taken on as additional stock is 
paid for. 





WILL HAVE SLIM PICKING 


Bankers Guaranty & Casualty Con- 
tributors Will Get About 25 Per- 
cent Out of Promotion 








It has been stated that the stock- 
holders of the Bankers Guaranty & 
Casualty of Cleveland, which was 
merged with the Universal Life, a 
building company, would receive at least 
$21 out of every $25 paid in. Some- 
thing over 3,400 shares were sold at 
prices varying from $50 to $60, the par 
being $25. Those who have investi- 
gated the situation say that the share- 
holders will receive from 35 to 40 per- 
cent of the cash they contributed. 

Former Superintendent E. H. Moore 
of Ohio has been made trustee to wind 
up the Universal Life. The court of 
appeals of Franklin county gave the 
ouster judgment. It is based on the 
illegality of the “Founders Board” 
contracts, the investment of its funds 
in the stocks of other life companies 
operating in Ohio, representations that 
it may have made that it was a legal 
reserve life company and so on. 


National F. & C. Changes 

President David W. Armstrong, te. 
of the National Fidelity & Casualty 
has appointed F. M. Sporrer assistan: 
general manager and W. Burke, 
manager of the accident and liability 
departments. Mr. Sporrer was for- 
merly superintendent of the burglary 
department of the American Bonding 
and was later one of the superintend- 
ents of the burglary department of the 
Fidelity & Deposit. Mr. Burke was for- 
merly with the United States Fidelity & 
Guaranty at Kansas City. 





OPPOSES FIDELITY DIVISION 
The Insurance Federation of Ohi 
week adopted resolutions opposing = 
bills now in the lower house of Congress 
which provide for the formation of a 
fidelity division as an adjunct of the 
Treasury Department for the purpose of 
bonding federal employes. It was de- 
clared that the premiums charged on 
bonds were not excessive, in the opinion 
of the federation, but it was recommended 
that if they should prove to have been 
excessive the rates should be regulated 
based on actual experience. , 


KENNEDY GOES TO CHICAGO 

Warren B. Kennedy, who has been in 
the burglary and plate glass department 
at the home office of the Royal Indemnity 
since the company started, has been 
transferred to the Chicago branch office 
and placed in charge of the Plate glass 
department. He has had eight years ex- 
perience in this line of work. 

Heretofore this department in the Chi- 
cago office has been handled by H. A. 
Johnson, but his duties as cashier have 
tg a point where they require all 

e. 





SECOND EDITION ISSUED 


The second edition of “Casualty Inter- 
insurers Exchanges” has been issued by 
the author, B. V. Hubbard, City Hall 
Square building, Chicago. The first edi- 
tion gave special attention to interinsur- 
ance in Illinois and the provisions of the 
law of that state, with general observa- 
tions placed later in the book. In the sec- 
ond edition the general subject is treated 
first and more fully than in the first edi- 
tion, the subject relating to Illinois being 
relegated to the back pages. 


CALLED TO HIGHER POSITION 

R. C. Carson, manager of the southern 
department of the National Surety, left 
Birmingham Monday night for New York, 
where he takes a higher position with the 
company. He was assistant general man- 
ager of the company in April, 1913, when 
he went to Birmingham. Mr. Carson not 
only has helped organize the surety 
agents of Birmingham, but has done 
much to encourage cooperation. . 

Mr. Carson will be succeeded by Will 
Love, who has been associated with him 
since the southern department was estab- 
lished, and has been preparing to take 





charge of the office. 
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NEWS OF COMPENSATION 


——_— 


TEXAS HAS CENTER OF STAGE 


Attorney-General’s Office Gives Opin- 
ion on Iowa Limit on Expense 
of Acquisition 





Austin, Tex., May 12—(Special)— 
The companies have given up hope of 
having Commissioner Collier change 
the new rates or consent to deferring 
the date of effectiveness and are now 
casting about for plans to remain in 
Texas in spite of the reduced rates. 
Mr. Collier is unchangeable. 

A distinct impression prevails here 
that since the companies have ceased 
to work in unison, some of them are 
poets to put something across 
when the new rates go into effect. It 
now appears that most of them intend 
remaining, in face of contrary state- 
ments, and write business. Inquiries 
at the insurance department tend to 
prove it. 

Talk of Participating Policies 

Further than that it is known that 
some of them contemplate establishing 
something like an industrial branch in 
Texas, using the new rates with right 
of assessment on participating policies, 
and having the capital stock of their 
companies behind them. The partici- 
pating policy may prove the salvation 
of more than one company under the 
new rates and enable them to continue 
in Texas. The fight in that connection 
is developing into one between com- 
petitors just now, rather than against 
the new rates, as the latter are deemed 
inevitable. 

It appears the companies will not 
ask for injunction or resort to legal 
proceeding to test the law, if such ac- 
tion is taken it will be by individual 
companies, and none has yet said it 
would 

Progress of the Mutual 


A. M. Savage of New Orleans and C. H. 
Verschoyle of Dallas, southwestern and 
state managers respectively of the acci- 
dent and liability department of the Aetna 
Life, conferred with Commissioner Col- 
lier Monday. They submitted the new 
rates for use and then withdrew them 
because the reduced rates have not finally 
been approved and will not be until a 
merit rating system is filed by Homer R. 
Mitchell. Some of the companies profess 
to believe that Mr. Mitchell cannot evolve 
a system which will meet with Mr. Col- 
lier’s approval. If he does not, the re- 
duced rates will not apply. He has pro- 
mised to have his plan filed by Friday. 

The Employers Indemnity Exchange of 
Houston has filed the new rates on three 
classes of laundry employes, thereby ac- 
cepting the new rates. 

Several of the stock company represen- 
tatives express doubt as to Mr. Mitchell’s 
ability to qualify the Texas Embployers 
Insurance Association by securing fifty 
employers with not less than 2,000 em- 
ployes. If he does not do so within a 
reasonable time the proposed new rates 
will be cancelled. He had to have rates 
adopted before attempting to organize and 
write business. 

Homer R. Mitchell has been making a 
tour of Texas cities, in an effort to arouse 
interest in the mutual among the em- 
ployers of the state. In Houston a meet- 
ing of some fifty employers was held 
when plans were laid looking to the wip- 
ing out of the $6,500 deficit in the main- 
tenance fund of the Texas Employers In- 
surance Association. It was arranged for 
employers over the state who will use 
the state mutual to advance enough 
money to make up the deficiency and later 
be reimbursed. 

Not to Quit State 

An erroneous impression prevailed. in 
Texas that the casualty companies writ- 
ing workmen’s compensation would with- 
draw entirely from the state and aban- 
don all lines of business. This was wrong: 
The companies which have expressed 
their position have merely stated that 
they intend to cease writing compensa- 
tion insurance in Texas and cancel exist- 
ing policies when the new rates become 
effective. They are scheduled to become 
effective Friday. 

The wires and the mail are burdened 
with protests. Large assured are loath 
to go into untried mutuals and take a 
chance of standing heavy assessments. 
They continue to pour objections into the 
insurance department, but Mr. Collier 
Stands pat so far. Even the governor, who 
appoints the commissioner, is being im- 
portuned. 

It is apparent that the insurance de- 





partment does not believe that all of the 
companies will abandon the compensation 
field, but thinks they are bluffing. It has 
been reported that at least one or two 
companies have indicated their intention 
of remaining and writing under the new 
rates. This may mean that the others 
will remain. 

Although the companies strongly hinted 
that they would go to the courts if the 
commissioner decided against them, they 
appear to be loath to do it. The legisla- 
ture meets next January and it would 
probably correct any defects pointed out 
in the law in an attack on it in the 
courts. 


EXPENSE LIMIT IN IOWA 


Henry E. Sampson, assistant attorney- 
general of Iowa, has given Industrial 
Commissioner Warren Garst an interpre- 
tation of section 47 of Iowa workmen’s 
compensation act, which reads as follows: 

“No insurer of any obligation under 
this act shail either by himself or through 
another, either directly or indirectly, 
charge or accept as a commission or com- 
pensation for placing or renewing any in- 
surance under this act more than 15 per- 
cent of the premium charged.” 

Mr. Sampson says that the legislature 
intended to make the 15 percent limita- 
tion cover every item which can properly 
be considered as acquisition cost and 
nothing more. 

Items Enumerated 

Items of expense which should be in- 
cluded he lists as follows: 

Rent of agency or branch office. 

Cost of furniture and equipment. 

Compensation of clerical office force in 
agency or branch office. 

Clerical and supervising cost of poli- 
cies written in agencies. 

Telephone, telegraph, postage, etc., at 
agency or branch office. 

Amount of salaries of 
branch office managers. 

Contingent commissions to resident or 
branch office managers. 

Payments to agents under profit-shar- 
ing contracts. 

Commissions to general agents. 

Commissions to brokers and local 
agents. 

Salaries and commissions of special 
agents. 

Traveling expenses of managers, agents 
and solicitors. 

Cost of collection 
agencies. 

“Many of these insurance companies 
provide at great expense the services of 
experts whose work consists of inspect- 
ing factories and other risks adjusting 
losses, auditing payrolls, etc,” says Mr. 
Sampson. “These men are not connected 
with the producing department of the 
business. These companies also have the 
overhead expense of the home office as 
well as taxes and governmental charges, 
but none of these items is, in my opinion, 
such an item of expense as can properly 
be included as part of the acquisitional 
cost of the business and therefore are 
not to be included in the 15 percent limita- 
tion found in said section 47.” 


JONES TALKS IN KENTUCKY 


F. Robertson Jones, secretary of the 
Workmen’s Compensation Publicity Bu- 
reau, addressed the Kentucky Manufac- 
turers’ & Shippers’ Association at Louis- 
ville May 6, on the new Kentucky com- 
pensation law, and pointed out numerous 
defects-and—weaknesses in the measure. 

He urged employers either to carry 
their own risks or insure with the stock 
companies, stating that the state will get 
all of the bad risks at its maximum rate 
of $1.25, and that the fund resulting will 
not be sufficient to pay the losses. He 
said that while stock company rates 
would probably be two and a half times 
what they have been heretofore, em- 
ployes will net five times as much as they 
have done. He said that the “state insur- 
ance” plan to be used in Kentucky is not 
really state insurance, but is a politically 
managed mutual insurance organization. 


WEST VIRGINIA DISASTER 


West Virginia’s workmen’s compensa- 
tion was put to a severe test by the re- 
cent mine disaster at Eccles, in which 180 
miners lost their lives, but the compen- 
sation fund is able to meet current obli- 
gations imposed. 

Among the 180 victims of the explosion 
were 71 foreigners, and some difficulties 
have been found in ascertaining the ac- 
tual number of dependents they leave, but 
the most complete reports 85 widows and 
150 children. Under the law each widow 
is entitled to receive $20 per month as 
long as she remains unmarried, while chil- 
dren under 15 years of age will secure $5 
per month, with a maximum allowance 
of $35 to any family. According to the 
estimates of the state experts this will 
cost: the state fund approximately $25,000 
for the first year, with a decrease each 
year as the dependent children become 
fewer. 

On May 1, according to the record of 
State Auditor John S. Darst, there was 
a cash balance in the fund of $186,000, 
while $100,000 of the fund had been in- 
vested in railroad bonds. The receipts 


resident or 


of premiums in 





for April were $49,000 and the disburse- 
ments $35,000. 

It is generally recognized that the max- 
imum rate of 1 percent is too low for an 
industry so hazardous as coal mining, and 
an effort will be made to have the rate 
increased at the next session of the legis- 
lature, probably resulting in a classifica- 
tion of the coal mines of the state. 


“ACT OF GOD” 


F. M. Wilcox, of the Wisconsin Indus- 
trial Commission, commenting on the 
commission’s recent action in regard to 
two sunstroke cases, has made the fol- 
lowing statement: 

“Distinction is made between (1) in- 
dustrial acidents, or those that are inci- 
dental to the employment or the condi- 
tions surrounding the employment, and 
(2) accidents that are incidental to the 
everyday life of the employe and that are 
in no way connected with his work. The 
commission will not hold employers liable 
for the latter class of accidents.” 


NEWS FROM OHIO 

On the subject of workmen’s compen- 
sation the Insurance Federation of Ohio 
last week declared against the state mo- 
nopoly of insurance, but asserted that it 
has no objection to the state competing 
with the companies on equal and fair 
terms. It recommended an amendment 
of the present Ohio noncompetitive law so 
as to make it competitive the same as 
laws now in operation in other states. It 
also took the stand that the fact that an 
employer had adopted workmen’s com- 
pensation should be a complete and full 
defense against claims for industrial in- 
juries except in clear cases of open will- 
ful negligence. 

Informally,. the members of the Ohio 
Medical Association, that has just closed 
its annual session at Columbus, agreed 
to take no action against the present scale 
of fees allowed by the state compensation 
act. The members infermed Governor 
Cox that they would give it a thorough 
trial, and would name a committee to care 
for any grievance the members might 
have while the rate is being tried out. 


PROF. F. 8. BALDWIN CHOSEN 

Prof. F. Spencer Baldwin of Boston has 
been appointed actuary of the New York 
state workmen’s compensation commis- 
—. and manager of the New York state 
und. 


WANT LAW CLEARED UP 

The New York legislature, now in spe- 
sion, is considering the advisability of 
adopting legislation to true up some of 
the ambiguities and uncertainties on the 
matter of the coverage of the present 
workmen’s compensation law. A great 
deal of fault has been found because of 
the indefinite language of the law as the 
classes of workmen intended to be cov- 
ered, and Second Deputy Hoey of the 
New York department was in Albany on 
Tuesday to explain to Governor Glynn 
the desirability of sending 4 special mes- 
sage to the legislature on the subject. 


COMPENSATION NOTES 

A meeting of the Missouri legislative 
commission, which is studying work- 
men’s compensation, has been called for 
May 18 at the Planters Hotel, St. Louis, 
to give interested parties an opportunity 
to offer suggestions as to what features 
should be included in the proposed bill. 

During April 447 additional employers 
accepted the Michigan workmen’s com- 
pensation law. Of these 410 are insured 
in stock companies, 4 in mutuals, 23 in 
the state fund and 10 are permitted to 
carry their own risks. 

One of the compensation commissioners 
of New Hampshire has ruled that team- 
sters are entitled to compensation under 
the law of that state, although it pro- 
vides that only employes where five or 
more are employed shall come under its 
operation. 

It is probable that the state labor de- 
partment of Minnesota will recommend 
to the next legislature an amendment to 
the compensation law providing for the 
payment of compensation for disfigure- 
ment of employes, especially women. 

The question of dependency under the 
Connecticut compensation law is about to 
be judicially determined. John J. Powers 
of Hartford was killed by being crushed 
under an elevator. The commissioner or- 
dered that the hotel company employing 
him pay to his mother $5 weekly for 313 
weeks, together with all hospital, medical 
and surgical expenses and $100 burial ex- 
penses. The hotel company has appealed 
on the ground that the mother was not 
in want, that she worked at times, re- 
ceiving good wages. The Royal Indem- 
nity is insurer for the hotel company. 


Get Many Inquiries 

O. W. Huncke & Co., general agents 
of the London & Lancashire Guaran- 
tee & Accident in Chicago, have been 
sending out unique mailing cards this 
week to automobile owners in Chicago, 
soliciting their liability, property dam- 
age and collision insurance. Inquiries 





are coming in at the rate of about sev- 
enty-five a day. The western depart- 
ment of the company is not in the con- 
ference and is giving liability and oe 
erty damage coverage for the fami 
and friends of the car owner cltieean 
additional charge. 


New Deal at Memphis 

C. L. Nelson, manager of the Fidelity 
& Casualty for Kentucky, Tennessee 
and southern Indiana, has announced 
that Vance, Powell & Co. have been 
appointed general agents at Memphis, 
succeeding Ward & Vance. 

Cornish E. Powell, assistant manager 
of the American Surety’s Memphis of- 
fice, and Mrs. E. H. Williamson, repre- 
sentative of the Ocean, are also in the 
new firm. Treadwell & Harry, a firm 
of automobile agents, controlling a 
large amount of premiums, have be- 
come special agents for Vance, Powell 
& Co. 


Granite Live Stock Election 


C. A. Lafferty has been elected pres- 
ident, Dan Augstin vice-president, and 
John B. Rice secretary of the Granite 
Live Stock of Bloomington, Ill. Messrs. 
Levy, Latta and Cady, who were prom- 
inent in the organization of the com- 
pany, have withdrawn. 


Date of Southern Conference 


H. D. Huffaker, president of the 
Southern Surety & Casualty Confer- 
ence, announces that the annual con- 
vention will be held at Signal Moun- 
tain Inn near Chattanooga, Tenn., 
either on July 20-21 or July 23-24, with 
prospects decidedly in favor of the lat- 
ter date. 


Special Autoists’ Policy 

A special policy for autoists has been 
issued by the accident department of 
the American Bankers of Chicago. 
The contract pays $25 a week for total 
disability for twenty-six weeks and $10 
a week for partial disability for five 
weeks. The indemnity is payable when 
injuries are sustained, through external, 
violent and accidental means, while the 
insured is operating, driving, riding in, 
demonstrating, adjusting or cranking 
any automobile, or in consequence of 
being struck, run down or run over by 
any automobile or caused by the burn- 
ing or explosion of any automobile. To 
practically all classes of risks the con- 
tract is sold for a premium of $5, to 
farmers for $6, to auto dealers and sales 
agents who demonstrate, $7.50, and to 
chauffeurs, $10. 


Takes Up Coal Mines 


The Workmen’s Compensation Bu- 
reau, recognizing that most responsi- 
ble companies have ceased to write 
coal mine liability on account of bad 
experience, and that nev ertheless there 
is a demand for such insurance from 
stock companies, has instructed the 
standing manual committee to report 
to the bureau plans for forming an 
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underwriting syndicate to insure coal 
mines. This plan contemplates the 
placing of all coal mine business by 
bureau companies through the syndi- 
cate, the division of premiums, losses 
and expenses, and the establishment of 
a special inspection service, with a view 
to reducing losses and acquiring in- 
formation on which equitable rates can 
be based. 


TRAVELERS NAMES WAR RATES 





Only Death and Dismemberment Polli- 
cies to be Issued Soldiers and 
Sailors in Service 





The Travelers has issued a circular 
giving its war rates for accident poli- 
cies, the principal points of which are 
as follows: 


“Unrestricted service in any part of the 
world—military or naval; $1,000 death 
and dismemberment policy; premium $30. 
Benefits: $1,000 for loss of life (and usual 
proportions of principal sum for loss of 
limb or sight). 

“For military service alone, restricted 
to the territorial limits of the United 
States in North America; $1,000 death and 
dismemberment policy; premium $12.50; 
policy payments, same as above. 

“Limit of insurance for enlisted men is 
$2,000; limit for commissioned officers is 


“Accident insurance will not be for- 
feited by reason of war service, but if 
policy is not surrendered for a new one 
at the increased rate, the death and dis- 
memberment insurance of the policy only 
will remain in force and for such amount 
as the premium paid would have pur- 
chased at the rate and within the. limits 
fixed by the company as above quoted. 

“Wounds inflicted by the enemy re- 
sulting in death, dismemberment or loss 
of sight, will be treated as accidents for 
the purpose of adjusting any claim un- 
der this concession. 

“Weekly indemnity, elective benefits, 
surgical benefits, double indemnity, and 
accumulations will not be granted or ex- 
tended to cover military or naval service 
in time of war, but the whole premium 
paid for the policy will be considered 
for its purchasing value under the above 
rates and limits for death and dismem- 
berment insurance. 

“Health insurance policies and _ the 
health insurance portion of disability 
policies do not cover the insured while 
in military or naval service in time of 
war, and upon surrender of such policies, 
pro rata unearned premium will be re- 
funded.” 


Deal Has Been Held Up 

The reinsurance of the _ British 
Columbia business of the Missouri 
Fidelity and Casualty, taken over by 
the Southern Surety, which was later 
absorbed in the Canadian Railway Ac- 
cident, has been held up temporarily 
by the last named company. It is ex- 
pected, however, the difficulties will be 
adjusted. 

Confer on “East Side” Risks 

At the request of the New York de- 
partment a conference was held on 
Tuesday between representatives of 
New York City real estate owners and 
representatives of the casualty com- 
panies which have promulgated in- 
creased rates for general liability in- 
surance on tenement house risks. Some 
companies have refused to write at all 
in portions of the lower east side. 
Nothing definite was accomplished ex- 
cept the decision to appoint a confer- 
ence committee which shall determine 
what steps can be taken to improve the 
situation from the viewpoint of both 
interested parties. 





Mutual Company Enjoined 

The Springfield, Mass., Mutual Lia- 
bility has been temporarily enjoined 
from doing business. Commissioner 
Hardison applied for the injunction or- 
der, saying that company funds have 
been diverted from legitimate purposes. 
It is believed that the company is solv- 
ent and that whatever trouble there is 
is with the officers. The pleadings in 
the case will be completed on Friday. 





Frankfort at San Francisco 
Walter A. Chowen, general agent of 
the Frankfort at San Francisco for the 
past two years, has been promoted to 
the position of resident secretary, and 


is appointed manager of the personal 
accident and industrial department. W. 
B. Hayes is appointed manager of the 
claims department, and M. R. Johnson 
is made Mr. Chowen’s assistant. 


NEW SCHEME BEEN PROPOSED 


Lee S. Bernheim of Louisville Sets 
Out Plan for Organizing National 
Credit Guarantee Company 


Louisville, Ky., May 13.—(Special.) 
—Lee S. Bernheim, an officer of the 
Bernheim Distilling Co. of Louisville, 
is out with a new plan of credit insur- 
ance and has issued a pamphlet cover- 
ing the Subject. The plan is to form 
the National Credit Guarantee Com- 
pany, the retailer or other buyer of 
goods to purchase credit insurance 
from his company. 

The guarantee company would work 
on the basis that substantial discounts 
are given for cash in advance. It 
would offer its services as guarantor 
to responsible persons seeking credit 
for a percentage of premium varying 
with the risk. The idea is that the pur- 
chaser, when guaranteed by the com- 
pany will be regarded by the whole- 
saler or manufacturer as worthy of the 
cash discount. 

However, as settlement will not be in 
cash, the purchaser will give notes for 
the net amount, paying interest for time 
they are to run. These guaranteed 
notes, endorsed by the wholesaler, 
would be three-name commercial 
paper. The whole scheme is ex- 
tremely radical, but Mr. Bernheim, who 
is regarded as an unusually clear think- 
ing business man, insists that it is prac- 
tical and can be put through with the 
cooperation of business men. 


NATIONAL SURETY’S PLANS 
Formalities in connection with the 
broadening of its charter having been 
completed, the National Surety will be 
able to write casualty lines as soon as 
it deposits $50,000 with the New York 
insurance department. The company has 
announced officially that it will not take 
up general casualty business at present 
if at all, but will confine its casualty un- 
derwriting to the issuance of the so- 
called “householders’ policies.” 





WILL WRITE BONDS 

The Guardian Trust Company of St. 
Louis has qualified with the Missouri 
insurance uepartment to write fidelity and 
surety business. The new company takes 
over the deposits of the Commonwealth 
Trust Company of St. Louis, but assumes 
no liability on the bonds written by it. 





AETNA INDEMNITY’S CONDITION 


The statement made by the receivers 
of the Aetna Indemnity, as of April 1, 
shows real estate, $861; mortgages, $3,419; 
stocks and bonds, $6,860; securities de- 
posited with the state treasurer of Con- 
necticut, value $236,650; premiums due 
have an estimated value of $1,500; cash 
on hand, $34,783. On Oct. 1, 1913, the 
receivers had $16,932 cash on hand. Re- 
ceipts from Oct. 1 to April 1 were $33,- 
997, and disbursements during the same 
period were $16,146. 





INTERESTING ACCIDENT CASE 


An insurance case appealed to the 
Oklahoma supreme court recalls the dis- 
appearance and supposed death in 1908 
of William R. McCracken, ranch owner, 
in Osage county. In May, 1908, the 
Travelers refused to issue McCracken a 
health and accident policy with $5,000 
death benefit, but consented to issue one 
allowing $2,000 for accidental death. The 
local agent at Tulsa had tendered back 
the premium paid with the application, 
but it had been refused. 

McCracken was drowned in the Arkan- 
sas river August 13. It developed that 
he had taken $20,000 in life insurance 
during May and June, 1908, an unusually 
large amount in view of his_ financial 
condition. The Travelers denied liability 
on the ground that no policy had been 
issued to McCracken. Suit was instituted 
by Mrs. McCracken. Judgment for the 
company was rendered without a jury 
trial, and the widow has appealed. 


CASUALTY APPOINTMENTS 
Michigan 

Amer. Sur.—R. J. Crawford, Armada; S. A. 
Howes, Battle Creek; J. C. Wiler, Beaverton; 
Glenn Williams, Clio; G. L. Canfield, Detroit; 
M. L. Ackerman, Elkton; E. M. Newell, Fen- 
ton; J. F. Hofstetter, Frankfort; Clarence Tin- 
ker, Fenton; L. O. Kalahar, Frederick; Tubbs 
& Shaffer, Gladwin; A. J. Kolyn, Grand Haven; 
G. A. Farr, Jr.. Grand Haven; Hall & Gillard 





the office is changed to a home office 
branch. Samuel Thede, of Cleveland, 
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REMOVAL= 


Having outgrown our General Offices at 1208 
Michigan Avenue we have moved to larger and 
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Chicago 
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L. Dowling Leslie; Bradley & Arburg and G. A. 
Currie, Midland; Schwahn Kuehn Agency, Sagi- 
naw; W. J. Deyoe, Springport; G. A. Fuehr, 
Tower; J. S. Nesbitt, Union City; G. C. French, 
West Branch; E. N. Peters, Charlotte; F. A. 
a Chesaning; R. J. Cleland, Coopers- 
ville. 

Aetna Life—S. C. Chynoweth, Calumet; Delta 
Ins. Agency, Escanaba; Masters & Collins, 
Gwinn; F. C. Condon, Munising; E. S. Coe, 
Iron River; Hans Gunderson, Ishpeming; O. O. 
Deschaine, L’Anse; Bohn & Co., Newberry; A. 
C. Blon, a ge | Claude Briggs, Fenton; F. 
A. Greenfelder, Chesaning; Leipprandt Bros., 
Pigeon; Miller & Miller, Marshall; W. E. Sh 
Buchanan; G. A. Tindale, Case City. 

Badger Cas.—T. H. Blackney, Iron Mountain. 

Ben Hur—R. B. Barneclo, Muskegon; W. H. 
— Saginaw; C. A. Edgecomb, Traverse 

ity. 

Cont. Cas.—G. E. Balhoff, Bay City; Corne- 
lius McGilvrary, Detroit. 

Empl. Liab.—R. D. Cooper, Detroit. 

Federal Cas.—T. E. Feeney, Battle Creek. 

Grt. East. Cas.—W. J. Senaedy. Croswell; 
N. M. Petit, Port Huron; H. J. ‘Laidlaw, Es- 
sexville; G. E. Farnham, Hillsdale; C. E. Wy- 
gent, Cadillac; Donald Magee, Detroit. 

Htfd. Acci. & Indem.—Burtenshaw & Sibley, 
Detroit; W. O. Clift, Bay City; F. R. Elliott, 
Bay City; W. R. Elliott, Bay City; The Martin 
Agency and J. P. Sheridan, Saginaw. 

Lon. Guar.—J. E. Jones, Menominee. 

Masonic Prot.—A. Glazer, Vanderbilt; J. Ja- 
cobs, Grand Rapids. 

New Engl. Cas.—A. C. Sekell, 
ids; W. I. Smith, Lansing. 


CASUALTY NOTES 


The Plate Glass Service & Information 
Bureau will hold its annual meeting and 
election of officers in New York today 
(Thursday). 

Ellis G. Darnell of the Indiana & Ohio 
Live Stock is in Culver hospital, Craw- 
fordsville, Ind., suffering from the ravages 
of a malignant carbuncle. 


The Workmen’s Compensation Bureau 
has agreed to put a new rate manual into 
effect in Pennsylvania about July 1, to- 
gether with a merit rating system. 


W. E. Johnston has resigned as special 
agent of the American Casualty for Ohio 
and made a connection with the agency 
of Elmer D. Webb & Co., of Lima, Ohio. 


The territory subject to the St. Louis 
schedule of burglary insurance rates has 
been extended to include St. Claire county, 
Illinois, in which East St. Louis is located. 


Cc. V. Willoughby, for several years in- 
spector and special agent of the Royal 
Indemnity, becomes inspector in the Cali- 
fornia department of the Southwestern 
Surety. 

Weir & Meier of Davenport, Ia., have 
taken on the Ocean Accident for liability 
insurance. They still represent the Mary- 
land Casualty for other casualty and 
surety lines. 

Perry I. Allen, of the Little Rock 
agency of the Aetna Life, leads the list as 
the largest single producer of health and 
accident business of all the Aetna 
agencies of the United States. 


The Kansas Mutual Live Stock has been 
organized at Wichita, Kan., and opened 
offices at 401 East Douglas avenue. R. F. 
Chambers is president, A. L. Burton, 
treasurer, and I. S. Woodward, secretary. 


E. B. Anderson, superintendent of the 
plate glass and burglary department of 
the Royal Indemnity, was in Chicago this 
week. He has been on a trip among a 
number of the company’s general agen- 
cies. 

The American Indemnity has applied for 
admission to Louisiana. This is part of 
the expansion program, to carry out which 
the directors recently voted to sell 2,000 
additional shares of stock at $133.33 each, 
par $100. 

Vital statistics of Iowa show that for 
the month of February not a single death 
occurred in that state because of an auto- 
mobile. This month is the first for a 
long time in which the automobile has 
not claimed at least one victim. 

One of the victims of the mine disaster 
at Eccles, W. Va., was an accident in- 
Surance agent who had been soliciting in 
the mine for several days. It is reported 
that ninety of the victims had policies in 
his company. 

_Ambrose T. Barnes, who for the past 
Six years has been assistant superintend- 
ent of the liability department of the 
Casualty Company of America, will join 
the liability underwriting staff of the 
General Accident. 

The business of the Provident Insur- 
ance Company of Anniston, Ala., has been 
reinsured by the Provident Life & Acci- 
dent of Chattanooga. The Anniston com- 
Pany was organized in 1911, but never 
Was properly financed. 


The United States Fidelity & Guaranty 
a few days ago issued a $500,000 robbery 
Delicy covering the removal of securities 
of the National Nassau Bank of New 
York to the Irving National Bank, which 
had absorbed the first named. 


The Equitable Surety has executed a 
$25,000 warehouse bond for B. A. Langan 
of St. Louis and a $100,000 contract bond 
for the Dunlap-Dippold Company of Ed- 
wardsville, Ill., who have the contract for 
constructing a park district in the city 
of East St. Louis. 

Scientific means of accident prevention 
wu be illustrated at the Panama Pacific 

xposition by an extensive display in the 


oop, 


Grand Rap- 





Palace of Machinery, of devices invented 
to protect workingmen. The exhibit will 
be prepared under the direction of William 
H. Doolittle, safety inspector of the Na- 
tional Trades Association. 


J. Spencer Baldwin is being talked about 


for manager of the insurance division of | 


the Workmen’s Compensation Commission 
of New York. Mr. Baldwin was one of 
those who put the Massachusetts Employ- 


ers Insurance Association in running or- | 


der. Those familiar with the views of 


Mr. Baldwin, as expressed in public ad- | 


dresses, 
radical. 


A. E. Massion, formerly at the home 
office of the National Fidelity & Casualty 
of Omaha has been appointed manager of 
the casualty department in the surety 
department of the Phoenix Trust Company 
of Ottumwa, Ia. This company is general 
agent of the Globe Indemnity for twenty- 
one counties in southern Iowa and Mr. 


regard him as socialistic and 


Massion is now engaged principally in de- | 


veloping an agency plant. 
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“Pointers for Local Agents’’ is a book of 256 pages, 
containing all the data that has appeared in this 
column for more than six years, thoroughly classi- 
fied and indexed for quick reference. It is supple- 
mented with other valuable data, and is bound in 
red flexible leather, the cost being $2.00 per copy. 
For sale by The Western Underwriter. 


Question—A brick mercantile build- 
ing, valued at $15,000, is insured for 
$12,000 under policies containing a 
Wisconsin standard 80 percent coinsur- 
ance clause. The property becoming 
vacant, a vacancy permit containing the 
following provision is attached: 

“Provided, however, that in con- 
sideration of this permit, the said com- 
pany hereby limits its liability to, and 
the amount of insurance under this 
policy is hereby reduced to two-thirds 
of the amount as originally written, 
and to so remain while this permit is in 
force, unless sooner occupied.” 

A fire occurs and causes a loss of 
$2,000. The assured complied with the 


conditions of the coinsurance clause | 


when he originally took $12,000 of in- 
surance, but the vacancy permit has 
evidently reduced the amount of insur- 
ance to $8,000. Under such circum- 
stances what do the companies pay on 
the $2,000 claim? 

Answer—A very prominent adjuster 
is of the opinion that the attachment of 
the vacancy permit submitted voided 
the coinsurance clause. He considers 
the two clauses conflicting and as the 
vacancy permit was attached last he 
holds that it is binding and that the 
assured would receive the full amount 
of the $2,000 claim. However, this is 
merely his opinion and diligent search 
has brought forth no court decisions 
which throw light on your problem. 

Another question arises if one goes 
into the intent of the contracts. Some 
underwriters say that the vacancy per- 
mit used in this case is for the purpose 
of securing an additional premium or 
vacancy charge. If that is the intent 
the assured probably would be entitled 
to but two-thirds of any claim as he 
was carrying but two-thirds of the in- 


surance called for by the coinsurance 
| clause. 
| Other underwriters hold that the in- 
| tent of this form of vacancy permit is 
to make the assured carry a substan- 
tial portion of the risk, as vacant build- 
ings are more hazardous than occu- 
pied buildings and sometimes have a 
moral hazard in addition. If that be 
the intent then the company would 
seem to have waived the coinsurance 
clause by the attachment of the va- 
cancy permit. 

If the matter came up in court the 
assured would probably be given $2,000, 
but it is not safe or wise to trust to 
luck in this way in the ordinary course 
of serving clients. Wherever there is 
|a coinsurance clause it would be proper 
to use that form of vacancy permit 
| which calls for-an additional premium. 
| If the companies, however, insist on 
|having the amount of insurance re- 
| duced and the clause you submit is 
| used, the safe way would be to remove 
|the coinsurance clause and collect the 
pro rata additional ptemium for its 
absence. 


Question.—Please advise us as to 
what effect on his fire insurance policy 
would it have, should the assured re- 
lease a railroad company from any lia- 
bility on account of damage by fire 
which it might cause. If the assured 
released the railroad company from 
such claims prior to the time the pol- 
icy was issued, would such fact, if con- 
cealed by the assured invalidate his 
policy? 

Answer.—In “The Standard Policy” 
by Deitch, the following rules are de- 
duced from*the decisions of various 
cases cited: 

“That a release executed by the in- 
sured to a wrongdoer after the loss has 
occurred, avoids the policy. 

“That a release executed by the in- 
sured prior to the happening of the loss 
will not avoid the policy. 

“That if an insurance company issues 
a policy on property situated on ground 
leased from a railroad, the insurance 
company will not be entitled to subro- 
gation if the lease exempts the railroad 
company from liability for fires occa- 
sioned by its negligence. As many of 
the elevators of the country are situ- 
ated on railroad ground, this last is of 
particular importance to companies in- 
suring this class of property.” 

One of the cases cited is Pelzer Mfg. 
Co. v. St. Paul F. & M. Ins. Co. et al 
(U. S. C. C.), 19 Ins. Law Journal 
(April, 1890), page 372. On this case the 
“Insurance Digest” says: 
| “The company defended on the 

ground that the lease of the warehouse- 
men contained a provision releasing 
the railroad, through whose fault the 
loss was occasioned, from liability. 
Held, that where insurance companies 
are not accustomed to discriminate in 
rates with right of subrogation or with- 
| out it, failure by the insured to mention 
the release of a neighboring railroad 
from liability for fires caused by its en- 





gines was not concealment of a mate- 
rial fact in a verbal application.” 


Question—Where an insured dies, 
leaving a widow and nine children, all 
of legal age, what form of endorse- 
ment should be put on the policy 
where, to save expense, no letters of ad- 
ministration are filed? 

nswer—Under the circumstances no 
assignment of the policy is possible, the 
assured being dead and unable to sign 
the assignment blank, and no endorse- 
ment of any kind whatever is legally 
necessary. The insurance is just as good 
as it was before the death of the in- 
sured. The policy provides in lines 
9-10 and 18-20 that: 

“This entire policy, unless otherwise 
provided by agreement endorsed hereon 
or added hereto, shall be void, if any 
change, other than by the death of an 
insured, take place in the interest, title 
or possession of the subject ‘of insur- 
ance.” 

The heirs may, however, feel that an 
endorsement of some nature would bet- 
ter protect their interests and we can 
see no harm in attaching an endorse- 
ment reading as follows: 

“Notice is accepted of the death of 
the insured and that the ‘nsured prop- 
erty is now owned by............ , his 
heirs, and it is agreed that this policy 
shall protect them as their respective 
interests may appear.” 

Question—Kindly advise the writer 
the names of insurance companies that 
write fire and theft floaters on bicycles? 

Answer—We know of no company 
that will write fire and theft insurance 
on bicycles. The Royal, Glens Falls, 
North America and Liverpool & Lon- 
don & Globe write fire and theft poli- 
cies on motorcycles. 
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Insurance Co. 


AKRON, OHIO 
Authorized Capital $200,000 Cash Capital $100,000 


An Ohio company writing business through Ohio agents. 


Farm Department. 
AGENTS 


Why not represent an Ohio company? 


WANTED 





BANKERS LIFE COMPANY 


Des Moines, lowa Organized 1879 


Insurance Issued and Restored 1913 (Paid-for) $60,907,000.00 
Increase in Admitted Assets For Year « 2,630,411.43 








ERNEST E. CLARK, President 











Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS 
C. CUMMINS, President 


BUSINESS CONFINED TO OHIO 


$2,446,497.63 
R. SMITH, Secretary 





The Central Manufacturers’ 


VAN WERT, OHIO 


Mutual Insurance Company 


ORGANIZED 1876 





Cash Assets—$607,866.93 


Cash Surplus $364,117.46 





H. V. OLNEY, President 


Cc. A. L. PURMORT, Secretary 





KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 


NET CASH SURPLUS $165,111.83 


ORGANIZED 1837 


BUSINESS CONFINED TO OHIO 











“I confess I had not thought of it in that 
way. I see that if I were to die and all my 
insurance were to be in , the interest 
would not pay the rent of the house I am 

iving in.’ 
THIS IS WHAT OUR AGENTS HEAR 
EVERY BUSINESS DAY OF THE YEAR 


The Provident Life 


and Trust Company 
OF PHILADELPHIA 





J. THOMAS MOORE 
Manager of Insurance Department 
Office of the Company, Philadelphia, Pa. 


How much income will the face value of your 
Sneupepee bring to your beneficiary after your 


death ? 
Write for information as to Income Policies. 














AREFUL consideration of the interests of policy- 

holders and agents has resulted in our furnishing 

insurance that is best to buy and easier to sell. Ter- 
ritory open now—get our proposition. 


National Life Association 


Des Moines, Iowa 











W. A. BOUNDS, President H.H. GREER, 
Business In Seventy 
years of 
confined business 
to the this — 
pany has 
State of never con- 
Ohio tested a loss 
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E. J. Forney, Pres. J. M. Cook, Sec’y 


Dayton Mutual Fire 
Insurance Co.,° Guo” 


B. C. COLEMAN, Seoy. 
Assets Jan. 1, 1913. $134,429.77 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 


Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 





Insurance 
Total Assets 


$5,284,283.00 
543,339.46 





An Agency Company 


GERMAN-AMERICAN 
URAI OMAHA 


INSURANCE 
COMPANY 

The Progressive Life Company of the West— Get the Best 

G. L. E. KLINGBEIL, President 


CAN YOU TIE MEN TO YOU? 


Are you able to secure good men as agents and then hold them, with 
the result that business will be a 

If so, we have a splendid opening for you in Indiana. 

We can use good men of C ARACTER, "ABILITY and HUSTLE. 


Get in touch with as at once 


Central States Life Insurance Company 


Old Line Company Crawfordsville, Ind. Capital, $100,000 
EDWIN M. BROWN, Vice-President and Manager 








TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 
CashAssets - + = + $966,827.31 
Net Surplus over capital a all liabilities, $575,595.56 
}. LINXWEILER,JR., Pres. WM. F.KRAMER, See 

EDWARD J. WEISS, Special Agent 


ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 


Assets $786,544.28 
Net Cash Assets 159,234.04 


J.R. VERNON, Pres. J. AMBLER, Sec’y 
During its entire history Go Son Compan’ 
ously fulfilled ev 
to th the Policy ~~ et 


igoeg Soe Aen the 


Ohio Business Only “Through Local Agencies 





GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000. Net Surplus $156,431.83 
F. STIFEL, {‘resident 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 
E. A. KEELER 


114 Hippodrome Bldg., Cleveland, Ohio 
Special Agent fer Ohio and Indiana 


Cincinnati Underwriters 


121 East 3rd St.. CINCINNATI, O. 
Eureka F. & M. Ins. Co. Security Ins. Co. 
Organised 1864 Organised 1881 





COMBINED STATEMENT 
Capital - «© ©  « $250,000 
Assets - os «6 e 713,171 
Surplus to Policy Holders - 455,360 








f.A. ROTHIER, Prest. ADAM BENUS, Secy, 
F.C. BARTON, Aast-Secy. R.B. HEATON, State Agt. 


REAL SALESMEN 


es and conditions have cha: 
NEW PLANS—NEW METHODS ACCOMPLISH WONDERFUL RESULTS 
Follow the lines of least resistance. 


THE BEST, THE CLEANEST AND THE MOST COMMENDABLE 
PROPOSITION IN THIS COUNTRY IS OPEN TO YOU 


We want you to sell its stock—a life insurance company being 
financed in new ways, by new methods that insure success 


OUR MEN ARE MAKING MONEY, ARE YOU? 


Address [roquois Life Insurance Company, covisvicts, xv" 


LOUISVILLE, KY. 


[he Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasure? 
Cc. E. Flanagan, Actuary 





Otto Schenk, President 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 





you. Ask for details. 
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Will Pay Them Well 


CHICAGO 


JAMES W. STEVENS, President 
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TO INCREASE DIVIDENDS 


— 


NEW SCHEDULE NEXT YEAR 





Mutual Benefit Life Notifies Its Agents 
That There Will Be Another 
Advance 





The Mutual Benefit has advised its 
agents that next year its regular divi- 
dend schedule will be increased. Just 
how much of an increase will be made 
is not stated. It is believed, however, 
that the increase will amount to about 
20 percent. The Mutual Benefit’s his- 
tory as to dividend payments during 
the past five years is of interest. 
During that time it has declared four 
special dividends. In 1910 it declared 
$675,000 out of the mortality savings to 
all policyholders as a special dividend. 
In 1912 it increased its reserve from 
the 4 to the 3% percent basis on all old 
policies, which took $2,500,000. This 
amount was made directly available 
through an actual increase in cash, 
paid up and extended values. Some 
other companies which have increased 
the reserve have not increased the 
guaranteed values in this way. 

Special Dividend Declared 

In 1913 the company declared a spe- 
cial dividend of from 5 to 25 percent 
of the regular dividend on all policies, 
according to age in the early years. 
A one year old policy received 5 per- 
cent increase, a two year old policy 
10 percent and so on, up to a five year 
old policy, which received a 25 percent 
increase. This dividend was chiefly 
through savings in mortality. 

This year the company is paying on 
all policies a special dividend of 20 
percent of the regular dividend. As the 
company is earning about 20 percent 
over the regular dividend now paid, it 
is reasonable to suppose that next 
year’s dividends on regular schedule 
will be somewhere near 20 percent 
greater than the regular schedule now 
in force. 





WILL REVIEW THE CASE 


The United States supreme court has 
granted the request of the Mutual Life of 
New York for review of the judgment for 
$30,000 against it in favor of the estate 
of C. L. Wiggins of Florida, deceased. The 
company claims that Wiggins procured in- 
Surance on his life for this amount fraud- 
ulently and that the federal courts of 
Florida erred in interpreting Florida stat- 
utes as making the knowledge of a medi- 
cal examiner and insurance solicitor the 
knowledge of the insurance company. 
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Amicable 


Life Insurance 
Company 


WACO, TEXAS 





$1,000,000.00 Deposited with 
the State Treasurer of Texas 











Growth During First Forty- 
Eight Months 


(Commenced Business April 2d, 1910) 








T 
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DATE — Assets 


April 2nd, 1910...... $ 474.657.50 
December 31st, 1910 . 
December 31st, 1911! 1,369,388.76| 5,544,706.00 





Ins. in Force 








16,677,723.00 








No Life Company Same Age Ever Before 
Equalled Above Record 


oneal ineurdaring 1913. -)..,.989283,703 
/ a This Company has never issued a Pol- 
icy with a Survivorship Fund Clause, Spe- 
cial Contract, Pink Note or Lien Premium 


Settlement, or any other scheme in con- 
nection therewith. 


ARTEMAS R. ROBERTS 


President and Actuary 











Forest City Life Helps Its Agents 


The officers are practical insurance men who know from experience 
the field man’s problems—every agent gets constant, real help. 


By means of direct advertising we help you develop prospects, 
and give personal help in closing business. 


You will like the way we do business. 


You owe it to yourself to investigate our agency offer. 


Address the Home Offfice: ROCKFORD, ILLINOIS 














With a VERY COMPLETE Line of VERY COMPLETE 
Policies, embodying the latest ideas in life 
insurance of substantial value 


The Old Colony Life 


Insurance Company 
of CHICAGO, ILLINOIS 


offers Exceptional Insurance Facilities to Men of Abil- 
ity and Ambition under Liberal General and District 
Agents’ Contracts, in Illinois, Wisconsin and Michigan. 


Other States will be opened. Write to or call on 
B: R. NUESKE, Vice-Pres. & Gen. Mgr., Old Colony Bldg., Chicago 








LIFE INSURANCE SECTION 


MICHIGAN STATE’S DEAL 


COMPANY SOON TO REINSURE 





Lincoln National Life Will Take Over 
the Business After Acquiring 
All the Stock 





Arrangements have been made to re- 
insure the Michigan State Life of De- 
troit in the Lincoln National Life of 
Ft. Wayne, Ind. Sometime ago in- 
terests connected with the Lincoln Na- 
tional Life got control of the Michi- 
gan State Life, but under the Michigan 
laws all the stockholders of a Michigan 
company must vote for the reinsurance 
in a non-state company. The Lincoln 
National people were not able to get 
all the stock of the Michigan State un- 
til recently. They have now secured 
all the stock, and the actual reinsur- 
ance will take place before the end of 
next month. There are certain legal 
formalities to be complied with, and 
the contracts have to be approved by 
the Indiana and Michigan departments. 

Been Directing the Michigan State 

The Lincoln National officers have 
been guiding the Michigan State Life 
ever since its control was purchased, 
Arthur F. Hall, vice-president and 
manager of the Lincoln National, being 
elected president of the Michigan State 
Life. The Michigan State Life has 
been holding its own during the pres- 
ent year in spite of the complete re- 
organization that had to be undergone, 
when the present management ‘took 
control. 

The Lincoln, National has been forg- 
ing ahead very rapidly this year. In 
April it wrote $650,000 of business, and 
May will be a big month, as the agents 
are producing in honor of President 
Arthur F. Hall. Most of the desirable 
agents of the Michigan State have al- 
ready been transferred to the Lincoln 
National, and are now working for the 
latter company. These transfers were 
made with the knowledge and consent 
of the Michigan department, and the 
Lincoln National guarantees to protect 
their renewal interest in the Michigan 
State business. 

Results of the Reinsurance 

The reinsurance will give the Lincoln 
National about $20,000,000 of business 
in force, and $1,750,000 of assets. On 
Jan. 1, the Michigan State showed as- 
sets, $841,478; net surplus, $145,891; 
capital, $100,000; reserve, $563,331; in- 
surance in force, $8,598,581. 

The Lincoln National on the same 
date showed assets, $1,040,953; net sur- 
plus, $78,346; capital, $200,000; reserve, 
$669,142; insurance in force, $11,350,000. 

The Lincoln National is one of the 
companies that has elicited the admira- 
tion of the insurance fraternity, owing 
to the high character of its manage- 
ment. It has kept aloof from all 
schemes and pitfalls, desiring to de- 
velop along natural lines. Fes team 
work at the home office and in the field 
has often been commented on, and is 
responsible for much of the results it 
has been able to achieve. Its directors 
comprise men of high standing and in- 
tegrity, who are interested in the work 
of the company. 

Personnel of the Officers 

Arthur F. Hall, vice-president and 

general manager, is a man of keen abil- 
(CONTINUED ON PAGE 18) 
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Meridian Life 
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We have an opening for a good organ~ 
izer and producer in the Eastern half of 
Missouri, excluding St. Louis. Write 








company for more information. 








ATTITUDE ON WAR RISKS 


WHAT COMPANIES ARE DOING 


Steps That Are Being Taken Regard- 
ing Old and New Policyholders 
On Military Service 


During the last two issues THE WEsT- 
ERN UNDERWRITER has presented the 
practices of most of the companies re- 
garding war risks, with the idea in 
view that some definite action would 
have to be taken if the Mexican trouble 
is not successfully settled. the final 
replies follow: 


Amarillo National Life—Its new poli- 
cies have no provision in them that pro- 
hibit the policyholder from going to Mex- 
ico, or to engage in military or naval serv- 
ice in time of war. The policies issued 
up to July, 1912, did have a clause in 
them requiring the insured to get per- 
mission before engaging in warfare. How- 
ever, it is its custom to grant this per- 
mission without any extra charge. 

* os * 

‘Beneficial, Utah—It has not accepted 
any applications from men who were ex- 
pecting to enlist in the military service on 
account of the Mexican trouble and it has 
not yet decided whether or not it will 
accept any such applications at all. All 
of its policies are unrestricted as to occu- 
pation or travel either in time of peace or 
in time of war from the date of issue so 
that the company will assume full respon- 
sibility should any claim arise on account 
of the policyholder enlisting in the army. 

+ * * 

National Life, U. 8S. A.—The company 
has just made the following ruling: “On 
policies in force on April 30, 1914, it is 
prepared at-this time to issue permits 
without charge to men who actually enlist 
for the purpose of going to war. The com- 
pany reserves the right to change this rul- 
ing at any time, without notice, if it is 
deemed for the best interests of the pol- 
icyholders to charge an extra premium 
for a permit to go to war.” 

* a + 


New York Life—(1) Numerous in- 
quiries have been received at the home 
office as to whether the company would 
insure a member of the national guard, 
state militia, or naval reserve, for more 
than $2,000. In exceptional cases the 
company will insure such an applicant 
for more than $2,000 in the following 
way: 

One policy to be issued for $2,000 with 
the regular war clause. 

An additional policy to be issued to 
contain the following clause: “This pol- 
icy during the first two years of its ex- 
istence does not insure against death due 
directly or indirectly to a state of war- 
fare or insurrection in any part of the 
world, In case of death so resulting, the 
policy shall be null and void, and the 
company shall not be liable for any pay- 
ment thereunder except the return of the 
amount paid as premiums.” 

Any policy in excess of $2,000 provides 
only for the return of the premium in 
the event of death, within the first two 
years, due directly or indirectly to war- 
fare in the United States, Mexico, or any 
other part of the world. No disability 
benefits will be allowed in either policy. 

(2) Inquiries have been received from 
the field as to the conditions under which 
policies may be changed from “without 
disability benefits” to with disability ben- 
efits. At the conclusion of the war this 
company will consider the matter of add- 
ing disability benefits to any policy that 
could have received those benefits at the 
time it was issued, provided the insured 
under the policy furnishes the company 
(without expense) with the usual re- 
quirements. <A full medical examination 
wili be required where the insured has 
entered the service. 

. + . 

Puritan, B. I.—No policy now in force 
in this company will be affected should 
the policyholder enter into active military 
service at the present time, except those 
policies which have been issued to mem- 
bers of the army and navy class. In the 
treatment of new issues of policies, it 
ascertains from the applicant, if he is a 
member of the organized militia, or a 
member of any chartered military organi- 





zation, or if he contemplates becoming a 
member of any such organization within 
the near future. With this information 
secured, it treats such cases individually 
with the following maximum limitation: 
the amount is restricted to $2,000, and 
if the insured within one year from date 
of policy is called into active military 
service, or proceeds outside of the United 
States for the purpose of war, the com- 
any shall charge an extra annual pre- 
ium of $10 for each $1,000 insured. The 
first payment of such extra premium shall 
be the prorata portion from the date of 
the incurring of such extra hazard, to 
the date the next renewal premium falls 
due; subsequent payments of the extra 
premium of $10 per $1,000 will continue 
during the term of hazard. 


Rockford Life—It is taking practically 
the same stand with regard to the Mexi- 
can situation as the New York Life. 

(1) Those who are now insured in the 
Rockford Life, whose policies contain no 
restrictions regarding military or naval 
service, are fully protected, whether they 
go to war or not. 

(2) Officers in the army and navy, mem- 
bers of national guard or naval reserve, 
or of any military or naval organization, 
or of the army or navy, or those intending 
to enlist in the army or navy, or of join- 
ing any military or naval organization, 
will be limited to $1,000. 

( During the first year of the con- 
tinuance of the policy, if the insured shall 
die while engaged in the naval service of 
the United States, or while engaged in 
military service outside of the United 
States, or in consequence of such service, 
the amount paid under this policy shall 
be only one-tenth of its face. 

(4) The foregoing restriction will be 
waived if the insured, immediately upon 
entering the naval service or before leav- 
ing the United States upon military serv- 
ice, shall pay to the company at its home 
office an extra cash premium equal to 5 
percent of the face of this policy. 

(5) There is nothing in this policy 
which imposes any restriction upon in- 
sured as to military service within the 
United States, and nothing which imposes 
any restriction of any kind or nature after 
one year. 

(6) Any man who is not now a member 
of any military or naval organization, or 
who has no present intention of joining 
one, may, until further notice, buy its reg- 
ular policies, free of all restrictions as to 
residence, travel, occupation or military 
or naval service. 

(7) Any man who is a member of a 
military or naval organization, or who in- 
tends to join one, may still buy its regu- 
lar policies without disability benefits, for 
an amount not exceeding $1,000, and free 
of ‘all conditions as to residence, travel 
occupation, or military or naval service, 
so long as he is not engaged in naval 
service or in military service outside of 
the United States. Should he, however, 
be called outside of the United States on 
military service, then in order to protect 
himself, a payment of $50 a thousand 
must be made to the company before leav- 
ing the United States on military service. 

(8) After one year no extra premium 
will be required. In other words, a na- 
tional guardsman who does not leave the 
United States on military service within 
the first policy year, has to pay no extra 
premium, 


Universal Is Dissolved 

The entry dissolving .the Universal 
Life of Cleveland has been placed on 
the records of the Franklin county 
Court of appeals, Columbus, and E. H. 
Moore of Youngstown, former superin- 
tendent of insurance for Ohio, has been 
appointed trustee for the creditors and 
stockholders. Settlement of the affairs 
of the company has been placed sub- 
ject to the orders of the common pleas 
court at Cleveland. 


To Prepare Actuarial Program 

The officers of the American Insti- 
tue of Actuaries met this week in Chi- 
cago to complete the program for the 
annual meeting to be held at the Hotel 
LaSalle in Chicago June 2-3. O. J. 
Arnold, secretary of the Illinois life, is 
president of the society. 











The Cleveland Life Insurance Company 


WILLIAM H. HUNT, President 
CLEVELAND, OHIO 


Liberal and attractive policy forms, “right’’ pre- 
mium rates and a square deal contract make this 
Company a desirable connection for the wide-awake 
insurance man. Open territory in Ohio, Michigan 
and West Virginia. 


Life, Health and Accident Insurance 
Write for Particulars 











Reliable Life Assurance Company 





We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and ability. : : : Address 


401 to 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 











GOOD SERVICE 


Is the Foundation Upon Which to Erect a Successful Business 
Brief, liberal, clearly expressed policies, with guaranteed low cost, are 
serviceable alike to policyholders and agents. — 

Specimens of Life, Accident or Health policies cheerfully furnished. 


For agencies address 


The Columbian National Life Insurance Company 


HUR E. CHILDS, WM. C. JOHNSON 
—— President Boston, Mass. Vice-Pres. and Gen. Mgr. 


—* 


Bankers Reserve Life Association 
FREEPORT, ILLINOIS 


SALESMEN WANTED ino inpiana 


Get Our Proposition 


W. B. ERFERT, President 














J. C. PEASLEY, Secretary 








Carry a Strong Anchor— 





The 1913 record of the Anchor Life re- 
veals that it has policies that sell. 

In these days of: stress and change it 
pays an agent to get firmly attached 
to a permanent company. 


Watch Your Anchor!! 











The Anchor Life Insurance Company 
Indianapolis, Indiana 




















Til = 

















May 14, 1914. 


THE WESTERN 





UNDERWRITER. 





LIFE 





























THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 





UNSURPASSED 


AGENCY CONTRACTS 
COMPLETE PROTECTION POLICIES 








On agency matters, address: 


CHARLES F. COFFIN, Vice-President 











MUTUALIZATION, PLAN UP. 


ARGUMENTS ON PRUDENTIAL | 


Various Sides Present Their Positions | 
in the Proposed Retirement 
of the Capital 








The last word in the appraisal pro- | 


ceedings precedent to the mutualization 
of the Prudential is now to be said by 
the board of appraisers. The final ar- 
guments in the matter were heard at 


Newark on Friday, and the appraisers | 


will go over the mass of. material ac- 
cumulated during the various hearings 
and formulate their findings. But it 
is not expected that any report they 
make will be accepted as final by either 
party to the proceedings. 

The stockholders have estimated the 
value of their holdings at from $25,000,- 


000 to $40,000,000, these being the min- | 


imum and maximum amounts men- 
tioned by their attorneys. The policy- 
holders assert that the value of the 
$100 shares is not more than $750, 


citing the Travelers to show that stock | 


of that company sells for $575, while 
it pays 10 percent dividends. The Pru- 
dential has paid 10 percent until last 
year, when the rate was increased to 
20 percent. It is declared by the com- 
pany that if the estimate of the stock- 
holders is accepted the mutualization 
of the company will be impossible. 
Prominent Men in Proceedings 

The appraisers who will fix a value 
for the stock are James Smith, Jr., for- 
mer United States senator; ‘John 
Franklin Fort, former governor of New 
Jersey, and William M. Johnson, for- 
mer state senator. The attorneys who 
made the final argument were John R. 
Hardin, for the protesting ee | 
stockholders; Thomas N. McCarter, 
i tags ae | the majority stockholders; 
John W. Griggs, former governor of | 
New Jersey, and Merritt H. Lane, rep- 


—- the policyholders, and Rich- 
7. the | 


Lindabury, representing 
pe Mr. Lindabury did not par- 
ticipate in the closing argument. 

Comment on Worth of “Good Will” 


In his address to the appraisers Mr. 
| Griggs ridiculed the idea that “good 
| will” entered into 
| stock. He cited Kansas as an example, 


where a prohibition law went into ef- | 


fect. A brewery plant was rendered 
worthless and its owners sued the state 
to recover damages, but lost on the 
ruling of the court that the statute was 
within the police power of the state. 
Now that the United States Supreme 
|Court has upheld the rate making 
| power, New Jersey might at any time 
|enact a law fixing such a rate for in- 
surance that the company might have 
to retire from business, and the value 
| of the stock would then be very little. 
Contentions by John W. Griggs 
| Mr. Griggs held that an insurance 
company is different from a common 
| carrier, in that it would not be obliged 
to continue in business, and that its 
capital would lose its earning power 
in case of a forced retirement. Mr. 
Lane in his address referred to the 
present socialistic tendency of public 
| sentiment and said this sentiment re- 
flected in the legislatures, would have 


|an effect on the future value of Pru- | 


| dential stock. Mr. McCarter said that 
fee sole duty of the appraisers was to 
determine the market value of the stock 
| and asserted that, except for the quasi- 
| public character of the business, the 
|shares would bring $2,000 each or 
more. He said his clients wanted to 
bring about the mutualization of the 


company but did not propose to be | 


pilloried in the process. He said that 
if the award was not satisfactory they | 


| could and would refuse to sell at the | 


figure named. 


Corner Stone Is Laid 


| The corner stone of the new Penn |? 


| Mutual Life building in Philadelphia | 


was laid a few days ago by President 
George K. Johnson, spreading the first 
mortar with a silver trowel. The trus- 


|tees and officers were present at the 


ceremonies. It is expected that the 


| building will be ready for occupancy 
|in about a year. 


the value of the | 





NATIONAL MEN HAVE MEETING 





Agents of Chicago Company in Ar- 
kansas and Oklahoma Gather 
at Little Rock 





The agency force of the National 
Life, U. S. A., was entertained at Little 
Rock for two days last week by Harry 
M. Ramey and W. B. Collins, state 
managers for Arkansas and Oklahoma. 
There were also in the party Robert 
D. Lay, secretary of the company, and 
E. S. Miller, assistant agency superin- 
tendent, of Chicago. President Albert 


| M. Johnson wired his regrets at being | 


unable to be present. 

It was a get-together conference for 
the field workers. The guests were 
shown about the city, were entertained 
at the home of Mr. Ramey, and were 
given a banquet at the Hotel Marion. 
Mr. Ramey has been in the life insur- 
ance business at Little Rock twenty- 
three years. 

Both Mr. Ramey and Mr. Collins 
were agreeably surprised when the 
members of their force announced that 
on Thursday, complimentary to Secre- 
|tary Lay, they had written $102,000 of 
|insurance applications, which were laid 
|on their desks. It was ‘also reported 
that the agency heads the list of twelve 
agencies in the United States in the 
| volume of business written and prem- 
|iums settled for the year ending April 
/30, 1914. 





The Chicago general agency of the 
| Germania Life has moved to room 1111 
| who w Trust building. Silvester Schiele, 
who was appointed general agent the first 
of the year, is making a good record and 
is putting the Germania on the map in 
Chicago. 





START RIGHT 





THE MEN YOU WRITE your Ist 
year are, logically, your best prospects 
for your 2nd year—IF 


YOU can say—“LOOK AT THAT 
DIVIDEND !! The UNION CEN- 
TRAL has been paying dividends like 
that for nearly half a century.” 


YOUR FUTURE 


depends upon the boosting you get 
from SATISFIED POLICY- 
HOLDERS. 


ACTUAL RESULTS beat THEORY 
every time. YOU ought to know the 
FACTS about UNION CENTRAL 
RESULTS. Consult any good 


authority, or 


CALL CENTRAL 208— 


Ask questions. Talk with Mr. 
Ferguson or the Statistician. We 
give our Agents REAL SERVICE. 





Illinois State Agency 
UNION CENTRAL LIFE 


EDWARD A.FERGUSON, Mgr. 


918-930 Tribune Building 
CHICAGO 











and Wisconsin. 





ROYAL LIFE INSURANCE COMPANY 


ALFRED CLOVER, President 


AS received its license to do business in II]linois 
and will also enter Indiana, Iowa, Kansas, 
Kentucky, Michigan, Minnesota, Missouri, Ohio 


Will operate in the richest field in the United States 


HOME OFFICE: 108 So. 


HAS FULL LINE OF COPYRIGHTED 
POLICIES—ORDINARY ani INDUSTRIAL 


CAPITAL AND RESERVE 
DEPOSITED WITH STATE 


OSCAR W. STECK 


VICE-PRESIDENTS 
JOHN W. SINGLETON, secretary 


La Salle St., CHICAGO 





EARL A. BARKER 
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A.Unique and 
Unexcelled 
Contract 














TEN SPECIALTY SALESMEN WAN TED 


To Sell 


MONTHLY PENSION COPYRIGHTED BOND 


No Other Company Sells It 


IA PENSION to the beneficiary if the Insured dies; 
self if he lives; 


2—A PENSION to him- 
3—A PENSION to himself if totally disabled by accident. 


THE LAFAYETTE LIFE INSURANCE COMPANY, 





The Best 
in 
LifeInsurance 











LAFAYETTE, IND. 
BERTRAM DAY, PRESIDENT 














WORTH OF INTERVIEWS 


SOME MORE FIGURES GIVEN 





Interesting Data and Comment on the 
Value of Business Calls 
on Prospects 





(Prom Northwestern Field Notes) 

The difference between theory and 
practice, the difference between the 
easy chair expert and the man who 
accomplishes results, the difference 
between success and failure in this 
business of life insurance, has always 
been represented by the fundamental 
process of converting thought into ac- 
tion. Somebody has said that every 
man is as lazy as he dares to be. Most 
people are lazy in their brains. They 
have sidestepped the labor of thinking 
all their lives, until, through disuse, 
they have practically lost the faculty. 

Lazy Streak is Shown 

Others, but not so many, can think 
a little, but when it comes to con- 
verting their thinking into action the 
lazy streak shows;—that is to say, 
what we call laziness. As a matter of 
fact, if we exclude cases of hookworm 
disease or some obscure pathological 
conditions of the body, it is doubtful 
if there is any such thing as laziness in 
a normal healthy man. What we take 
to be laziness is really lack of vision. 
The healthy man who seems lazy is 
only uninterested. 

Pails to Visualize 

He fails to visualize clearly the con- 
nection between making the calls he 
has in mind and the commissions he 
wants to earn. He is interested only 
where he sees clearly from cause to 
effect. Give him the name of a man 
who is all ready to close and he gets 
busy quickly, but this imagination fails 
to stretch quite far enough to bridge 
the sequence from first interviews with 
a dozen strangers to the writing of an 
application for one of them. (Figures 
of the National Association of Life 
Underwriters show the work of the 
average agent to result in nine policies 
sold to 130 interviews.) 

Money Value of Interviews 

A great deal of ink has been spilled 
in pointing out the relationship be- 
tween hard work and commissions 
earned, but none of it so effectively as 
in showing the money value of inter- 
views. Suppose the general agent 
agreed to pay $2.40 for each insur- 
ance interview made; would there be 
any talk about an eight-hour day? The 
laziest man in the office would work 
overtime to make just one more $2.40 
before quitting time. And all this 
activity because under such an ar- 
rangement the dullest mind can see 
clearly that time is money. 

Phoenix Mutual Experience 

Now as a matter of fact $2.40 each 
seems to be the average compensation 
for insurance interviews, as shown by 
the following recent testimony. During 
1913 the Phoenix kept track of the 
work of its twenty-five banner men 
who made the list each month and in 
its agency publication records the fact 
that the first year commissions earned 
by these men averaged $2.40 for each 
interview. hese twenty-five banner 
men reported about $103,171 of new 





premiums, or $4,126 each, during the 
year. 
Pigures from New York Office 

Through the kindness of Rudolph 
Recht, manager of the Broadway 
branch agency of J. I. D. Bristol’s New 
York City office, we are able to give 
the following more detailed evidence 
of the money value of interviews. 
Duting February the members of the 
Broadway branch agency made 1,477 
calls and obtained 871 interviews. The 
office reported $148,000 with annual 
premiums of $4,745.80 and first com- 
missions of $2,191.57. Counting as an 
interview any call where the prospect 
was talked to in person, whether he 
displayed any interest or not, and no 
matter how short the interview, it ap- 
pears that the calls averaged $1.48 and 
the interviews $2.51 each in money 
value. 

Eliminate Haphazard Rates 

This seems a good time to use again 
one of our pet ideas, that every agent 
in the field should eliminate haphazard 
work as much as possible by. keeping 
a daily record of his calls, interviews 
and results as a check on himself. Find 
someone who takes a friendly interest 
in you, your wife for example, or your 
general agent, and report to her or 
him the amount of work you are doing 
as indicated by calls, interviews and 
results. If your interviews do not aver- 
age $2.40 each, find out why. Many a 
man who fondly imagines he is a busy 
life insurance solicitor would discover 
from a daily record honestly kept up 
that he isn’t doing a real day’s work as 
often as once a month. 





Looking for Agency Manager 

Henry Bohl of Columbus, vice-pres- 
ident of the Ohio National Life, is 
spending this week at the home office 
in charge of the agency department, 
during the absence of President Albert 
Bettinger. The company has not yet 
selected its agency manager, but will 
do so shortly. President Bettinger is 
giving the matter careful consideration 
and is in touch with a number of high 
grade men. Now that the company has 
discontinued the writing of new month- 
ly payment insurance and has disposed 
of its health and accident business, it 
will give all its attention to the writing 
of regular business. The company has 
a capital of $445,000 and a net surplus 
in excess of $200,000, making it one of 
the strongest among the younger com- 
panies of the central west. 





Janney Dines His Agents 

J. W. Janney, general agent. at Chi- 
cago for the Provident Life & Trust, 
entertained his agents and office em- 
ployes at a luncheon in the new Mar- 
shall Field building restaurant last 
Saturday. The agency has been mak- 
ing a good increase in business this 
year and the luncheon was an evidence 
of appreciation. 


‘ 





Home Office Field Day 

On Saturday, June 20, the home office 
staff of the Aetna Life and its subsid- 
iary companies, the Aetna Accident 
& Liability and the Automobile 
Insurance Company, will be the guests 
of the companies for the annual field 
day. The place will be Fenwick on 


the Sound, and upwards of 700 em- 
ployees will enjoy the outing. 





GETTING OUT NEW FORMS 
CHANGES IN UNION CENTRAL 








Its New Disability Clause Has Re- 
ceived the Approval of All 
the Departments 





The Union Central Life is now at 
work on new policy forms, which, how- 
ever, will contain only minor changes 
with the exception that the military and 
naval restrictions will be eliminated. 
The application blank, however, will 
as heretofore cover the point. After 
the policy is issued there will be no 
restrictions as to military and naval 
service. 

The new disability clause has finally 
received the approval of the New York 
department and the new policy forms 
being gotten out will be issued both 
with and without the clause. The 
clause will be a part of the policy and 
will not be issued as a rider, except in 
the case of policies already in force, 
written since Jan. 1, 1914. These 
policyholders who wish the clause may 
have it by the payment of the extra 
premium, subject to evidence of insura- 
bility, if more than 60 days have 
elapsed since the examination. 

Exceptions Are Made 

It will not be attached to any insur- 
ance exceeding $25,000 on any one life; 
to policies issued at ages over 60; to 
continuous installment or joint ‘life 
policies; to policies on risks engaged 
in hazardous occupations or subject to 
certain medical impairment; or on the 





lives of women. As the charter of the 
company will have to be amended be- 
fore the clause can be used, and as the 
regular policy form is being somewhat 
revised, it will probably be a month or 
two before the company will commence 
writing the clause. 
Objection Made by New York 

The objection of the New York de- 
partment to the clause first proposed 
was that it provided for the payment 
of the principal sum in case of per- 
manent and total disability after one 
year’s probation. It was held that 
such payment could not be termed a 
settlement as a surrender value, which 
is the basis on which payments under 
the disability clause are made by the 
various companies. The Union Cen- 
tral clause will not, therefore, provide 
for the payment of the lump sum, but 
the face of the policy will be paid in 
the form of five annual installments. 
The Union Central went into the sub- 
ject of disability clauses very thor- 
oughly in formulating its clause and 
has evolved several original features 
which will be awaited with interest. 





Succeeds in Curtailing Term 

Since the Provident Life & Trust an- 
nounced that it would not accept term 
business in excess of 20 percent of the 
total business written, the agents have 
responded with a volume of long-term 
endowment and limited-pay life busi- 
ness. In spite of the reduction in term, 
the company is ahead in volume so far 
over the same period of last year. The 
results are gratifying to the manage- 
ment and, of course, are far more re- 
munerative to the agents. 























GOOD 


OPENINGS 





IF YOU HAVE MADE 


in the field as a special agent and are 
seeking promotion to a general agency, 
it will pay you to write to us at once. 


WE HAVE SEVERAL | 


in Indiana, Michigan, Pennsylvania and 
South Dakota. This is splendid territory 
in which a live man can build up a per- 
manent, lucrative business. 
ceptionally liberal contracts will be made. 
Write to us today, stating territory de- 
sired. Correspondence confidential. 


The Bankers Reserve Life Company 


B. H. ROBISON, 
Omaha - - 





A few ex- 


President 


- Nebraska 
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CLARK TO COLLEGIANS 
SPEAKS ON FIELDMEN’S WORK 








President of National Association De- 
livers Lecture in Course at Cin- 
cinnati University Tuesday 





Ernest J. Clark, president of the Na- 
tional Association of Life Underwriters 





delivered the tenth lecture in the life | 


insurance course at Cincinnati Univer- 
sity, Tuesday. His topic was, “The 
Field and the Agent,” and he consid- 


| 
| 


even ready to begin his professional 
work. 

The income of the life insurance 
agent, other than industrial, has been 
found, according to statistics, to be su- 
perior on the average to that of other 
professions. There is no calling in 
which the familiar maxim that “There 
is always room at the top,” applies 
with greater force than that of life in- 
surance. 

Agents’ Increasing Responsibilities 

Now, as to the increasing responsi- 
bilities of the agent. Once classed as 
purely a business, life insurance has 
during recent years been acquiring 


ered the possibilities of the field, the | those elements both in its conduct at 
increasing responsibilities of the agent | home offices and the educational re- 


and the demand for college men. 
part he said: 


In | quirements, training, ethical standards 


and character of service rendered by 


In considering the possibilities of! its field men, which make it unques- 


the field, let us take a brief view of 
what the agent has already accom- 
plished. 

Rapid Growth of Institution 

The institution of life insurance is 
comparatively new, having had its en- 
tire growth during the past seventy 
years. In 1870 there were seventy-two 
companies, in 1905 there were 112, in 
1910 there were 181 and on Dec. 31, 
1913, there were 239 legal reserve com- 
panies, with admitted assets of $4,814,- 
224,987; 37,804,432 policies in force, ag- 
gregating $21,114,678,546 and distrib- 
uted over 25,000,000 lives. The annual 
income of these companies in 1913 was 
$976,562,592 and they paid out during 
the year $479,866,556 in death claims, 
matured endowments, dividends and 
surrender values. 

Who made all this wonderful record 
possible? The agent, not the officer or 
medical director. 

Only 7 Percent Insured 

Our American people carry more 
than twice as much life insurance as 
all the rest of the world combined. We 
have the best insurance companies, the 
highest grade agency force and no pro- 
fession or business has ever attained 
such remarkable growth and usefulness 
in the same space of time and yet our 
$21,114,678,546 of legal reserve life in- 
surance covers less than 7 per cent of 
the life values of our insurable risks 
in this country, which are estimated at 
$350,000,000,000. 

Fire insurance covers a possible con- 
tingency only, and yet 82 percent of 
the combustible property of the Unit- 
ed States is insured against destruction 
by fire. Could there be a more un- 
limited field of activity for young men 
standing on the threshold of a future 
professional life, than life insurance? 

No Abatement in Growth 

There is no evidence of any abate- 
ment in the growth of life insurance. 
On the contrary its field of operations 
is constantly broadening, for so long as 
life is uncertain and valued and men 
have families they love, business to 
protect and old-age to provide for, life 
insurance must have an ever increas- 
ing field of activity, especially in view 
of the constant increase in population 
and the wealth of the country and the 
increasing familiarity with the prin- 
ciples and necessities of life insurance 
in its varying forms by the insuring 
public. 

Advantage Over Other Professions 

Again life insurance has a distinct ad- 
vantage over the professions of law 
and medicine, as so long a course of 
special training is not required; there 
1s no outlay for books, instruments, 
renting of offices, purchasing of sup- 
Plies, and then waiting possibly for 
years before a lucrative clientele can 
be developed in accordance with ethics. 
If at all fitted and prepared for the 
Profession of life insurance, the agent, 
because of his ability to pursue both 
actively and aggressively his work in 
the field, will be able to make a fair 
income during the first year of his 
work and increasing experience and 
clientage, combined with his renewal 
commissions will give to him a rap- 
idly incfeasing income which should 

€ most substantial before the young 
theological, medical or law student is 


tionably one of the leading professions. 
The agent has necessarily become an 
insurance adviser or counselor in all 


that the term implies—one whom any 


prospective ‘insurer or policyholder 
may consult with perfect confidence of 
receiving intelligent and conscientious 
advice and service. The agent should 
appreciate the responsibilities that de- 
volve upon him as an insurance coun- 
selor first and as a scientific salesman 
second. ; 
Improvidence of American Men 

Let us consider the question of im- 
providence which exists on the part of 
American men,. and the absolute de- 
mand, in consequence, for billions of 
additional life insurance. Eighty-five 
men out of every 100, at death, leave 
no income producing estate. From 
Jan. 1, 1901, to Dec. 31, 1905, out of 
27,011 registered adult deaths, accord- 
ing*to the records of the surrogate 
courts of the United States, 23,051, or 
85.3 percent of the deceased left no 
estate. Thirty-five percent of all wid- 
ows were left in absolute want and 
90 percent of the widows lacked the 
common comforts of life. There are 
approximately 3,100,000 widows in the 
United States, 1,000,000 of whom are 
over 65 years of age. Of this latter 
number 900,000 are now dependent on 
the generosity of relatives, charity or 
the state. 

Pight Against Indifference 

In addition to this appalling situa- 
tion, think of the millions of father- 
less' and orphan children, whose in- 
tellectual, moral and physical natures 
have been dwarfed through poverty, in 
consequence of the death of a father 
who neglected, through procrastina- 
tion, indifference or ignorance, to make 
provision for them against his death. 
Perchance he was a daily contributor 
toward the $1,750,000,000 spent during 
the year in the United States for alco- 
holic drinks, or toward the $520,0000,000 
per annum spent in this country for 
tobacco, or he may have even been 
the purchaser of an automobile. Only 
three men out of 100, at death, leave an 
estate of $10,000 or over, and as a 
further evidence of this universal and 
nation-wide improvidence, there are 
5,000,000 women in the United States 
compelled to work for a livelihood. 
The facts clearly indicate the increas- 
ing responsibilities of the agent. 

Demand for College Men 
The greatest need in life insurance 


| today is for field men of brains, am- 








bition and energy. We naturally turn 
to the American college or university 
for recruits. The future successful life 
insurance agent will not only possess 
the advantage of a high school train- 
ing but the mental discipline, and the 
technical and scientific knowledge that 
the higher education of colleges and 
universities afford. 
Pifty Colleges Have Courses 

The National Association of Life 
Underwriters is now directing a large 
share of its energies in a nation-wide 
educational campaign, one branch of 
which is to establish proper courses of 
instruction in the leading colleges and 
universities of the United States and 
Canada. Life insurance as a special 
and separate course originated with 
Harvard College in 1897 and today it 














WANTED for 
MICHIGAN 


A COUPLE OF 
DISTRICT MANAGERS 











An excellent opportunity for a 
profitable connection with a sound, 
growing, Western Company. 








Address 





Che Franklin Life 


Insurance Company 
SPRINGFIELD, ILL. 


























International Life 


Che Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 
MASSEY WILSON, President 
J. L. BABLER, Vice-Pres. and Gen’l Mgr. of Agencies 








A BIG FIRST QUARTER! 


January, February and March each far exceeded in new business the same 
months in 1913. And this first quarter rolled up the biggest total of any 
first quarter in the Company’s history. Reasons: Up-to-date policy con- 
tracts, low net cost. Company’s reputation, satisfied and prosperous 
representatives. Have you met the Massachusetts Mutual in competition? 
Would you like to meet it as one of its representatives? 


Occasionally we have a general agency opening, 





Joseph C. Behan, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS 


° 


Incorporated 1851 





Admitted Assets................... $1,049,976 
eer $264,140 
Insurance in Force................ $13,254,199 
SE EO ik eectnnvads $2,979,074 
Surplus to Policyholders........... $297 ,266.95 


Lapsed and not taken policies in 1913 were only 844% of 
the total business in force. 


Policies that are easily sold and stay “put’’ are most 
profitable for the agent. 


OHIO ONLY 
B, F. REINMUND, Secretary 





DR. W. O. THOMPSON, President 
COLUMBUS, OHIO 
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is a subject of special courses iri more 
than fifty colleges and universities. 
Why the Need for Trained Brains 

To be a mere salesman of life in- 
surance does not meet the demand, but 
the -ability to “advise, guide and serve 
the interests’ or welfare” of the appli- 
cant or policyholder in the selection of 
the proper form and amount of insur- 
ance adjusted to the particular needs 
or requirements of himself, his family 
or his business, constitutes successful 
life underwriting. Not only may a form 
of policy best suited to-.one man_ be 
entirely unsuited to another, but differ- 
ent forms of contract are often re- 
quired by the same man for different 
purposes at different times of his life 
and in different conditions of his fam- 
ily relationship or business affairs. New 
and important branches of life insur- 
ance have opened up in which special 
knowledge and training are required 
on the part of the agent: income in- 
surance, corporation or business in- 
surance to protect corporations or part- 
nerships against the death of valuable 
members, group insurance, home pur- 
chase and mortgage insurance. 

Service Now Agent’s Watchword 

An agent’s service to his  policy- 
holder does not end with the writing 
and placing of the policy,—on the con- 
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DETROIT LIFE 
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Having Ample Capital and a Large Surplus; 
Our Policy Contracts are up-to-date; 
We pay Agents Liberal Commissions; 
We have Good Territory still unassigned; 


No more attractive conditions, for the Agent, exist anywhere. 
Write, and we will tell you how you can increase your income. 
Address M. E. O’BRIEN, President 


Detroit Life Insurance Company, Detroit, Mich. 
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trary he should keep in touch with 
the insured.and be ever ready to give 
proper and necessary attention to se- 
curing a prompt renewal of premiums 
if there should develop any tendency 
toward slowness in payment, or lapsa- 
tion. Changes in the policy may be re- 
quired to meet subsequently changed 
conditions in the family or business of 
the insured. Assignments and changes 
of beneficiary may be required; loans 
against the policy requested, but to be 
discouraged wherever possible, and ad- 
ditional insurance to be placed from 
time to time as the circumstances and 
requirements of the insured permit. 
Pailures Avoid Life Insurance 

The man who twenty-five years ago, 
after making a failure in other lines en- 
tered the life insurance business, and, 
of course, made a more signal failure 
with quicker results than in his previ- 
ous occupation, no longer haunts our 
life insurance offices, for he knows 
there is neither place nor opportunity 
for him. 





CHANGES BY CONTINENTAL 





Utah Company Makes Announcements 
Following Disruption of Its Pa- 
cific Northwest Department 





Owing to the resignation of A. R. 
Hathaway and John R. Shelton, of 
Hathaway, Shelton & McGowan, man- 
agers of the Pacific Northwest depart- 
ment of the Continental Life of Utah, 
it has become necessary to rearrange 
that territory. J. E. McGowan, of the 
firm, has been appointed agency man- 
ager for western Oregon and western 
Washington. Mr. McGowan has not 
yet announced where he will establish 
headquarters, but it will more than 
likely be at Tacoma. 

Under the new arrangements A. K. 
Holmes has been appointed district 
manager for western Oregon, with 
headquarters at Portland, and_ will 
work in conjunction with Mr. Mc- 
Gowan. 

E. S. Kimball has been transferred 
from northern Idaho, where he has 
served the company as agency man- 
ager to the Puget sound district in 
Washington, where he will do special 
organization work in conjunction with 
Mr, McGowan. 

W. M. Abbott has been appointed 
agency manager for eastern Oregon 
and southeastern Washington. Mr. 
Abbott is a new man in Continental 
services, but he is by no means new in 
the profession of life underwriting. 

Roy A. Sill is made agency manager 
for northern Idaho. Mr. Sill went to 
the Continental during the latter part 
of 1913 and has rapidly developed. 
Previous to his joining the Continental 
his insurance experience was confined 
entirely to the accident and health 
business. 





Agents Meet at Home Office 

An agency meeting of the First Na- 
tional Life of Tacoma, Wash., was 
held at the home office recently. In 
addition to the business sessions the 
program included a cruise on a gaso- 
lene yacht with a clam-bake at Point 
Defiance, as well as an automobile tour 











THE NEW WORLD LIFE 


INSURANCE COMPANY OF SPOKANE, WASH. 





offers exceptional Insurance Facilities to men of 
Ability and Ambition under Liberal General 
and District Agency Contracts in Washington, 
Idaho, Montana, Oregon, California, Iowa, 
Illinois and Pennsylvania. 








Write to JOHN J. CADICAN, Pres., Spokane, Wash. 
P. O. Box 27 











THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 


Business? 


One of the oldest Life Insurance Companies in 


this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 


Arkansas, Colorado, 


Indiana, 


Iowa, Illinois, Kansas, 


Michigan, Minnesota, Missouri, Nebraska, Ohio and Oklahoma 


Liberal contracts to the right men. 
care THE WESTERN UNDERWRITER. 
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Oo. P. WOODRUFF 
President 


A legal reserve Com 





of America 


pany organized under the Indiana laws, writing insurance on the 
lives of Indiana citizens through Indiana agents. i 





Merchants Bank Bldg. 
INDIANAPOLIS 





Get our proposition. 








H. THOS. HEAD, Pres. 


YOU MAY BE 


Satisfied to go on where you are, but that is because 
you are not in touch with Public Savings progress. Your 
future will begin when-you write for information. 


PUBLIC SAVINGS INSURANCE CO., OF AMERICA 


HOME OFFICE: Public Savings Bldg., Indianapolis, Ind. 





of the city. At the banquet, which 
concluded the meeting, prizes were 
awarded the victors in a _business-get- 
ting contest. Insurance Commissioner 
Fishback was one of the speakers at 
the banquet. 


Not Liable on Old Claims 

The appellate court at Springfield, 
Ill., has affirmed a decision of the San- 
gamon circuit court holding that the 
old Northern Life of Rock Island, IIl., 
is not liable for claims against the 
American Home Circle and the Fra- 
ternal Tribunes. The Home Circle 
was consolidated with the Fraternal 
Tribunes in 1908, when the former had 
liabilities of $125,000 and no assets, 
while the latter had assets of $57,000. 
In 1910 the Northern Life made an 
offer to take over individually the mem- 
bers of the Fraternal Tribunes. It got 
no assets with the Tribunes and issued 
individual policies to all its members 








that accepted this offer. Lawyers rep- 
resenting the claims against the Amer- 
ican Home Circle attempted on the 
strength of this deal to fasten the lia- 
bilities on the Northern Life, but the 
appellate court, as well as the circuit 
court, decided against them. The 
Northern Life was reinsured by the 
Federal. 





Actor Takes Big Policy 

William Hodge, the well-known 
actor, nearly caused paralysis in the 
anatomy of Van Vechten of 
Cedar Rapids when he ordered the lat- 
ter to write him up a _ ten-payment 
policy for $100,000 in the Northwestern 
Mutual Life of which Van Vechten is 
general agent. The insurance was taken 
out when Hodge was playing in Cedar 
Rapids last week and is the largest 
single policy ever issued by that com- 
pany in Cedar Rapids. Hodge’s wife 


and two daughters are beneficiaries. 
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USE TABULATING DEVICE 
FOUND IN LARGER OFFICES 


Companies Find These Machines of 
Great Value and Economy in Their 
Statistical Work 





Quite a number of the larger fire, 
life and casualty companies have with- 
in two or three years past installed 
tabulating machines of various kinds 
which are truly marvelous in their 
way. Home offices of fire insurance 
companies and their important depart- 
ments need monthly statements of 
premiums, losses, commissions, etc., 
for each of their agents, and this by 
the former “hand method” required 
a vast amount of work. Today the up- 
to-date office does most of this work 
by complicated and marvelous ma- 
chines. The life companies need to 
calculate dividends and other results 
in figures periodically. The system 
most in use is that of the Hollerith 
machines, which are not sold but are 
rented at $75 a month. These ma- 
chines, it has been said, can do every- 
thing that a man can except make love 
and vote. 

Actuaries Using Machines 

The actuarial departments of the 
Mutual Benefit Life and Metropolitan 
Life have installed machines which are 
said to be an advance over those of 
the Hollerith make. They are manu- 
factured by J. Royden Peirce of 220 
Fifth avenue, New York. Actuaries 
have become much interested in these 
machines. The Peirce operation is 
mechanical, while that of the Hollerith 
is electrical. When cards are assorted 
by the latter a flexible electric wire 
brush passes through the hole of the 
figure or letter it is desired to record 
and thus makes the contact. The 
Peirce needles are operated by springs, 
by which it is claimed that electrical 
troubles of various kinds are done 
away with. The Peirce machine will 
both list and print results, which is 
not done by the Hollerith. It also has 
a very ingenious system by which it 
gets the nine numerals into four lines, 
whereas the MHollerith machine re- 
quires the full nine lines. 

Machines Are Expensive 

Only the larger companies can af- 
ford these tabulating equipments. The 
price for a “sorter,” by which various 
classes of statistics on a card are 
brought together and summed up, is 
the modest sum of $2,800. The tabu- 
lator costs from $4,000 to $7,000. Be- 
sides these two machines a puncher, 
with which the small round holes on 
the card are made, is required. The 
movement of the Peirce tabulator is 
on the same frinciple as that of the 
Burroughs Adding Machine, Mr. Peirce 
builds his tabulators to order, as the 
requirements of the various companies 
are different. 


Royal Life’s Banquet 

At the banquet given by the Royal 
Life of Chicago last week in its home 
city to commemorate its starting in 
business there was a large attendance 
of stockholders, representatives of the 
company and its friends. 

President Alfred Clover told of the 
plans of the company and something of 
its possible achievements. Other 
speakers were General Counsel Charles 
Hendricks, Actuary D. F. Campbell, 
Superintendent Brown of Cincinnati, 
and Superintendent of Agents Carney. 
At the banquet $235,000 in applications 
were taken. 





Agents Honor Manager 

L. Brackett Bishop, Illinois manager 
for the Massachusetts Mutual Life, 
completed twenty-five years of service 
with the company last Saturday. The 
Chicago agents took notice of the event 
by decorating the office with flowers, 
Presenting a memorial of appreciation 
to Mr. Bishop and a gold watch. .The 
Presentation was made by John R. Mc- 





Fee.. From the home office of the com- 
pany came a beautifully engrossed me- 
morial. Mr. Bishop has been calling 
this his silver jubilee year, and has 
been making an especial drive for busi- 
ness. In April his agency led all others 
of the company for premiums on deliv- 
ered business, and he hopes to make 
the first place for the year. 


ADMITTED TO PARTNERSHIP 
J. S. Drewry and W. G. Oehmig Enter 


the L.-D. Drewry & Co. Firm 
in Mutual Benefit 











An important change has been made 
in the firm of L. D. Drewry & Co. of 
Cincinnati, Ohio state agents of the 
Mutual Benefit Life, one of the largest 
life agencies in the country. J. S. 
Drewry, manager of the agency, and 
Wm. G. Oehmig, cashier, have been 
made associate general agents and ad- 
mitted as partners in the firm, which 
continues in the name of L. D. Drewry 
& Co. Both are young men of the 
highest life insurance caliber and 
ability and their admission to the part- 
nership by Mr. Drewry is a recognition 
of the splendid work which has been 
done by them. 

Both are graduates from the Chat- 
tanooga general agency of the Mutual 
Benefit, which is one of the largest life 
agencies in the south, and of which 
L. D. Drewry is the senior partner. 
Jas. S. Drewry started with the Mutual 
Benefit in Chattanooga 17 years ago 
and Mr. Oehmig 13 years ago. A few 
years ago they went to Cincinnati, 
since which time they have been Mr. 
Drewry’s right hand men in the con- 
duct of the Ohio department. Be- 
sides attending to office management 
details they have been large personal 
producers and usually stand near the 
head of the list in the production of 
new business. 

The agency has steadily increased 
its writings, the new business written 
going from $3,250,000 in 1908 to con- 
siderably over $5,000,000 in 1913. The 
agency collects something over $1,400,- 
000 a year and has upwards of $40,000,- 
000 in force. It is one of the historic 
agencies of the country, having been 
started many years ago by the late 
Robert Simpson. His son, Frank H. 
Simpson, still has an agency for the 
company and writes considerable busi- 
ness, besides attending to large out- 
side interests. 





Bid for First Policy 

Sometime in June, if everything goes 
well, policy No. 1 will be issued by the 
new Kansas Life of Topeka, of which 
Charles W. Barnes is president. There 
is quite a rivalry over who is to secure 
the policy, and it has practically been 
agreed by the directors that it will go 
to the highest bidder—that is, the per- 
son taking the highest number of 
thousands. The bidding has reached 
$20,000 so far. Mr. Barnes expects it 
to go to $50,000 before the policy is 
written. 





Two Supervisors Wanted 
Salary and Expenses 


One for Northern Ohio. 


One for Central and Western 
Michigan. 


Good positions with opportunity 
for rapid advancement. 


Give your age, present and for- 
mer connections, experience and 
qualifications. 


Address in confidence. 
ARTHUR F. HALL, President 


Michigan State Life Insurance Co. 
Detroit, Mich. 





INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 
Capital Stock $326,000 





Home Office Building, Cass and Ohio Streets 
CHICAGO, U. S. A. 





We have some excellent territory open in Chicago and Illinois 
All forms of non-participating life policies issued 


INDIANA NATIONAL LIFE 


Commenced Business INSURANCE COMPANY Authorized Capital 
January 1, 1907 C. D. RENICK, President $1,000,000 


Our agents are successful. There isa reason. See our new guaranteed premium-reduction policy. Liberal contracts 
for reliable men. For information concerning Territory and Contracts, address 


EVERETT WAGNER, General Agent 
E. C. WAGNER, Ass’t Gen’! Agent INDIANAPOLIS, INDIANA 


A GENERAL AGENCY 


is open in the STATE OF ILLINOIS 


For one of the best Old Line Companies in America 
Address 98-Y, care The Western Underwriter 


INSURANCESTOCKS 


LIFE, FIRE AND CASUALTY 











Nothing Exceptional in 
Policies— 

only standard forms at non-par rates. 
Nothing Exceptional in 
Agency Contracts— 


just standard rates of commission. 


No Wonderful Open 
Territory— 


our agents only succeed through hard work. 


We have Buying and Selling Orders for 
all Marketable Stocks of Insuran 
Companies in the U. S. and Canada. 


Loans Negotiated at Current Rates. 


You May Purchase From Us on the Par- 
tial Payment Plan. 


Our Insurance Department has Collected 
Valuable Data and will Cheerfully An- 





swer Any Inquiry Relative to Insur- 
None of These Things to Offer ance Companies. 
and Yet—We're Growing. List Your Buying and Selling Orders With 
. - Us and Receive the Best Attention. 
Our Market Letter Will Keep You Post- 
ed. It is Free for the Asking. 
surance pany 
Home Office, Madison, Wis. DUDLEY A. TYNG & CO. 
Keep this Company in mind 29 So. La Salle St. Ground Floor 
you move to Wisconsin CHICAGO 





THE GEM CITY LIFE 


INSURANCE COMPANY, DAYTON, OHIO 
THE YOUNG MAN’S COMPANY 


General Agency Contracts direct with the home office. Exclusive territory. Guaran- 
teed renewals. Guaranteed Low Level Premium Life Insurance. Unrestricted Acci- 
dent and Health Insurance. 


Ohio, Indiana and Michigan Only 
Address H. R. STAPP, General Manager 








No Iong sermon 
is needed 





to prove the salability of our Policies. INSURANCE 
P More than two million of them in “Vt C A MPBELL 
orce—hundreds more written every > Viegiale 
business day. ot tp ee 











50, West Cor, State snd Third Strests, COLUMOES, OF10 | 

SCANDIA LIFE Insurance Company 
“30 North La Salle Street, Chicago, Illinois 
f The Only Illinois Mutual Legal Reserve Company] 


Its Policy Holders are Its Only Stock Holders. Issues all Standard Forms Including 
Total and Permanent Disability Benefit, and is a Leader in Net Cost of Insurance. 


i in Illinois, Iowa, Nebraska, Kansas, 


' [We have some splendid Agency openin 
. yah Relig North and South Dakota, Michigan, Connecticut and Washington. 





For ‘Terms to Producing Agents, Address the Home Office. 
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ASSOCIATION ACTIVITIES 


SHUFF ELECTED PRESIDENT 





Cincinnati Life Underwriters Listen to 
An Address by the President of 
National Body 





Cincinnati life insurance men turned 
out in force Tuesday to greet Ernest 
J. Clark, president of the National As- 
sociation of Life Underwriers, on the 
occasion of his visit to that city, and 
to listen to the annual reports of the 
standing committees. John L. Shuff 
of the Union Central was elected presi- 
dent of the Cincinnati association for 
the ensuing year, succeeding 
Sommer. The other officers elected 
were: vice-president, S. P. Ellis, Provi- 
dent Life & Trust; treasurer, F. J. 
White, Berkshire; executive committee, 
W. G. Oehmig, Mutual Benefit; J. W. 
Kirgan, Fidelity Mutual; Isador Rauh, 
Equitable; Victor Trownstine, North- 
western, and W. N. Dunbar, New Eng- 
land Mutual. W. A. R. Buruehl, Jr., 
declined reelection to the secretaryship 
and his successor will be named at the 
next meeting. 

Address by President Clark 

Preceding the banquet, Mr. Clark ad- 
dressed the association members on the 
“Value of the Life Underwriters Asso- 
ciation.” He summarized the work 
which has been done the past year and 
the plans which have been outlined for 
the future. 

“The association is not a society of 
mutual congratulation as some people 
have been so unkind as to say,” said 
Mr. Clark. “It is a hard working or- 
ganization which is making more gen- 
tlemen and greater improvements in 
life insurance than the work of all other 
bodies and forces combined. Ten years 
ago there was a membership of 1,500; 
last year at Atlantic City this had 
grown to 3,614 with 86 local associa- 
tions; in March of 1914 there were 
5,120 members and 86 associations; 
since then at least 350 new members 
have been added—an increase in the 
past year of over 40 per cent. If the 
present ratio is kept up the membership 
will have been doubled by the time of 
the annual convention this fall.” 

Pour Features Taken Up 

Mr. Clark spoke briefly on the four 
things which the National association 
has taken up during the past year, 
namely, the education and conservation 
movement, taxation, legislation, and 
membership extension. The educa- 
tional committee has been successful in 
introducing the teaching of life insur- 
ance in high schools and has also as- 
sisted in starting courses in 50 colleges 
and universities. There has been a big 
call for a standard text book. This 
matter is now being taken care of by 
Dr. W. S. Huebner of the University 
of Pennsylvania. His book, the first 
thorough treatise of insurance ever 
written, will be on sale about Septem- 
ber, and will deal with elementary prin- 
ciples, advanced insurance for colleges, 
and agency instruction. The National 
association will supervise the sale and 
distribution of the book. 

Publicity Is the Biggest Move 

The big thing now before the organ- 
ization, stated Mr. Clark, is that of pub- 
licity. In June the local associations 
will be asked to devote all of their at- 
tention to a campaign of institutional 
advertising. Matter will be prepared 
by specialists to be engaged by the Na- 
tional association and this will be pub- 
lished throughout the country in dif- 
ferent papers and at the same time each 
association will contribute to a national 
fund to be devoted to that purpose. 
This is the main plan now being evolved 
by the association and will be the order 
of business all over the country next 
month, 

Expect to Baise $25,000 

If possible, a fund of $25,000 will be 
raised by popular subscription among 
the different local associations. One 





fourth of this will be paid into the Na- 
tional treasury to be used toward the 
expense of preparing the material and 
the other three-fourths will be used by 
each of the local associations in hav- 
ing the matter printed in their local 
papers. The articles will be written in 
a popular vein and attractively ar- 
ranged. 
Reports From Cincinnati Body 

The reports read at the business 
meeting of the Cincinnati association 
showed that during the past year a suc- 
cessful series of life insurance lectures 
has been inaugurated at the University 
of Cincinnati and much publicity ac- 
quired through insurance news pub- 
lished regularly in the Cincinnati news- 
papers. 

So popular was the lecture course 
that the University of Cincinnati will 
supplement it during the coming school 
year with systematic instruction in the 
class rooms. The membership commit- 
tee reported a membership of 89. Re- 
tiring President Sommer in a closing 
talk urged the members not only to 
boost the cause of clean life insurance 
but to work toward the creation of bet- 
ter civic pride in Cincinnati. 





NOTABLES WERE PRESENT 
of Louisville Association Last 
Week Drew Large Crowd 


Meeting 





At the meeting held by the Louis- 
ville Life Underwriters’ Association 
last Friday, President Jesse R. Clark, 
of the Union Central Life of Cincin- 
nati; James V. Barry, assistant secre- 
tary of the Metropolitan Life; Allan 
Waters, superintendent of agencies of 
the Union Central; Burgess Taylor, 
general agent of the Northwestern 
Mutual at Wheeling, W. Va., and John 
L. Shuff, special representative of the 
Union Central, were guests of honor 
and talked to the association. The din- 
ner was attended by about 150 life men 
of Louisville, including a considerable 
number of field men, who were given 
special atention by the speakers. 

President J. BR. Clark's Address 

President Clark’s address was on the 
subject of policy loans, and he showed 
that excessive loans are not only bad 
finance from the standpoint of the 
companies, but bad for the policyholder 
as well. He showed that no policy- 
holder would care to have, in the event 
of the liquidation of a company, a lien 
on a policy in return for his claim; and 
that permitting the loan feature to be 
used for anything other than emer- 
gency purposes is bad practice. He 
called attention also to the plight of the 
widow, who has been depending upon 
the money from her husband’s life in- 
surance, and who finds that the major 
portion has been withdrawn in policy 
loans. 

Mr. Barry made a witty talk, but 
took up the question of association 
benefits, and showed how membership 
in an organization of life men benefits 
not only the individual member, but the 
companies and the public. Mr. Tay- 
lor spoke on business getting, the key- 
note of which was, “Keep digging.” 
He showed that the agent who keeps 
working away all the time, every day, 
is sure to get business. 

Mr. Shuff devoted himself to invit- 
ing the Louisville association to come 
en masse to the Cincinnati convention 
of the National association, promising 
that the event is to be the greatest in 
the history of association work. 


President Clark to Speak 

President Ernest J. Clark of the Na- 
tional association will be the principal 
speaker at the meeting of the Colum- 
bus association Thursday evening of 
this week. His subject will be “Pres- 
ent Day Responsibilities and Oppor- 
tunities in the Life Insurance Business.” 


- * 
All Plan to Attend 
At the regular monthly meeting of 
the Northern Indiana Life Under- 
writers Association at Fort Wayne 
last week J. F. Conway presided as 





toastmaster and addresses were deliv- 
ered by Charles W. Orr, Charles B. 
Fitch and Wm. P. Cooper. The mem- 
bers discussed plans for attending the 
national convention at Cincinnati in 
September. It is said that all mem- 
bers of the association in Fort Wayne 
will attend the convention. 


Des Moines Men Plan Outing 


The Iowa Life Underwriters Asso- 
ciation is planning a big social session 
at Colfax, twenty miles east of Des 
Moines, early in June. Ladies will be 
guests of honor and there are assur- 
ances that thirty couples will attend. 
Plans were made for the affair at the 
May meeting. The company will go 
to Colfax in the early evening. in auto- 
mobiles. Dinner will be served and an 
evening’s entertainment provided. At 
the May meeting, H. H. Sawyer, who 
was down on the program for a paper 
on “Assignments,” was too ill to ap- 
pear, so that the discussion was gen- 
eral on the different forms of policies, 
R. F. Porter of the Metropolitan Life 
was made a member. 

* . ” 
Lima Men Start “News” 

The Life Underwriters Association 
of Lima, Ohio, is the latest local body 
to start a “Life Insurance News” in a 
daily paper. The Lima association 
takes a large space in the Lima Gazette 
on Sundays and fills it with striking 
arguments on life insurance. 


Tells of Early Days 

Felix G. Cross, president of the Co- 
lumbia Life of Cincinnati, will deliver 
an address at the June meeting of the 
Indiana Association of Life Underwrit- 
ers. At the May meeting the members 
listened to interesting reminiscences of 
the association by D. W. Edwards of 
the Provident Life & Trust, the only 
present member that was one of the 





nine men that started the association. 
He said rebating was the worst evil | 
the association had to contend against | 
in its early days, and that the associa- 
tion was mainly responsible for the | 
laws that stopped this practice, and se- 
cured much legislation for the good of | 
life insurance companies and their poli- | 
cyholders. ae 


June Meeting on a Steamer 


Underwriters Association will be held 
on a steamer, en route to Bois Blanc 
Island, on June 16. The June affair 
is in the hands of an entertainment 
committee, which is working out de- 
tails of the events on the island. The 
only certain feature thus far is the | 
annual baseball game. A campaign is 
now on for another influx of new mem- | 
bers and it is likely that a number of | 
applicants will be acted upon at the 
meeting on the boat. 
. * e 
Submit Publicity Plans 

A special meeting of the publicity 
committee of the St. Louis Life Un- 
derwriters Association was held last 
week, at which a report from the Na- 
tional association was read by W. H. 
Herrick. Talks were made by W. J. 
Fischer, J. J.. Kelley, F. J. Patten and 
William King, at the conclusion of 
which it was decided to submit the 
question of publicity in St. Louis to an 
advertising counselor and determine 
what sum was necessary for a suitable 
campaign in that city. 

. * * 

The Kansas City Life Underwriters As- 
sociation will hold a meeting Friday aft- 
ernoon, according to a call issued by | 
President M. F. Belisle. A number of im- 


portant subjects are to come up for con- 
sideration. 





WESTEEN & SOUTHERN EVENT 


In celebration of the special industrial 
week in April when a remarkable record 
in new business was established, the 
agents and families of the “Cincinnati 
East District” of the Western & Southern 
held a big social evening last Friday in 
the district offices. Nearly 200 were pres- 
ent to enjoy a special program of music, 
recitations and singing. Speeches were 
given by the different assistants. The dis- 
trict has placed a fast independent ball 
team in the amateur field. All are con- 
nected with the Western & Southern 
agencies in Cincinnati. 


| 
The June meeting of the Detroit Life | 
| 
| 
| 





PLENDID OPPORTUNITY 

for two good Life Insurance 
Stock Salesmen to assist in plac- 
ing the balance of our increased 
capital stock. Don’t answer this 
unless you can furnish first-class 
credentials and know a clean, high 
grade proposition when you see it. 

Address 16-V, 

care The Western Underwriter. 


A Penn Mutual Premium, less a Penn Mutual 
Dividend, ing a Penn Mutual Policy, 
containing Penn Mutual Values, an In- 

which in the sum of 1 ite 
Benefits, is unsurpassed for net low cost and care 
of interest of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and ‘values increased to full 3% reserve. 














3 GOOD POLICIES 


1—19 Pay Premium Saving Policy 

2—Whole Life Premium Reduction Policy 

3—Paid-up Addition—20 Pay Life Policy 
as well as all other regular forms 


Central States Life 


ST. LOUIS, MO. 
Capital $300,000 Deposited with State 
1300 Stockholders Swornto Boost 


FRANK P. CRUNDEN J. A. McVOY 
President 4 


Vice-Pres. & Gen. Mgr. 














Warm Personal Interest 


That describes the happy relation 
existing between the elity and 
its Field Men, and explains why 
both are forging ahead. Maybe 
you could reach a higher success 
in that atmosphere. Write to— 


The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 


WALTER LE MAR TALBOT, President 
Desirable openings in good territory for the 
right men. 











GOOD TERRITORY 
OPEN TO RIGHT MEN 
—those who know how and can pro- 
duce applications and settle policies— 
always ready to — — men of 
experience, energy and enthusiasm. 


Union Mutual Life 


INSURANCE COMPANY 
PORTLAND, MAINE 
FRED E. RICHARDS, President 
Address: ALBERT E. AWDE, + ong gua ° 
Agencies, 7 W. Madison St. Chicago, I 











You have ability as a life 
insurance salesman. You 
can secure and handle men. 


Make the most money out 
of your qualifications. 
Rockford Life Insurance Co. 


ROCKFORD, ILL. 
A. J. Lovejoy, President 


Address F. L. Brown, Agency Manager 
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Insurance Finance 


RESIDENT McCLENCH of the 
Massachusetts Mutual says as to 
investments of that company: 
“The Massachusetts Mutual invests 
its funds mainly in two ways—in real 
estate mortgages and in underlying 
railroad bonds. The selection of the 
proper bonds to purchase requires 
good judgment, knowledge of railroad 
statistics and data, and discrimination 
between securities offered. There are 
many bonds offered for sale today by 
bond houses represented by alert and 
resourceful salesmen. Some of these 
are eligible for insurance companies 
operating under Massachusetts laws in 
reference to the investment of life in- 
surance funds. Many of the bonds of- 
fered are more attractive to individual 
investors by reason of their greater 
yield and consequently higher specu- 
lative character. The Massachusetts 
Mutual must consider the safety of the 
principle first and the income to be 
derived secondly. The bonds already 
owned by our company will satisfy the 
requirements of the highest standards 





for the care and security of trust 
funds. 
Amount of Bonds Owned 
“As shown by our recent annual | 


statement, the amount of railroad and 
other bonds owned by the company 
on Dec. 31, 1913, was $27,228,852 (mar- | 
ket value), and the average yield was 
about 4.22 percent. The bonds pur- | 
chased during 1913 were bought at an | 
average yield of 4.63 percent. 

“There are many elements entering | 
into a desirable railroad bond for a| 
company like our own. The railroad | 
must be well established in a populous | 
and prosperous part of the country. | 
It ought to have a uniform traffic, and, | 
in order to comply strictly with the | 
provisions of the Massachusetts law in | 
this regard, its capital stock must equal | 
at least one-third of its funded in- 
debtedness, and it must have paid reg- 
ularly for the five years next preceding 
the date of any investment all interest 
charges on its funded indebtedness and 
regular dividends during the same 
period of at least four percent per an- | 
num upon all its issues of capital | 
stock. Speaking generally a bond is | 
safe for investment by an insurance | 
company if the net earnings of the | 
railroad issuing it are twice its fixed | 


charges and if its fixed charges do| 
| 


FARM MORTGAGE 
BOND COMPANY 


Endicott Bldg., St. Paul, Minn. 








Organized to Act as Loan Agent 
for Insurance Companies 


BOARD OF DIRECTORS : 


Otto Bremer Louis W. Hill Walter Butler 

H. H. Bigelow William Butler esse A. Gregg | 
F. B. igeet ohn A. Hartigan is Betz 

E. S. Warner m.B. Joyce Pierce Butler 
W.S.McCurdy J.B. Sullivan  WebsterWheelock 





ZARTMAN’S 


INVESTMENTS OF LIFE 
INSURANCE COMPANIES 


The Standard Book on Life 
Insurance Investments 


Price $1.40, Including Postage 


' Send all orders to 

nsurance Finance Department, THE 
WESTERN UNDERWRITER COM- 
PANY, 403 Lincoln Inn Court, Cincin- 
nati; 1362 Insurance Exchange, Chicago 























The New Monthly Income 


Educational Policy!!! 
Policy of The Columbia 





not exceed twenty percent of its gross 
earnings. 
Mortgage Loan Investments 
“The mortgage loan investments of 
our company at the close of 1913 
amounted to $28,161,854, and yield an 
average rate of about five percent. The 
amount invested in this class of securi- 
ties during the last year was placed at 
an average yield of 5.23 percent. 
“Insurance companies are constantly 
seeking for safe investments yielding 
a fair rate of interest. The annual 
receipts are large, and as a company 
grows these receipts are continually 
increasing in amount. It is essential 
that the money so received shall be 
invested as rapidly as may be done 
with entire security to the principal.” 


OPPOSES ROBERTSON REPEAL 


Prospective Governor of Texas Tells Posi- 
tion on Investment Law 





Thomas H. Ball, of Houston, who 
is practically certain to be the next 
governor of Texas, has announced 
that he will not only oppose a repeal 
of the Robertson investment law, but 
will object to the return to the state, 
without payment of back taxes, of the 
companies that withdrew when the 


| Robertson law was passed. He alleges 
| that the companies that withdrew now 


| owe the state at least $1,000,000 in 
taxes on premiums collected since 
withdrawal. 


Ball declares that before the com- 
penies withdrew they collected $64,- 
000,000 in premiums, but when they 
withdrew they had less than $1,000,000 
loaned on Texas real estate and prac- 
tically nothing on Texas farms. He 
said the thirty-four outside companies 
new doing business in the state have 
about $27,000,000 loaned on Texas real 
estate, and the Texas companies or- 
ganized since the Robertson law was 
passed have nearly $20,000,000 loaned 
or Texas securities. 

Could Not Buy Bonds 

To the argument that the repeal of 
the Robertson law would lead the 
cempanies that withdrew to invest in 
Texas railroad bonds and enable the 
state to get more railroads, Ball re- 
plies that the eastern companies are 
not permitted to buy the bonds of 
railroads that have not paid a certain 
number of successive dividends and no 
new railroad could sell them its bonds. 

Ball is willing to permit the com- 
panies that withdrew to make loans in 
Texas and handle them through banks 
in the state without the funds being 
subject to garnishment for back taxes, 
but he declares he will oppose allow- 
ing to write business in the state in 
competition with the companies that 
remained, until they square the taxes 


| they owe the state. 





Disposes of Buildings 
The Mutual Life of New York has 


| decided to dispose of its buildings in 


the various large cities in this and 
cther countries because of the inade- 
quate return on investments as com- 
pared with other forms. The build- 
ings in London and Boston have re- 
cently been sold. The New York 
building and site with other buildings 
in the same block cost $17,600,000. 
Most of these buildings are carried at 
book value below their cost because 
of the inadequate return. 





is 

Is not the man who dies without life 
insurance the object of uncomplimen- 
tary comment? Such a situation is 
easily preventable. 





Eliminates fear of what might be and 
substitutes what will be—makes it cer- 
tain for a man that his family will 
have reasonable comfort; all this and 
more comes from life insurance, 









(Copyright applied for) 

Provides an immediate payment at , original and uni 1 

the death of the Insured to the a. exclusively od uniques poe, 
Beneficiary, and a payment to her Life, one of the three oldest com- 
at the beginning of each month Se ee 
thereafter for 240 months. Thus an at oes ~T| . 
at age 35 of the Insured for an Loe at age 17, $19.46. Ma- 
annual premium of $41.51 during turing at 21, $14.45. Parent or 
his life, or of $57.78 for 20 years, de against the 


can 
failure of the policy by reason of his 
death before maturity resulting in,- 


the Beneficiary will receive $100.00 
at the death of the Insured and 


$10.00 a month for 20 years, or a cessation of premium payments for 
total amount of $2,500. The age of the child te at faous, ana i? 
monthly payment and payment at os mater, and the parent is 35, 
death may be any multiple of the the additional um for this 

res above with corres: guarantee as above is $3.63 
increase of the premiums, annually, 














For information regarding the 
and other policies issued 


The Columbia Life 
Risapnste dade anamet 


Special Mortgage Protection Policy 
by this Company address 


Insurance Company 
DR.FELIX G. CROSS, President 
F.B. Reins, Supt. of Agents 

Ohio, Kentucky, Indiana and Georg 
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ae LIBERAL LIFE is here, ready to help you—to WORK WITH gi 
nw YOU— just as much as YOU will help and work with this Com- N 
7 > pany. ak 
™k —«ITS RECORD IS CLEAN. | ¢ 
ak It has progressed. < 5 
s y It has territorial openings for the right men. S % 
| Are you one of them? q 
AR Let us talk it over. 12 
4 \ Write to us now—for facts. 4 KC 

k Liberal Life Assurance Company E 
1p of Indiana 
S | W. H. HINTON, Sec.& Actuary ARTHUR H. JONES, Pres. & General Counsel 
‘| 4 . \ 
a) Anderson, Indiana ut) 
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INSURANCE STOCKS 
BOUGHT, SOLD AND EXCHANGED 


GET OUR PRICES BEFORE BUYING 
OR SELLING ANY LIFE, FIRE, CAS- 
UALTY AND MISCELLANEOUS STOCK 


LOANS NEGOTIATED ON INSURANCE STOCKS 
Writeto ANDREWS & COMPANY 


INVESTMENT BANKERS 
108 So. La Salle Street 











CHICAGO, ILL. 





INSURANCE STOCK DEPARTMENT 











Ohio Non-Taxable Bonds 


For Insurance Companies who 
qualify to do business in OHIO. 


Write us for particulars and offerings. 
BOND DEPARTMENT J. R. EDWARDS, Manager 


Fifth-Third National Bank 


CINCINNATI, OHIO 
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Editorial Comment 





METROPOLITAN LIFE 


THE report of the examination of the 
METROPOLITAN LiFE by the New York 
department is a very interesting one, 
especially the comment that is made by 
former Superintendent Emmet. The 
question that comes before legislators 
frequently is whether the control of the 
business of supplying industrial insur- 
ance to the masses on a large scale 
should be conducted by private com- 
panies. The searching investigation of 
the MerropotitaN Lire shows that it is 
eminently capable of rendering this 
great social service. 

In these days when socialistic ideas 
are permeating the minds of the public, 
it is well to pause and study the plans 
of these great private enterprises, and 
ascertain whether they are honestly and 
justly carrying out the spirit of the people. 

Mr. Emmet calls attention to the fact 
that administrative officers of the MeEt- 
ROPOLITAN approached their work with- 
out any bias in favor of the stock- 
holders, but they have shown a desire 
to harmonize the interests of all ele- 
ments for the great good. The com- 
pany has steadily’ cheapened the cost 
of insurance to its policyholders, and 
has extended its business to such an 
extent as to bring it into contact with 
about one-eighth of the entire popula- 
tion of this country. .To conduct this 
vast enterprise has meant building up 
a most efficient and smoothly running 
machine. The superintendent states 
that the percentage of lapses is con- 
stantly decreasing, which is convincing 
evidence that the policyholders are sat- 
isfied with what they are receiving. 

In a great company like the MEeErtro- 
POLITAN, conducted as it is and with its 
tremendous responsibilities, the officers 
must appreciate the fact that they are 
sime'-- custodians for a vast number of 
people. They must realize that there 
are humanitarian interests at stake, and 
that the mere commercial side of the 
business must be minimized. The MEt- 
ROPOLITAN has aimed to keep in touch 
with the times, recognizing new re- 
sponsibilities, and proving to the public 
that it is possible for a private institu- 
tion to carry out successfully a great 
social service on a large scale. It has 
been instrumental in forwarding -proj- 
ects of social betterment, in distribut- 
ing educational literature and waging 
an effective warfare against preventable 
diseases. It maintains for its policy- 
holders a nursing service on a great 
scale, which the superintendent charac- 
terizes aS a veritable marvel of effi- 
ciency and practical helpfulness. 

So long as an. institution like the 
METROPOLITAN LiFe is able to prosecute 
its work with the lowest net cost, and 
the greatest possible efficiency, there is 
no call for state insurance. It is the 
strongest weapon against socialism. 
Political administration of insurance 
cannot be nearly as effective as is found 
in the conduct of the METROPOLITAN 
LiFE. 

We regard it as significant that the 
superintendent of the leading state has 
seen fit to make comment of this kind 
following an examination of one of the 
big companies. He need not have con- 





fined his remarks entirely to the Met- 
ROPOLITAN. In fact, he uses it as a type, 
showing how these wonderful institu- 
tions are conducted along modern and 
enlightened lines. 





WINSLOW RUSSELL’S SURVEY 

THAT was an interesting survey that 
Superintendent of Agents WINSLOW 
Russet, of the PHornrx Mutua. con- 
ducted previous to his recent address 
before the life underwriters of Syra- 
cuse, N, Y. Mr. Russet sent out sur- 
vey blanks to a number of professional 
and business men of Syracuse, asking 
a number of pertinent questions re- 
garding life insurance, and especially 
seeking to learn the attitude of the 
canvassed toward the agents. The 
fact that a third of the replies stated 
that the average life agent is not wel- 
come at their offices is significant and 
needs to be studied, especially in re- 
gard to the answers to other queries. 

There were many negative responses 
to the question as to whether the 
agents left a favorable impression in 
their calls. Some of the replies stated 
that many of the agents were not 
adapted to their calling. There was a 
prevailing sentiment in the answers 
showing that the men canvassed did 
not relish the attacks that agents made 
on other companies. Many of the an- 
swers brought out a statement that 
rival agents misrepresent other com- 
panies. The results showed that many 
of those addressed felt that the agents 
did not have first in mind the policy 
best adapted to the individual, but 
sought out the one paying the largest 
commission. 

Some of these replies, no doubt, were 
biased and probably the writers had 
become prejudiced at some time in the 
past against life insurance men. 

It all goes to show, however, that the 
life agent needs first to become well 
grounded in his work, to be honest in 
the presentation of his contract, to be 
competent to fit the policy to a par- 
ticular case, to discontinue attacks 
on other companies, in short, to be- 
come an agent of quality. If an as- 
sured felt that he was being rendered 
adequate service by an honest agent 
there would be no just grounds to criti- 
cise the life agents. 

There is no reason why life men, as 
a class, should be criticised any more 
than those in other activities. We be- 
lieve that the big majority of life men 
today, who are giving their whole time 
to the business, are capable and are 
rendering high grade service. They 
are welcomed in offices the same as 
any other business men. Their work is 
different in many respects from the 
average solicitor, but take it all in all, 
the body of thinking men appreciate 
their labors, although they may not 
express it as they should. 

It would be interesting if company 
officials would make a survey of con- 
ditions in different sections, as Mr. 
Russet has done in Syracuse, and find 
out the attitude of the public. 

He is a wise man who is able to con- 
ceal his importance. 





ersonal Glimpses of 
P Life U: 


John L. Shuff, home office special 
agent of the Union Central Life in Cin- 
cinnati, who was ‘elected this week to 
the presidency of the Cincinnati Life 
Underwriters Association, has also 
been notified by Governor Cox of his 
appointment as one of the Ohio com- 
missioners to the Panama-Pacific ex- 
position in San Francisco next year. 
Mr. Shuff, who is one of the largest 
personal writers in the Union Central 
ranks, has for years been prominent 
in Democratic politics in Cincinnati. 
He was a delegate to the Baltimore 
convention which nominated President 
Wilson and has taken an important part 
in Ohio politics. His speech at At- 
lantic City last year, when the con- 
vention of the National Association of 
Life Underwriters was secured for Cin- 
cinnati, brought down the house. He 
is an orgar‘~er and an entertainer of 
ability and i¢ is safe to say that there 
will be “something doing” every min- 
ute for the members of the National 
association when they come to Cin- 
cinnati in September if the genial 
president of the local association is 
anywhere around, as he most certainly 
will be. 





Dr. George S. Miller, superintendent 
of agencies of the Phoenix Mutual Life, 
celebrated his eightieth birthday an- 
niversary on May 4. The day will be 
remembered by Dr. Miller, for he re- 
ceived upwards of 50 congratulatory 
telegrams from the managers of the 
company and his office was decorated 
with flowers presented by the home of- 
fice employes. As insurance commis- 
sioner of Connecticut from 1871 to 1875, 
Dr. Miller laid the foundation for an 
efficient insurance department, which 
has been used as a model for other 
states. He has been superintendent of 
agencies for the Phoenix Mutual Life 
since 1875. 


— 


Miss Helen Hunter, an insurance 
agent of Arkadelphia, has been awarded 
a gold watch by the Aetna Life for 
writing more insurance in Arkansas 
during the month of April than any 
other agent. 


George W. Ellis, editor of the Trav- 
elers bulletins, was married recently, 
and is now on his honeymoon in Ber- 
muda. 


W. Kidd Boger, representative at 
Chicago for the Spectator Company of 
New York, will do a brodie into the 
realm of dual blessedness July 15. The 
young lady is Miss Freda House Am- 
mon of Staten Island, New York City. 


W. B. Howard, state auditor of Ne- 
braska and former vice-president of the 
German-American Life of Omaha, has 
come out as a candidate for the Repub- 
lican nomination for Congress in the 
second Nebraska district. Mr. Howard’s 
predecessor in the auditor’s office, Silas 
R. Barton, is now in Congress from the 
Lincoln district. 


Richard M. Stadden, American con- 
sul at Manzanillo, Mexico, who figured 
prominently in Mexican’ dispatches 
recently, is a brother of President 
George B. Stadden of the Franklin Life, 
and a former resident of Springfield, 
Ill. Consul Stadden went to Mexico 
twenty-five years ago. He married 
there and has not visited in Springfield 
since his departure. 


oe 

The directors of the Michigan State 
Life have passed appreciative resolu- 
tions on the life and work of the late 
Secretary John J. Oliver. They have 
also handed his wife a check for $1,000. 
The resolutions call attention to Mr. 
Oliver’s rigid honesty, his fair dealing 
and genial temperament. The resolu- 


tions say that he was the confidential 
adviser of many life companies and 





men who had confidence in his judg- 





ment. During all Mr. Oliver’s career 
with the company, he has personally 
stood for the best. 


T. Louis Hansen, who has been pro- 
moted to the position of superintend- 
ent of agencies for the, Germania Life, 
is well known throughout the field, and 
is regarded as an able leader of agency 
forces. Mr. Hansen has been with the 
Germania for 18 years, and during the 
last five years has assisted the second 
vice-president in the agency depart- 
ment. Mr. Hansen has made many 
trips throughout the country, visiting 
the offices of the company, and has 
added a number of strong men to the 
Germania, as well as strengthened its 
old forces. During recent years the 
Germania has shown considerably 
more aggressiveness and spirit in its 
agency department. Mr. Hansen is in 
close touch with the field, and has the 
confidence of the company’s men. He 
deserves the recognition his company 
has given him. Mr. Hansen is now on 
a western trip. He will go on a trip to 
Germany next month. 


One can never tell what handling the 
printine and advertising end of a liie 
insurance company will drive a man 
to. F. C. Crittenden, who looks after 
these matters for the National Life, 
U. S. A., in such a capable manner, and 
who has been connected with this 
branch of the game for years and years 
and years, has now become a rival of 
Edison, Westinghouse, Fulton, Mar- 
coni, et al., and has become the father 
of the Crittenden Gathering & Jogging 
Table, an invention that will solve one 
of the real problems printers have to 
meet at all times. This is neither an 
attachment for a sewing machine, nor 
a new brand of cheap automobile, but 
a real form of additional equipment for 
a printery that is useful without lack- 
ing in the quality designated as orna- 
mental. It is not to be understood that 
inventing is the only form of diver- 
sion enjoyed by Mr. Crittenden. He 
is a golfer of ability, dabbles in real 
estate on a more or less extensive plan, 
and comes from Iowa, via New York 
City, where he was with the Mutual 
Reserve in the days before the Arm- 
strong investigation. It is said that he 
can order the best dinner of any man 
in the business. His system in ar- 
rangement in the supply department at 
the National Life offices is a marvel 
and something worth seeing. 


Dr. A. E. Awde, superintendent of 
agents of the Union Mutual Life, will 
hereafter have his headquarters in Chi- 
cago and handle the entire field from 
that city. The company has some 
strong men in the west and the com- 
pany felt that Chicago would be the 
more central point for a field general. 


Joseph Tuteur, the well-known for- 
mer New York Life man, who at one 
time was in charge of the company’s 
business in Mexico, has located in Du- 
luth and is president of the Investors 
Agency Company. It will handle real 
estate, insurance and investments. [Its 
office is in the Sellwood building. 


PROSPECTS 
(How Some Superdreadnought Prospects 
Like to be Approached) 

They desire a presidential salute from 
the agents in the offing in the shape of big 
booms regarding the $100.000 policy that 
the prospect is going to take out. : 

Ceremony of kissing their hands in 
token of respect. . 

Big Noise of asking them to sign up, a8 
it will be a big boost for the company 
to have them as a policyholder. 

Business of exclamations and _ excite- 
ment at their statements of fabulous in- 
comes. 

Soft pedal and quiet stepping on the 
subject of the $5,000 policy that they 
finally apply for after weeks of dickering. 


COLOR INSURANCE NEEDED 

Insurance providing for indemnity when 
attacked by a case of the blues. 

Insurance against seeing red and then 
tearing things up. ‘ 

Insurance against displaying a yellow 
streak. 

Insurance against attack by the green 
eyed monster. 

Insurance providing for indemnity when 
afflicted with a dark brown taste in the 
cold gray dawn of the morning after. 
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STUDIES ON RENEWALS 


HOW TO HOLD DOWN LAPSES 





Views of Home Offices as to Best 
Methods to Conserve Business on 
Books 





Expressions from the home offices 
on the conservation of renewals con- 
tain many valuable thoughts. Replies 
to THE WESTERN UNDERWRITER’S query 


as to cause of lapses and wavs to re- | 


duce them indicate that officials are 
carefully studying the subject. The 
following is a continuance of the 
symposium: 

* * * 

Manhattan Life—We entirely agree 
with you that the question is an all im- 
portant one and merits all the consid- 
eration that we can possibly give it. In 





| 
| 


the past the frenzied endeavor on the | 


part of some companies to make a big | 
splurge as regards new business en- | 
tirély overshadowed the important de- 
tail of caring for the business already 
written. The frightful loss caused by 
business allowed to lapse is one of the 
weak features of the business. 
Establish Reinstatement Work 

The matter of reducing the lapse 
rate has had more or less consideration 
from us in the past, but we concluded 
that the matter deserved even more at- 
tention; consequently, we established 
a reinstatement department and it is 
the duty of this department to follow 
up very carefully each case reported 
by the agent as unpaid and the case is 
then followed up closely until we are 
absolutely satisfied that there is no pos- 
sibility of having the policy reinstated. 
In other words, not only does the agent 
exert every effort in an endeavor to 
keep the business on the books, but his 
efforts are supplemented from _ the 
home office direct. 

As soon as a premium is reported as 
unpaid the reinstatement department 
communicates with the insured and en- 
deavors to ascertain the reason for the 
non-payment of the premium, with the 
suggestion that the company will en- 
deavor to make such arrangement as 
may be desirable in the premises. 

Has Brought Good Results 

With our follow-up system and by 
keeping in close touch with the insured 
we have met with considerable success 
along this line and the amount of in- 
surance that we have reinstated during 
the last year is greatly in excess of the 
amount in previous year, so that our 
new system has brought good results 
and has been very successful. We, of 
course, point out the sacrifices that. the 
insured is making in dropping his pol- 
icy and call attention to the many dis- 
advantages. We, of course, also bring 
out the advantages of continuing the 
policy in force, at the same time sug- 
gesting numerous accommodations that 
the company is willing to extend. 

Needs Follow-Up Method 

The matter of keeping the old busi- 
ness in force is one well worthy of the 
most careful and best attention of every 
company and any company carefully 
following the matter up will find that 
the results more than justify the effort 
and expense. The mere sending out of 
one letter calling the insured’s atten- 
tion to the lapse of the policy, without 
following it up and making some at- 
tempt to ascertain the cause and mak- 
ing such suggestions that would be of 
assistance to the insured, will not be 
productive of any very great results. 
The matter must be systematically and 
persistently followed up and only in 
this way can satisfactory results be 








achieved. At any rate, this is our prac- 
tical experience, and since we have 
given such careful attention to the mat- 
ter we are more than satisfied with the 
results. 

We use circular letters that we send 
out, but, of course, there are many 
cases that are not covered by these 
circulars but -which require a special 
letter. All these points are watched 
very carefully and we believe that any 
company that will devote the necessary 
care and attention to the matter will 
find that it more than pays. 


G. A. Vandersluis, Actuary, Midland, 
Minn.—A great deal of unnecessary 
lapsing is caused by twisters. Young 
companies especially feel that very 
much. There is not a company in ex- 
istence but what has felt it. As soon 
as an agent finds out that a man holds 
a policy in a new company, his first 
effort is to have him lapse that policy 
in order to write a new application for 
himself. Of course, this does not ap- 
| ply to the better class of agents, but 
| unfortunately the woods are full of sec- 
ond and third class men. Of course } 
realize that this is nothing new and 
this question has been revamped quite 
often. 

There are a number of other reasons 
why policies lapse which we all know. 
How to keep the twisters from doing 
their nefarious business has always 
been a problem and probably always 
will be so in the future. 

To get new business on our books 
costs money, and we do not like to lose 
it, therefore, every effort is made to 
have our policyholders renew. If a 
person is temporarily short of funds 
and there is a prospect of keeping his 
policy in force, we do all we can to 
accommodate such a party. 

x * * 


Guarantee Life, Texas—There are 
so many hackneyed ideas on this sub- 
ject I hardly feel called upon to elab- 
orate on any one of them in detail. 
Further, I realize you are as familiar 
as any with these follow-up ideas and 
I further appreciate that you will be 
more or less inundated with exhaustive 
treatises on the subject from numerous 
sources. However, I am struck by one 
thing forcibly, namely, your direction 
of this letter to the agency depart- 
ment. This in itself is sufficient to 
show how keenly you have followed 
this vital end of the work in realizing 
no amount of secretarial theory or 
letter writing will bring about the de- 
sired results. The key to the whole 
matter, in my mind, is in the agency 
department, though in the final analy- 
sis it rests with the company’s mode of 
procedure and business expediency. 

Shows Loss From Loading 

The gain and loss exhibit of most 
every young company shows quite 
handsome gains from interest and mor- 
tality and a proportionate loss from 
loading. As you know, it is almost im- 
possible to stay within the loading the 
first year by reason of the excessive 
cost in securing business in competi- 
tion. Why then should most com- 
panies be willing to continue the para- 
dox of buying their first year’s busi- 
ness instead of selling it, and show 
these cnormous losses for the first year 
and never through any chance show 
an inclination to spend a little extra 
money for the elusive second year pre- 
mium and spend it upon a co-operative 
plan in making it worth the agent’s 
while to see that these collections are 
made. Take, for example, a company 
which is paying 75 percent the first 
year with nine renewals of five percent; 
would it not be infinitely better for this 
initial commission tc be graded, say to 
70 percent with a first renewal of 20 





United States Annuity and 


Life Insurance Company 


Chicago, IIlinois 


Provides assistance for individual solicitors, District and State Managers | 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
large dividends, good commissions, first and renewal. 


Write 


William I. Smith, Secretary 


Home Office - - - McCormick Building 











There Are No Deaths from Alcoholism in the 


Total Abstinence Department 


of the 


Peoria Life Insurance Company 


Peoria, Illinois 
When you show this fact to a total abstainer we get his 
application. It is competition other agents can’t meet. 
It will pay you to work for us. Write for information. 

















YOU make no mistake if 
you pick the 


Wisconsin National Life 


Oshkosh, Wis. 


It has the LATEST policies and LIBERAL contracts 
Over $5,000,000 in force 
Capital Stock, $400,000, fully paid 


LIFE, HEALTH, ACCIDENT INSURANCE 
GOOD TERRITORY open for GOOD AGENTS 


GEO. M. PAINE, President J. C. FOUTE, Supt. of Agencies 


Guarantee Fund Life Association 
OMAHA, NEBRASKA 
Organized January 2, 1902 


Assets, Jan. 1,1914 - - - 
Reserve Fund, Jan. 1, 1914 
Securities with State Department, Jan. |, 1914 - 


Policies provide death, disability and old age benefits, 
and are incontestible after two years from their date. 


We Excel in Three Important Respects, viz.: 
1. LARGEST RESERVE FUND of any Association, without re- 


gard to age or volume of business. 


2. LOWEST MORTALITY of any similar institution of equal age 


and volume. 


3. MOST EFFECTIVE ORGANIZATION, as results easily show. 


Attractive commissions and renewal contracts will be made with men of 
character and the ability to produce the best class of business. 


Licensed in nineteen States. 
Look Up Our Record and Write Us 


YOUNG MEN 
should look for a 
YOUNG COMPANY— 


ONE they can grow up with and both 
GROW big and prosperous together 








$1,319,481.68 
1,274,229.39 
656,297.50 











CENTRAL LIFE. INSURANCE. CO. OF ILLINOIS 








OTTAWA, ILLINOIS|| *” 


184,641 of business in force. Net increase for year 1913, $1,857,390. 
Good opportunities for men in Illinois, lowa, South Dakota and Missouri. 


Organized 1907. 
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percent and three additional renewals 
of 10 percent? The agent would sell 
his business better, would hesitate be- 
fore changing companies by reason 
of his large immediate renewal in- 
come, and lastly, without any real ad- 
ditional expense to the company ex- 
cept a trifle more loss from loading 
the second year, they would acquire 
the enthusiastic co-operation and sup- 
port of a loyal and immutable agency 
force, and I venture to predict, would 
show a very large percentage of re- 
newals. 
ak * * 

Indiana National Life—Our own 
methods have been satisfactory. We 
issue a little four or eight page monthly 
called the “National Hummer,” and 
every policyholder receives a copy of 
this every month. The Hummer gives 
the amount of business written during 
the nronth, who the ten best sellers 
are in the agency force, and the com. 
parative increase in the business, all of 
which enlists their interest in us. Our 
agents all have a personal interest in 
the company and see to it that the 
policyholders they have written are 
renewed. They keep in touch with our 
renewal man by -correspondence and 
often give him pointers on how to 
proceed to best, secure the renewal. 


H. R. Stapp, general manager, Gem |. 


City Life, O.—We believe the one most 
effective remedy for the prevention of 
lapses is write the business right in the 
first place. Business on. which the 
first premium was collected when the 
application was taken, or a deposit 
made with the application, or the pre- 
mium paid promptly upon delivery of 
the policy always, in my personal ex- 
perience, renews in a most satisfactory 
manner. The agent who makes a prac- 
tice of writing his business in this way 
has very little trouble with lapses. The 
company has very little trouble with 
that agent and his business. 
Should Get Started Right 

This indicates that the policyholder 
was thoroughly converted to insurance 
and to his particular policy at the time 
he made the application. Many and 
various subterfuges are used—I say 
subterfuge advisedly—to get the name 
on the dotted line, to get acceptance of 
the policy, and the premium in sixty or 
ninety days, or six months sometimes. 
Business written under these condi- 
tions will, in my humble opinion, al- 
ways show a high lapse ratio. I believe 
in resourcefulness in securing the at- 
tention and interest of the prospect, 
but that the agent should not quit even 
after he has the policyholder’s money 
until that policyholder is thoroughly 
satisfied with what he has purchased 
and understands the policy. 

Methods That Are Pursued 

The actual practice of this company 
in its effort to save renewal business is 
as follows: 

The original notice is‘sent to the in- 
sured not less than twenty days prior 
to the date on which the premium is 
due. If the premium is not paid ten 
days after due date, a second notice is 
sent out. Ten days thereafter a third 
notice is sent if the policyholder has 
not communicated with the company 
in the meantime and advised his inten- 
tions with respect to his policy. 

Five days thereafter a personal letter 
is written to the policyholder with a 
request for a reply as to his reason for 
not having paid the premium up to 
date. 

If no reply is received to this letter, 
the policyholder is visited in person 
the day before or on tiie day that the 
policy will lapse. 

Expense Is Justified 

We believe that practically every 
dollar of renewal business that can 
be saved is saved in this manner, and 
that the expense is justified. Up to 


the present time we have utilized either 
an agent in the particular territory in 
which the risk is located, or a home 
office representative whose work in this 
Tespect is incidental to other work; 
but as our business grows it will likely 





be necessary to have one or more per- 
sons devote their entire time to this 
work. 

This method, we believe, will save 
all of the business that was written 
right in the first place that it is possi- 
ble to save. 


TO DO ONLY LIFE BUSINESS 
Ohio National Life Reinsures All Its 


Disability Holdings in the 
Ohio State 











Following its plan to devote its ener- 
gies to the writing of straight life _in- 
surance, the Ohio National Life of Cin- 
cinnati has reinsured its monthly pay- 
ment and commercial health and acci- 
dent business in the Ohio State Life of 
Columbus. About $4,000 per month in 
collections and a considerable number 
of agents are involved in the transfer. 
The Ohio State has-had a rapid growth 
in the health and accident department, 
increasing from $7,724 premiums in 
1911 to $55,979 in 1913. The acquisi- 
tion of the Ohio National’s ‘business 
will probably send its annual premium 
income up to the $100,000 mark. I..A. 
Morrissett has been manager of the de- 
partment since its inception, going to 
a, company from the Columbus Mu- 
tual, 

The life department of the Ohio 
State Life is making great headway 
this year, as the net gain in business 
in force is more than: twice as great 
in the first four months in 1914 as in 
the corresponding months in 1913, 

At the meeting of the Lima branch 
$110,000 in applications was presented 
to President J. M. Sarver, as the result 
of one week’s effort in that section of 
the state. 





Beneficiaries Get Big Sum 

A number of the older companies are 
making efforts to locate policyholders 
who have paid up values on their poli- 
cies. Usually the amounts involved are 
comparatively small, as the _ policy- 
holder had paid only a few premiums 
and supposed the policy was worthless 
after lapse. The Germania Life, how- 
ever, recently located the beneficiary of 
William L. Schrader, who died in Chi- 
cago in 1910 and on whose life the 
company had record of an _ unpaid 
$5,000 dollar paid-up policy issued by it 
forty years ago. 





Wade Takes Missouri State 

Howard C. Wade, formerly agency 
manager for the Michigan State Life, 
has been appointed general agent for 
Michigan of the Missouri State Life, 
succeeding Donald Johnston, who re- 
signed several weeks ago to accept a 
similar position with the Connecticut 
General. Mr. Wade will not assume 
his new position until June 1. Mean- 
while, the offices are in charge of a 
cashier, who attends to the business the 
soliciting agents are bringing in. 

Mr. Wade will take over the up-state 
agency plant as it stands, but will not 
add to it until he has built up a strong 
business in Detroit. 





Wind Up General Founders 
Howard C. Wade and Clarence A. 
Look, president and secretary of the 
General Founders Company, went to 
Pierre, S. D., Saturday to hold the 
annual stockholders’ meeting of the de- 


funct concern. Before leaving Mr. 
Wade repeated the statement that the 
affairs of the concern would be wound 
up within three months, and said the 
trip to Pierre was simply to comply 
with the formalities of the law. 

Actuaries will be at work soon cal- 
culating the value of the Michigan 
State Life renewals, the principal as- 
set of General Founders, and an effort 
will be made to sell them at somewhere 
near the actual worth. Mr. Wade may 
buy them in himself. 





REPORT RAKES PYLE REGIME 


National Life of Des Moines Examined 
by Iowa Department—No Interest 
from Directors’ Banks 








The report of examiners named by 
Auditor Bleakly of Iowa to examine 
the National Life Association of Des 
Moines prior to its recent reorganiza- 
tion has been filed with the state de- 
partment. The report recites fifteen 
separate counts of discrepancies and 
methods which are not approved. The 
association has reorganized since the 
examination so that the findings do not 
reflect upon the concern as at present 
conducted. 


H. S. Butler, director, secured an in- 
surance policy for $500, Dec. 13, 1906, 
when he was 65 years 11 months and 
26 days old, despite the law which makes 
65 the age limit. 

A. L. Hager secured a policy for $1,000, 
Jan. 19, 1914, although two months and 
20 days beyond age limit. 

The Iowa National and Des Moines Na- 
tional banks carried funds which aver- 
aged $36,294 in the former and $7,322 
in the latter for two years and paid no 
interest whatever, the report stating that 
directors of the insurance concern were 
actively connected with the banks. 

A. L. Hager was paid $75 for traveling 
expenses of himself and wife from Chi- 
cago to Des Moines for “consultation on 
ouster proceedings against individual offi- 
cers of the association.” The report 
doubts the necessity of the company pay- 
ing personal debts of an officer and 
doubts the payment of money for Mrs. 
Hager. 

The check register showed no register 
for six checks which ten days later were 
found to have been taken by H. P. Pyle 
and paid as follows: two for $250 each 
to A. L. Hager, two for $250 each to 
J. B. Sullivan and two for $250 each to 
R. L. Parrish, all for attorney fees. This 
payment was never authorized by the 
directors, the report says. 

Numerous small items are listed such 
as the charging up to the association of 
a $20 hand bag purchased by W. V. Pyle. 

The report showed that there was de- 
posited in five banks, some of them out- 
side the state, $82,211.53 in cash belong- 
ing to the reserve fund. None of the 
banks was paying interest on this money 
and the report says this seems to conflict 
with Section 1791 of the code. 





Gladwin Visits St. Louis 


At the meeting of the St. Louis 
agency force of the Home Life last 
week in honor of Vice-President Ellis 
W. Gladwin, Mr. Gladwin announced 
that the St. Louis agency led all others 
for the first four months of 1914. 
Manager Bloodworth presented Mr. 
Gladwin at the meeting with $52,500 in 
applications, the result of the canvass of 
the previous week. 

Manager Bloodworth has recently ap- 
pointed’ Karl K. Guhne and George 
Barnes agency supervisors at St. Louis. 





New York Life Men at Milwaukee 

New York Life agents from Wiscon- 
sin, Minnesota, North and South Da- 
kota, Iowa and Michigan, comprising 
the northwestern department of the 





company, were scheduled to meet at 
the Hotel Pfister in Milwaukee on May 
14, when a banquet and business ses- 
sion are to be held. More than ‘100 
delegates were expected. Thomas A. 
Buckner, New York, first vice-presi- 
dent of the New York Life, and a 
brother of Samuel O. Buckner of Mil- 
waukee, the Wisconsin manager of the 
New York Life, was to deliver the main 
address. 





Settlement of Renewal Interest 


Regarding the recent decision at De- 
troit regarding renewals payable by 
the Michigan State Life to Howard 
Wade, who was formerly its agency 
man under the Apps regime, President 
A. F. Hall says: 


Howard Wade had a contract with the 
old management of the Michigan State to 
finance its agency organization and ex- 
penses and receive in return therefor a 
renewal commission on the company’s 
business. Profits on this contract were 
assigned by him to Frederic Apps & Co. 
Howard Wade, Frederic Apps & Co. and 
the General Founders Company all de- 
manded payment of these renewals to 
them by the Michigan State Life. We 
therefore filed a bill of interpleader in the 
local court, paid the renewal commissions 
accrued into the court and asked the court 
to decide who was entitled to them and 
to whom we should hereafter pay them. 
The court decided that the renewals 
long to Frederic Apps & Co. and that 
Frederic Apps & Co. owed Howard Wade 
$7,500. Hereafter we will therefore pay 
to Frederic Apps & Co. the renewal com- 
missions earned on the Wade contract. 





Satory Returns to Pacific Mutual 

P. W. Satory, who‘resigned to ac- 
cept a general agency for the Missouri 
State Life for North Dakota Feb. 16, 
has returned to the Pacific Mutual 
Life, having his former contract rein- 
stated, and will again work under the 
management and supervision of H. J. 
C. Hirschmann, state agent for North 
Dakota. 





Franklin Life Appointments 
Bert E. Chatten has been appointed 
agency supervisor for western Illinois 








Salesmen Make Money 





Having Some- 
thing to Sell 
Receiving Proper 
Co-operation 
Being Connected 
with Live Wires 





Any “Plug’’ can make money with 


S. C. PANDOLFO 


San Antonio, Texas 





Nearly $3,000,000.00 in applica- 
tions the first three months of 1914. 

















WESTERN LIFE INDEMNITY COMPANY 





Agents nowadays are connecting with companies that furnish them with 
up-to-date ideas and methods of writing business from time to time. 
This is a feature with our company, and the agent receives assistance 
and encouragement that helps him close more business. 


Agents who have not already made a contraét for 1914 will surely be interested in the one we can give them 








GEN. GEO. M. MOULTON, President 


J. L. MITCHELL, General Agency Manager 
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sprinted, pererrinoe y ad ee. THE LINCOLN NATIONAL LIF E FORT WAYNE, INDIANA 
banking business "at Taylorville, LIl., parative Record of Growth for Five Years Ending December 31, 1913 
ioe 8 aumber of years, has contracted Year Premium Income Assets Insurance in Force Surplus to Policyholders 
- 1907 2,150,008 


OPENS SALESMANSHIP COURSE 


Pacific Mutual Life Decides to Estab- 
lish a Correspondence Instruction 
Plan Under Forbes Lindsay 


_ The Pacific Mutual Life is establish- 
ing a school for salesmen to develop 
its men_ through a _ correspondene 
course. The company will bear the ex- 
pense of the undertaking. The plan 
affords a complete course of instruc- 
tion in life insurance salesmanship, 
Each class will be composed of 125 
members, and lessons will be published 
in printed form. Quiz papers will be 
sent out and a final examination made. 

Forbes Lindsay, associate manager 
of the home office general agency, will 
be superintendent of the course, which 
will be in charge of a committee of 
officers. The course will embrace three 
sections as follows: 

Section 1: 

a. The institution of life insurance. Its 
history, present condition, social and eco- 
nomic effects, government control, etc. 

b. Systems of life insurance—Legal re- 
serve, assessment and fraternal, 

ce. Company administration. Explana- 
tion of the functions of various depart- 
ments, limited to the requirements of 
intelligent and efficient fief work. 

Section 2: 

a. Theory and practice of life insurance 
salesmanship. 

Accident and health insurance. 

e. The Pacific Mutual; its distinctive 
features, policy contracts, etc. 

Section 3: 

a. Field work under direction and with 
the strict use of the “Record” and “De- 
tective” cards. 





Leads in Many States 
The Prudential holds first place in 
new business in a number of leading 
states as follows: 


State. New business. First place for 
New Jersey ...$46,455,660 Sixteen years 
New Werk ...c- 96,645,161 *Three years 
Pennsylvania .. 76,285,845 Fifteen years 
oo ees 32,426,35 Seven years 
IMGIRMR 6os0se 21,051,592 Thirteen years 
REED: conn cues 39,676,734 Six years 
Michigan ...... 10,888,521 Two years 
Delaware ...... 2,780,568 Eight years 
West Virginia... 4,647,575 Four years 
Oe are »715,497 Six years 
Minnesota ..... 6,031,452 Five years 
Colorado ...... 4,262,574 Five years 


*Years 1909, 1910 and 1913. 





Aetna Life in Kansas 

Following the death of S. E. Barber 
of Topeka, manager of the Kansas 
state agency, the Aetna Life an- 
nounces the appointment of = 
Cropper, of Pittsburgh, Kan., as suc- 
cessor to Mr. Barber at Topeka. Mr. 
Cropper has been the district manager 
at Pittsburg for many years. He will 
have associated with him E. W. Zinn 
as assistant manager and D. C. Ham- 
matt as cashier, who are very well 
and favorably known at Topeka. 

In connection with the appointments 
at Topeka, it further announces the 
appointment of S. W. Adams of Atchi- 
son as manager, who will hereafter 
conduct an independent general agency 
with headquarters there. Mr. Adams 
has been with the company for many 
years as district manager in the field 
now covered by his general agency. 





Company Asks Injunction 
The Farmers Life of Denver, which 
was refused license in Nebraska by 
Commissioner L. G. Brian, has applied 
to the federal court for an injunction 
to restrain Mr. Brian from interfering 
with its business in the state. It is 
charged that Brian has an animus 
against the company because it is party 
to a suit attacking the law under which 
he holds office. The hearing on the 

injunction was set for this week. 





Writing a Big Business 
The Indianapolis agency of the New 
ork Life has been going some since 
- A. Ridgeway took the management 
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1909 
1911 


newal direct 

Home Office for good pro- 
ducers in Indiana, Ohio, 
Michigan and Pennsylvania 








154,00 
225,642 
= 1913 359,804 


“THE BEST YOUNG COMPANY THE POCKET INDEX TELLS ABOUT’’ 


242,996 
381,275 
638,211 


1,040,485 


4,700,000 
6,500,000 


11,342,000 


198 500 
260,975 
339,048 











the first of the year. He reorganized 
and increased his force, securing, 
among others, R. G. McClure, for | 
eleven years, until recently, secretary 
of the Indianapolis Chamber of Com- 


merce, and with a large circle of 
friends. It is said that before the 
month is out the agency will have 


written as much business as would be 
a fair average for a whole year. 





Northwestern Mutual Meeting 

The annual meeting of the North- 
western Mutual Life agents will be 
held in the new home office building at 
Milwaukee July 14-15. It is expected 
that 500 men will be in attendance this 
year. 

The officers of the agents’ association 
are: President, R. S. Goldsbury, Pitts- 
burgh; Vice-President, Charles W. 
Fielder, Buffalo; Secretary-Treasurer, 
M. S. Edmunds, Racine, Wis. E. A. | 
Fuller of Detroit is chairman of the | 
program committee. 





Business Good in Kansas 

With the prospect of the best wheat 
crop Kansas has ever known, and a 
feeling on almost every side of general 
prosperity, the present year bids fair 
to be the best for the life insurance | 
business the state has ever seen. At | 
present money is hard to get, but a | 
big volume of business is being written 
and settlements are being taken in 
notes. 

Trouble to make sufficient collec- 
tions to pay notes is being encountered 
by some of the life men, but univer- | 
sally they say business is good, consid- 
ering the season, and all of them are 
looking forward to a big rush of busi- | 
ness at the close of the year. 


J. F. Kight Is Indicted 

J. F. Kight, the abstract man of In- | 
dianapolis, who has been in the lime- 
light on numerous occasions charged 
with twisting life policies, has been in- 
dicted by the grand jury at Philadel- 
phia on the ground of twisting life in- 
surance, which is in violation of the 
Pennsylvania laws. 

In 1912 the Pennsylvania department 
arrested Kight on a similar charge, in 
which it was cldimed that he was en- 
deavoring to get policyholders to sur- 
render their insurance and place it in 
another company, so that he could get 
the commission on the business. 


Kahler Made Supervisor 

A. H. Kahler, manager for the In- 
dianapolis Life at Peoria, Ill., and who 
led the company’s force last year in 
the amount of business written, has 
been made field supervisor for the com- 
pany. Three years ago he was a rail- 
roader and twenty-three years old. He 
took to life insurance from the first, 
and hard work as well as temperament 
has put him rapidly forward. , 





Promoters Desert Office 

I. C. Newman & Co., the concern that 
was promoting the National Life Un- 
derwriters Company of Chicago, has 
given up its office in the City Hall 
Square Building and left no forwarding 
address for mail. The National Life 
Underwriters was projected to write 
substandard and negro business. It 
never met with a cordial reception 
among agents of life companies, who 
the promoters held would be the great 





beneficiaries of a substandard company. 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York —Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORE.CITY 


PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
than any other Company, and for each of the last seventeen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1913 


549 per day in Number of Claims Paid. 7,895 per day in Number of Policies issued and revived for 
$1,676,339 per day in New Insurance issued and revived. $286,288.02 per day in payments to Policy 
holders and addition to Reserve. $164,025.94 per day in Increase of Assets. 


German American Life Insurance Co. 


OF IOWA 
BURLINGTON, IOWA 


Salary contracts to men in Iowa who can 
produce business. 


LOUIS H. KOCH, General Manager. 
REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 
Operates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 


Reliance Life Insurance Company 


Has the best General Agents contract to offer You. Has all 
forms of Policies to offer the insured. Participating and Non- 
Participating Annual Dividend Guaranteed. Has the Only 
Perfect Protection Policy combining Life, Accident and Health 
Insurance at Minimum Cost. 
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The Manufacturers & Merchants 


Life Insurance Company 
ROCKFORD : : : : : ILLINOIS 
Is a registered policy Company furnishing the best there is in Insurance. 
LIVE AGENTS WANTED for ILLINOIS TERRITORY 


WABASH LIFE © 


DANVILLE, ILLINOIS 


oe progressive, sound little company offers an attractive agency 
contract to the right men. We are able to render unusual assist- 
ance to the “‘boys in the field,” in the way of leads from the home 
office, and the active support of influential men in each community, 
These are facts—not advertising catch-words. 
Agents who once join forces with the Wabash, STICK—the company 
has not yet lost a single agent. 


There’s a reason! It will pay to investigate 
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News About Companies 








American National, Tex.—aApril was the 
best month it has ever had in the ordinary 
department. It had over $1,100,000 of ap- 
plied-for business, over $900,000 of which 
was issued. This is a gain of 75 percent 
over the same month last year. Each day 
sees some valuable acquisition to the 
agency and it is hoping to bring the 
monthly production up to $1,600,000 with- 
in the next six months. ts applied-for, 
issued and paid-for business is more than 
50 percent ahead of the same period last 
year and it hopes for even a greater gain 
before the end of the year. 

o 7 * 

National Life, U. S. A.—lIt is being ex- 
amined by a committee of the Insurance 
Commissioners Convention, consisting of 
Illinois, lowa and North Carolina. 


Guarantee Fund, Neb.—New business to 
the amount of $2,014,000 was received last 
month as compared with $1,706,000 for 
April of last year. It has just entered 
Georgia, S. W. Joiner, 608 Temple court, 
Atlanta, being its state agent. 


Register Life of Iowa—This company | 


has written $535,000 of new business dur- 
ing the first four months of this year 
against $334,000 for the same months of 
1 . The April business was $201,000 as 
against $124,000. 
company ever had 
of 1913, when the business totaled $190,- 
600. Secretary Louis BE. Knocke is con- 
ducting a vigorous campaign for business 
and has seven general agencies and 
twenty personal producers competing for 
honors. The agents of the company have 
an association and will hold their annual 
meeting at Fort Dodge June 10. 

The Register Life has grown conserva- 


The largest month the 


tively but steadily and is providing good | 


insurance at very low cost. The company 
is particularly proud of the persistency 
of its business. 
shows that 85 percent of 


insurance in force of 69 percent was real- 
ized. The company has 60 percent of the 
entire business written since its organi- 
zation in 1889 still in force. 


Great Southern Clubs Meet 

More than 125 agents of the Great 
Southern Life gathered at Houston, 
Tex., last week for the annual meetings 
of the $100,000 and $200,000 Clubs. In 
addition to the business meetings and 
banquet the agents were entertained 
with a yacht trip down the Houston 





ship channel to the San Jacinto battle- | 


field, and on to Morgan’s Point. New 
officers of the clubs were announced as 
follows: 

One Hundred Thousand Club—President, 
Walter Ingram: first vice-president, I. D. 
Geetch: seccnd vice-president, Stewart 
Freeman; third vice-president, Elmer 


ey. , 

Two Hundred Thousand Club—Presi- 
dent, L. M. Generes; first vice-president, 
W. M. Abbey: second vice-president, S. W. 
Carothers; third vice-president, W. H. 
Walker. 





Goes to Phoenix Mutual 


H. A. Kopf, assistant to the first vice- 
president of the Germania Life, has re- 


signed to go to the home office of the | 


Phoenix Mutual. Mr. Hopf has been 
in charge of the issuing department and 
will have similar duties with the Phoe- 
nix Mutual. He is recognized as one 
of the office experts of the life insur- 
ance business. 


before was December | 


The annual statement | 
the business | 
written in 1912 was renewed in 1913 and | 
that out of the 1913 business a net gain in | 


NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
q Supplementing Webb’s Policy- Holders’ 
Digest, Published Annually in May. 


PRICE, $2.50 











International’s Corporation Form 

The International Life has put out a 
new policy intended chiefly for corpora- 
tion insurance. It is issued at a very 
low rate and contains large loan and 
surrender values as well as extended 
and paid-up insurance. It will be is- 
sued to first class or preferred risks 
only. Underweights, overweights and 
substandard risks will not be consid- 
ered. The company will pay no re- 
newals on this policy and only one- 
fourth of the usual commission the 
first year. Sample policies have been 
/sent to the heads of corporations at 
| St. Louis and the company expects 
|to write a large amount of business 
/on this policy in that city this year. 

* 4 7” 





LaFayette’s New Policy 
The LaFayette Life of LaFayette, 
Ind., has just issued a new policy 
called the “Coupon Annual Deposit De- 
creasing Premium Policy.” The policy 
contains some unique features and has 
some strong talking points. 


Getting Out Low Rate Policies 


A new line of policies is being pre- 
pared by the Missouri State Life. The 


rate policies—participating and non- 
participating—that will compare with 
the low rate policies of the Metropoli- 
tan Life. 





Goes with Bankers International 
John W. Cooper, the founder and 


manager of the American Life & Acci- | 


dent at Salisbury, Mo., has been made 
superintendent of agencies of the 
Bankers International Life of Denv - 


‘He has invested in stock in the Denver | 


company, and will be associated with 
General Manager Edwin Starkey, in 


| International has a good organization 
‘in Colorado, and is now entering Utah 
and Texas. 


| 
| 


Schuessler Is Made Superintendent 

| J. J. Schuessler, the oldest agent in 
the employ of the LaFayette Life, has 
| been appointed superintendent of agen- 
|cies of the company for Kansas, and 
| began his duties on May 1. R. W 





| Miles, formerly comptroller of the com- | 
the home office, has taken | 


| pany at 
charge of the renewal department. 


Charles H. White Killed 
An unfortunate chain of accidents in 


| Kansas City last Monday caused the | 


_death of Charles H. White, city man- 
|ager of the Central Life of Iowa, and 
| serious injuries to John M. Norton, 
} 


company intends to offer a line of low | 


operating the institution. The Bankers | 


agent with the Equitable Life of New 
York. Due to alleged carelessness of 
an elevator boy in the Gloyd building, 
Mr. White plunged nine stories to the 
bottom of the shaft and was killed. A 
motor ambulance, making a rush call 
to the scene, ran down Mr. Norton at 
Tenth and Main streets. 

Mr. White had been in the insurance 
business only a year, but was a big 
producer, having written about $200,000. 


‘OBJECTS TO THE ARGUMENT 
Mutual Life Protests Against Point 


Used That Value of Protection 
Has Decreased 








The point has been made that 
agents should impress prospects or 
those already insured with the 


thought that owing to the increased 
cost of living, $1,000 will not buy as 
much as it would ten years ago. Some 
agents put the fact in-another way 
by saying that the value of protection 
bought ten years ago has decreased. 
The Mutual Life has this to say on 
the subject: 

“Our attention was recently called 
to the printed letter of an agent of 
another company in which he asks the 
prospect, ‘Do you know that the value 
of the protection you bought ten years 
| ago has decreased 40 percent?” 
| “That is an argument which is 
| sometimes advanced, in order to per- 
| suade a man that he needs more in- 
| surance now for the reason that the 
| prices of everything we buy have ad- 
| vanced so greatly in recent years that 
| $1,000 now will not buy nearly so 
| much as ten years ago. It is a very 
foolish argument, for it will often dis- 
courage the policyholder from taking 
more insurance today, if the proceeds 
Re the $10,000 protection which he 

took ten years ago would now be 
| equivalent in purchasing power to 


| orly $6,000. 





| “To be sure, prices have risen and 
| $1 will not buy as much now as ten 
| years ago; but the insured would be 
in precisely the same position today 
| if he had put his money into a sav- 
| ings bank, or if he had bought a real 
| estate mortgage or any other class of 
securities. The money in the bank, or 
| the value of the bond or mortgage 
| converted into money, would not buy 
as much now as it did ten years ago. 
As a matter of fact, however, there 
has been no such increase in prices 
as 40 percent on the average. Prob- 
ably an average advance of 25 per- 
cent would be a _ liberal estimate. 
Some things have risen more than 25 
percent and other things less; but 
whatever the fact may be, there is 
one thing which can be bought for 
less money now than ten years ago— 
| and that one thing is life insurance. 
Even though within that time some 
| companies have gone on a higher re- 
serve basis, yet the net cost of insur- 
ance in every well established com- 
peny is less in dollars and cents to- 
day than ten years ago. And this is 





true, notwithstanding the fact that 
many liberal features have been added 
te the policies within that time. The 
latter not only cost less now but they 
are worth more. 

“The argument referred to is not 
needed to induce a man to take more 
insurance. There are other ways of 
putting the case. The average busi- 
ness man is worth more money to- 
day than he was ten years ago and 
is spending more money. His fam- 
ily are enjoying many comforts to- 
day that they could not afford -ten 
years ago. As a result, they would 
necd, in the event of the bread-win- 
ner’s death, a larger income than they 
would have needed ten years ago, and 
the insured is able to pay for the ad- 
ditional protection needed. 

“He ought to carry more insurance 
now, even assuming that he had 
enough ten years ago for his then 
position in life. As a matter of fact 
not one man in ten carries as much 
insurance at any time as he ought to 
carry. That is, he does not carry in- 
surance enough to enable his family 
to live after his death in the comfort 
which they previously enjoyed.” 


WHERE DELAY IS DANGEROUS 


Every agent of any length of ex- 
perience knows of cases where a man 
that he has canvassed has put off tak- 
ing insurance and died in a short time, 
or others where a man has been prac- 
tically shoved over the line, and in 
a few days was suddenly taken. The 
Equitable of Iowa relates this inci- 
dent: 

“It was on the 23d day of Decem- 
ber when an Equitable of Iowa rep- 
resentative was seeking an interview 
with the president of a bank. The 
banker pleaded Christmas shopping, du- 
ties in the bank ,and asked for a post- 
ponement of the interview until Jan- 
uary. The agent pressed for the inter- 
view, the banker asked for a post- 
ponement until the morning of the 
24th. The agent suggested that he 
would not, if he waited until the 
morning of the 24th, be able to spend 
Christmas eve with his family. The 
banker made an appointment for four- 
thirty that evening, the 23d. Appli- 
cation for $3,000 was taken, medical 
examination secured with cash settle- 
ment, the agent went home to his fam- 
ily, the application was approved at 
the home office and a policy issued. 
On the morning of Jan. 7, when the 
agent was starting out on the first trip 
of the new year, he purchased a 
morning paper and read on the first 
page of the death of the bank presi- 
dent. Had the agent been less per- 
sistent, the interview would have been 
postponed until January and the in- 
surance would never have been issued. 








The legal reserve life insurance in 
force in the United States is over 
twelve times the amount of the na- 
tional debt. This is the greatest pro- 
tective scheme ever undertaken by a 
people. 





Land your prospect with this 





Feteve Moymm sie) i(e 


a net premium rate that will clinch the business. 


If you are interested in selling more life insurance— 


write us today. 


The Union Central Life Insurance Co. 


OF CINCINNATI 
ALtan Waters, Supt. of Agents 


Jesse R. Crarx, President 





Reducing net cost for First Year to............ 
Dividend at end of Second Year......$66.90 


Dividend at end of Third Year....... $70.30 
Reducing net cost for Third Year to............ 


$10,000 Twenty-Payment Life, 
Issued 1911, at Age 40 
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Devoted to Suggestions and Experi- 
iences that will make the Life Insurance 
Man More Efficient in His Work. 

















N weighing the relative value of 

friends and strangers as prospects, 
It would seem apparent that friends 
should rank first. It is, however, not 
always true that they do. I have seen 
a recent witticism on the income act 
to the effect that one great embarrass- 
ment it will cause will be to those who 
have been living as if their incomes 


were within its provisions when in | 


reality they are not. The owner of 
the “bluff” income for the first time 
begins to find that he is confronted 
with a fiction turned into a reality. 
Many of our friends like to appear 
more prosperous than in reality they 
are. 

As we all know, a reputation for 
affluence is an asset of no mean value. 
Hence one who cannot pay a premium 
for an amount compatible with his ap- 
parent importance is apt to be un- 
willing to reveal his lack of magnitude 
to a friend. Then again, many of us 
hesitate to justify the criticism of de- 
siring to make money out of our 
friends. 

But where a social friend does busi- 
ness with us the friction of complete 
explanations is apt to be absent. We 
reach then the ultimate goal of con- 
fidence reposed in a counselor speedily 
and thus attain the pleasure of having 
our offering taken without examina- 
tion. 

* * * 

There is no rigid rule for interesting 
our friends. We should never hesitate 
to approach them. We surely have 
what they need and there should be no 
fear that we are doing other than a 
service in selling them life insurance. 

The value of a friend as a pur- 
chaser scarcely exceeds his value as an 
advertiser and an introducer. The 
greatest boon, perhaps, is a welcome 
reception. The man who receives us 
as the trusted friend of one whom he 
esteems is never blunt and more apt 
to give a cordial hearing than one who 
knows nothing of us. I often am told: 
“I have friends in the business with 
whom I would wish to place my insur- 
ance.” To which I am apt to reply: 
“Of course, I cannot compete on the 
equality of old friendship. But you 
now have one additional friend in the 
business and he is myself. I am here 
at your ear, I know this subject and 
I am equipped to give you complete 
service.” 

Then I try to find out who is the 
friend, and so learn whether he can 
offer all that I can. So, the, easiest 
avenue to success is ability to utilize 
one’s friendships. A large class of 
men, too, are delighted to serve a 
friend. We should learn to ignore the 
fear that we shall turn a friendship 
into a dislike. Friendships are more 
apt to be cemented by business trans- 
actions than lost through them. 

* * * 


It is not difficult for a man of tact 
to present a business proposition to a 
friend without creating the impression 








Stock Salesmen 


We can use a few high-class 
stock salesmen who have ability 
withcharacter to back it. Refer- 


ences required. No advances. 
Address. 


TEACHERS 


. International 
Life Insurance Company 
THOS. E. KENNEDY, Gen’! Mgr. 
554 Insurance Exchange, CHICAGO 





that an advantage is sought because of 
friendship. I am confident that I do 
not employ friendship sufficiently and 
I am inclined to think that a friend 
lost because of a solicitation for life 
insurance is well lost. 

So, the practice of beginning with 
friends and exhausting friends is to be 
commended. 

But few of us have friends enough 
to suffice for our efforts and hence the 
gravest consideration is how to turn 
a stranger into a prospect. My advice 
is to choose a system. The value of 
a system is that it tends to become a 
reality, a sort of living thing, pointing 
to uniformity in results. A system 
saves the necessity for originality with 
every effort. We all do original things 
well sometimes. Only a great man is 
original always. So we should de- 
termine on a method. There are many. 
Thus: The method of communication 
by letters aiming to provoke an invita- 
tion, letters intended merely to advertise 
a personal approach, a complimentary 
token like a card case, a memorandum 
book, or a calendar, the unannounced 
direct approach. 

x * * 


As a preliminary to all is the need 
of a wise selection of names. I have 
used with success names from several 
sources. I won some of my best ap- 
plications from the book of promi- 
nent Chicagoans, others from the list 
of applicants to a prominent club, 
others just from the building directory. 
But let us revert to the preliminary to 
be used to obtain an interview. 

First: The use of letters. An ef- 
fectual letter needs to be prepared with 
skill. The ascertained ratio is about 
four answers to a hundred, and I doubt 
if the ratio of one sale to a hundred 
would be too small where credit is 
given to the appeal of the letter prin- 
cipally. I have no success in winning 
‘business by letter approach. A letter, 
however, not intended to be answered, 
is, I think, of great value. Of course, 
such a letter is intended merely to fore- 
warn as to a personal approach. Most 
of us have a valuable winning power in 
our personality. A strong letter may 
be sent out by a weak man, for, of 
course, the man who signs the letter 
may not have written it. A _ letter 
should be backed up by personality, 
should emphasize personality, and 
should never be stronger than the man 
who follows it. To consider the 
natural division of a letter into appeal 
and selling talk requires more space 
than is possible in this study. Letter 
writing. is both an art and a science, 
an art in the appeal portion, a science 
and an art combined in the subject 
discussion. ai ie 


The use of souvenirs is employed 
with great success. The value is in 
the compliment. The man who receives 
an article of real utility is apt to see 
a willingness to serve him to some ex- 
tent gratuitously. 

An occasional grouchy individual 
may reason that an attempt is being 
made to make a present worth 50 
cents yield a $50 profit. But mankind 
does not show a large average of sus- 
Picious men. The weak feature of the 
souvenir token is that it grows stale 
by repetition and weaker as it is imi- 


tated. 
*_ x * 


To summarize a method of finding 
prospects effectually, I advise direct 
approach to friends, a direct approach 
to friends of friends, as the easiest 
method. Then a careful collection of 
worth-while names should be made. 
Having obtained these names from 
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This chain binds our agents to our company and enables, them 
to lose no time when they work for 
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Ohio National Life 


OF CINCINNATI 
The Third Strongest Company in Ohio 


Capital - $442,340 | NetSurplus - $229,584.34 
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Minnesota Mutual Life Insurance - 
E. W.RANDALL, Pres. Company T.A. Puruips, Sec.- Act. 


We have some real live opportunities for men who can pro- 
duce applications and desire the maximum amount of real 
money from their efforts in Minnesota, the two Dakotas and 
‘Montana. If you can write good, clean, new business, 
where conditions are right, do not fail to investigate our 
contracts and territory conditions. Q For particulars, address 


E. S. ALBRITTON, Supt. of Agencies : SAINT PAUL, MINN. 














District Managers 


Agents Field Field Organizers 


If you know how to get results and if you have a clean record back of you, 
then we have a place for you—and we know how to appreciate good service. 


DON’T GUESS 


Write and find out what we have to offer. 


NORTHERN STATES LIFE 


HAMMOND, INDIANA 
THEO. F. RUHLAND, 





W. S. MITCHELL, 





Marquette Life Ins. Co. SH Wos> 





Capital Stock $300,000.00 All Policies Registered 


Practical men with experience wanted as District Man- 
agers in Illinois and Missouri. Attractive contract. 








Don’t Delay Decide Today 
Coin Compelling Contracts 


DIRECT WITH ACTIVE AGENTS 


Philadelphia Life 


Insurance Company 
N. E. Cor. Broad and Sansom Streets 
PHILADELPHIA, : PA. 


SIGN AND SEND THE COUPON TO ME 6@ 


JACKSON MALONEY 
Manager of Agencies 
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business directories or other obvious 
sources, they should be grouped by 
neighborhoods or by callings. If call- 
ings are grouped, one should become 
equipped with an effectual method of 
approach likely to be most suitable to 
that calling. Thus, civil engineers and 
accountants may be approached from the 
mathematical phase of insurance. Law- 
yers are familiar with the cost and 
delay of settling estates and the large 
percentage of failures in investment 
making. Thus, the estate-creating 
phase of the policy may best affect 
them. So the solicitor should tend to 
a trained-to-habit efficiency in pre- 
senting his case when the approach is 
accomplished. I think a letter prop- 
erly phrased, advertising a personal 
approach, is always effectual. 

There has not yet been discovered 
a substitute for the personality of the 
salesman. Having chosen our method, 
we must polish to highest effulgency 
the attractions of our personality, whet 
to the sharpest our attainments of 
logic, soothe to the softest our kindli- 
ness and human appreciation, so that 
we shall appear ever a willing, sym- 
pathetic, tactful, resourceful, subject- 
knowing and information-giving expert. 
Then we must call on worth-while, 
wisely selected men and our success 
will come in proportion to our merits. 
Not all of us can be great, but all of 
us can be successful. - 


A PRAYER 


Give me, dear Lord, the sweet philosophy 

That will enable me, with friendly eye, 

To view the things that have no joy for 
me— 

The ways of other men that pass me by. 

I would not frown at folly, solemn-wise, 

And be content shrewdly to criticise. 





Give me the wide philosophy that finds 

In each poor jest and antic something 
good; 

Show me the tie that me to other binds, 

That makes men lovable, when understood, 

Too long, I’ve had the narrower wish to be 

Clad in the garb of cold austerity. 


Give me a faith; just for each common 
ay. 

Not in vain things beyond my ken and 
care: 

Let me believe that down life’s darkest 
way 

The grime and dust hide something good 
and fair. 

Let me find something in each sordid scene 


Of hidden good that is, or might have 
been. 


—Louis Dodge. 
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FIRST YEAR DIVIDENDS 


MUTUAL LIFE COMMENTS ON 
THIS PRACTICE 





Shows That Most Mutual Life Insur- 
ance Companies Are Now Fol- 
lowing the Rule 





The Mutual Life of New York dis- 
cusses in a very interesting way the 
payment of a dividend at the end of 
the first year. It says: 

“With perhaps a single exception, 
all prominent legal reserve companies 
in this country, which operate on the 
mutual plan and employ a level net 
premium, pay, or at least apportion, a 
dividend at the end of the first year. 
A majority of the preliminary term 
companies, however, pay no dividend 
until the end of the second year. Most 
ot these companies are of recent or- 
ganization and, with little old business 
on their books, their aggregate load- 
ings on the basis of a level net pre- 
mium would perhaps be insufficient 
for the payment of current expénses 
and the cost of new insurance also. 
By treating the first year as term in- 
surance, the greater part of the first 
premium becomes available for the 
cost of placing new business on the 
books. 

Sees Fallacy in Argument 

“The limited number of level net 

premium companies, great and small, 





mium. Every life insurance proposi- 
tion is based upon the law of average 
and not upon the experience of a 
single policy. If we were to concede 
for a moment that there is a deficit 
in the case of each policy that lapses 
in the first year, or even in the first 
three years, it is none the less certain 
that there will be a profit ultimately 
on the whole number of policies writ- 
ten within that time. If this were not 
so there would be no excuse for writ- 
ing new insurance. It is chiefly be- 
cause new business is, on the whole, 
profitable to the old policyholders, 
that new business is written at all; 
and to speak of a supposed loss on a 
single policy, or on the whole number 


of policies written in a single year,- 


is to set at naught the law of aver- 
age, under which there is an ultimate 
profit on all new business. It is em- 
inently proper, therefore, that the cost 
of placing new insurance on the books 
of a company should be met from the 
aggregate loadings of all the policies, 
new and old, just as all other expenses 
are met. There is no valid reason for 
assuming that the cost of new insur- 
ance is, or should be, charged up to 
the first year’s premiums. 

Argument for First Year Dividends 

“The reason for paying any dividend 
at all is a conclusive reason for pay- 
ing a dividend at the end of the first 
year. As every tyro knows, the divi- 
dend in life insurance is merely the 
return of an overcharge in the pre- 
mium. If it were possible to deter- 





Why Family Man Should Have Insurance 


By Lew Strayer ofr JoHNsTOWN, Pa. 
1. He believes it his duty to provide his family with the necessary comforts of 


life-—food, clothing, etc., while they need his protecting care. 


self-respecting man will do if he lives. 


This the sensible, 


2. He believes it his duty to carry fire insurance on his home and property,—a 


duty no one will question. 


3. Life insurance for the husband, the bread-winner, guarantees an estate for 
old age, protection to and for his family, as fire insurance protects the home and 


business. 


4. Fire insurance statistics show that the ratio of fire losses per annum is only 
1 to 1,000. Life insurance records show the ratio of deaths to be 16 per 1,000. 

5. The man who has insurance in a good, legal reserve. company has not only 
protection for his family, but at the same time is adding to his estate an invest- 
ment of more value than can be immediately available to supply family comforts and 
necessities than he can give them in any other manner at the same cost. 

6. The limited payment life and endowment plans provide the best forms of 


policy for the insured between the ages of 18 and 45. 


They give the insured an 


estate for full amount of policy from the beginning, and guarantee cash and non- 
forfeiture values every year from the third year to the end of paying period. 

7. The guaranteed conditions, liberal provisions and benefits, with the increas- 
ing reserves, surplus and dividends to policyholders make life insurance policies a 
source of income as safe as a government bond. 





which pay no dividend until the end 
of the second year, claim that, after 
deducting from the first premium the 
cost of placing the new policy on the 
books, its share of administrative ex- 
penses, the actual mortality for the 
year, and the reserve to be put up at 
the end of. the year, the entire pre- 
mium is exhausted and there remains 
a considerable deficit instead of a 
saving. The trouble with that argu- 
ment is that it proves too much, for 
the same process of reasoning would 
leave a deficit at the end of the sec- 
ond year; and, indeed, few if any 
companies could show any surplus 
worth while on that basis even at the 
end of the third year—certainly a 
much smaller surplus than the divi- 
dend which is commonly paid. 
Says Argument Is Unsound 

“As a matter of fact the argument 
is unsound. The cost of placing a 
new policy on the books of the com- 
pany should not be charged up against 
that policy. .The business has been 
sought and secured not by the new 
policyholder, but by the company— 
that is, by the old policyholders—be- 
cause it was believed to be profitable 
to the latter. It should therefore be 
paid for by the latter. 

“It is as fallacious to assert that if 
the policy lapses at the end of the first 
year there will be a resulting deficit, 
as to assert the same thing in case 
of death after paying but one pre- 





mine in advance precisely what the 
future mortality of the company 
would be, precisely how much inter- 
est would be earned in each year, and 
precisely what amount would be re- 
quired to pay expenses of all kinds 
and to provide for unforeseen contin- 
gencies, a premium rate exactly suf- 
ficient to meet these requirements 
would be collected—no less and no 
more—and there would be no excess, 
or surplus from any source; that is, 
there would be no overcharge in the 
premium, and hence no refund, or divi- 
dend, at any time; for the receipts 
would be exactly sufficient for the 
payment of all accruing claims and 
expenses until the maturity of the 
last outstanding policy. 
Can’t Tell Exact Cost 


“As it is impossible to know the 
exact cost of life insurance in ad- 
vance, the company collects a _ pre- 
mium designedly larger than will be 
required, and returns the overcharge 
at the end of the year, as soon as it 
is known how great the overcharge 
has been. If there were no necessity 
for an overcharge, however if the 
exact cost of a policy from the begin- 
ning to the end could be known in 
advance—the policyholder would pay 
a smaller premium both in the first 
year and in every succeeding year 
than he now pays, and there would 
be no dividends. It is not the fault 
of the new policyholder that the com- 


= 





pany is unable to determine at the 
start the exact future cost of his in- 
surance, and is therefore obliged to 
include an overcharge in the premium; 
and the least the company can do is 
to return to the insured the excess 
cost as soon as ascertained, to the 
end that he may pay in the first year, 
as well as in every other year, as 
nearly as possible the amount that 
would have been exacted of him, if it 
had been possible to determine pre- 
cisely the net cost in advance. 

Has Approval of Many Companies 

“When, after generations of expe- 
rience, universal opinion—virtually 
universal—settles on a certain practice 
as just and equitable, we may gener- 
ally assume with safety that it is so. 
Of the 20 largest companies in the 
United States which distribute their 
surplus annually, 19 pay a dividend 


at the end of the first year. These 
are as follows: 
7Etna Life, Connecticut Mutual, 


Equitable Life, Fidelity Mutual, Ger- 
mania Life, Home Life, John MHan- 
ccck, Manhattan Life, Massachusetts 


‘Mutual, Mutual Benefit, Mutual Life, 


National of Vermont, New England 
Mutual, Northwestern Mutual, Penn 
Mutual, Phoenix Mutual, Provident 
Life & Trust Co, State Mutual, Un- 
ion Central. 

“Only one prominent mutual com- 
pany defers paying a dividend until 
the end of the second year. To con- 
vince any reasonable mind that the 
one company is right and all the oth- 
ers wrong would require more con- 
vincing argument and stronger ‘evi- 
dence than has yet been produced. 
This is especially true in view of the 
fact that the one company pays an 
extra dividend (a special dividend) at 
the end of the fifth year in lieu of the 
omitted dividend of the first -year.” 


IS KNOWN BY ITS LOCAL MEN 








Reputation of a Life Company in a 
Community Is Made by Agents 
Who Represent It 
Many men in entering life insurance 
work do not appreciate the responsi- 
bility that rests upon them to prop- 
erly represent their company in the 
community. The community knows 
a life insurance company almost en- 
tirely through its local representatives. 
The way it does’ business, the class of 
business it writes, its reputation and so 
on, are largely up to its local men. Too 
many agents are unwilling to assume 
the responsibility that should rest upon 
them. For this reason a number be- 
come rolling stones, shifting from one 
company to another in the attempt to 
find some position where the company 
will carry itself and there is little need 

for the agent standing for it. 

The life insurance men who are 
looked upon with confidence and re- 
spect by the people are those who have 
been identified with a single institu- 
tion for many years. The people re- 
gard their recommendation of their 
company with high respect, because 
they know that they would not continue 
with it for so many years unless every- 
thing was all right. The successful 
life man is so loyal to the interests 
of his company that it becomes a part 
of himself. When it is attacked he 
feels that he is attacked, and when it 
needs defense he is there with his 
strong right arm. The man who 
changes from company to company 
soon loses the stability that should go 
with life insurance. People doubt his 
judgment, and it is impossible for him 
to attract the best class of business. 





Shows that a man is trying to do his 
part toward sharing the responsibilities 
of life when he carries protection for 
his family. 





Sharp and sudden comes the com- 
mand to some, with no moments even 
for preparation; and then the question. 
of life insurance is paramount. 
ready. 
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GOOD ADVICE TO AGENTS 


WORK ON LAPSE PREVENTION 
IS VERY NECESSARY 








Central Life of Ottawa, Ill. Brings 
out a Number of Excellent 
Points 





The Central Life of Ottawa, IIl., has 
issued a special number of its company 
paper giving a number of interesting 
facts as to its home office building 
that it recently occupied. One of the 
subjects treated in the publication is 
lapses. It is a very excellent contribu- 
tion to this topic which is a live one 
to all home offices. The Central Life 
says: 

“Lapses, like the poor, we have with 
us always. The great question con- 
fronting the home office of all insur- 
ance companies is how to keep the 
percentage of terminations down te 
the lowest possible point, and while 
making this fight to analyze the situa- 
tion and_in order to produce the best 
results, strike at the root of the evil, 
for in this, as in every other trouble, 
an ounce of prevention is worth 4 
pound of cure. 

“During 1913 the legal reserve com- 
panies of this country lost something 
like $500,000,000 by lapsation. Most of 
these lapses were from preventable 
causes and might have been avoided if 
each policyholder could have been 
approached with a direct appeal to 
reason and common sense. The Cen- 
tral Life has suffered more or less 
from this source in common with the 
rest of the companies. 

Chief Causes of Lapse 

“The chief causes of the heavy lapse 
are: policies improperly sold, policy 
loans, the premium note and overload- 
ing. A life insurance contract to be 
effective and stay on the books must 
be fitted to the applicant and his re- 
quirements as carefully as the tailor 
fits a suit to his customer. The age of 
the applicant, his business, his in- 
come, his condition of health, his fam- 
ily history, and the end sought in his 
applying for the insurance, must all 
be taken into consideration when the 
policy is being fitted, and it is almost 
a necessity that much of this informa- 
tion be in your hands in advance of 
the canvass, or at least that you get 
the information at the time of the 
canvass and before you present the 
contract that you expect to sell him 
and that you consider best fitted to his 
needs. The question of what contract 
tc present is one on which you will 
have to exercise your best judgment 
and then work to secure the approval 
of the applicant, which will be indi- 
cated by getting his signature on the 
dotted line. When you have decided 
the kind of policy which, in your judg- 
ment, should be placed in a particular 
case, be consistent and stick to it— 
don’t wander around all over the rate 
book and offer everything from a ten 
year term to a ten year endowment, 
for if you do, you place yourself in 
the class that is looking for commis- 
sions without regard to the needs or 
best interests of your prospective ap- 
plicant. 

Policy Loans a Big Factor 

“Policy loans are getting to be a 
great menace to the lapse ratio. The 
Statistician of one of the big eastern 
companies has compiled figures that 
Show that only one out of every ten 
Policy loans, other than those made 
for premium payments, is ever repaid, 
and the others drift along until the 
policy finally lapses. The agent is 
largely to blame for this condition of 
affairs, for too much stress is laid on 
the loan feature when the canvass is 
being made. From my own experience 
in handling the policyholders that 
come to the home office to make a 
loan, I know this to be a fact, for they 
all know about the loan feature of the 
contract and know practically nothing 
or the extended and paid-up features 





which are. the best from all stand- 
points. If we can have a little less 
selling of loan values and more sell- 
ing of pure life insurance, the lapse 
ratio will improve materially. Edu- 
cate the policyholder to use the loan 
value only for payment of premiums 
and encourage him in repaying the 
same at the earliest possible moment. 
Show him that when he borrows $100 
on his $1,000 contract that his insur- 
ance is immediately reduced to $900, 
but he is still paying the premium on 
$1,000 and in addition is paying interest 
on the $100. The companies them- 
selves are not blameless in this policy 
loan matter, as the rate of interest 
named in the contract is lower than 
the policyholder can get at his local 
bank, and therefore, the companies are 
inviting the policyholder to borrow on 
his contract. This is a matter that 
should be remedied at an early date, 
and many companies are taking action 
to this end at the present time. 
Use and Abuse of Premium Note 

“The use and abuse of the premium 
note is another element that enters in- 
to the lapses. From my point of view, 
it seems that many agents will deliver 
a policy to almost anybody who will 
sign a note and then take a chance 
on its being paid. As a matter of good 
business, there should be a cash pay- 
ment at the time of the delivery of 
the contract of at least enough to 
cover the medical fee and the term 
insurance for the time covered by the 
note, but knowing that this is not 
practical in all cases, there should at 
least be prompt attention to the paper 
on its due date and no extension 
should be made by a new note and not 
by endorsement on the old nor by a 
verbal agreement. If the maker re- 
fuses, for any reason, or without rea- 
sen, to sign a new note, that fact 
should show conclusively that he does 
not intend to pay, and the sooner the 
contract is taken up and cancelled, the 
less it will cost the agent and the bet- 
ter it will be for the company. 

Overloading the Assured 

“The last element to be considered 
as contributing to the lapse ratio, is 
not by any means the least. The 
temptation to overload, I know, is 
verv great indeed, and is hard to re- 
sist. But the agent who does success- 
fully resist will have the minimum of 


lapses and will make more money for | 
himself than the one who yields to the | 


temptation. 

“The system of notices and follow- 
up in connection with the collection of 
renewal premiums now in vogue 
the home office is as follows: 

“Thirty days before the due date 
the first notice goes out to the policy- 


in | 


holder and the premium receipt is for- 
warded to the collecting agency by 
same mail. It is presumed that the 


that it has the receipt for collection, or 
it the party is a resident of the town 
or city, the matter is brought to his at- 
tention by a call from the bank mes- 
senger. No further attention is given 
the case until one week after the due 
date, when if still unpaid, the second 
or red notice is forwarded from the 
home office. If this does not bring the 
remittance, a personal letter goes to 
the policyholder one week before the 
expiration of the grace period, and at 
the same time the agent is called into 
action by a notice that his policyhold- 
er’s premium is still unpaid, and asking 
him to get in touch with his party at 
once, 
Reply is Solicited 

“A reply to the letter to the policy- 
holder is solicited, and when a reply 
is received giving any reason or stat- 
ing that they intend to lapse, the reply 
is at once referred to the agent for 
his information and attention. If the 
reply is to the effect that the premium 
has been paid some time before, we 
take the matter up with the bank, and 
get the matter straightened out. If it 
states that payment has just been 
made, we hold the letter and usually 
the remittance reaches us within a day 
or two. When the premium is received 
after the agent is called into the case. 
a notice is mailed to him of the receipt 
of the premium, and the failure to re- 
ceive such notice tells the agent that 
the case is lapsed at the expiration of 
the grace period. A file of the lapses 
should be kept in your office for fol- 
lowing up at a later date. If we get 
no response to the letter and the agent 
is unable to collect the premium, then 
we make one more effort to arouse the 
lagging interest of the policyholder by 
a last appeal and enclose a health cer- 


tificate. This is forwarded one week 
after the expiration of the grace 
period. 


Agent Has Much to Do 

“So much for what the company is 
doing to keep the business on the 
books. The agent and his manager are 
the all-important cogs in the machine 
that is to make a persistent policy- 
holder out of the wobbler. Many a 
man lets go that is amply able to carry 
his contract to maturity, simply be- 
cause he has had no attention at the 
| hands’ of the agent from whom he 
bought the contract since it was de- 
livered to him. “Service” is a little 
word, but it is the big power in every 
| successful business today, and I know 
of no business in which it is more 
powerful than in the life insurance 








bank either mail a notice of the fact, 


business. Many of you remember the 
very able address delivered to you a 
few years ago. by an insurance news- 
paper man, when he took the position 
of the policyholder and told you what 
you, as the salesman, owed to him in 
the way of service if he was to con- 
tinue as a persistent and contented 
policyholder and you were to continue 
as a prosperous and successful agent. 
He pointed out to you that when the 
policy was delivered and the settle- 
ment taken, that the deal was‘ not 
closed, but just opened up, and that 
you were now the agent of the policy- 
holder as well as of the company, and 
in that new relation you should act as 
the “go-between” in any business 
transactions between them, thus keep- 
ing in touch with both ends of the 
situation and rendering to your client, 
the policyholder, the service to which 
he is entitled, by making it as easy as 
possible to handle everything in con- 
nection with his contract with the 
company. 
Where Service Can Be Given 

“The changing of the beneficiary, 
the policy loan, and information in re- 
gard to the meaning of certain parts 
of his contract are a few of the points 
on which the agent can render service, 
but the greatest service that can be 
rendered, be it viewed from the stand- 
point of the company, the agent, the 
policyholder, or the beneficiary, is the 
service that looks after the renewal 
and keeps the policy in force.” 


Should Know Doctor’s Attitude 


An agent can conserve a lot of time 
and energy by familiarizing himself 
with the medical practice of his com- 
pany. If he will find out whether his 
company has a particular dislike for 
overweights, there is no use of his 
spending his time on prospects of 
such description. He can become a 
charter member of that little society 
which does not love the fat man. 

He should know what his company’s 
attitude is toward users of alcohol 
and tobacco and he should know how 
the company writes certain impaired 
risks if it writes them at all. It is a 
whole lot easier to start out talking 
endowments to a man than it is to 
talk ordinary life and then attempt 
to deliver an endowment because 
that is the only form the company 
will write on such a risk. 

One big producer in Chicago goes 
so far as to make a medical inspec- 
tion on his own hook. He knows 
enough of medicine to test urine for 
both sugar and albumen and by this 
method he saves himself not only 
time and effort but much money in 
medical fees. 
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MICHIGAN STATE’S DEAL 

(CONTINUED FROM PAGE 1) 
ity, splendid character and extended 
experience. Franklin B. Mead, secre- 
tary and actuary of the Lincoln Na- 
tional, formerly ‘held a similar position 
with the Michigan State, and hence is 
well acquainted with both companies. 
He is one of the foremost actuaries in 
the country, and has done much orig- 
inal work in his line. 

Walter T. Shepard, third vice-presi- 
dent and agency manager, is one of the 
capable field generals of the west. He 
is in close touch with the agents, and 
he enjoys their respect. 

Merger Will Be of Benefit 

The consolidation of these two com- 
panies will result in profit on all sides. 
There will be better protection for 
policyholders. It will mean a bigger 
company, a saving in expense, and will 
give the Lincoln National greater mo- 
mentum. 

The officers of the Lincoln National 
have been leaders in all movements 
looking toward reforms in life insur- 
ance. Their views on the responsibili- 
ties of life company officers have im- 
pressed policyholders with the fact that 
their interests are in safe hands. 

Organized in 1907 

The Michigan State was organized in 
1907 by Frederick Apps, who had been one 
of the big general agents of the Mis- 
souri State. The company was able to 
secure quite a volume of business, but 
Mr. Apps’ methods were not in accord 
with conservative management. He re- 
tired when the Lincoln National peo- 
ple got control. Since then the new 
management has been able to readjust 
the Michigan State along new lines un- 
til now its business is valuable, and the 
merging of the two interests will be 
for the benefit of both companies. 

The Lincoln National has been con- 
sistently progressive. It is one of the 
choice western companies that is built 
on bed rock and every piece of ma- 
terial in it is sound. 





German-American Gets Big Producers 

C. M. Robinson, a producer of over 
$2,500,000 of paid-for business during 
the past five years; Gus Wissler, Wil- 
liam Flynn and A. H. Klekamp, large 
producers and old-time insurance men, 
all of the Old Line Bankers Life of 
Lincoln’s Nebraska agency force; J. E. 
Austin, state manager; W. E. Parker 
and Lewis Humpal of the Missouri 
State Life’s Nebraska agency force, and 
Al Robbins, claim adjuster for the Lion 
Bonding, and an old-time life insurance 
man, have joined the agency force of 
the German-American Life of Omaha. 





Manager Young Celebrates Anniversary 
O. N. Young, agency manager of 
the Ohio State Life at Lima, Ohio. cel- 
ebrated Saturday his sixth anniversary 
with the company by a banquet at the 
Lima house for the officers, directors, 
stockholders and agents of the com- 
pany, and by presenting to President 
J. M. Sarver $110,000 in applications. 
At the banquet Manager Young in- 
troduced Vice-President Irving S. Hoff- 
mann, who acted as toastmaster. The 
dozen or more speeches by officers, di- 
rectors and agents were educational 
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and inspirational in character, eliciting 
hearty response from the banqueters. 

A number of well known and promi- 
nent business and professional men of 
Lima are stockholders of the Ohio 
State Life, and a number was present 
at the banquet. 


HOLDING AGENCY MEETINGS 


Officers of New York Life Complete 
Swing Around Country — Big 
Gathering in Chicago Friday 


Between 225 and 250 agents of the 
New York Life from the two Chicago 
three Illinois, two Iowa and Nebraska 
branches will assemble in Chicago Fri- 
day for an agency meeting which will 
be attended by tr. A. Buckner, vice- 
president of the company, L. Seton 
Lindsay, superintendent of agencies, 
and Dr. O Rogers, medical di- 
rector. These three men are complet- 
ing a swing around the country and 
held a meeting at Milwaukee Wednes- 
day and are scheduled for another at 
Cleveland on Saturday. At the Mil- 
waukee meeting were the agents of the 
Wisconsin, Minnesota, North Dakota 
and Winnipeg branches. 

The Chicago meeting will be held at 
the Blackstone hotel and will follow a 
luncheon. The men attending have 
been putting forth extra efforts in 
honor of Mr. Buckner and during the 
months of March and April and the 
first half of May paid for more than 
$7,000,000 of business. 








New Company Is Ready 

The American Mutual Life of St. 
Charles, La., has begun business. It 
has more than $100,000 in its reserve 
fund and the required 200 applications 
for more than $500,000 of insurance. 
The company was projected last 
November and its officers and directors 
are prominent men of western Loui- 
siana and eastern Texas. 





Banquetted Chicago Agents 

H. A. Aldrich, superintendent of 
agents of the Equitable Life of Iowa, 
tendered a banquet to the Chicago 
agents of the company at the Fort 
Dearborn hotel Friday. The function 
was in recognition of the record made 
in 1913 by the Chicago general agency 
of William Franklin Crawford, which 
paid for over a million, the biggest 
amount ever secured by a general 
agency of the company. The office set 
out this year to show a 50 percent in- 
crease over 1913 and during the first 
four months of the year was $100,000 
ahead of its record for the same period 
of last year. 





Is Organizing Minnesota 

The Missouri State Life was licensed 
this week in Minnesota. H. E. Elden, 
superintendent of agencies, is in Min- 
nesota organizing the territory. He 
will use the state force of the Hartford 
Life, which last year was merged with 
the Missouri State Life. The Hartford 
had considerable business in Minnesota. 


WILL MEET IN ATLANTA 
The representatives of southern life 
companies will meet at Atlanta, Ga., May 
22, to complete the organization of the 
conference of southern life companies. 
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A committee has drawn up the constitu- 
tion and by-laws, and the documents are 
now ready for submission to the members. 
The southern life companies have been 
developing rapidly, and feel the need of 
getting together for the betterment of the 
business. 


HUSTON TAKES PACIFIC MUTUAL 

F. L. Huston, state auditor at Boise, 
Idaho, has been appointed general agent 
of the Pacific Mutual Life for his state. 


TEXAS LIFE RETURNS 
The following are late life returns as 
made to the Texas department on 1913 
business: 


New Bus. In Force. 

Bankers Reserve, Neb.$ 168,751 $1,220,516 
Four States Life.... 122,000 151,500 
Security, Chicago..... 830,912 862,762 
Cooperative, Texas .. 230,500 228,500 
Central, Ia. ..sc.ece- 349,600 641,935 
Cherokee, Ga. ....... 2,725,500 2,490,000 
67,000 


Louisiana State ..... 49,000 


Aetna—A. B. Cox, Columbia; H. W. Berry, 
Leopold Russell Doss, Farmington; H. G. Mc- 
Laughlin, Kansas City; T. W. Porter, Hopkins; 
W. F. Smith, Maryville; C. S. Sutton, nsas 


City. ; 
rr Neb.—M. H. Hall, Jr., Tarkio; Jos 
Hatfield, Maitland; C. D. Weller, Maitland. 

Bankers, Ia.—R. Hyman, Kansas City. 

Capitol, Colo.—J. R. Rizer, L. P. Norton and 
Harry Hirsch, Kansas City. — 

Conn. Mutual—S. S. Simpson and Paul 
Schweich, Kansas City; J. F. Welsh, Warrens- 
burg. 

Federal—R. B. Culbertson, Lexington. | 

Germania—Henry Bollman, Marthasville; F. 
O. Lamoroux, St. Joseph; Gustav Meyer, New 


Kansas City—N. P. Todd, Fayette. A 

Mut. Benefit—T. L. Bartman, Concordia; H. 
I. Spence, Chillicothe. 

Merchants, lowa—C. E. Snyder, Essex and G. 
W. Richardson, Kennett. 

Mo. State—A. F. Vaughn, Sandy Hook; 
Frank Fitch, St. Louis; R. W. Blair, Win- 
field. 

Mass. Mutual—R. F. Warren, Kansas City. 

Mutual, N. Y.—N. M. Cadick, St. Louis; j 
A. Jones, Marshal; I. L. Klasky, St. Louis; 

P. Lang, Kahoka; C. H. Osborne, Chaffee. 

N. W. Mutual—F. M. Williams, Advance. 

National, Ia.—W. N. Shinn, Green Top. 

New York—V. L. Runyan, St. Louis; H. E. 
Wheeler, Mountain Grove. 

Pioneer, Mo.—J. E. Cahill, Willard. 

Reserve Loan—G. E. Page, Clarkton. 2 

State Mut., Mass.—F. L. Donovan, St. Louis; 

Secur. Mut., N. Y¥.—T. J. Dempsey and H. 
S. Eisenberg, St. Louis; L. T. Jackson, Bruns- 
wick. 

Travelers—W. W. Carpenter, New Franklin; 
D. C. Reel, Kansas City; C. A. Sackrey, Charles- 
ton. 

Wisconsin 

New York—B. H. Mertes, Newburg; F. A. 
Byers, Foo y 

N. W. Mutual—A. H. Turnipseed, Boaz; R. 
M. Port, W. T. Rocke and G. W. Poole, Mil- 
waukee; C. A. Nelson, Phillips. 

Old Colony—Joseph Ruth, Arcadia. 

Old Line—J. P. Altenhofen, Random Lake; 
D. P. Steinberg, Appleton; V. E. Kimball, Port 
Edwards. 

Travelers—W. H. Schultz, Marion; M. L. 
Williams, Milwaukee. 

Wisc. Nath—E. W. Wylie, North Hudson; 
R. L. Roll, Hustisford. 

Minnesota 

Mut. Benefit—E. W. Currier, North Redwooa; 
O. A. Flom, Belview; Emma K. Johnson, Roch- 
ester; C. R. Peterson, Ulen; Alice R. Pierson, 
Delhi; F. R. Stocker, Hector; F. E.. Sylvester, 
Seaforth; Jacob Feil, Mountain Lake; R. 
Hedges, Minneapolis; Knute Hustad, Vesta; 
O. J. Nelson, Windom; S. F. Scott, Vesta. 

. W. Mutual—H. O. Dilley, Northfield; C. 

J. Donaldson, Randolph; L. P. McIntyre, Eve- 

leth; D. J. Nolan, Clarks Grove; Oscar Carlson, 
Cuyuna. 

Secur. Mut., N. Y.—E. T. Cassidy, Grand 


Rapids; F. G. Johnson, L. L. Newland and 
W. H. Fries, inneapolis; D. F. Lambert. 
West Concord; S. H. Desmarias, Staples. 
New York—S. L. Van Etten, Minneapolis; O. 
J. Johnson, Glenwood. 

acific Mut.—D. H. Ruliffson, Minneota; T. 
R. Simpson, St. Paul. 

Minn. Mutual—C. L. Fisk, St. Paul; T. F. 
Franke, Fyota; V. R. Watson, Albert Lea. 

State Mut., Mass.—A. M. Bayer and A. J. 
Nelson, Minneapolis. 

—ey + one a, St. FS at: 3.2. 
gneson, Hills; S. S. Seibert, Minneapolis; 
A. S., Bargh, Eveleth. 4 

Union Cent.—B. W. White, East Grand Forks 

Bankers, Ia.—Edward Staten, Deer River. 

Mutual, N. Y.—W. C. Klein, Bemidji; M. 
L. Billeadon, Fischer. 

Travelers—B. L. Lathrop, Minneapolis. 

Dakota Mut.—R. F. Quaintance, Crookston. 

Aetna—A. A. Weber, St. Cloud; W. A. 
Reeves, R. D. Potter, J. E. Shannon, St. Paul; 

es “os Plainview; E. W. Harrington, 
Dakota; V. R Watson, Worthington. 

N. W. Mutual—A. H. Silber, Mankato; W. G. 
Brown, Hibbing; D. J. Moore, Bemidji; C. G. 
Larson, Blue Earth; a Nowka, Beaver 
Creek; R. C. Paulson, Otisco; W. J. Billstine 
and N. D Woodworth, Little Falls. 

Pacific Mut.—A. C. Anderson, Duluth; J. 
Waide and Wilham Wolterstorf, St. Paul; Frank 
Magerson, Stillwater; I. W. French, Akeley. 

ew Engl. Mut.—N. L. Cabanne, Detroit; G. 
g a Red Lake Falls; W. L. Timberlake. 

t. Paul. 

Mass. Mutual—M. H. Maschka, Minneiska: 
F. A. Benjamin, St. Paul. 

Penn Mut.—Lloyd Ludford, St. Paul. 

Central, Ia.—N. O. Glader, Minneapolis. 

Surety Fund—L. L. Harrison, Minneapolis; 
- = Davis, Little Falls; E. M. Sarff, Fagle 

end. 

Midland, Minn.—E. W. Bergren, Clarkfield; 
M. C. Parker, Duluth; C. J. Swenson, Apha. 

Minn. Mutual—Thomas Hogy, Cyrus; C. A. 
Hansen, Alden. 

Equitable, N. Y.—Andrew Frame, J. D. Hil- 
ger, H. L. Bailey, F. O. Atha and G. G. Car- 
ter, St. Paul; Paul Callaghan, Wabasso; F. T. 
Shaeffer, Amiret; E. M. Doane, Austin; F. C. 
Meyers, Porter; E. L. Nippolt, Springfield; W. J. 
Richter, Vernon Center. 

Mutual, N. Y.—Jacob Weiler, St. Cloud; L. O. 
Larson and R. F. Eddy, Sauk Center; Edward 
Thompson, Bertha. 

New York—A. M. Johnson, Dawson; M. J. 
Murray, Duluth; H. J. Evans, Hill City. 

Phoenix Mut.—C. W. Pfeiffer, Minneapolis; 
E. N. Lynch and H. L. Greer, St. Paul. 

N. W. Mutual—A. D. Schaefer, Sargeant; 
H. A Puffer, Bird Island; M. M. Siman, Good 
Thunder. 

Union Cent.—E. B. Hanson, Fertile; J. F. 
Shea, Duluth; J. M. Patrick, Minneapolis. 

National, Vt.—J. A. Wright and D. L. Mills, 
Lake City; T. D. Quaintance, Fergus Falls. 

Central, Ia.—Karl Nordby, Grasston; M. C. 
Solensten, Madelia. ’ 

Secur. Mut., N. Y.—F. V. Kyrklund, Win- 
throp; E. E. Walden, Minneapolis. 

Mass. Mutual—G. J. Johnson, Donaldson; y. 
R. Anderson, Minneapolis. 

Conn. Mutual—F. J. Norske, Duluth; R. E. 
Hawkins, Minneapolis. 

Equitable, Ia.—A. G. Petersen, Dunnell. 

Germania—Theodore Stember, St. Cloud. 

Home, Y.—A. A. Michaud, Duluth. 

Bankers, Ia.—F. A. Cox, Duluth. ; 

Manhattan—Michael Jennings, Minneapolis. 

State Mut., Mass.—W. W. Davis, Minneap- 


olis. 

Mut. Benefit—O. C. Rennebohm. Mankato. 

Travelers—B. R. Hassman, Aitkin. 

Conn. Gen.—H. W. Tisdale. at 

Twin City—J. E. Hawkinson, Parkers Prairie; 
H. M. Peterson, Hopkins; Samuel Gibeau, Red 
Lake Falls; F. J. Ruth, Callaway; F. R. Kluczny, 
Ivanhoe; J. P. Steinforth, Donnelly. | 

Minn. Mutual—E. P. Moeger, Princeton; J. 
P. Peterson, Russell; M. A. Clark, Minneapolis; 
T. K. Myhre, Hawley; H. T. Hawkins, Leroy; 
Thomas Smith, St. Paul; L. C. Gardner, Elkton. 

Travelers—H. M. Smith, Stillwater; J. W. 
McKenzie, Minneapolis; F. J. Ober, Dulutn; 
Sylvester Derifield, Hutchinson. 

N. W. Natl.—C. M. Cooper and I. N. Rounse- 
ville, Dodge Center; Frank Buchholz and W. R. 
Webb, Minneapolis. 

Surety Fund—Eli Sear, Dawson; J. J. Hagen, 
Holloway; G. R. G. Fisher, St. Paul. 


” 





Equitable, Ia.—Arthur G. Peterson, Dunnell; 
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Karl Nordby, 
Madelia. ‘ : 
Mut. Benefit—J. U. Crosby, Minneapolis; R. 
E. Nord, Buffalo; A. F. Strebel, Sauk Center. 
Union Cent.—E. B. Hanson, Fertile; J. F. 
Shea, Duluth; J. M. Patrick, Minneapolis. 
Germania—Theodore Stember, St. Cloud; RB. 
F. Borgstrom, St. Paul. 
Midland—W. A. Hirschfield, Montevideo. 
Mutual, N. Y.—T. W. Fletcher, Pipestone. 
Manhattan—William Cusick, Easton. 
Pacific Mut.—Joseph Moona, Waseca. 7 
Aetna—M. F. Smith, Rochester; H. L. Shir- 
ley, Breckenridge. 


Grasston; M. C. Solensten, 


Ohio 
Bankers, Neb.—J. C. Fetzer, Wooster. 
National, Vt.—A. C. Vaughn, Cleveland. 
Phoenix Mut.—E. J. Karst, Findlay. 


Indiana 


Mutual, N. ¥.—C. J. Cohen, Madison. 

Equitable, N. Y.—W. Hilger, Columbus. 

Amer. Cent.—C. J. Utter, Indianapolis. 

Ohio State—W. E. Marsh, Indianapolis; H. 
Kerr, Marion. 

Federal—W. R. Miller, Jr., Gary. 

Pittsburgh—E. L. Stevens, Monticello. 

Wisc. Natl.—F. R. Casebeer, Terre Haute. 

N. W. Mutual—Deffindal & Harris, Peters- 


burg. 

Liberal—J. H. Livingston, Richmond. 

Guar. Fund, Neb.—J. C. Dolan, Bloomington; 
A. W. De Priest, Vincennes. 

Georgia Life—Hitchcock & Fetters, Bluffton; 
G. W. Duke, Kokomo; State Brokerage Co., 
Fayette; Citizens Trust Co., Vincennes; s 
Weil & Bro. Co., Evansville; H B. Heywood, 
Vandercook & Wilson and E. J. Scoonover, In- 
dianapolis. 

Gem City—O. C. Buckley, Greenville. 

Germania—S. B. Oaker; M. B. Doty and C. 
H. Taylor, Indianapolis; S. L. Keach, Bedford; 
J. Morley, Greensburg; C. B. Rudd and J. T. 
Shafer, Evansville. 

Guar. Fund, Neb.—J. C. Dewees, Kokomo; 

"7. Reid, Marshall; G. A. Doll, Hammon? 
C. W. Northrup, Colfax; J. E. Taylor, Evans- 
ville; N. Wilson, Brook; O. W. Burford, Mar- 
shall; C. Dolen, Bloomington; A. W. De 
Priest, Vincennes. 

Amer. Assur., Pa.—G. L. Hepner, Veeders- 


lal 


burg. 
Michigan 
N. W. Mutual—C. H. Burroughs, Detroit; 
G. W. Dunn, Sparta; B. Peck, Laurium; 


Charles Salassa, Calumet; M. L. Evans, Cold- 
water. 

Ohio State—Beatrice Mantell, Detroit; F. C. 
Lincoln, Munising. 

Aetna—Claude Briggs, Fenton; F. A. Green- 
felder, Chesaning; G. Tindale, Cass City; 
Cox & Roper, Menominee; Bohn & Co., New- 
berry; A. C. Blom, Munising; Alger Co. Ins. 
Agency, Munising; Sault Ins. Agency, Sault Ste. 
Marie; Emerson Baldwin, Flint. 

mer. Cent.—H. W. Kurz, Monroe. 

Bankers, Neb.—F. W. Jones, Detroit. 

Columb. Natl.—G. H. Carl, Alma. 

Detroit—Richard Upthegrove, Ramsay. 


Equitable, Y.—Edward Stephan, Grand 
Rapids; H. H. Terry, Vicksburg; G. E. Wilber, 
Sturgis. 

Fidel. Mut.—H. A. Velick, Detroit. 

a Fund, Neb.—W. C. Williams, Lhree 
ivers. 


LaFayette—C. A. Thornburg, Lansing. 

Liberal—W. A. Reichert and F. H. Dare, De- 
troit. 

Lincoln Natl.—R. T. Moore, Eau Claire. 

Mich. State—C. M. McArthy, Grand Rapids; 
A. A. Tesseine, Grand Rapids; Erick Zingler, 
Grand Rapids. 

Midland—Olaf A. Rian, Felch. 

Mut. Benefit—Lee Amberg and J. V. Sheehan, 
Detroit; M. C. Eveland, Mayville; R. B. Grip- 
man, Coldwater. 

National, Vt.—B. B. Mason, Detroit. 

New York—R. L. Cushing, Adrian. 

North Amer., Ont.—A. Greenberg, 
Wililam Murphy, Bay City. 

Northern, Mich.—W. E. Hart, Scottville. 
N. W. Mutual—H. R. Geer, Freesoil; J. 
Dunn, Norway; G. L. Cook, Norway; Herman 
Larson, Ironwood; E. J. Bergman, Bark River; 
William Farley, Escanaba; P. R. Legg, Glad- 
stone. 
Ohio State—J. W. Cherry, Devil’s Lake; L. 

J. Leet, Jackson. 

Old Colony—W. V. Dailey, Jackson. 
Penn Mut.—J. W. Ehret, Nashville; L. B. 
Tomlins, Reading. 

Peoples—E. J. Steimel, Frank Deloge, Edward 
Drean, B. J. Bigger, Will Stocking and R. H. 
Hale, Detroit. 

Philadelphia—Stuart Ten Eyck, Sault Ste 
Marie: R. P. Frick, St. Louis. 

Preferred—F. A. Badgley, Benton Harbor; C. 
J. Hanold, Stambaugh; M. ramer, St. 
Johns; H. R. Black, Lowell. 

Secur. Mut.—F. C. Bement, Saginaw. 

lravelers—H. F. Orvis, Detroit. 

Union Cent.—W. W. Switzer and B. R. Egge; 
man, Detroit. 

Wisc. Natl.—T. S. Ribble, Bay City. 

Aetna—Jno. Fitzpatrick, Port Huron. 

Amer. Cent.—Fred Badgley, Midland. 

Bankers, Ia—Wm. Hodgson, Saginaw. 

Conn. Genl.—W. E. Irving and P. J. Men- 
del, Detroit; C. R. Newman, Mt. Clemens. 

Conn. Mutual—Hendrick Brusse, Detroit. 

Detroit—A. F. McRae, Green Bush; Louis 
Bachor, Calumet; S. C. Chynoweth, Calumet; 
G. F. Kreiser, Burnips Corners; en- 
del, Fritz Hailer, E. C. Wightman and J. 
Abrams, Detroit. 

Equitable, N. Y.—J. J. Freeman and W._D. 
McWilliams, Jackson; A. C. Ludington, Ish- 
peming. 

Equitable, Ia.—E. B. Ostrander, Stockbridge. 

Germania—Herman Fichner, Detroit; J. H. 
Fange, Flint; Lawrence De Vos, Grand Rapids. 

Illinois—Edw. Nelson, Ironwood. 

Lincoln Natl—R. E. Abbott, Bellaire; S. O. 
Reeves, Carleton; C. H. Smith, Edmore; D. 
. Lofthouse. 


Detroit; 


G. Neuber, F. A. Hause and G. F 


Wm. Wilson, Grand Rapids; G. H. Tansley, 

Tecumseh; B. S. Stratton, Lansing; oa 

Haight, Flint; J. A. Sandham, Cass City. 
anhattan—A. Dumond, Owosso; Ella 


Loring, Owosso; M. F. Clark, Flint. 
Manufacturers—E. A. Rogers, Cheboygan; W. 
D. Repper, a” Farmer, J. D. Clement, C. 
E. Bohn, C. . Burton, G. L. mme and 
Ernest Caleno, Detroit; L. B. West, Grand 
Rapids; L. E. Mahan, Harbor Beach; H. F. 
Parks, Kalamazoo. 

Mass. Mutual—W. G. Glazier, Kalamazoo. 
Metropolitan—A. E. Ives and E. S. Wicks, 


Kalamazoo. 

5 . W. Randall, Detroit. 
Mutual, N. Y.—R. C. Beazell, Jackson; Adam 
Wingert, North Branch; H. C. Kudner and C. 
E.. Rupe, Port Huron. 
Mut. Benefit—J. W. Cook, Kalkaska; J. D. 


Kincannon, Muskegon; G. M. Madden, Con- 
stantine. 

New York—E. A. Bower, Benton Harbor; 
Sidney Herzberg, Battle Creek; Soloman 
Kruger, Detroit. 

North Amer., Ont.—H. T. Bennett, Ann 
Arbor; Evelyn G. Minehart, Detroit. 

Northern, Mich—N. G elson, Fountain; 


. D. Austin, Bay City; H. A. Millard, Hersey; 
. Warren, Climax; Ray Lyons, Pontiac; 
eslie Brown, Manistee. 

Old Colony—Chas. Noble, Brown City. 
Pacific ut—C. §S. Sansone and S. 
Comella, Detroit. 

Peninsular—Eugene Brunk, Evart. 
Preferred—A. H. Peck, Kalamazoo; F. G. 
Nagel and M. D. Fletcher, Ludington; L. N. 
Tuttle, Holland; F. A. Wademan, Escanaba; 
Walter Hashal, Battle Creek. 

Prov. L. & T.—Harry Bon, Lansing. 
Reliance—David Ingles, St. Clair; L. B. 
Dolsen, Detroit; W. Newton and F, H. 
Ross, Pt. Huron. 

Mich. State—T. G. Ellis, Detroit. 

State Mut.—E. H. Fairchilds, Wyandotte. 
Travelers—M. G. Eveland, Mayville; R. W 
Vondette and P. G. Harmer, Grand Rapids; 
& 2 Wilcox and H. T. Halladay, Battle 
reek. 


Union Cent.—H. E. Mudge, Detroit; N. W. 
Sales, Detroit. 


UES TIONS 
AND ANSWERS 














Question—Can you furnish me infor- 
mation showing the amount of actual 
new business written by the Bankers 
Life of Iowa during 1913? I want the 
volume of business, actually new, not 
transferred from the old assessment 
business. The total amount of busi- 
ness in force at the end of the year. 

Upon what hypothesis does an in- 
surance company that has only paid 
dividends for the business written 
during sixty-day period publish divi- 
dends for five years ahead? 

Answer—In 1913 the Bankers Life 
issued and restored on a paid-for basis 
$60,907,000 of business. The actual 
new business was $6,209,000. Transfers 
from assessment certificates to old line 
policies totaled $52,695,500 and restored 
business amounted to $2,002,500. The 
restorations are divided between new 
and exchange business in about the 
same proportion as the policies issued. 
The actual amount of business in force 
at the end of the year was $430,842,034. 

Much of the business transferred by 
the Bankers Life was transferred as of 
date of original issue, which is the 
same as any life company writing con- 
vertible term dates conversions to the 
date on which the term policy was 
originally issued. Consequently the 
Bankers Life has considerable business 
that is five years old and on this is 
paying fifth year dividends. 


Question—Why will not the Mu- 
tual Life guarantee the privilege of 
converting an ordinary life policy to a 
higher priced one by paying the dif- 
ference in premium and interest? 

Answer—The Mutual Life in one of 
its agency bullctins answers this very 
question. It says: 

“The question is often asked, why 
the Mutual Life does not guarantee 
t> permit in all cases the conversion 
of an ordinary life or other policy to 
a limited payment or endowment 
form by paying the difference in back 
premiums with interest. This may be 
done at the younger ages, but could 
not always be done at the older ages 
without loss to the company. For ex- 
ample; if the wish is to convert a 
policy which was issued at one of the 
higher ages and has run for a num- 
ber of years, the difference in pre- 





Detroit; A. 


S. Tesseine. C. M. McCarthy and 





be less than the increase in cash value 
of the higher priced form. If this 
privilege, therefore, were granted un- 
conditionally, it might easily be taken 
advantage of by a policyholder, who 
had determined to withdraw from the 
company, to realize a larger surren- 
der value than he is entitled to. He 
might change his ordinary life policy 
to a twenty year endowment by sim- 
ply paying the difference in back pre- 
miums with interest, and could there- 
upon surrender his new policy for a 
cash value considerably greater than 
the cash value of his original ordi- 
nary life policy, plus the added dif- 
ference in premiums with interest. For 
example; assume that an ordinary life 
policy issued 15 years ago at age 50 
is to be exchanged for a twenty year 
endowment. In the case of a $10,000 
policy, the difference in the premiums 
of an ordinary life and a twenty year 
endowment would be $134.20; but the 
difference in dividends must also be 
considered. 

“We shall not undertake to forecast 
the dividends for fifteen years, but for 
purpose of illustration will take the 
difference in dividends in the sixth 
year, which would be $27.20. The av- 
erage difference for fifteen years 
would be more than this, for endow- 
ment dividends increase more rapidly 
than those of an ordinary life policy. 
Deducting the difference in the divi- 
dends of the sixth year, however, from 
the difference in premiums as above 
noted, for the purpose of an approxi- 
mate illustration, we have a balance 
of $107.00 as the average amount 
which must be paid by the insured 
for each year with 5 percent com- 
pound interest in order to convert his 
ordinary life policy into a twenty year 


endowment. This would amount to 
$2,424.30 on payment of which 
the insured will have a_ twenty 


year endowment which he can sur- 
render for $6,647.50. This will net 
him in cash $4,223.20, though he could 
have surrendered his ordinary life 
policy for only $3,777.60. By the tran- 
saction he will get the advantage of 
the company in the amount of $445.60. 
This is precisely what the holders of 
low, priced policies can do in com- 
panies whose contracts offer this priv- 
ilege. Obviously this would be rank 
injustice to persistent policyholders, 
whose surplus would be diminished 
thereby. If interest at 6 percent were 
charged the loss to the company 
would be only $229.90. 

“The only equitable way in which 
cenversion to a higher priced form 
could be made would be to require 
the insured to pay the difference in 
premiums with interest, and as much 
more as would be necessary to bring 
the cash value of the low priced pol- 
icy up to the full cash value of the 
higher priced form selected. The jus- 
tice of this is so obvious that it need 
not be discussed further. Each case 
of the kind is settled by the Mutual 
Life on its merits as it arises—on a 
basis equitable to both parties.” 


— 


Question—One of my patrons, a 
woman, obtained a divorce, and a de- 
cree was entered to that effect upon 
the journals of the court. The decree 
makes no mention of, nor was there 
any pleading or evidence on the in- 
surance question in the case. 

During coverture her husband pro- 
cured two policies of insurance on her 
life, in her name, with the right for 
her at all times to change the bene- 
ficiary in the rolicy named. Her hus- 
band was named as beneficiary. This 
was about five or six years ago, the 
wife at that time being about 25 years 
of age. The policies were 20-pay- 
ment life in the John Hancock. 

When they separated and before the 
decree was given by the court, the 
husband took these policies of insur- 
ance, and he has ever since refused 
to deliver them to his wife, athough 
often requestei so to do by the wife. 
To whom do the policies of insurance 





miums with 5 per cent interest would 





get the policies or the value thereof, 
without entering legal proceedings to 
obtain them? She wishes to avoid all 
legal controversy with her former 
husband. 

Answer—In your letter you fail to 
tell us what the written or verbal con- 
tract, either express or implied, be- 
tween the husband and wife 1egarding 
the life insurance policies was. This 
is important and without it we can 
hardly answer your question. How- 
ever, it would seem to us that the in- 
sured would be unable either to get 
possession of the policies or obtain 
their cash values without taking legal 
action against the beneficiary. The 
John Hancock policies that we have 
on file here, and we assume that those 
issued to your client are the same in 
verbiage, provide that the beneficiary 
can be changed by the insured at any 
time but such change is not effective 
until endorsed on the policy. The 
inability of the insured to get the poli- 
cies precludes the possibility of her 
changing the heneficiary and making 
the contracts valueless to the husband. 
The cash vaues can only be obtained 
by surrender of the policies, so she is 
shut off from this course also. Of 
course the insurance question should 
have been adjudicated at the time of 
the divorce, just as the question of 
division of other property is adjudi- 
cated. It looks now as if she would 
have to go to court to get action. 


Question—Will you advise me the 
name of a company that will write 
$500 and $1,000 policies on coal miners? 

Answer—The Metropolitan will 
write $500 policies on the 20-pay life 
plan on such risks and the Travelers 
rate book shows that it will accept 
both $500 and $1,000 policies. 





LIFE NOTES 
President G. W. Van Fleet of the 
American National Life of St. Louis is 


in Ohio, arranging for general agents in 
the state. 

New business for the Commonwealth 
Life of Omaha is coming in a great deal 
faster than a year ago. It expects to 
write $500,000 in May. 


Wylie P. Hawkins has been appointed 
general agent for the National Life, U. 
8. . at Greensboro, N. C., and W. R. 
Todd at Middlesboro, Ky. 


The first group insurance policy ever 
issued in Alabama has just been taken 
out by the First National Bank of Bir- 
mingham. The policy was written by the 
Equitable Life. 


E. W. Stryker, representing the newly 
organized Life Underwriters Association 
of Enid, Okla., spoke to the Enid high 
school students last week on invitation 
of the faculty. 


Henning A. Hansen, until recently man- 
ager of the Dundee Woolen Mills Com- 
pany store at Joliet, Tll., and a prominent 
labor union man, has taken a district 
agency of the Scandia Life. 


Fritz Lichtenberg, manager of the Mas- 
sachusetts Mutual at Columbus, Ohio, has 
returned from Florida, where he went, a 
very sick man, to escape inflammatory 
rheumatism. He is much better now, and 
is right on his job. 


The West Coast Life Insurance Com- 
pany had a successful year in 1913, as 
the figures of its annual statement show. 
There were gains all along the line. With 
the single exception of the Pacific Mutual 
the West Coast wrote the largest amount 
of new business of any Pacific Coast com- 
pany. 

Frank A. Sieberling. president of the 
Goodyear Tire & Rubber Company, car- 
ries $500,000 life insurance. Harvey &8. 
Firestone, president of the Firestone Tire 
& Rubber Company has $500,000. John 
Willys, president of the Willys-Overland 
Company of Cleveland, Ohio, carries 
$500,000. 

B. F. Allen, the second president of the 
Equitable Life of Iowa, died at the home 
of his son in Los Angeles, the other day. 
Mr. Allen was one of the fifteen incorpo- 
rators of the company and for a long 
time he and F. M. Hubbell have been 
the only two original incorporators alive. 
Mr. Allen succeeded P. M. Cassady as 
president of the Equitable in 1873 and 
held that office for two years. 


Under the laws of Texas the Great 
Southern Life must retain the deposit of 
securities in the state treasury to secure 
the life policies issued by the Lone Star 
Life. which was taken over by the Great 
Southern. The Great Southern does not 
register its own policies, hence it is not 
required to maintain a deposit. but the 
Lone Star did. The latter’s policies will 





belong? How can the divorced wife 


require the maintenance of a deposit as 
long as they are in existence. 
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Illinois Life 
Man 
Always an 
Illinois Life 
Man 


GREATEST 


ILLINOIS ILLINOIS 


COMPANY COMPANY 


WANTS GOOD MEN 
AND a, Be) 
WILL PAY THEM WELL WILL PAY THEM WEL 


WANTS GOOD MEN 








INTER-SSOUTHERN LIFE 


INSURANCE CoO., Louisville, Kentucky 
Is Ghiesi Siecie and Progressive 





—has ample assets and no unpaid death claims 





Has it ever occurred to you men engaged in other branches 





4 of insurance that there is big money in selling life msurance 
y for the right company? Let us tell you why we believe this is 
ee The Right Company 

a ADDRESS 


i ee : INTER-SOUTHERN LIFE INSURANCE CO. 
402% Home Office, Louisville, Kentucky 
ev Bank Building Hume- cow mg my Kneaggnce Exchanee 








The Western and Soutbern 
Life Insurance Company 


Ww. WILLIAMS, President CINCINNATI, OHIO 
he Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
COMPARATIVE RECORD—FIVE YEAR PERIODS 


Year Assets Insurance in Force Income 

1888 #104307 $889,073 $25,223 

1893 3,691,843 600,893 

1898 321, 505 8,392,902 1,527,339 

1903 1 074 654 25,715,285 4,027 ,046 
1908 3,621,170 43,443,633 8,062,281 
1913 7,804,230 73, 455, 636 12 886, 338 


Branch Offices in all the larger cities in Ohio, Indiana, Sateen West Virginia nitrate + eae 

















YOU Mr. Life Insurance Man— 
“ae =696WAKE UP 


q@ Write a Live Wire Contract. 4 Incontest- 
able after two years. Total permanent dis- 
ability for either sickness or accident. 

A MODERATE PRICED PROTECTION ON THE RESERVE FUND PLAN 
Good Agency Contracts for Producers 
Merchants’ Life Association, Burlington, Iowa 
OVER ONE, MILLION ASSETS 








Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
Why not write the business that sticks? 


GENERAL ACCIDENT FIRE & LIFE 
Assurance Corporation, Ltd. 
C. Norie-Miller, U. S. Manager, 55 John Street, New York 








YOUR CARD 


as a representative of the “Oldest Life Insurance Com- 
pany in America” will prove your best introduction 


The Mutual Life Insurance Company 


ef New York 


Impregnable Strength 
Maximum Benefits 


Incomparable Dividende 
Minimum Net Cost 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 














MISSOURI STATE LIFE 


INSURANCE COMPANY 
CHEMICAL BUILDING ST. LOUIS, MISSOURI 


Fastest Growing Company of Its Size in the World. A Live, Progressive 
Middle West Company that is Fast Coming to the Front. 


Nearing Hundred Million Mark in Insurance in Force and Assets Getting 
Close to Ten Million Mark. 


We believe there are many life insurance men looking for a gee. on 
ing under the Armstrong Law, and in a Fre i to give liberal di y contracts 
to the men wno can deliver the pout. Missouri State Life fills ¢ the b tile and we have some 

Lh, Sai Viegn West Virginia, Georgia, Mississippi, Lllinois, Indiana, 
Mexico, California, Oregon and and Washi ashington. 


“WRITE US FOR PARTICULARS 


— omer not operat- 


terri open in Kentw 
lowa, . Nebraska, 








Home Life Insurance Company of New York 


The fifty-fourth annual statement of the Home Life Insurance Company, of 
which George E. Ide is president, appears in the Herald's advertising columns 
this morning. It shows substantia ponent along conservative lines. Assets 
increased during the year to more than $29,000,000, after t paying to policy-hold- 
ers nearly $3,000,000, including $540,000 in dividends. he insurance in force 
is more than $116,000,000, being an increase during the year of nearly $5,750,000. 

New York Herald, January 22) 1914 


In other eee, apply to 
GEO. W. MURRAY, Supt. of 
250 RS ny _ at York, N. 


RUEHL & 


For ue Dower in Ohio, ap’ a to | 
4th Wari Bank Bidg., Cincinnati 








Assets over = $323,000,000 
Liabilities over - - 297,000,000 
gg and Surplus,over 25,000,000 


These funds are in- 
vested in securities of 
the highest grade. 


Agents Wanted 
THE PRUDENTIAL INSURANCE CO. OF AMERICA 


FORREST FP. DRYDEN, President. Home Office, Newark, N. J. 
Incorporated as a Stock Company by the State of New Jersey 

















SAFE AS A GOVERNMENT BOND’ 


(©) The OHIO STATE LIFE 


LIFE. HEALTH. ACCIDENT «“° MONTHLY INCOME INSURANCE. 


SJaeeM LATEST POLICIES AND AGENCY CONTRACT MgLaZ 6 
Splendid Openings INDIANA, |MICHIGANand OHIO 
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